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At both the San Francisco and the San 
Diego Expositions, Burroughs Machines 
have been awarded the only grand 
prizes granted to adding and calculat- 
ing machines 







$615. 
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In the dry goods store of Geo. L. Schlather 
Cleveland, Ohio, cash and charge sales are 
figured with a Burroughs, and it never is 
necessary to explain to customers ho 


rors “happened 
























In the cost keeping department of the National Enameling and Stamping Co., 
Raltimore, Md., four clerks and four Burroughs Figuring Machines handle 
work formerly done by eight clerks 


One for Your Business 
At a Price You Can Afford 


There are ninety- eight models A Sure Way for You 


of Burroughs Figuring and Book- to Find Out 
kee ping Mac hines, with 587 different 


Near you is a Burroughs re} 
resentative. Have him call and 


combinations of features. One of these — crow you the Burroughs at work 


is sure to fit your accounting needs, ho in your own place of business. 
~ er Pr He will help you decide just what 
matter what the size or kind of your business. 

d machine will best do your figuring 
W ith prices as low as $125, there is a and bookkeeping in the way you 
Burroughs to fit your poc ke tbook. want it done—only quicker, more 
; accurately, and at less than it now 
Burroughs Machines are priced in the only ee 

- COS is o © 


right way act -ording to what they will do, and Burroughs offices are located in 


what they will earn for you. 170 cities. Your telephone book 


var ‘ . or vour banker will tell vou the 
Che Burroughs that is the most profitable to 


nearest or write to the tactory 


you is the one that we want vou to have. Address Burroughs, Detroit, Mich. 


Burrou iguring & Bookkeeping TC 


ene Costly Errors — Save Va Cate Time 


25 and up 
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Twelfth Annual New York Business 
Show Held at the Sixty-Ninth Regi- 
ment Armory, New Y ork, N. a ge from 
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You Are Cordially Invited 


to visit the representatives of OFFICE APPLIANCES, the Magazine 
of Office Equipment, at booth 77. OFFICE APPLIANCES 
is published with the single purpose of keeping its sub- 
scribers in touch with all the sources of supply 
in the field of office equipment. Drop 
in and see us—and make your 
headquarters at our booth. 
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Se AS” 


3in Size No 52. 3in. Cut Glass, $2.00 
Plain Glass, $1.50 No. 53. 3 in. Plaia Glass, 1.75 


All “‘Sengbusch” inketands are made of high grade, 
white glass and haid rubber, not composition. 


PRESSED GLASS BASE SETS 


A highly attractive base at a moderate price 





No 51. No. 55 


clear, 





No. 310 with No. 56 stand, $2 50 No. 300 with No. 56 stand, $2 00 


EMERALINE BASE SETS 
For Style and Class. High Grade Cut and Polished Glass. 








No. 200 with No. 52 stand, $6.00 No. 202 with No. 57 stand, $7 00 


*““SENGBUSCH”’ Oak and Mahogany Bases 


Are Made of Select Qua-ter-Sawed Oak and Genuine Mahogany, 
Finished to Match Prevailing Finish on Leading Desks. 





cup and two No. 57 stands 
$5.75 
6 00 


With cut glass sponge 


No. 441 Oak, for Single Desk 
No. 442 Mahogany, for Single Desk 





With cut glass sponge cup and two No. 55 stands 


No. 125 Oak, for Single Desk $5.50 
No. 126 Mahogany, for Single Desk 575 





With cut glass sponge cup and two No. 52 stands 


No. 421 Oak, for Single Desk $6.50 
No. 422 Mahogany, for Single Desk 6.75 





Plain Glass, $1.50 





3in Cut Glass, $2 00 


No. 57 


Above inkstands set into round hole in desk or base and 


3 in. Size No. 60. 3 in. Plain Glass, $1.50 


may be equipped with lock and key—just the thing for 
publie desks. Can't spill nor be stolen. 


Cleanliness — Comfort 
Efficiency — Economy 


Those are the elements that have put the Sengbusch 
Self-Closing Inkstand so far in the lead. 


Cleanliness: Because the ink is always perfectly fresh and clean. 
No more ink thickened from evaporation, dust or sediment, for the man 
who uses the “Sengbusch.”’ 

Efficiency: Because the pen-dip is natural and to a uniform depth 








every dip gives just enough ink, with no stringy clots of thick or dirty 
clean and rapid work 


ink—no overloaded pens. The result is 


SENGBUSC 


Self-Closing 


INKSTAND 


none will get spilled, none 
What is not used stays 








Economy: Because no ink can evaporate, 
will be shaken off the pen onto floor or blotter 
in the well. 

Comfort: Because the ink is always ready, 
and replace (or forget), no care required to avoid spurting from 

a rubber “fountain.” Just dip your pen and write. y 


And They Are Fine for Presents jj 


There's an unlimited field for the ‘‘Sengbusch” as a 
present. For Christmas, of course—but just as good for 
other occasions when presents are in order 

In the home the “‘Sengbusch”’ is a veri 
table fountain of comfort, because the ink 
does not dry up, and so is never found 
missing at the critical moment. when it is 
wanted. Unless the ink is used up, it 
stays there, ready for the pen anytime 

For the man's home desk—for the professions! 
man——for milady's writing desk—for the child‘en 
lessons and letters—-for the boy or girl away atscho! 

for any place that pen and ink are wanted, nothir g 
can be more ideal Jo danger of spilling, blotting or 
drying up. Always ready and always right 

The many designs, with and without bases, assure 
that all tastes and pocketbooks can be suited 


The S88 Mucilage Applier 
The B&S Mucilage Applier is something 


entirely new, and is just what the people have 
long been looking for —a means of using mu- 
cilage that is always ready, always clea. and 
handy 

The B&Sis a hai d 
seme article, made cf 
hard black rubber, con- 
venient tor desk use. or 
to carry in the pocket 
Refillable, non-spilling 

Should be on the 


show case of every sia- 


no cover to remove 
























Sectional View of 
the ‘‘Sengbusch”’ 
Inkstand 


The float in the cen 
ter keeps the well 
closed like a corked 
bottle. Whea the 
pen is dipped it 
pushesthis float down 
the resistance is tox 
slight to benoticed 


—— 1 


tioner. Sells on the 
‘money back basis. and that makes the 
Se ink overflow at the 
top of the “chim 


ney, givingthe pen 
fresh clean ink, and 


today for copies 
of the attractive 


business pulling - oe 

circulars, given Th 4 pee! « Ngelllon 

pas "wre * oman. & “ thick 
t on ink- mpage 

en with dirt or sedi- 





stands and B&S 
Mucilage Applier. 


ment None of it is 
open to the air 


Sengbusch Self-Closing Inkstand Co. 
400 Stroh Building Milwaukee, Wisconsin 





The famous “‘Sengbusch”’ Self-Closing Inkstand is made in 112 different designs and sizes Complete catalog No. 11 will be sent on request 























Special Days and Features 


@ On Monday, October 25, at 7 p. m., there is held the International Championship 
Typewriting Contest with the Office Appliances $1,000 Cup as a trophy. At the same 
time there are conducted other typewriting speed and accuracy contests for professionals, 
amateurs and novices. The contests are judged under the direction of Professor J. N. 
Kimball, the dean of typewriter contests. To the winners valuable gold, silver, and bronze 
medals will be awarded. 


@ Wednesday, October 27, and Friday, October 29, are Executives’ Days. The success 
of Executives’ Day at previous business shows under the direction of the Annual Business 
Show Company has led to the decision to devote to executives two afternoons during busi- 
ness show week, instead of only one. Admission to the Armory on these special days is 
by personal invitations issued to a selected list of officials. To facilitate their getting the 
greatest value from their visits arrangements are made for demonstrating the exhibits un- 
der especially favorable conditions. 




















LEXINGTON AVENUE 
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GROUND-PLAN OF THE BOOTHS 















































THE ABSENCE OF FRICTION 


in any mechanical device results in ease of operation and longer life to the article. Friction 
is eliminated in some of the best mechanical products by use of ball bearings. One reason 
why users of the “2 in 1 CLEMCO"” are satisfied is to be found in 


The Clemco Ball Bearing All Steel Mechanism 


A slight pull is sufficient to operate the mechanism even tho the typewriter table holds a forty 
pound typewriter. There is no binding—no sticking of any kind. The CLEMCO ball bear- 


ing eliminates the friction. 


The ‘‘2 in 1 CLEMCO” is a flat top desk with- 
out a break in the writing surface. It is also a 
typewriter desk and holds the machine in posi- 
tion for use without interfering in any way with 
papers on the desk top. It is convenient in every 


use and serviceable to the last degree. 
AN. 
LIEMIGO 
IDJS SEX 


Patented Sept. 21, 1999; August 1%, 1912 THE CLEMETSEN CO 
November 24, 1014; others pending CHICAGO, VU SA 


Reg. U. 8. Pat. Off 











The Clemco 

Catalog THE CLEMETSEN CO. 
has some important informatio: 2608 Flournoy St., Chicago, III. 
ncteas, "Welte as eb ence te Pacific Coast Office: 674 Mission Street, San Francis 


descriptis matt regarding F. W. BULLOCK, it 
New Models { r 1915-16 
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(@ MODERN BUSINESS: 
——- 


) THE ARMOR PLATE OF 








CONNECTING BOLT 
AUTOMATIC LOCKING 
COMPRESSOR ~~ 







R00 FOR GUIDES 






220,000 Times 


Back and Forth-Yet 


No Wear 


Equal to 35 Operations Daily for 20 Years 
















This was the test to which the Berco Ball Bearing Roller Suspension was subjected. 
A drawer carrying a 50 lb. load was hitched to a machine that shot it in and out of 
the case 220,000 times. 







Above is the identical bearing used in the test. Note tts perfect condition 


This means constantly, easy sliding drawers under severe usage and heavy loads, 


Modern Business Demands Speed 
ke filing, this means the banging of drawers back and forth. Hard on the 







drawer suspensions? Not if they are Berco Ball Bearing Roller Suspensions. 
These are built for real service and last a business lifetime. A feature that 
appeals to every buyer. 
The Berger “1300” Line of Steel Vertical Units 
Protects Its Contents Even Against Scorching 












Office Outfitters: Your customers will be glad to know the 
Berger 1300" File. Strongly built, easily rated, double- 
wall construction throughout—yet sells for a reasonable price. 
Write today for our Agency and Co-operative Servi Proposition 

The Coupon will bring you an interesting Monograph 

on the ‘1300 Line. Tear off and mail it today. 

The Berger Mfg. Co., Canton, O. 
Boston 160-166 Broadway Extension Philadelphia : Washington Ave. and | 6th Street 
New York: Itth Ave. and 22nd Street Chicago 20 North Market Street 


Export Dept.: Berger Building, New York City, U.S A 


a Mail This Coupon Today 
wr FERCER, Canton, O P | without cost 


“13200” Monograt 
[] 1300 | \dds 























MUSICAL PROGRAM 


NEW YORK BUSINESS SHOW, OCTOBER 25 TO 30, 1915 








D’AQUIN’S ORCHESTRA 


MONDAY AFTERNOON, OCTOBER 25, 1915. 


March ness Show’ . 
Overture I Gazza Ladra”™ 
Waltz, Return of Spring’ 
Grand Selection, “Aida” 
Drean mes Intermezz 
Gems of Chin Chin 
PART Il 
larch, * ta Spirit’ 
Selectior The Only Girl 
\W tZ > ? h Serenade 
Selectior s l 
March, Tulip Time in Hollar 
MONDAY EVENING. 
Marcl Stars and Stripes 
r Orpheus : 
Grand Selection, “Carmen 
Waltz, “Wiener Blut 
Morain \rabian dance 
Song Nation”. 
PART II 
St dard Beare! 
Gems f The Blue Paradise 
Valt G nd Silver’ 
Selectior The Prima Donna” 
March ; Da in Dixie’ 


Tuppe 
Rossi 


Verd 
Wyat 


Herbert 


Gumble 


TUESDAY AFTERNOON, OCTOBER 26, 1915. 


Maré Folies Bergére 

Covert ‘ Zanetta 

Waits | rana 

G nd S tik “La Traviata 

Gems fre Maid in America 

Selectior Follies of 1915" 
PART Il 

March Volunteers” 

Ssetecth Liz 1 

\ Itz ine 

( ns The tirl Who Smile 

Marct The Wedding of the S 


TUESDAY EVENING. 


Miarel he Picadore 

(overture ny Tell 

Waltz I ta 

Grand 8S Faust’ 

Hume é 

Selecti The Bat 
PART Il 

M l 

Se ‘ bin Hood 

\\ it Lt ¢ a 

Intermez Whispering Leave 


Marc 


WEDNESDAY AFTERNOON, OCTOBER 27, 


Marcel Setting the Pace’ 

Overture The Bohemian Girl 

\\ Itz Ss ng Beautiful Sp £ 

Grand Selectior “N\ime Buttert! 
he Sia ese Patro 

Selection Naughty Marietta 


PART II 


Ml } e Electric Waves 
Overture The Italians in Algiet 
Walt Tai from Vienna Woo« 
Selection The Mikado” 

vA , Ninette”’ 


NEDNESDAY 
\ o } of Victor, 
( erture I Diavok 
\\ ’ tation to the Dance 
(Giang ~ tior La Gioconda 
Payvehe 1s onato 
Selectioz Tl Red Mill 
PART II 


The Sweetest Girl in Monte 


EVENING. 


Linck 


Waldteufel 


Auber 


B 


useire 
Ve rd 


1 


Romberg 


Hirsct 


Metr 
Herbe 


Lorain 
Bale 


1915. 
VW “mM tt 


ssini 


Stra 
Sullivar 


Christin 


\ 
Welbe 
nehiel 
PAqulr 
Hert 
(7ann 
\\ ne 
lteufe 


GUSTAVE D’AQUIN, Conductor 


AFTERNOON, OCTOBER 28, 1915. 
.... Wagner 
.. Auber 


THURSDAY 
March, N ibe nge 


Overture La 


Waltz, “R o Waldteufel 

Grand Selection La B .. Puccini 

Two Hungarian Dances ... Brahms 

Selectior (luee! I Handkerchief”. .Strauss 
PARI 

Marcel Milit Spirit Von Blow 


I .Gounod 


Waltz Artist Life Strauss 


Selection ( ! ...-Caryll 

Marcl I on My W to | lin Bay’’..Murphy 
THURSDAY EVENING. 

Mar xhibitior .Farbach 

Ove ¢ The Ba ‘ sé lle . . Rossini 

Walt L, Hiou Oe éceconacdée nd vane Ganne 

Grand Selection Law zammermoor’.....- 


Donizetti 


Characte t S \ | -Gilbert 
Selectior | . Romberg 
PAK 
Marcl rine rhunders .-.- Sousa 
Selection The Only G .. Herbert 
Waltz Milions ‘ . Strauss 
Ge s fron Adel ... Briquet 
Maret L, Amou Christine 
FRIDAY AFTERNOON, OCTOBER 29, 1915. 
Marcel The Bersaglic . Kilenberg 
Overture M .. Auber 
Walt i FOS — Pere Lehar 
Grane é “Le enots Meyerbee: 
Gems ‘ ( is I ..- Kern 
Selection M Angot .Lecocy 
PAR’ 
March I I re ....Lincke 
Ss tior ~ ! . Leupa 


aldteufel 


“* 


Vi tz T it Paris \ 


Selectior H | cos enue 
M Ss ‘ Macklin 
FRIDAY EVENING. 
Mare} Fer Souse 
Oo t . : le Rossini 
Waltz New Vien! Strauss 
Selection | Z . Wagner 
Ge! f TG | Kern 
Se ior \ Mi« Herbert 
Marcel < 1 Be .Farbach 
Selection n Hor De Koven 
WW tz \ Ss er E Waldteufel 
Selectior Higl Jix osesnern 
Marc} \I | | .. Gilbert 
SATURDAY AFTERNOON, OCTOBER 30, 1915. 
Marc Headquarter! ....-Farbach 
Overture ond . Thomas 
Walt ' Waldteufel 
Grand § tior I .Gounod 
Mora ! Espinosa 
selecti I Herbert 
I 
Marcel “Wert Kimrak 
(ivertu i { i l foleldieu 
Waltz N . Strauss 
Gems | Hirsch 
M } ..Gumble 


SATURDAY EVENING. 


Marcel ectric Wa . Sutton 

Overtul Se ] ... Rossini 

Walt | .. Strauss 

Sele or ( ! ... Bizet 

Ent I i -Gillet 

Songs t Natio ( Fantasie....Lempe 
Dp 


Ma \ nteer ....-Metra 
election rhe ! f Herbert 
Walt Waldteufel 
e! fro The ‘ 4 Romberg 
Marcl Re a Aquin 
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DULUAUAUUAUAA HAUL SEE OUR EXHIBIT AND DEMONSTRATION AT THE BUSINESS SHOW TT 











Get Your Order 
Department Out 


of the Carbon Rut— 


VERY successful Business is operated on a schedule— 
KE, Prompt shipment of Orders is dependent upon the observance of a sched u 
Records, incoming Orders— Department Copies, their distribution, efficient 
handling and delivery to the shipping room—must be made on s: hedule. 


No schedule can be properly established or maintained unless the system of the Office, Shop, Fact 
or Warehouse is operated on a “‘stratght line.’’ As long as carbon manifoldit 7 ienadaniatl 
maproducing Depart ment Orders are tolerated, the Order System cannot be operated on a 

will stay in a rut, suffe \ ach lel nd urs will ' efore 1 ist 

The develo pment of the “Commercial” Sy RB 

reduced to a minimum; error re prevented, time, | r al t ure ived B 
customers and overhead costs practical] it in half \ triflis t and t nst 


l se wl for 
Reproducing 
Shop, Mill, Factory, 
Office or Warehouse 
Orders, Requisitions 
and Specifications 
Without Rewriting. 





it is now possible for every concern to make all incoming Orders ACTIVE fron 


schedules can be maintained the vear ‘round 

Hundreds of representative concerns have ¢ 

Orders mechanically instead of by « lov 

and executives testify co the time, labor and monev-savin: Iwat Cony ) 
for what it iS b ut for what it accomplishes. As a mere machin | , 

speeding up the work of Order Dep: nts in Offices, Shops, | i iw 


And—REMEMBER — you can alas use the ‘‘Commercial’’ for reproducing Price 
Lists, Salesmen’ s Letters, Bulletins, Inventory, Stock Sheets, Specifications. 


With this equipment, any boy ar 










CALLA RARAOLCeRAEHHLLLLLLLLSHOULUUOLLGGGOLHULLULLLILUMGGHHTIITILILUHHTITIMMTTINTTTTTTTTTTTTTTTT) 


delay of rewriting an as a m 
Every Business Mas Should eeu This FREE Booklet 

Our booklet, om hie of Busi Forms at 1 Hc \I 

of slenaiy, help an ~% practical suggestions for ucing Or 

busines Ren g que klv and t low cost ] } ] 
growing business can read carefull 1 will 

copy TODAY We = 
interested busine man, omy 


Duplicator Manufacturing Co. 


1180 Monon Building” - - CHICAGO 
1590 Hudscn Terminal - NEW YORK 
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ADDRESSOGRAPH CoO., 740 Broadway, New 
York, N. Y., Booths Nos. 30, 40. 


There are on exhibit at this booth: Three models of 
the hand operated Addressograph; all of the Universal 
models of the Addressograph, equipped with attach 
ments for listing, imprinting, selecting, etc.; Auto 
matic Selector Addressograph, which automatically 
selects for addressing from among one or more classi- 
fications and skips classifications not desired; Auto- 
matic Addressographs, for feeding and addressing en- 
velopes, bills, statements, premium notices, cards, etc 
Automatic Wrapper Feed Addressograph, which auto- 
matically feeds, addresses, prints corner cards and cuts 
wrappers from a roll. This machine also automatically 
picks out, during the operation of addressing wrappers, 
those address plates of subscribers whose subscrip- 
tions have expired, and places such address plates in a 
separate receiving drawer—the plates of active sub- 
scribers dropping after addressing in regular or active 
filing drawers; the new model F-2 Addressograph, 
which can be equipped with attachments for address 
ing, selecting, imprinting, etc., of every nature, but 
which prints through a ribbon. This machine is an 
innovation in the addressing machine field, as the 
printing is done by means of a rotary platen—the same 
mechanical method of printing as is followed in the 
best imprinting machines. This machine produces a 
perfect fac-simile of typewriting and can be used with 
great success for filling in imitation typewritten letters 
produced by any process using metal type and ribbon 
This is the first time model F-2 has been shown. 

Graphotypes, hand operated and motor driven 
These machines are used for embossing type on metal 
plates. Several different styles of type can be made 
typewriter style type, both upper and lower case, to 


match standard styles of typewriter type; large clock 


figures for pay roll purposes, and bold face type for 
various kinds of imprinting work. 


The exhibit is in charge of E. J. Ferris, manager of 


the New York branch Assisting Mr. Ferris are the 
following: C. J. Welford, L. C. Cunard, H. A. Kenny, 
S. N. Lovelace, R. F. Porter, B. F. Joline, H. C. Avery, 


E. C. Hawkinson, J. W. Kerr, K. MacGregor, W. G 
Rade and F. C. Albers 
ALADDIN LAMP CORPORATION, 32 Van 
derbilt Avenue, New York, N. Y., Booth No. 104 
This booth is fitted out in the form of a model office, 
showing the various uses to which the Vanitie portable 
electric lamp may be put in an up-to-date office. 
The booth is in charge of William Edmunds and 
several assistants. 
ALEXANDER, W. H., 113 Hudson Street, New 
York. \ . Booth No. QO. 


Representing Ideal Stencil Machine Comp: 


AMBERG ee & INDEX CO., 79-81 Duan: 


Street, Nev Y ork N. Y., Booths Nos. 68, 69, 


“1 > 
Phe ympany has on display its complete line 
correspondence and record filing devices in both steel 
and wood, particular attention being devoted to Amberg 
vertical indexing. 

The booth is in charge of the New York sales divi 
sion. 





AMERICAN CLIP COMPANY, 366-308 Gerard 
\venue, New York, N. . oe Booth No “hy 

The “Acco” ster grapher’s note book | Ider is the 
feature of this exhibit 


Gerard White is in charge of the booth 


AMERICAN MULTIGRAPH SAL ES CO. 20 
2? Vesey Street. New York, N. . § oth Ne 19 

\t this booth there are given hess nstrations of 
hand and power driven Multigraphs with all attach 
ments: The power drive, producing various speeds of 
from 2,000 to 5,00 the automatic feed, printers’ ink 
attachment, and signature device. Special attention is 
called to the company’s latest model, No. 36, Printer 


which has a built-in automatic platen release that does 
away with offset, 

There are also shown three folding machines: No. 
17 Universal folding machine, which makes all styles 
of folds, and operates at a speed of 7000 per hour. No. 
19 folder, which handles letter size stock and under at 
a speed of 3,200 per hour, and No. 38 statement folder, 
which is a department machine used in folding monthly 
statements and small insert folders, and operates at a 
speed of from 3,000 to 7,000 per hour. 

The booth is in personal charge of F. E, Cotharin, 
division sales manager, assisted during the week by 
the salesmen. Two salesmen are at the booth each day 
and evening during the show, and there are different 
salesmen each day. The list of salesmen who will 
assist at the booth during the show are: C. J. Durkin, 
B. F. Van Kannel, Walter Strain, C. A. Reinholtz, F. 
C. Lenke, George Biesinger, Harry Cohn, H. M. Geste- 
feld, C. J. Williamson, and M, M. Spillane. 


ART METAL CONSTRUCTION COMPANY, 
Jamestown, N. Y., Booths Nos. 46, 56. 

Here there are on exhibit some representatives of the 
company’s extensive line of Art Metal office and bank 
turniture equipment, 

Salesmen will be glad to answer questions. 
BERGER MANUF ACTURING COMPANY, 
Canton, Ohio, Booths Nos. 7, 17. 

The main feature of this exhibit is the Berger line of 


steel vertical filing units. A drawer in one of the Berger 

steel vertical filing units. Besides the Berger line of 

steel office furniture there are exhibited steel lockers 

for offices, stores and factories, and steel storage shelv- 
Booth in charge of E. H. Fickinger, G. A. Williams, 
1 ‘ 

ind a staff ssistat 


BISHOP CALCULATING RECORDER COM- 
PANY, Woolworth Building, New York, N. Y., 
Booth No 15 
The Bishop calculating recorder is shown here. This 
device is for use in fa es and gives a direct reading 
elapsed time and computes the money value of each 
operation. The purpose of the machine is to give the 


manufacturer an accu eans of arriving at his cost 
and labor stributior 

The booth is in charge of A. J. Haggerty, sales man- 
agel 
BOSTON SPECIAL TY CORPORATION, 261 
Bre adwa\ New Yi T ‘ . Booth No. YY. 


This company’s exhibit is in charge of the Universal 
Specialty Company 
BRANDT CASHIER COMPANY, 1 Madison 
Avenue, New York, N. Y., Booth No. 101. 


This exhibit centet round the Brandt Cashier, 
a ae FREDERICK, 54 Lawrence Street, 
New; ’. I.. Booth No. 8&3. 

The Bristow Radial Distributor, a compact device 
which takes the plac: many desk trays, is shown in 


cilitating the distribution of 


operation as a means 
lette rs or other documents. The partitions of the Bris- 
tow Radial Distribut re removable, permitting the 
increase tr capacit t point as desired. The Bris- 
tow pot le distributor, a new device to assist the mes- 
senger boy in distributing mail, is also shown, 

Stanl R. Brist manager, is in charge and is 


assisted | lohn S. ] ns 


BURROUGHS ADDING MACHINE COM- 
PANY, Detroit, M h.. Booths Nos. 61-63, 71-73. 


A special featuré is exhibit is the Burroughs 301 
etail 1 hit small model designed espe- 
cially for the small r, the price being $125, and the 
capacity | $10,000.00. Seven expert 
Burroug! rators are present from one o’clock in 
the aftert ntil 1 clock at night. Two operate 
bank posti ichir two women operators work 
on commercial ledge sting machines, and three 





























THE KALAMAZOO STYLE “C’’ POSTING OUTFIT 





KALAMAZOO BINDER 





KALAMAZET BINDER 


STYLE “‘A’’ BINDER 








STYLE “B"’ BINDER 










eaf Devices 






TRADE MARK 


KALAMAZOO STYLE ‘“‘C’’ POSTING OUTFIT—FOR USE WITH 
BOOK-KEEPING MACHINES. This device has done more to facili- 
tate machine posting than any other device for similar use now on 
the market. It is the result of over two years’ study of machine 
requirements. The Kalamazoo Style ‘‘C’’ Posting Outfit has the 
following six advantages not to be found in any other device, 
unless imitated: 


Ist. Practically unlimited expansion of binder. 
2nd. Instantaneous location of accounts. 

3rd. Absolute freedom in handling of sheets. 
4th. Rapid and positive offsetting of sheets. 
Sth. Perfect alignment of sheets. 

6th. Absolute security of sheets in binder. 


The above features are so essential to the successful working of 
loose leaf devices with machine posting, that imitations have 
already made their appearance. Protect yourself by securing these 
advantages from the originators and at the same time secure all 
of the other advantages of the Kalamazoo Line and Kalamazoo 
Service, including the unimitable Kalamazoo Binders. 


THE KALAMAZOO BINDER — FOR HEAVY RECORD WORK. 
It’s the only binder that will hold from one sheet to six inches of 
sheets without change of covers, backs or mechanism. It’s the 
only binder that has an automatic, flexible leather back that 
adjusts itself to any thickness of sheets. It’s the only binder that 
will open up quick as a flash for insertions or removal of sheets 
without the use of a key. It’s the only binder that gives you an 
absolutely firm and level writing surface. It’s the only loose leaf 
binder that gives you all the desirable features of a bound book, 
plus the advantages of the loose leaf. 


THE KALAMAZET BINDER—FOR LIGHT RECORD WORK. This is the practical 
binder for every kind of light record work; quickly opens and closes, has the auto- 
matic, adjustable back, used extensively for catalogs, price books, small ledgers, tria 
balances, collectors’ records, etc.; the best product on the market for books of 


original entry. 
STYLE ‘‘A’’, unequaled as a low priced binder for care of records requiring security; 


has the same mechanism as the Kalamazet, except that the back is fixed instead of 
automatically adjustable, or is constructed with the open back. 


STYLE “B"’, the Binder that is rapidly replacing post binders, prong binders, ring 
binders, etc., for every purpose. It is a light-weight binder, with large capacity, 
without projecting posts, strings, etc. It is used extensively for binding price books, 
catalogs, magazines and other uses where a low priced, efficient binder is needed 
It is also made with an adjustable back. 


REPRESENTATIVES EVERYWHERE 


Kalamazoo Loose Leaf Binder Company 


Executive Offices, Kalamazoo, Mich. 











operators work on non-listing or calculating machines 
\. S. Herrmann, office manger of the home office, is 
harge of the exhibit. Working with him are F. §S 
Wheeler, New York district sales manager; C. C. Prest, 
Newark sales manager; and various salesmen in the 


Ne \\ \ rk nd Ne \ rk offices. 
CORONA TYPEWRITER COMPANY, 14! 


West fF ortv-Second street, New York, N \ 
Booth \ 1/. 

The ( ona, a portable typewriter, is here exhibited 
Some of the features of the Corona are Visible 
writing; full width, universal keyboard; two-color rib- 
bon, ball-bearing carriage, and back-spacer 

The booth is in charge of W. F. Srouf: General 


Manager C. F. Brown and Assistant to the President 
Lawrence A. Conger will also be in attendanc« 


CURRIER SALES COMPANY, Minneapolis, 
Minn., Booth No. 99 


At this booth are xhibited the various models of the 


DALTON ADDING MACHINE SALES CoO., 
200 Broadway, New York, N. Y., Booth A 


Here is featured the new “1916” $125 Dalton adding, 
listing and calculating machine. This is shown at the 
business show for the first time in New York. Another 
feature is the automatically starting and stopping motor 
drive. With this drive an operator might walk away 
from the machine without cutting off the current, and 
the machine would automatically stop of its own accord 
within a few seconds 

C. N. Jackson, president of the Dalton Adding Ma 
chine Sales Company, is in general charge of the booth 
H. M. Halls and C. J. Nellis, New England supervisor 
of sales, will assist There are also several Dalton 
touch operators, besides James L. Dalton, president 
of the Dalton Adding Machine Company, nies will be 
in attenda 


DICK COMPANY, A. B., 15 Murray Street, 
New York, N. \ . hooth No. 64. 


Here there is on exhibit the entire line of Edison- 
Dick Rotary Mimeographs—-the Formograph, for mak- 
ing Dermatype stencils from electrotypes, and the 
Mimeoscope, a new device, electrically illuminated, for 
the easy making of Mimeograph stencils, by simply 
tracing (or originating) drawings, pictures, music, me- 
chanical designs, maps, plans, etc., on Dermatype sten 
cil paper, for rapid reproduction on the Mimeograph. 

lhe booth is in charge of Wm. S. Lamb and W. H 
Murphy, assisted | | W. Hill, from the company’s 


Chicago office 


DICTAPHONE, THE, &3 Chambers Street 
New York, N. Y., Booths Nos. 38-39. 


Visitors at this booth will be interested in demon 
strations of the latest Dict aphone models, the basis of 
the Dictaphone system of recording and transcribing 
dictation of all kind 

Che booth is in charge of J. C. Button, manager. 

DUBOIS & CO., H. W., 253 Broadway, New 
Yor] 4 \ ~ Booth Ni Sv 

This mpat lays em] hi asis on its “Litathanair” car 


bon papers ms “Litathanair” special typewriter rib 


t 
bons, n ultigrap! ing headed hand presses, and gen- 


eral offi supplies. 

H. W. Dubois is in charge and is assisted by Paul 
and Miss Emma Dubois. Mr. Morrow demonstrates 
the embossers. 


DUPLICATOR MANU ACTURING COM- 
PANY, 1 ( I treet, New Yorl \ 


The new model the Commercial duplicator 
equipped with self-adjusting roller carriage, is on dis- 
li This improvement i most valuable addition to 
the a mmete | nad represents a great Stride if 
mechanical duplicatior 

Che exhibit ts ir rge of W. J. Myers, Jr., district 
sales agent, assisted W. F. Worts, ( I Smith, 
Philadelphia sales agent, and C. L. Par is, Boston 


EDISON, INC., THOS. A., East Orange, N. J., 
Booth No. 44 


Here is exhibited the Edison “Telescribe,” which 
records both sides of telephone conversations; the Edi- 
son “Transophone,” or electric back spacer, operating 
1 transcribing machine from the typewriter keyboard; 
and the Edison dictating machine, with 1916 features, 
including automatic correction device and Universal 
Ekonowatt motor, “Sanitube,” collapsible mandrel, etc. 

The booth is in charge of Nelson C. Durand, third 
vice-president, H. M. Seely, New York distributor, and 
I.. D. Detheimer, factory representative 


ELLIOTT-FISHER COMPANY, Harrisburg, 
Pa 

The Elliott-Fisher bookkeeping machine is here dem- 
onstrated to show its adaptability to billing in all lines 
of business. The Elliott-Fisher principle of a flat platen 
offers several distinct advantages in which visitors will 
undoubtedly be interested. The Elliott-Fisher is more 
than a mere typewriter. It is in reality a mechanical 
bookkeeper. The possi ties of the machine in mani- 
folding are very great e company’s complete line is 
exhibited. 

The exhibit is under the direction of C. H. Hunter. 


ELLIS ADDING-TYPEWRITER COM- 
PANY, Newark, N. J., Booths Nos. 3, 4, 13. 


Here is shown a full lit f Ellis adding-typewriters, 
exemplifying the various phases of billing and listing 

ork to which the Ell is been applied. There are 
il ustrations of: Ledger posting mechanically in many 
lifferent methods, covering fully the various methods 
ind combinatior OT Caf lgers, loose leaf ledgers and 
fold over statement and ledger; monthly statement 
work in various forms to fit in with any of the fore- 
going ledger posting systems; monthly billing in five 
different systems; daily invoicing to cover a variety of 
requirements. There is also something new and vitally 
interesting to manutacturers, wholesalers, retailers, de- 
artment stores, groc« nd markets. 

D. W. R. Macdonald, president, is in charge and is 
issisted by what he terms “a dandy bunch of salesmen 
and demonstrators to see that the job is properly 


handled.” 
E erg er PAPER CO., INC., 25-29 Beekman 


Street, N York, N. \ Booth No. 103. 
Elsinore bond and a full line of guide cards, index 
cards and filing accessories are here shown. 


The following persons are present at the booth: A. 
S. Landsberg, president; A. G. Lutz, secretary and treas- 
urer; Miss Florence Sol mon, Miss Lucy Kinbaum, 5. 
Brophy and L. C. Sanders 


EVANS reg Poses 0 ae ae CO., 
Washington Street, Bu _N. Y., Booth No. | 


At the Evans booth two pss addeontunn machines 
are exhibited—one adapted for general addressing and 
one for tag addressing. Both are hand machines. 


The exhibit is in charge of L. W. Reed. 


Phbsa PRODUCTS CORPORATION, 46 
Murray Street. N« York. N. Y., Booth No. 34. 


This fae consists of Evans all-steel duplicating 
machines, featuring a new gelatin roll made in the U. 
S. A.. entirely of American-made goods obtained from 
American manufacturers 

The persons in charge are: Charles Evans, presi- 
dent: E. C. Waring, assistant sales manager; William H 
Kurth, district manager, Chicago, and Edward Evan- 
son, district manager, I hiladelphia. 


GRAHAM- ren M CO., 61-65 Cliff Street, 


N¢ W \ it \ No. 28. 

This company ex! Sa complete display of loose 
1, swetem<e | bindine devices 

The booth is in charge of the following: G. P. 
Schneider, T. J]. Muelle: |. Moussette, H. I. Lefferts, 
I. W. Linde i r. F. Ad s 
GREGG PUBLISHING CO., 1123 Broadway, 
New York Y., Booth No. 102. 

Visitors at this booth will find a complete line of 
commercial textbooks, including Gregg shorthand, a 
series of reading book the system, rational type- 

















Just a Few 
Users of the 
Multicolor 
Press 


Famous Players Film 
Service 

General Electric Com 
pany 

Funk & Wagnalls 

John V. Farwell & Co 

Fidelity & Casualty; 
Ins. Co 

Kops Bros. (Nemo Cor 


Built Like a Racing Car 


Built throughout of the best steel and bronze that money 
can buy, this speedy office printing and duplicating machine its a 
real racer. Turns out real printing and duplicating at a won- 
derful low cost and is so simple that any average boy or girl 
can operate it successfully from the very start, with the instruc- 
tion which we give. 





set) 
American Law Book 
Company 


New York Dock Com The moderate initial cost, the low maintenance cost, the use 
of standard type-high type and cuts, the simplicity of operation, 
together with the great productive power, are reasons why you 


will find it profitable to 


pany 

Biddle Purchasing 
Company. 

Swift & Company. 

Marshall Field & Co 
(Wholesale) 

Southern Pacific Com 
pany. 

San Francisco Ex- 
aminer 

Hot Point Electric« 


Heating Co 
Aetna Life Ins. Com Se a 
pany 


Libby, Mc Niell & Libby 
Salts Textile Mfg. Com 
pany 


see"! Multicolor 
Press 
IT PRINTS EVERYTHING 


Ins. Co 

from Business Cards to Catalogues, from either printers’ 
ink or through a ribbon—letterheads, bill heads, circu- 
lars, folders, labels, dealers’ imprints, job sheets, time 
cards, etc., etc. Thus you can not only cut your printing 
bills as much as one-half by means of the Multicolor Press, 

but you get your printed matter just when you want it | 
and avoid the delays and inconvenience resulting from 
unkept promises due, very often, to causes beyond the 
control of the printer. 



















An Office Appliance 


The claims made for 

the Multicolor Press 

are strong, but we'll 

be glad to offer you y, 
ample proof of their §/ 


Here is what 


YOUR OFFICE BOY 


can do with it: Turn out complete form-letters—letter- 


head and all—the letterhead in one color; the typewritten J 
body of the letter, printed through a ribbon, in another truthfulness. / 
color; a real signature, from a cut, in a third color; and i 
lastly, if you want it, a typewritten postscript in the 4 . 
same color as the body of the letter. All the impres- f Multicolor 
sions are made in one operation. J Sales 
Company 
Correspondence is invited from high grade salesmen 4 $32 McCormick Bid¢.. 
men experienced in office appliances. ' ee eee 
f * . > 
For a portfolio of samples of work done on the Multi- f 
color Press, mail the coupon. /. 
4 
MULTICOLOR SALES CO. a 
532 McCormick Bldg. Chicago, III. 7 stim 
Offices in All Principal Cities Factory: Fresno, California if 


4 


4 














writing, spelling, business English, commer 
spondence, commercial law, 


will answer questions and give all desired information 


business arithmetic and 


office training Courteous and efficient representatives 


Phe vill be ily demonstrations in writing an¢ 

i well-k writers of Gregg shortl 1 
is in charge of Rupert P. SoRelle, general 

ager of the company; Guy S. Fry, manager .of the 
New \ k office, wv assistants from the r head 


quarters r the company 


INSTITUTE, ALEXANDER, 
ce, New York, N. Y., Boot 


nder Hamilton lnetitwts modern business 

rs s rT touched upon here he walls 

f the | th are decked with the pictures of the ad 
isory council, staff and special lecturers the inst 
he various features of the cours nd service 

| are | the railings under glas nd ther 

f n dvertisements, also under glass 

Shor iptions of the subjects of each portion ot 

the « rse are given on small card signs he books 


‘Organized Business Knowledge,” “The Bi Idea 
lodert Business.” nd “Op Vital Questior es ni Busi 


ess,’ s well s “Forging Ahead in Business” are 
her s also a card on which visitors th 
pl the s nd addresses so Ss to receiv 
1 copy Forging Ahead in Business,” | bound 
I} ! feature of the exhibit is a series of large 
signs oO! mpo board, each one setting forth one big 
if the institute and its modern business cours¢ 
nd servi These signs appear consecutively | ‘ 
cl ( | ( s lac Albre cht calls attentior té the 
series of compo board signs and presents the institut 
1 its k There are several representat s to take 
care t s wl esire detailed inforn 
\] ( ( 5 under the direct super 
R. J. Cor ssist John G. Jones, s 


HAMMOND ) TYPEWRITER CO., 69th to 70th 
Nt rey las er. Vew York. }? +] Nos 


), fy 

ry Hammond exhibit mbraces: The new Multi 
pl recent vements, including front cover, 
new syste of ribbon mechanism and ribbon renewal, 
new forward line space, new forward cart e releast 

d many other improvements; reversible machine, witl 

l st Multiplex improvements his 

chine s botl ental and occidental language 

pes instantly inte: ngeable. and writes all languages 
in all styles of ty] mathematical macl pt S 
sors, st sts, er ers, and those desiring to writ 
characters of higher and lower mathematics Chere are 
fi S keys, all ectly upon the keyboard, making 
it possible to writ in two styles of typ nd many 
special characters, tal of 210 characters n the sam«e 
machine Wide carriage machines writi from nine 
inch to tl ty inch lines w ill also be exhil 

Charles O. Gardner, New York branch manager, 1s 

cl f the eX init Miss S. Secor den nstrates 
the speed possibilities of the Hammond, and the ne 
improved m dels, ssisted by a corps of able Ham 
fT 1 operators nstrators. 


HOOVE N, OWE NS, RENTSCHLER CO., 
Ha 1it n. Ohio, t] No. 38. 


At tl th ther re given interesting demonstri 
tions of the Hooven automatic typewriter, which is 
pene ol cnet a ae YS applied om as orm euabeahat 
t care ‘ : sa¢ r f copies oft 1 oI : letter it 

One of the gre 
the H utomatic typewriter is that 1t e ust 
. t 
lence or dupli 
interchatr bl t any adjustment 
se ke ee ll assisted by P 1H 


ter ly ’ t t ( I: Hoove 


IDEAL STENCIL MACHINE CO., lle 


| ‘ es are here 
_* 4 
S ine which « 5 
me e in marki 
| [he sta 
San aut T 
S t m pe 


JEAN CO., 


ir-fed It is made n two sizes—No. 1 cuts a i-inch 
letter, and No. 2 a %-inch letter. No. 3 cuts a 7/16- 
inch letter and will make its appearance January first. 
The paper returns automatically from the end of one 


line the ginning e next in all “Ideal” models. 
leal ste n nes were awarded the gold medal, 
the hest a International Jury at the 


The Garvey founta stencil brush, model G, which 

1] al l | stment to start the flow of 
nk or to stop it; Garvey marking and stencil ink, a 
marking f 1 said t mbine quality and low price; 
the Garvey fountai1 arker for hand marking cases, 
I rks on the ime principle as the model G 


General Sales Manager J]. W. Marsh, from the home 
office: H. W. Alexander, sales manager for New York; 
H. W. Meyers and E. C. Briggs are in charge. 


INTERNATIONAL TIME RECORDING 
COMPANY, 225 | \venue, New York, N. 
Y., Booths Nos. 24 


This exhibit covers p! 


ases of the time recording 


ld Ther re shown devices for factories, offices, 
public Ss, 1 lers, jobbers, garages, owners, 
otels, Ils and ever conceivable line of industry 


The exhibition is in charge of W. J. Evans, assistant 
to the general manager of the International Time Re- 
cording Company Assisting Mr. Evans are T. C. 
Moore, New York district sales manager, and Messrs. 
Wilber, King, Sutton, Merriam, McLaren, O’Donnell, 
‘ain, Gibson, Chase ar Keating, 


C., C. W., 116 Nassau Street, New 
York, N. } Booth ! 27. 
The ¢ has splay for the first time at the 
siness sl its new electric rotary copier. This 
hin writte cuments of all kinds and also 
paper frot roll iny desired point and punches 
the impr: ¢ There is also on display a 
complete | the « any’s combined copying bath 
ok swan idit these there is demonstrated 
the Efficis ( pe feeder, a device attached to a 
pewriter et velopes for addressing pur- 


C. W. Jean, who is assisted 
; 3] demonstrators. 


KALAMAZOO LOOSE LEAF BINDER 
CO.., UH) | \ ! New York, N. Y.. Booth 


display a full line of Kala- 
» loos if neluding current and trans- 
ndet Kalamazet, style A, style B and style C 


binders. l as t \uto-step index in several 
forms eatur the display is the new style C 
ledger-posting outht r use with ledger-posting ma- 


hine is tl t introduction of this device 
it busit show ther feature is an exhibit of 
parts and pt sses h enter into the manufacture 

e- 3 lat levices | paper. 

George P. Wiggint general manager, will be pres- 
week. The exhibit is in 
charges } ales agent, and the entire 
ules for ( r as much of the time as 

ssible in order to1 their customers and prospects 


ent for t st part ‘ 


MAN UFACTURING CO., 


.0. SO. 


LINE-A-TIME 


rt , t ll stock models of Line-A- 
Tis CO] port specializes on the Line- 
tt-Fisher bookkeeping and 


The « e of J. B. Tuft and George 


BANKERS’ BUSINESS 
\venue, New York, N. 


MERCHANTS & 
SCHOOI 


for the inspection of vis- 
antages which the school 
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THIS FACTORY 


is the home of the MILLER-BRYANT- typewriter ribbons are perfect ribbons. 














PIERCE brands of typewriter ribbons and They are made from the famous Sea Island 
carbon papers. This company, established long fibre cotton. The cloth is saturated 
in 1896, is one of the oldest and largest in with the most recuperative inks known, and 
the business. The plant has a capacity the inking is done by a special triple process. 
which enables it to handle a This combination of first class 
volume of orders without delay. ee fabric and scientific inking pro 
' , duces ribbons which give not only 
New equipment recently installed Carbons of ' : : 
; f the le ‘ clear, sharp impressions, but are 
gives us one of the largest out- Quality twice as durable as the ordinary 
puts and one of the most perfectly For the Trade typewriter ribbon and will not fill 
equipped plants of the kind in the type. 
the world and enables us to continue prompt Our carbon papers have always been noted 
and efficient service to our customers. for their brilliant and clear write, their excep- 
“yk aA tional durability and their permanency of 
Our “Carnation” and “Elk” -rands of color. 


We have one of the handsomest of trade catalogs, printed in colors, 
a copy of which will be sent to any member of the trade who desires it. 


MILLER - BRYANT - PIERCE COMPANY 


AURORA, ILLINOIS, U. S. A. 














MONROE roman ATING MACHINE COM- 


byt \V oolwi 
{$X-4 
[The Monroe Calculating Machine Com 
! ooth Demonstratio 
showing the application of the Monroe 


inds fice accounting. Desks at the 
ipart special demonstrations of the 
ipplied to railroad accounting, insuranc 
department store accounting, etc. 


it is under the general superv 
Dechant, general sales manager of the 


siste 


of the Monroe Cal 


York. N. Y.. Booth No. 105. 
Multipost stamp affixers, ranging 1n f{ 
$25, itly described in Office A 
thoroughly demonstrated. There is also 
model © sealer and model R sealer. In 
is an exhibit of a new machine made esp¢ 


The exhibit is 1 charge of ] >: Bates, 
B. Cronin, m: 


the company, assisted by J 


New York « fice, 


NOISEL ESS TYPEWRITER CO., 
ay, vy York, N. \ Booth No. 2 


suilding, New York, N \ 


pany exhibits 
ons are given 
achine to all 
bo ah are set 

achine as 
< iccounting, 


ision of H. G 


company, as 


} 


ce 


i by E. S. Maulsby of the New York office, and 
Charles Dickens, in charge of the systems [ 
ilating Machine Ss oppaae y 


MULTIPOST COMPANY, Broad 


irtment 


rice from $10 


ppliances, are 
a display of 


addition there 


cially for ust 


secretary ol 
inager of the 


) 


This company | perfected a typewriter for all 
around office work—the “Noiseless’”—the feature of 
which is that it luce negligible minimum the 
noises o! rily nt upon typewriter operation 

There is a silent battery of machines in operation at 
top speed, yet wi O1st 

The | th is in charge of E. J]. Sheehan, general sales 
m ea 
OFFICE APPLIANCES, 41/7 So. Dearborn St 
C] o 1 a08 bune Bldg., Ne YO \ 
\ \ os 
\ NO. 4 

Evar ohnson, pre lent of the company, and ¢ H. 


ind explain the service of Office Applian 


manager, are here to welcon 


e friends 
ces in placing 


dealers in and users of office appliances in touch witl 
eROUDE! IT LOOSE LEAF CO., )s 
Street, ew York, \ Booth No 
Che complete lin f Proudfit loose lea vices 
cludi several devices just being placed « 
the mat t, is her how! This embrac Proudfit 
QOuick-Action bi rs for ledger and other he y pur 
Dé + . br dt 1 le rl ick devices for ledge ° ‘ lo u¢ 
ind auxiliary recor Proudfit device style PB cat 
ues, prints, photographs and auxiliary rds 
Proudfit device styl EL, a catalogue d the 
| 1 } pric | 1idfit devices style GI r cata 
gue purposes 1 ng into large quantities whe 
prices must be Il Proudfit binder style Tom Thun 
nt for ll ring binder evils, r 
Pr tchet rmanent file t p 
manent 1 ng ol! I] ce records or fact ecords 
the Pr hit systet machine bookkeept lr} 
pl n the market and bit 


r the first time at the New York busit 


RAPID ADDRE SSING MACHINE 


8 Dr ay, York, N. \ 
This exhibit cor : f the complete 
| ( ed addres 
$57.50 to $1,500 
\l r. B 
ener ssisted by F. ¢ 
Ruorle R { S nd A. Wachsn 


REARICK tgp tg te HE 
DORS E R oe eet Equital 


Id ‘Oo “106, 


ess 


CO., 3/4 


I 


CK EN- 


RED SQUARE COMPANY, 442 Fourth Ave- 
nue, Ne \ Y ork, \ \ Booth No. 101. 

emonstrated the company’s 
hand and power envelope sealers, and the West- 


rn Electri telephone | ct 


REGINA COMPANY, 4/7 
stres 4 Ne \\ Yi rk. \ \ 
Here there are demonstrations of the “Victoria,” an 
electrically operated rapid rotary copying machine. 
The booth is in charge of C. H. Skill and H. J. 


Pawliget 


REMINGTON TYPEWRITER CO., 327 
way, New \ rk, N. Booths Nos. 91. YR, 


The Remington exhibit is divided into six sections: 
Correspondence machines—The complete Remington 
line including Remingtons, Monarchs, Smith Premiers 
and Remington Juniors, various keyboard styles and 
carriage widths. 


West Thirty-Fourth 
Booth No. 14. 


Broad- 


School machines—The complete Remington line, and 
Remington school awards and commer- 
containing pennants, card 
, typewriters, etc. 
General billing mac! s—Remington, Monarch and 
Smith Premier billing ichines equipped for general 
and special billing work, both straight typewriting and 
adding and subtracting typewriting machines. In this 
connection the largest tical adding and subtracting 
typewriter, a Monarch-W with forty-four totalizers, 
is displayed and demonstrated. Adding and subtracting 


tax billers, adding and subtracting and billing and 


charging machines, and the duplex Remington Wahl, 
which produces vertically written statements with hor- 
izontally written carbons as used in municipal account- 
les nstrated 
a iTs« : 


an exhibit 
cial educational prom 


ne 
. +34 rold 1 = 
cases, certincates, gok edaalis 


ing offices, are also 

Department stor chines—Remington, Monarch 
and Smith Premier billing, charging and record keep- 
ing machines of both the straight typewriting and the 


adding and subtracting pewriting models. In this 
section tl emingtor ss footer which adds and sub- 
tracts at the same ti ind the Remington multiplex 
which produces nifold copies without the use of 





carbon paper art 


Banking machines—Special transit machines, special 
banking ledger posting machines, check writing and 
check register machi of the various Remington 
model 

Railroad machines—Straight typewriting and adding 
and subtracting typewriting machines of Remington, 
Smith Premier and Monarch models for a dear 
expense billing, abstracting, for compiling M. C. 
reports, et 

In eacl the above tions, special demonstrations 
of complete systems ndling various kinds of bill- 
ing and accounting work are made. Remington dem- 
onstrators will give special exhibitions of speed writing 
and a special feature being made of a demonstration 
of the column select« f the improved model No. 10 
Remington \ full | of “Remtico” ribbons and 
carbon papers and supj also exhibited, 

The exhibit is inst by the advertising depart- 

nt of the Remingt pewriter Company and is 
in chars oe r, manager of the New York 
office Mr. Fraser i ssisted by his entire sales and 
demonstration forces, well as specialists from the 

rious depariment home office. 


ROCKHILL & Viz = 22 Cliff Street, New 


\ qT 
Visitors at tl I } be interested in the “F-B” 
se leaf | ra nder which make possible 
the « nomical bind loose leaf form of shects 
which otherwise would be either loose or inaccessible. 
Miss Elsie Fritz is rge of this exhibit. 


TPEWRITER CO., 364-306 Broad 
ths Nos. 1, 2, 11, 12 


This exhibit consists of the latest models of No. 5 


ROYAL TY 


Oo 


d No. 10 Royal typ and special machines for 
check-writing encil i billing, envelope feed- 
ing; also special machir with attachments for hand- 
ling Belknap and Elliott addressing machine stencils. 

The exhibit is in charge of L. S. Wilson, manager 











NEW ADDRESSING MACHINE 
a ‘» $30. 





—— 











Puts Direct Advertising—the great sales }) 
stimulator—within Reach of All | 


DELIVERIES JANUARY FIRST 


HE Evans sets new low price levels and new efficiency standards in 

the addressing machine field. Improved stencils, automatic stencil 

feed, automatic envelope ejector and other exclusive features give 

it a far broader application than any other machine. Si 
The stencils, for example—made in two parts—holder and flexible sten- . 
cil filler—will take the place of index cards. They are just as compact, 


and will carry the same information. You cut the stencils on your own type- ik 
When a change INVESTIGATE 


writers—change them quickly, easily and inexpensively. 











is necessary you simply insert a new stencil, retaining the holders with all LITERATURE 
the information they carry. READ 
The Evans will effect economies wherever lists are addressed—in clubs, lodges, pool -— 


churches, organizations, and certainly in every business office. Even if your list numbers 

only two hundred names it takes at least two hours for your stenographer to address it COUPON 

(cost 50c). With an Evans your office boy can address it in ten minutes (cost 2c). With ' 

a trained operator its capacity is 1,500 per hour. Any boy can average 1,000. Ser 
Models exhibited at the New York Business Show attracted widespread attentior 

If you contemplate purchasing an addressing machine, it will pay you to investigat 

this one before you buy. 











Evans Addressing Machine Co., Inc., Buffalo, N. Y. 


pe . 
EVANS ADDRESSING MACHINE co¥ 








Rare Opportunity for Sales Managers 


Arrangements for the distribution of the Evans have not 
been completed. Several rich territories in important busi 327 Washington Street, BUFFALO, N. Y. 
ness centers are open, and these will be assigned to sales man Send literature regarding the new Evans Addressing 
agers of character, who have ability to sell themselves, and Stachine and details of the trial offer vou will make. 
- Jiacnine and detauls n lal Oj l nake, 


organize, handle and inspire a crew of high-grade men. This 

offers a rare opportunity to ambitious men who wish to estab- 

lish themselves in an independent and permanently profit- 

able business. Nan 
Applicants must be able to assume the financial responsi 

bility of a contract, but no investment whatever is required. 


Send complete details in first letter. Add 
Aaa;ress 














of the Royal supply department, and H. P. Sutton, 
manager of the New York sales department. They are 
assisted by several operators and salesmen from the 
New York force. 


SAFE-CABINET COMPANY, 15 East Tw enty- 
Sixth Street, New York, N. Y., Booth No. 74. 


The Safe-Cabinet Company, through its New York 
branch, here exhibits its complete line, showing types 
of its safes for various commercial lines—real estate, 
insurance, banks and trust companies, doctors, lawyers, 
lodges, government, states, counties and cities. Of 
these there are forty-eight sizes. There is also exhib- 
ited a number of interesting types of the company’s 
new “Light Weight Safe,” which bears the “Light 
Weight Safe” endorsement of the National Board of 
Fire Underwriters. 

The exhibit is under the personal supervision of F. B. 
Cutter, manager, ably assisted by D. A. Fleming, F. P. 
and J. R. Flanagan, I. L. Smith, W. J. Stafford, C. B. L. 
Townley and G. L. Swift. 


SALES RECORD PUBLISHING CO., 198 
Broadway, New York, N. Y., Booth No. 103. 


Here is a display of the book “Beat Yesterday,” a 
handy condensed record of sales published by the 
company. The book shows at a glance a comparative 
record of the six previous years’ business. It is claimed 
that this system has been used for years by such 
merchants as John Wanamaker and Marshall Field. 

The exhibit is in charge of W. S. Jessurun. 


SCHAPIROGRAPH COMPANY, 228 \. 
Broadway, New York, N. Y., Booth No. 66. 


Here is exhibited the Schapirograph duplicator, a 
device for the duplication of letters, circulars, maps, 
etc., with accuracy and economy. 

A. F. Wegener is in charge of the booth. 


SCOTT-COPPAGE COMPANY, 80 Maiden 
Lane, New York, N. Y., Booth No. &2. 

The Scott-Coppage Company, Inc., here features its 
S-C efficiency ledger for regular and machine book- 
keeping, S-C daily balance expense book, covers for 
newspaper pictorials, a full line of sectional and solid 
post binders, ring binders, etc., and a full line of stock 
and special accounting forms. 

In addition to L. R. Coppage, president and treasurer, 
the following persons are in attendance: William 
Jones, E. A. Shipman and Miss A. Finck. 


SCRIPTOGRAPH CO., LTD., 735 Seventh 
Avenue, New York, N. Y., Booth No. 99. 


Exhibit in charge of Universal Specialty Co 


SEELY OFFICE APPLIANCE CoO., 114 Lib 
erty Street, New York, N. Rvs Booth No. 44. 


(See Thomas A. Edison, Inc.) 


SHAW COMPANY, A. W., 461 Fourth Avenue, 
New York, N. Y., Booth No. 29. 


This booth displays System, the Magazine of Busi- 
ness; Factory, the Magazine of Management; and the 
different publications of the A. W. Shaw organization 
covering business management, salesmanship, collec 
tions, correspondence, retailing and the other subjects 
of interest to business men, executives, students and 
teachers of business methods. 

The exhibit is in charge of A. C. Croft, assisted by 
E. F. Carroll, A. P. Ogilvie and S. R. Pfeiffer. 


SMITH & BROS. TYPEWRITER COM- 
PANY, L. C., Syra use, New York, Booth B 

L. C. Smith & Bros.’ typewriters of all models and 
sizes are here shown 

The names of the persons in charge of the exhibit 
are: M.S. Eylar, general sales manager; E. K. Ste- 
phenson, field manager; H. J. Humphrey, manager of 
the New York office. These gentlemen are assisted by 
several salesmen and stenographers. 
SPEEDOGRAPH DUPLICATOR COMPANY, 
176 Broadw iv. New Y« rk, N. Ms Booth No. 80. 

The machines exhibited at this booth are Speedo- 


graph duplicators of various sizes and models. 
The exhibit is in charge of Mr. Kenworthy, assisted 


by Mr. Poll and Miss Jacobs, and others of the New 
York staff. 


TODD & CO., G. W., Rochester and New York, 
N. Y., Booths Nos. 54-55. 


This exhibit features the Protectograph, Protecto- 
graph check writer and “Protod” registered checks. 

The booth is in charge of J. R. Gooding, New York 
sales manager. 


UNDERWOOD TYPEWRITER COMPANY, 
Vesey Street, New York, N. Y., Booths Nos. 
21-23, 31-33, 41-43, 51-53. 


Besides the regular Underwood correspondence ma- 
chines exhibited here there are the following Under- 
wood machines: Continuous fan-fold biller, card 
machines, condensed billing machine, retail bill and 
charge with tally, key-set decimal tabulator, railroad 
specials, check writer, label roll, unit bill and order, 
bank statement, ledger posting, stock ledger posting, 
statistical special, and condensed billing machine. 


UNIVERSAL SPECIALTY CO., 121 E. Twen- 
ty seventh St., New York, N. Booths Nos. gy, 
100, 101. 


The company exhibits devices as the Scripto- 
graph, the F-B loose leaf holder, the Boston pencil 
pointer, the “Acco” stenographers’ note-book holder, 
the Viking stationery file, the Cosmo time stamp, 
Bump’s paper fastener, tl Adere dater, and the Val- 
mars check protector 

Monroe Goldman, in charge, is assisted by Mrs. 
Henry Goldman, S. B. Elford, and a corps of demon- 
Sstrators, 


UNIVERSAL STEEL CABINET CO., 2026- 
2028 Pacific Street, Brooklyn, N. Y., Booth No. 
65. 

The company exhibits here a complete line of single 
unit steel filing cabinets comprising card units, docu- 
ment units, etc., in olive green, mahogany and oak fin- 
ishes. This line is a new one and is exhibited for the 
first time at the show. 

The following gentlemen are in charge of the booth: 
Henry S. Naul, Wm. J. Tinsley, John Hatfield, George 
W. Isaacsen and H. W. Ehler. 


U. S. ADDING MACHINE CO., 32 Union 
Square, New York, N. Y., Booth No. 16. 


This booth contains an exhibit of Sundstrand portable 
visible listing, adding and calculating machines in the 
following models: Model A, $125; model B, $150; 
model C, $175; and model D, $200. There are also 
exhibited three machines, one enamelled in red, one in 
white, and one in blue, draped with an American flag, 
producing a most attractive effect. 

The booth is in charge of Fred. Wolff. 


STENOTYPE COMPANY, Indianapolis, Ind. 
Booths Nos 10. 20 


Demonstrations at this booth center around the 
Stenotype. 

The exhibit is in charge of H. B. Matthews, district 
manager of the New York office, and he is assisted by 
Jack Moore, Fred Linschied, D. A. Bigelow and other 
executives from the leading New York metropolitan 
district commercial colleges teaching Stenotypy. 


WEBSTER LOOSE LEAF FILING COM- 
PANY, Newark, N. ] Booth No. 83. 

The Webster system of Universal book-making is 
illustrated in this exhibit 

[The booth is in charge Bradford Webster. 


WHOLESALE TYPEWRITER COMPANY, 
314 Broadway, New York, N. Y., Booth No. 75. 
Ramer Remanufactured typewriters are exhibited 

here. 
The exhibit is arranged under the direction of W. W. 
Ramer, president of the company, who will be in at- 
luring the show. Mr. Ramer 


tendance at various times dur 
is assisted by Alfred Larson, Joseph Rose, and others. 








































A MAN WITH A BUSINESS MORAL 


IT’S INTERESTING 





A successful merchant, eminently so in the stationery 
field, was asked to what he attributed his success. 

“My first consideration”’, said he, ‘‘is merchandise of the 
highest possible quality. Securing this, thus protecting 
my patronage, the next consideration is ‘ME’. By this 
I mean—my profit. 

“Specializing in the stationery field qualifies me to judge 
quality. This is a reasonable assumption, spending the 
time I have at it. Then why should I not utilize this 
knowledge as he—possibly a banker—does his. 

“The course of least resistance is many times a_ stumbl- 
ing block. It leads to lack of initiative and indolence. 
‘People like to deal with merchants that know. A sug- 
gestion shows an interest in them and what is more, 
brings a closer personal contact. 

“NOW THEN, the reason I feature your products— 
meaning ‘DAVIDS’—is because they are the oldest, 
their reliability has stood the test since 1825. My cus- 
tomers are satisfied and then the big consideration, 
the ME—securing two profits in one, friendliness toward 
my establishment and as good profit to me as is consist- 
ent with high class merchandise.”’ 


We are Rotarians, thus our motto, 
“He profits most who serves {best’’. 
Thaddeus Davids Company 
New York — Chicago 


J. W. R. Merckle, President and General Manager 

















THE NEW IMPROVED 1916 


MULTIPLEX 


**The Machine with the Velvet Touch’’ 


SILENT ACTION QUIET RUNNING 


NEW DUST PROOF FRONTAL CON- 
STRUCTION protects the machine from dust 
and injury. 

NEW ENCLOSED RIBBON SPOOLS 


protect the ribbons and facilitate ribbon renewal. 


NEW AND IMPROVED 
SHUTTLE ARM adds to the 
speed and increases the ease of 
operation. 


NEW WIDE CORRUGATED 
ANVIL gives Unlimited Speed 
and Great Manifolding Power. 
The Multiplex will mamifold. 


Many otherimportant improvements. 









Greater Changes and Improvements Than 
Ever Before Incorporated in Any Model 


All Styles of Type or Languages Written on the SAME MACHINE. 

Two different sets of type or two to ten languages are AL.WAYSIN THE MACHINE. 
“Just Turn the Knob’’ and change instantly from one to the other. 

The PERFECT ALIGNMENT and UNIFORM IMPRESSION given by the MULTIPLEX 
produces the MOST BEAUTIFUL WORK OF ANY TYPEWRITER. You touch the key 
and the MULTIPLEX does the rest. 

PRESIDENT WILSON says: ‘J have done most of my literary work on this machine (a Hammond 
Typewriter) and would not exchange it for any other.”’ 


DEALERS: — If you are interested in a unique and profitable proposition write us today. The 
HAMMOND has more convincing selling and demonstrating points than any other typewriter. 


This explains why 
HAMMOND DEALERS ALL OVER THE WORLD ARE SUCCESSFUL. 
Let us tell you of our “SPECIAL AND ATTRACTIVE PROPOSITION TO DEALERS.”’ 


THE HAMMOND TYPEWRITER COMPANY 


69th Street and East River NEW YORK, N. Y. 
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Put Yourself = 
On the Customer’s Side of the Counter 


ORGET that you are selling pens. 
Imagine you are buying them. 
Here you are out in front of the counter. 


Wouldn’t you rather walk up to one large, attractive display 
case, offering you for selection, one complete line of pen shapes 
and points— 

Than to face two, three, or four smaller cases offering a smaller variety 
and creating a doubtful, confusing feeling in your mind as to which case 
offers the best ? 

In some lines of your business it is necessary to carry several makes, but 
there are only two or three makes of pens that are even nationally known, 
and one of these is better known than all the others. 

The very fact that we have to make more pens than all the other American manufacturers, 
is the best evidence that, by concentrating on Esterbrook pens, you are pushing the 
pen that most of the people prefer. 

Did you ever have to tell a customer that Esterbrook pens are good ones ? 

You simply have to show him Esterbrooks. He has known their quality all his life. 
That’s why he gets such a good impression of the strong character of your store's 
service when you recommend Esterbrooks. 

This concentration pays you, because: 


You tie up less money in stock. You offer a more complete line. 
You save counter space. You make it easier for the customer tu buy. 


Consider this idea and write us for any help we can give you to make your pen depart- 
ment more profitable. WRITE US TODAY. 


ESTERBROOK PEN MANUFACTURING CO. 


80-100 Delaware Ave., CAMDEN, N. J. 


Esterbrook (a 
P ‘Aas AY “Easiest to sell!” 
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OFFICE APPLIANCES 


THE MAGAZINE OF OFFICE EQUIPMENT 
FOUNDED BY GEO. H. PATTERSON 


Managing Editor—EVAN JOHNSON HOBART W. MARTIN, Associate Editor 
Published Monthly by The Office Appliance Company, 417 South Dearborn St., Chicago, III. 

EVAN JOHNSON, President and Treasurer C. F. MALATESTA, Secretary A. H. HITCHCOCK, Vice Presiden 

Cable Address—Applico, Chicago DONALD MILLER, Western Representative Telegraph Code—Western Union 

Eastern Office—508 Tribune Bldg., New York C. H. EVERLY, Manager 


Office Appliances is a monthly trade journal covering the manufacture and distribution of office machinery, 
office devices, office furniture, office supplies and the entire range of commercial stationery. It serves a clientele 
composed of managers and agents for the various office machines, devices and supplies, commercial stationery 
dealers and the purchasing agents of many of the largest corporations in the United States. It also reaches 
some dealers in fifty-one other countries who deal in American office equipment. 
The ownership of Office Appliances is vested solely in the officers of the company. No person, firm or 
corporation, either directly or indirectly connected with the business it represents, has any share in its owner- 
ship or voice in shaping its policy, which has in view at all times the best interests of the field it serves. It 
aims to discuss all subjects fairly, and to furnish its readers reliable information concerning the progress and 
development of the office appliance industry. It will answer any questions germane to its field to the best of 
its ability, and it asks its readers in all parts of the world to aid it with inquiries and suggestions, to which it 
will give prompt and earnest consideration. 
ADVERTISING RATES upon application—only articles of office equipment or directly related products eligible 
SUBSCRIPTION RATES, payable in advance, in the United States and its possessions and Mexico—one 

ear, $1.50; two years, $2.00. Canada—one year, $1.75; two years, $2.50. Foreign, all countries in the Postal 
Union, the equivalent of $2.00 American gold for one year and $3.00 for two years. 

Remittances may be made by personal checks, drafts on New York or Chicago, Postoffice or Express 
Money Orders, or in American Postage Stamps or Currency if sent by registered mail. 
CHANGE OF ADDRESS. Subscribers may have their mailing addresses changed as often as desired. 
In ordering such changes it is necessary that both old and new addresses should be given. 
CONTRIBUTIONS are invited upon any topics of interest to this trade. All accepted manuscripts will 
be paid for at space rates. Unaccepted manuscripts will not be returned unless postage is enclosed by the 
sender. Correspondents should give their names and addresses, which will be withheld from publication if desired. 
COPYRIGHT. Contents covered by Copyright, 1915, by The Office Appliance Company. 

“Office Appliances” is registered in the United States Patent Office, Washington D. C. 


Entered 9s Secusghan Matter July 5.1905, at the Pestefficeat Chicago, Ilinoisjunder Act of March 3,1879. : - 
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Ink Pads Pen Extracters Stapling Ma nes 
Fuller Ink (* Lt Koblhaa The. ¢ rorey 4 . r 
Inks, Adhesives, Et« Pencil Sharpeners Station Embossed and Engraved 
Carter's Ink Co I ‘s Automati rs “ 4 , ‘ % 
Davids, Thaddeus, ¢ i13 Roston & ‘ x2 Wice | | ‘ 
Diamond Ink ¢ 118 » 
Higgins, Clas. M., & ¢ O85 Pencils Station Ca . d 
' Underwood, Jol & 1S2 Ame i Lead ( i4 ( ‘ 17 
Dix Jose ‘ e ( 8 G ‘ ‘ 3-2 
4 Inkstands. Fabs I I ‘ 
£ General Eclipse ¢ 1s Keera & I GS Pa « H ’ 
$ Sengbusch S8S.-( I ( 120 
’ Labels. Pens Stencil Ma s 
é Ever-Ready R I ( 217 Esterbrook Steel FP ‘ ’ Tue s Ml ‘ SO 
Letter Distributors Picture Hooks Tables 
| Balley Mfg Co 202 Moore l’us Ii ( s st J I ( ) 
: Bristow Fredet 224} Pins. St & D 2 
: Lithographing Specialties Crescent Brass & I f lot Telephone At hments 
Fe Goes ithograp ( IS] Playing Cards. \ ! ( 
i Loose Leaf. { S. Pla g Card C 177 Hy I t 2 
“ Barrett Bindery (« 225 Portfolics 0 eM 
# Boorum & Pease | I Ban ts Iso Cleveland Leat ( ( 10 Thumb Tacks 
Irving-Pitt Mfg. 159 Postal Scales Howe { 7. 
Kalamazoo Loose Leaf B ‘ lim Pelouze Mfg « 18 rpew Cabinets 
McMillan Book Co 177 Triner Seale & Mfg. ¢ 193 B ] t ( t 
National Blank Book ( 120 Rebuilt Office Machinery. Iiart M ce 221 
Plew & Motter Co 1955 Chicago Safe & Mase. ¢ 22 Quig I ture ¢ 
Proudfit Loose Ls ‘ 106 Ribbons and Carbons. I Metal Furniture ¢ 180 
Rockhill & Viet 218 Ault & Wiberg Co 121 Typewr Specialties and Supplies 
Scott-Coppage | ~ 192 Canode & Hunt Mfg. ¢ 223 \ & | ( S 
Sheppard, (¢ I Co 219 Carter's Ink (« The Ish \ t | B 174 
Stationers’ Loose Leaf | 169 Columbia Ribbon & C’b Mfz. ‘ 201 \ I Co ‘ 
Tatum, Sam'l ¢ cs I 143 Crown Ribbon & Carbon ( 104 ( t I ( s 
Tenacity Mfg. ¢ 156 International Carbon Paper ¢ LSS I ( D4 
Tengwall Co 2002 Manifold Supplies Co | h \ ‘ Mm) 
Trussell Mfg. Co 216 Mercury Mfg. ¢ rhe 16 M | ( aS 
Wilson Jones Loose Leaf (« ISG, 187 Mittag & Volger I SO M ( " 
Mailing Devices. National Ribbon & Carbon ( 22 I & t r writ ‘ o) 
Ideal Book Mailing Corner (« 227 Neidich Process Co 140 W 2. &e ( 209 
Manufacturing Under Contract Republic Dodge 174 Typewriters, New 
Taft-Peirce Mfg. Co 222 Standard Carbon & Riblx ( 222 Blicke fe Mfg. ¢ 7 
Moisteners. Union Ribbon & Carbon Co 299 ‘ I te ( 7 
Ideal Molstener (Co 991 U. S. Typewriter Ribb« Mfz. ¢ 199 I I ( 17 
Monogram and Die Presses Webster yr &. 151 Hla I ewrit ( 1 7a 
Osco Machine ( 227 Rubber Bands. 0 I ter ¢ I r 
Office Furniture Suites. Faber, Eberhard 131 he ly pewrit ‘ ) 
Stow & Davis Furniture (+ 21 Rubber Stamps. Rex 1 write 7 122 
Paper. Meyer & Wenthe 227 Roya I ter ( i 
Brown, L. L Paper Co 112 Safes. Ss L. ¢ & I I'y 
Crane, Z. & W M 190 Meilink Mfg. Co., The 220) ( Ys) 
Detroit Sulphite Pulp & Paper Co. 191 Safe-Cabinet Co The 4c Smith-l lypewrit 127 
Eaton, Crane & Pike Co 128 Yawman & Erbe Mfg. (¢ 161 Underw Ivy t ( 10S ”. 149 
Elsinore Paper Co 225 Shears. Vict I vrit ( 110 
Hampshire Pape Co 23 Bradley Milton ¢ 185 Visigra I writ Co I 17: 
Weston, Byron, ¢ 218 Show Cases. Woodstock [ypewriter 16 
Paper Fasteners and Clips Detroit Show Case ¢ 156 Typewriters, Rebuilt. 
Blackhall Co 198 Signals. Gene C'vypewriter Exchange 94 
Buffalo Automatic Mfe. 297 Graff, George B ( 162 Nati " I ewriter Exel we +n) 
Easy Fastener ¢ Ny2 Signs. Ret . = ewriter ¢ 104 
Gessler, Max It 72 Mevyercord ¢ Ir 195 Young I ewriter Co 132 
Oo. K. Mfg. ¢ 215 Stamp Affixers. Waste Baskets 
Patents. Wizard Co 154 Ameri \ nized Fibre Co 199 
Siggers, E. G 229 Stands, Metal, for Office Machines Erie Art Metal Co 227 
Pen and Pencil Clips Adjustable Table Co 993, 227 Mass n Wire Basket Co nM) 
Ansonia Novelty (+ 192 Fowler-Manson-Sherman Cy Mfz ry pewrite I poriun 225 
Van Valkenburg, I D 22 Co 215 Whol i I ewriter 171 


The Service Bureau of Office Appliances 
Is for the Exclusive Use of Sub- 


scribers and Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 
service, all without charge. 

have made, and are making, good use of this 
bureau; manufacturers in every section of the 


Subscribers in every land 


field have had evidence of the service. 
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IT isn't a question of how 








much, but how good and 









how prompt, for the money, 
that makes and holds busi- 


ness. No business based on 








service can possibly fail. 





— Simmons. 
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PUBLISHERS’ POINT OF VIEW 


The Work of the Convention. ing among members of the association and visitors 


San 1 S 


o Convention accomplished, it at the convention emphasize more than ever the 
believed, an important and lasting work. advantages of sucha ganization as the National 
tendance at the convention, while of only \ssociation of Stations nd Manufacturers 
moderat proportions, nevertheless was made up of oi 
he leading men of the stationery industry throughout The New York Business Show. 
he United States. (©f course, the preponderance ot 1112 Annual Business Show which will be held 
representation from the West was much greater than at the 69th Regiment Armory, at Lexington 
revious conventions. The western and coast sta ivenue and 26th street, New York, beginning, 
I] in force and lent the benefit londay, October 25, be more than ever before 
heir ideas to the organization. pernaps an event of importance to the business world. 
Some important recommendations were made at \lready the list of exhibitors is unusually large and 
his nvention, one of the most interesting of which before the show open t is absolutely certain that 
vas the suggestion by the secretary in his report that every available foot of space will be occupied by a live 
each committee should regard itself as constituting thee concert lhe November number of Office Ap- 
mitt if the whole of that particular industry planes il] iplete illustrated account of 
the | mittee on Files and Ofhce kurnt this event \t the tim se lines were written some- 
gard itself as a committee of the whol hat over fil leading fice appliance houses had 
gather the best ideas from all sources taken space at the shoy number in excess of the 
bearing on the sul t. and to invite the co-operation number of exhibitors at rresponding time in previ- 
I] facturers of office furniture to meet and US S 
e problems of the business. In this way th his is the elftl inual Business Show and it 
receive the best there ; from each omes at a time vhen | ness 1s on the up-turn after 
he annual conventions not only will 1 years depression It will draw merchants from 
rease in interest, but in attendance likewise on a every part of the United States and Canada and we 
general interest awakened throughout all believe that il e number of dealers from 
he f the trad broad will tal the tunity to be present for the 
mnel he new official staff is of vet purpose of examining office equipment devices and 


gh quality inde Charles N. Bellman, the new ecuring suit gel nections. 
sicle one of the big and successful men of the \s usual the big International Typewriting Con 
e is head of the Franklin Printing tests will | | at tl w. These contests will 


ng ing (Company, which busin built up take place nd tober 25, at seven p. m. 
efforts. He is regarded Wednesda Frid ternoons will be devoted to 

= he strongest and most progressive private examination of the exhibits by executives to 
hat cit lle is an enthusiast on associa hom special tatior be sent. The Executives’ 
man of ideas. of pleasing personality and lav at the two pre vs has been so successful 
e and energy in event that it be é led to devote two after- 
Ith « me tical informatiot evelonse noons to this pur ( these afternoons only the 
seco conventiot the frank, executives of compat r the heads of concerns are 


elpfu ndlis Important questior the com ilmitted to the special tickets reserved 
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Export Business of Today. 


HE last few months have shown an increase 

of inquiries from abroad, but this indicates 

rather an opportunity than a fact. The offers 
are tentative and intended to feel out the situation 
Before we realize heavily upon export business we 
must do certain things. We must harken to the needs 
of the people who seek to do business with us, for 
until we can accommodate our products and policies 
to the habits and requirements of customers abroad, 
we cannot expect to build up a prosperous export 
business or cut any very dangerous figure in the over 
seas trade of the world. 

Whatever we do now, it is certain that we will retain 
only what we deserve. At the present moment manu 
facturers in the United States hold the whip hand, but 
later on when the war is over and European nations 
shall have started to build up their industries again, 
we will retain only what we deserve to retain. We 
will keep what we can get through competition in 
quality, price, practice, and all the things that go to 
make up success in dealing with foreign buyers. 

A factor in the export problem of the future will 
be the attitude of the British colonies toward the 
mother country. It is a safe prediction that the Eng- 
lish colonies will hereafter buy of the mother country 
in larger quantities than ever before, since the war has 
knit Great Britain and her colonies more closely to 
gether in bonds of sentiment, sympathy and common 
purpose. 

<-o— > 

Once Again, the Short Postage Evil. 

HIS passage taken from a letter from a dealer 

at Port Elizabeth, South Africa, should serve 

as a guidepost and warning to American man 
ufacturers. They should cut it out or copy it and 
post it prominently in their mailing departments, and 
should see that each mailing clerk has a copy. Here is 
what the gentleman says: 

“There is a failing with American manufacturers 
which seems pretty well common to all and which is 
very widespread in its evil influence. I refer to the 
insufhicient stamping of mail matter. Pretty nearly 
every mail brings us letters on which we have to pay 
on account of their having been insufficiently stamped 
Many of these communications are from firms who 
seek to do business with us, and where the letters are 
insufficiently stamped, whatever the merits the prop 
osition may possess, we resolutely refuse on principle 
to make any business connection with them. We 
reckon that if firms are carel 
are just as likely to be careless in the greater ones, and 
the natural result is that they spoil at the outset any 


ess in small matters they 


chance they might otherwise have of establishing the 
confidence which ieads to business. I think you can 
not too strongly take to task the firms who habitually 
follow this evil practice, as it undoubtedly very greatly 


militates against the extension of trade activities be 


PLIANCES 


tween the United States and foreign countr1 Ve 

enclose an envelope which gives a concrete instance 

of what we say. We have never done business wit! 

this firm and the chances of doing so are very ret 
<-*-> 


Trade Opportunities in India. 


MERICAN INDUSTRIES for August 


lishes a strong editorial appeal to American 
manufacturers to investigate the opportunities 
offered by the East Indian market. They point out 
some exceedingly pertinent facts. In the first place 


India is a great agricultural country, feeding and 


clothing nearly 384,000,000 people. America can sell 
to India agricultural implements, cotton-piece goods 
and all sorts of American office equipment, automo 
biles and specialties. 

“India,” says American Industries, “takes over two 
fifths of Great Britain’s entire exports to the world 
What then is the matter with the United States 
Germany's enterprise and success in India was the re 
sult of a serious attempt made by German commercial 
houses to try and see Indian business problems from 
the Indian point of view. Germany was quick to see 
that India’s insidious caste system would not give her 
representatives an entree in the Indian business 
cles which would ultimately reduce her prestige and 
lose her trade. She quickly utilized the services o 
Indians and these men went back to their own people 
and created business that made German commerce a 
potential factor. At this writing there are young met 
in America who should be given the chance to serve 
b 


energetic American commission houses and sent k 


to India. These men will be vital factors in the stin 
ulation of trade with India 

“India ranks tenth in the list of exporters in the 
world that buy American goods. India ranks about 
seventh in the list of importing countries and ninth 
in the exporting countries of the world. India buys 
more than Australia, South Africa, New Zealand and 
South America combined. Over $180,000,000 was 
spent in the year 1913 to 1914, in the purchase of cot 
ton fabrics and cotton piece-goods. 


<_-e—> 
A Dearth of Stenographers Reported. 


ORD comes from California that there 

not enough stenographers to take care o 

business in certain portions of that st 
We trust that this is due to an increase of busines 
and not to a decrease in stenographers. We do not 
wish to send a swarm of young men and wome 
California, for they might not get work after 
arrive. One man suggests that these reports are 
of the press agency campaign for the Expositio 
friend Knopp, Remington manager at Sacrament 


sures us that it is no such thing; for it can’ 


scheme to draw attractive young ladies to a st 


already famous for its beautiful women 


’ 5 oP 2. is, 7 \ 
The demand for stenographers seems to come trom 
sacramento Nii ING pp says that the state is em- 
loying many stenographers and its demands are in 
reasing rapidly his opening takes up a good por 
1 of ( ugh lass apable stenographers, both male 
ind female. Wi Suspect, too, that the proximity ol 
Sacramento to the larger coast cities, where perhaps 
he average salary may be higher, has something to do 
KeWIst vith the dearth oft stenographers in Sacra 
mento arge towns always act as a magnet to draw 
1 
more expel yvorKers 
<--> 


An Unusual Letter. 
HE editor of Office Appliances a few weeks 
ago received a remarkable letter from an un 
usual man. The writer of the letter is a young 


man who served a term at the penitentiary in Flor 


ence, Ariz. He has recently been paroled and is now 
living with his charming wife in one of the large 


western cities. 

What the views of this young man were with regard 
to his attitude toward life and toward other men when 
he went into the penitentiary we do not know, but we 
do know what his sentiments are now, for his letter 
ontains the following: 

‘It may sound strange to one who never has been 
through such an experience, but I am earnestly sin 
ere when I say that no amount of money could have 
brought me what I gained during my stay at Florence. 
\nd, while I regret having made the false step which 
made it incumbent upon society to isolate the body for 
1 time, I am happy that my request for suspended 
sentence was refused.” 

[his is a fine tribute to the able, conscientious men 
who administer the prison affairs of Arizona. The 
more we know of the prison system of Florence, the 
more we are convinced that that prison must be a 
great institution. It has given more than one man 
greater good than a term at college could have given 
nim. Could every prison in the land be conducted by 
men of equal ability, a long step in ad) 


have been taken in the solution of the crime problem. 
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Changes in the Stationery Trade. 
[ in NG the 


venty-five years or so prac- 


tically everything in the commercial station- 

ery store has changed in some particular. 
Seldom do we see the ashioned book, stationery 
ind periodical store, and where such stores still exist 
we find that the station department, if it is at all 
up-to-date, has widened out into a considerable busi- 
ness itself, handling a large variety of lines which the 
d-time stationer would not have thought appropriate 
to his business. Practically everything in the modern 


ommercial stationery store is now office equipment. 
Of all of the old side lines practically only two, play- 
ing cards and leather goods, remain. Nearly every 
leading stationery house is a commercial stationer, 
atering to the needs of offices and office men and 
handling everything from pins, pens, ink and pencils, 
he most extensive suites of office furniture. The 


‘ 
to t 


modern stationery house of standing is now prepared 
to handle the full equipment of big offices and to 
furnish them from the mahogany equipment in the 
directors’ room to the simplest device of the book- 
keeping department. 

[he publications in the stationery field have, as 
a rule, realized these changes and have kept step with 
the advance of the business in its extent and variety 
of lines. Those publications which have failed to note 
the trend of the times and to keep step with the ad- 
vances which are being made from time to time in the 
stationery business have either been absorbed by other 
publications taking a broader view, or have been 
forced themselves to adopt the modern ideas of the 
business. The ) Stationer, which was absorbed 
by Office Ay | liances s¢ e years ago, failed to meet 
the expectations of its sponsors because it did not real- 
ize the extent and importance of the changes which 
were even then becoming evident in this field. The 
Inland Stationer, which Office Appliances has just re- 
cently purchased, soon discovered that it must broaden 
out so as to represent the whole field if it would suc- 
ceed as a representative « f the industry. The old-line 


National 


stationery magazine at he old-line stationer are of 
another genera ] 


44801 
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ONCE IN A WHILE YOU'LL 
IN SALARY DOESN’T MAKE THE OLD APARTMENT “TOO 
SMALL AND STUFFY,” BUT NOT OFTEN. 


FIND A CHAP WHOSE INCREASE 


Ike Millikan says most men who get 


ahead do so because others get behind. = 


A. Hoosier. 
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GETTING THE COIN 


By Loui 


Victor Eyt 


Some of W hich 


ye. Being 


( me ol Line 





Get’ Seri Have Already Been 
Published. Article II of the Present Serr 
(Copyright, 1915, by The Office Appliance Compan : They shoul interesting and 
HERE are two credit men on my mailing list, vrowine Roeuninii Leteaie. tee 8 
each of whose collections total about a million insiitiaanetin 
; ] . ] ‘ o 
dollars annually, yet the salary of one is almost or eS ee eo 
double that of the other. Lioth have about the same —_ o she Grit or — epee se 
per cent of losses, but the collection letters of one of e real Hector gets an in a friend! , 
these credit men have produced more BUSINESS ine crart-off. with a lett rat radiates good 
than the letters of any sal correspondent in the of ies treat at ssf nad fs . creer siete a getlnes 
fice. One of these men is merely a collector of coin I've ever examined. came out of Detro \nd 
the other is a builder of business. | have in my files a sid ‘that this claw Sueuiel 1 an average, fa : 
score veliopeggne of letters written by the abler man, and ‘ection letters than a ther in the vuntr 
it is delightful to note the many different angles ot f her prominent citizens. F. B. Stevens, in s , 
appeal from which he builds his copy. Now he tells a yoo. is selling pig it ind foundry supplies 
pointed tale and applies it to the purpose of bringing used his imagination as the needle with which 
in the firm's money—again he appeals to pride, to everything that a ea eae eer 
curiosity, to ones sense Of square dealing, to fear, to He is almost kaleidosc n his changes and use 
any one of! the many things that influence our actions. themes current conditi live events. timely st 
His letters breathe good-will, commercial courtesy and everything talkable—as witness his “spring to 
always are so personal, so human, that over half the ro 
replies bring in personal letters in addition to the ever liste is the tiete of veer when te former is tehinn 
welcome voucher check. ‘sy ¢ medicine ()ne of the important f 
he executive charged with the collection duty has) of my business needs a little medicine for the same 
it in his power to make or break a business. Of whai urpose—a toni 
avail is the hard work of the commercial missionary, It is mv bank balance 
the suave salesman, if the collection letter be of a type So if vou would make remittance of $07.1: 
that destroys all the work which has gone before it rch ipment, it would have a spring eff 
So long as business is built upon a credit system, so wz ‘righten things all around. 
long as this depends upon its collections, just so long | wish vou would sen some more busines 
will every letter representing the credit department be the same time. for | want to do more business 
as important as the entire system. l-very collection let vou 
ter should be built upon the triple base of diplomacy, Well uld vou have se him the toni \ 
good judgment and business intelligence. Use these on lers 
rightly and collections will not be an expensive el : other letter he tells a Bill Nve sto: 
ment, but a creator of positive good-will. Does the 1] mping hungt gh the Adirondacks 
average business man inject these elements into his vhere a sandwich cost him 
set of stiff, cold ruled forms Then why should he ; ) frank ne hic “nes 
g 
wonder that he has a hard time bringing in his money aiaas Saeweme cot — 
If | had my way, every business man would read o wes s ingrv that. afte 
Shryer's “Collecting By Lette: : : wae went es 
The essential element collecting by mail is to e writte isly, asking ( 
find out just where the other fellow stands, mentally, ( $180.00 to ' \pril shipment : 
as regards the account. If vou once understand just use | need the mone he sh ments vere 
how your debtor views the account, you are in pos \ erant n es Here 
session of the key that will unlock his cash drawer in « or ote ian the 1s One y , 
vour favor. No set of printed statements will eve if amu’? ctr s create , , 
give you an understanding of his mental processes o smile ting the n 
lhe preliminary letters sent out are simply feelers to who 1 USED 
give vou a grappling hold ur man Naturally, says. it lf ( ments were v 
then, these preliminary lett must have personal ap u nptly ( IA. 
peal. They should be frank and earnest, vet carry k iv the game 
enough insistence to give the proper impression of It 1s ivs advisa nake these earlier S 


arry the tone of “reminders” merely 


APP is 


and they should 
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minders to your debtor that his competitors or neigh- 


nvariably have a paragraph designed to bring in an bors enjoy so good a repute because of their prompt- 
der, or request for samples or catalogue. One of ness—that he cannot enjoy calls from a collection 
le more conservative firms uses ihis form, which is agency—that he cannot feel pride in having his name 
isily adapted to many businesses : coupled witl se of undesirables—that he cannot 

















‘You have so many things to attend to just now, afford to sacrifice the self-respect a clean slate gives a 
our statement of your slightly overdue account man—that he would hate to have an investigation 
is doubtless been overlooked. For your convenience, made among his friends and associates as to the 
we are attaching a carbon copy and feel ceriain that causes of this neglect here are points of contact 
his friendly reminder will bring an equally friendly without number in the proper use of the pride appeal 
remittance ind, other tl the good-will letters, it is probably the 
llave vou seen our new accessories catalogue safest collection letter base one can use. 
\lany uur friends and good customers tell us it 1s Closely allied to the pride appeal is another—that of 
he most complete yet issued and very valuable in the shame. But any letter that arouses shame alone is 
selling helps it gives them. May we not mail you a_ worthless. The emotion created in the debtor must 
pi be one that leads from shame into the assertion of 
‘Cordially yours, pride. Shame is a reaction and is not, in itself, a pro- 
“Tue BLANK SuppLy CoMPANY.” vocative of good. BUT—if it calls into action the in- 
ese friendly letters fail to move your debto herent ambition and pride of the chap, then you'll get 
then begin to use a stronger tone, becoming more in our cheque. Many letters appeal to the debtor’s sense 
sisten ith each letter. You have begun with good of honesty and it is a curious fact that those whose 
will letters and now you can use those that appeal to reputations are at all doubtful—whose honesty is sub- 
ul ebtor’s other emotions—such as his pride, ject to question—are the very ones to respond quickest 
shame me&ty, saving, fear and curiosity Perhaps to this appeal. While all men want to be considered 
le ma tv of men are more influenced pride tha honest, no man is more desirous of being considered 
her qualit lf a firm or individua se so than he w is really unreliable. It is merely a 
; mora ist. one can make e stronges form of e a because people want to 
if collection letters on that appeal—if the debtor, on APPEAR es \ St. Louis jobber combines the 
( ( d, has not had such a reput tegrit shame and honesty appeals in this fifth letter and it 
( ’ pride will show him what he can gain b IS prove successful 
‘ such standing. Here is one of the bes You $05.00 has never been attended to 
le appeals I’ve ever seen eve reminders have apparently been 
\\ ve eated us—and unt of ignore (Jur best efforts to serve you have evidently 
SS 5 : ul ( ¢ rorgotte 
. g f pride in s \ ‘WI hese facts should merit an explanation 
erstal +e eglec e ask you to give it. 
wow id such co \e had to pay, months ago, 
' UT estioned in goods you bought and 
vt en, if anything 1s it is Our Money you are 
o ul ve not have some c long as you neglect this 
f explanation trom vou ent. We could have insisted 
is f anv word. we ment some months back, 
easiness, but the expected you to repay 
( sideration we ency sooner. We DO 
v eserve consid sell you goods and are 
ut s. The very g serve in any legitimate 
, enc uu agree to business way, but surely you do 
is view will be a_ remittance ish to use our money to do 
VoO\-W“ ul ess on, or to pay off our own 
\ - impossible petitors with. Yet, in all fair- 
nfine the knowledge of s that not what you are do- 
( ndebtedness, if you ing hen vou neglect this past 
i tinue ft eglect You uc ] 
a urse o allow no ‘e honest with vourself and 
, le al e are looking by sending that delayed 
rwa » your prompt pay NOW.” 
ment ne alleged jokesmiths have 
Phere re manv forms of been running paragraphs in differ- 
the le appeal such as re- Louis Victor Eytinge. ent n agazines, of late months, on 
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the “Japanese Collection Letter."’ They tell the story that you will again favor him \ny loosening uj 
that a Jap was given employment in an English house the conditions at this time will but make a chron 


and one of the first tasks set him was that of trying 


nttisance out of your debtor and bring a degenera: 
as hopeless. into your collection system. Your debtor will 


to collect some accounts long given up have 


When his employers began to take notice of the num 
ber of debtors that settled in a hurry, they asked the it is so much 
It was characteristic of the Jap- rules than to tighten up after you've let go a 


greater respect for you because of your firmness, an 


better and easier to breed respect fi 


Jap for his carbons. 
kind of copy nade famous by | slack. 
the Japanese Schoolboy,’ and \ll of us know the influence of fear upor 


actions—but—collection letters that have their appeal 


pidgin-English—the 
Irwin and his “Togo, 
closed with the naive: “Unless we receive your hon 

orable check by return mail, we shall do something through fear are less intelligently used than any oth 


that will cause you THE GREATEST ASTONISH tvpe—and—letters based on this emotion should 
MENT.” But—these same paragraphers builded bet used as seldom as possible The fear of a law 
ter than they knew. It is not a joke, at all; rather the or unpleasant collection agency methods is gene! 
laugh should not be directed at fancied Japanese igno he man who is ignorant of the law doesn't know 
rance of our language and business methods, but at “what is coming to him’’—but he has a terror of 
those who smiled at the joke and failed to realize the same unknown. The man who does know what 
value of the lesson. Just such a letter is actually the law can do is afraid because he has seen what 
EFFICIENT one used by a number of the do. But—a threat of a law suit or annoying dunning 


most 
larger collection agencies. It is simply making use of methods always creates a reaction—a _resentme! 
one of the most powerful influences—an appeal to our 
form is dressed differently ated by having these threats—these letters that inflt 


against the house making threats. This is best obv 
curiosity. Of course the 


than those jokesters put it and | am giving the form ence through fear—sent out by a third party, sa 


used by one San Francisco house: “Unless | have “collection agency’—or service, rather, organize: 
your remittance for all or a larger part of your in within the firm, using a special letterhead. Bef 
debtedness of $36.00, must have recourse to aci1on re sorting to the colle tion agency, or your | iW 


that will cause you GREAT AMAZEMENT.” If try a letter that is simple, frank, but of decided firn 
you doubt me, try it yourself on some of your stub 


¢ 


ness. Say that vou are giving the debtor a last 


born customers before handing the account over—that if he p 
All men desire to get ahead—to become the owners within the days stated, he may obviate all this am 


of property or business—and this motive may be used ance and expense. Just put it up to him—and thet 


t 


him all 


wry 


as a medium of appeal in some special collection let- he wants harshness, giv 
ters. Its use is limited and you should have the fullest Never make a threat of suit or other process TWI 


knowledge of your debtor before trying it. The best for a repetition of threat simply puts it in the 

letter of this kind I’ve ever seen was written by W. A. column 

Shryer, of Detroit, and I’m quoting it in full: In retail store accounts, it is very advisable to gi 
“You SIMPLY CAN'T get ahead as long as you’ the debtor to agree to pay some stated sum RI 

owe money. LARLY. It is much better to wait on slow 
“This is a business law Being a law, it applies ments, if they are SURE, than to take the debt 

to everybody and neither of us can change it. promise to “pay it all next time.” It is more 
“You certainly want to get ahead—be somebody able to encourage the hab f paying promptly 

own something. to make procrastinating debtors out of promis 
“There is only one way to do it-—-pay what you owe human material. Have the terms fully underst 


and pay it promptly. Our bill of $84.00 should be mark them conspicuously on your statements 


is clear and we trust you then—live up to the conditions YOURSELF, so 


paid at once. The point 
will apply it.” others will respect them as well. Don’t worry 
Closely allied to the appeal through acquisitiveness test cases. Make them a means to show your 


is that of appeal through savings, and all of us know that you are fair and square and want only what 
that a large number of collection letters are those that rightly yours—but—temper your demands _ wit 
refer to an offered discount These commonly take mercy—when mercy is in order. If illness, misf 


the form of extending the discount period for a few or other untoward circumstances has affected 
days in consideration of immediate remittance. Some debtor, it is worth more to you, were vou to car 
times they give a special discount for check by return the debt entirely, than to push for collectio 

mail. There is one thing that must be observed in face of the disapproval of your community. | 
such letters—NEVER GIVE THE SAME MAN A mercial courtesy extended by the credit departm« 
CONCESSION TWICE. It will be found that your of the store, jobber, or manufacturer, to its pat: 
debtor, when he has once been given a discount con- in time of necessity. is the surest builder of 
cession after the period of discount has expired, will will—PERMANENT good-will possible to s 
let the second and third bill lie neglected in the hope You and [| and all of u in name instances wl 





make allowance for your use of language which orig 
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help given, when help was needed, has bound the a ish bankers in the so-called Hebrew brogue? Why 


‘iendly houses, as with bands of iron. Let then insult your customers of other racial or national 


4 


me tell a little incident When I was selling the hair _ divisions: 


velties made by my tellow-inmates, one of my Why do I insist that letters—good live form letters 


ents asked for time He had been ill, his partn are better than the printed forms? Any reference 


. 2 ait « deeeahin = , ae . ; ; ; 
iad just died and a trusted clerk had decamped with the handling of your own bills will answer the 


most of their ready money. I had neither Dun nor qyestion. Is it not a fact that the average man asso- 

1dstreet, nor wanted them, for the man had never  ¢jatec printed blanks and ruled statements with per- 
lied to me in several years’ dealings. It took some  fynetory performance’ Does he not often throw your 
six months before he was able to pay and, although  }j]] in with a horde of others, to await some fixed day 


ince that time other hair goods brokers have tried that the house uses to sort over its invoices? Does 
ious methods to secure this man’s trade, even going he not often allow them 1 ve neglected, simply be- 
far as to offer prices that were one-fourth lowe iuse he feels that vour statement to him is merely 
an mine, his orders came always to me, until I gi yne of thousands that you are sending out and shows 
up the business. And the man would work his fingers yo personal attention to him? We cannot get away 


off if he thought doing so would bring m eT US trom tacts—and these ARE FACTS. If, then, you 
\fal vwour collectinn letterc ac rs l as possibl ‘ re : 
lake your collection letters as personal as | wie, are able to write interesting, insisting, and yet friendly 


but use Judgment. One collection man read an article  |etters, you break the usual habit of procedure—the 
on collection letters in a magazine. It was a readable “break” attracts the attention of the executive—and 
ticle and told the story of one who had made hi it is likely that your statement will be given prompter 
dunning letters long, personal, chatty, familiar taJks action than others. Besides, 98% of the people are in- 
in one letter to a debtor with a pronounced Irish  jorently honest—the credit 
name, he had freque ntl) used such ere “’ and it is better to build business with the aid of good 
‘Begorrah, Pat By me faith “Fur the love of will collection letters, than to turn it aside and incur 


houses will tell you so 


ike,”’ and the like. My friend read this article and + of ; : 
geese : all the antagonism the embittered ones bring to bear. 
oceeded to put the ideas to work for him. The first by 
+ When writing collection letters to a business man, 
letter going to a genuine Old Country man, was full : ; : ; 
“— : , talk those things that are most interesting to the busi 
the Irish brogue. It brought back the money—also : ; 
“Ser ; stat cilia hind ; ness man. Everyone today talks of two things—the 
curt note sing the account e note going on to , 
‘sp ] . c ¥ ¢ +] » oF Mmuropean war and Dusines epression. Both are live 
1} Perhaps you are ignorant of the fact that the 
a dangerous subject, 


: aa as ? ; tanice hut the wras ay 
rest English is spoken in Dublin, hence one must pics, DUE THe War Mis) 
for your reader may have preferences and views en 
tes onl in minds that cannot assimilate their tireiy different trom wi in which case you 


ither tongue Wou u write a letter to the ev would be treading on tender toes 
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— . — ‘ — — Im Arar ; t out the hints in the larger 
TELEPHONE PUBLICATION MAKES SUGGESTIONS gure, paste on a3 by Scard ff 
i file under proper classifica- § 


 Aaeemiansaet > the suggestion of B. F. Affleck, president o 
Universal Portland Cement Compar who has instructed 


4 ] 7 7 
ace the nat idre lia 1 : 
1 Ss ¢ = a 1o cieeks a 
ly e right of a letter x ho write 
‘respondence left side up instead of 1 
, ‘ ' 
1 Tine upet oO ) 
nd instead of tl left hand Thi eel { Vhat our minds retain is a 
1] ‘ , , ill part of what passes across 
‘ | | 7 17 Ty | T 1)17 T | 
va . a tal vision every day. 
(yur ¢ nl { Telephony’ for the hint What we forget, what we intend 
ave and do not, would bea 
1 the future } 
; 


out habit. 
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BRAINS NEEDED BE- | 
HIND THE COUNTER 


TRON ane ur 





Vigorous Arraignment of Some of the Short- 

comings of Modern Store Help—By the 

Manager of a Chicago Office Equipment 
House. ; 
ea 





S THE road to success in the office equipment 
business harder to discover than that in any other 
business? If it is, then the tons of printed matter 

and oceans of rhetoric that have been spent in the 

endeavor to point the way to it are probably amply 
justified. Scarcely a piece of trade literature comes 
to the desk of the modern stationer that does not, 
somewhere in its pages, present some writer's more or 
less carefully penned opinion as to the infallible for 
mula for landing at the top of the office equipment 
heap. “More or less carefully” simply means that 
while some of the stuff will stand a practical test, 
much of it is fanciful and inapplicable to the business 
as it is and as it must be dealt with 

\ little idea of my own, often privately expressed, 
but never before offered for publication, is that most 
writers and a great many practical dealers in othce ap 
pliances, in groping for the lodestone that will attract 
elusive dollars to the commercial stationer’s till, try 
to make the problem a great deal more dithcult and 
involved than it 1s. My notion is that in no other 


“skilled hands 


with the emphasis particularly on the 


business is the “Master Key” so surely 
and industry,” 
“skilled hands” 

There was a time, away back somewhere, when the 


skilled brains, if vou like 


stationery business was perhaps more seriously taken 
than it is today. The men engaged in it thought tt 
was essential not only to know their business as well 
is a doctor or a lawyer should know his, but to employ 
mlv such help as knew nearly if not quite as much 
about it as they did. Then some joker conceived the 
idea that it required no special training to sell pencils 
and pens and ink and paste—in fact, it took no great 
umount of brains. He applied his little joke pra 
tically by displacing his experienced and rather high 
priced sales force with a lot of inexpensive green 
horns ()thers followed his example \s the vears 


have gone by this choice piece of humor has lost its 
jocular identity until today, in the commercial station 
erv business, skilled brains—real, rich, ripe office sup 
ply brains—are scarcer than caterpillars in a beehive 
\ strange situation confronts us. The office equip 
ment business for twenty-five vears has grown steadily 
more complex and more difficult to master. In the 
perfection and production of time and labor saving 
appliances, the office equipment trade has kept pace 
with any other trade and outstripped most of them 
New and intricate things to know about, demonstrate 
and sell, have almost daily been added to the list of 


staple office appliances. Yet, while all this has been 
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going on, the personnel of the average sales force, 
measured by the standard of what it knows about 
what it is paid to sell, has gradually deteriorated 
How can any individual business or any line of 
business, so handicapped, achieve the greatest possible 
measure of success? In the face of this condition, 
attempts to solve the problem by involved and often 
too visionary schemes, seem little short of farcical. 
(ne widely known stationer called the attention of a 
crowd of his contemporaries, in convention assembled, 
to the marked discrepancy between the annual con 
sumption of blank books in the United States and a 
commodity like shoes, reasoning that inasmuch as the 
demand for shoes was so much greater than the de 
mand for blank books, the stationer, to be really su 
cessful, must ask a greater profit on his blank books 
than the shoe dealer on his shoes. He failed to take 
into consideration that the sale of blank books is only 
a part of the stationery business, while the sale of 
shoes is a business in itself. But that is not the point 


| went into that dealer's store a week after listening to 


his dissertation and asked a young girl, who was watt 
ing on trade, for a silicate slate. She dug up a box of 
soapstone crayons. By what mental process she a1 
rived at the conclusion that that was what | wanted 
| cannot explain, but she had to call two clerks el 
assistance before | got my silicate slate. | could not 
help wondering why dealer ‘s bothering his head 
about the shoe business 
Some othce supply dealers in large communities are 
spending quite a little good, hard cash in publicit m 
paigns—and | would have every reader of this effusion 
understand that in this vear of Our Lord 1915, « 
ent of it 1s good cash and hard cash. | 
deavoring to impress upon the public mind 
that 1f it is worth having about an oftice he 
(;rante hat he does is doubtful, but 
e claim 1s excusabl thwithstanding 9 
loes 1t do his trade and WwW IS he going t 
is advertising investment, if his help doesnt know 
he has it or cannot fi t, and in ma st ¢ 
und it, cannot explain its uses to an inquiry ¢ 
tome lle might ow his g 
1 ne sewel 
We nus ealize average fice ¢ 
ustome sa “dufte \Ve are near] 
vhen mes to this buving business 1 ( é 
f our ow If we relied entirely on our ow 
edve of the meat business when we went to the market 
1 good steak. few of us would get mat ¢ 
steaks and it 1s not im able that some of us g 
occasionally cart hom« English muttot \ 
esstul butcher gives dutter' ag ste whe 
isks for it \t leas e does not give hin é 
of ham The successful commercial stationer 
mind, is not necessarily the one who digests evet 
thing that is publishe the trade press on “H 
Succeed,’ but rather the one who 1s _ long-heade 


enough to put office supply brains behind his counters 
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SELLING AND BUSINESS 


By H. S. Gilbert, a Sale 


. 


L. C. Smith & Bros. 
Chicago Office, in ‘De 


7 


sman on the Staff of the 


Typewriter Company 


nonstration,’’ the Com 





pany’s House Organ 

In ide mag es and house organs are found ods and co-operatio1 process of right thinking 
irticles | books written on salesmanship and ap right ce Ss evel sent and continuous and is 
parent ere are almost as many opinions regarding e ke é g US ss and lasting success. 
it as there are at es or systems. Starting from the | learn he rubber company in the 
idmitte ct th pinions do not establish the truth vorld, i ng the only reason for dis- 
about anything, wise to analyze these scattered arging an « e¢ misrepresenting anything 
opi ind theories and find at what point they ynnecti he ess. We, as salesmen, can 
liverge 1 to dis er the true basic principle of this wht. In: succeed, it is not neces 
sub1ec Sa or ata esirable isrepresent. We should 

he very Vi help clear away the rubbish and t a nes be on the sut for true information 
give us a sure foundation on which to work, and to pertaining to the busin and thus be qualified to 
go bac when necessary (,ood salesmanship and speak with understanding our prospective customer 
good business are and the same. They are iden ace information i hands that will the better 
tical and cannot be separated. Consequently, a sales- enable him e the susiness and selling 1s 
man W learns what good business is and what it done on confidences ( thing said, or done, that 
stands for is learning to be a successful salesman destrovs confidence r s business. The more 
Good business, and good selling are based on prin icts he has the more talk about understand- 
ciple. It is the very foundation of business, and will ily, and establish the lence necessary to make 
be for me Irom it emanate all of the details of the sale 
1 business and it is in this mass of detail where the The thing that business and selling has to contend 
varied inions, theories and practices are to be vith and suffers from st, is the person who does 
foun not know the method wl deliberately misrepresents. 

The education surrounding it determines business During the writing of article, | glanced at the 
ethics 1n each ind lual case, so it is important that idvertising columns laily paper and saw this 
the inciple business should be understood lvertisement of pia mpany: “Honesty and 
in orde fe assure yf success in the handling of it rig iving m« red th us.” At its best self- 
You would not « ct to work out a problem in examination is pain upation, but it is in line 
ilgebra until you had learned the basic principles of with progress 


mathemat 


] 
Saiesman ul 


ciples of 


re can you be a real success as a 


ve learned the fundamental prin 


itel ne of the instructions given to 
e along ne that goes to make selling a 
ess for m and for others. They go out 
ea that they must compete in wits with men 
etter trained than they are. 
1IsiIness 1 ca detect the ) erteit \ 
ed sale in do the sam¢ fr es no 
k it his insight is protection 
( See vritten to 1ns usIMess 
ote nself from a salesma Some 
1s s to the prop u t 
e same ilesmen, and the s ma 
ne SS itions and yurces 
av nformation if ( es It 
vg iL te id lut che e \ ivs 
mn ( rT ne f ul tive 
ss . Phe speak s eK sé 
’ e of occupat iffere 
\ Wi uit an exce ( em 
s d ecessit ( 


There is one person 


tc ‘ , 
yoursell Not cing a 
that il '. mee ms¢ Vi 
’ 
» CHANCE ( | ort 
1 
) pegi g ly 
» Change yt em I 
N d 11é \ ] I UT ¢ 
tT saresma unt 
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4 
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ou cannot fool and that is 
to fool him and knowing 
re as intelligent, there is 
selling to be made until 
urself. You may have 
time to time, but it can 
yng this line, the science 
you, and you begin to 
en on to that system be- 
e to salesmanship or busi- 
ing in order to get.” You 
| start, neither will vou 
there is some satisfaction 
well done. 
al appearance, proper 
nguage, etc., which are 


of right thinking and 


g 
elling business, the same 
in builds up a business. 
men of known ability of 
blem up to them and 
them ready and will- 
uctive and helpful. 
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man in this country and 


Nearly every typewrite: 
many abroad know Charles H. Hunter personally or 


by reputation. Mr. Hunter was born forty-one years 
ago, near Bedford in southern Indiana. After finish- 
ing in the common schools he went to the Southern 
Indiana Normal College at Mitchell, where he took 
commercial courses. Here he got his first knowledge 
of bookkeeping. At Delaware, Ohio, he took a course 
at the business college, learning shorthand and type 
writing. Hunter’s first job was with the Bedford 
Steam Stone Works as stenographer and bookkeeper, 
and here he took the local agency for the Smith- 
Premier Typewriter Company, under the Cincinnati 
office. This was in 1892 

After a time he headed westward, arriving in Chi- 
cago with $17. At first he was with the Rubel Stove 
and Range Company as bookkeeper. Soon afterward 
he became stenographer at the Pinkerton Detective 
Agency, remaining for four or five months, and 
finally going to work with the Barlock Typewriter 
Company as bookkeeper, stenographer and _ sales- 
man. He opened an office in Milwaukee for this 
company about 1895, but after a time returned to 
Chicago, where he worked for the same concern until 
he went with the Remington as a salesman under 
Crandall in 1896 and '97. He resigned his position 
with the Remington and returned to the Barlock 
people as manager. He remained with the Barlock 
until 1902, when he resigned and went with the Fay 
Sholes Company as general field manager. He trav 
eled one year and was then brought into the general 
office, where he was advertising and sales manager 
In 1907 he resigned and went with the Universal 
Adding Machine Company at Chicago, where he worked 
for the same concern until that company was absorbed 
by the Burroughs Company On September 1, 1908, 
he went with the Elliott-Fisher Company as 
tising manager and was made assistant general man- 
ager in November, 1914 

Mr. Hunter belongs to several clubs in Harris 
burg. He is a director of the Harrisburg Park Golf 
Club and is on the publicity committee of the Engi- 
neer’s Society of Pennsylvania and the golf commit 
tee of the Colonial Country Club. He was married in 
1902 to Miss Maude k Bach, a descendant of the 
famous composer and herself a talented pianist and 
a graduate of the Harrisburg Conservatory of Music. 
Mr. and Mrs. Hunter have Norman, ten 
years old. 


adver 


one son, 
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whose l ke 


Brewster, 
ars above. Mr. Brewster is the advertising 


This introduces Arthur |] 
ness « 
manager of the L. ¢ 


Compa 1\ 


Smith & Bros. Typewriter 


Like many another advertising man, he was re 
cruited to the service of advertising from the news 
paper protession, He says that his blood is un 
doubtedly part printers’ ink, because at the age of 
sixteen he published a high school paper. After 
graduating from Yale university in 1897 Brewster 


weit on the staff of the Syracuse Courier of Syra 
cuse, N. Y., a democratic morning newspaper. Syra- 
cuse has always been a republican city, so that a 
democratic paper found pretty poor picking After 
brave struggles for existence the Courier final 
ly “gave up the ghost.” Mr. Brewster’s next jour 
nalistic job was on the Syracuse Evening Telegram, 
was likewise a democratic paper and has lon, 
since gone to the newspaper heaven to keep com 
pany with the Courier. His next position was wit! 
the Syracuse Post Standard, a publication which 
still very much alive and prosperous. Mr. Brewster 
intimates that this is proof of the fact that he had 
nothing to do with the »f the other publica- 
tions \t one time or another he has filled every 
job on the editorial end of a newspaper 
Three vears ago last 


came the advertising man: 
Bros. [Typewriter Compary 


some 


whicl 
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1 
aemise 


December Mr. Brewster be 
ger of the L. C. Smith & 
In this position he has 


extensively proved the value of newspaper training 
in the advertising field, and is regarded as one 

the ablest members of the typewriter company’s 
staff. He is vice-president of the Syracuse Adver 


tising Men’s Club, and chairman of the education 
committee He is a member of the Rotary Clult 
ind several other organizations. 


Mr. Brewster keeps himself in fine condition 
walking, bowling, swimming and playing hand-ball 


American of almost the origi- 
as a white man can be who 


Mr. Brewster is an 


nal stock—as nearly so 


has no Indian blood in his veins—for he is a de 
scendant of Elder William Brewster, who came 
over in the Mayflower in 1620. Of this fact he is 
rather proud, but he intimates modestly that the 


elder, if that gentleman knows it at all, may not be 


so puffed up. 
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Office Appliances in Great Britain. 


ve Corre ndence of “Office Appliance 


London, September i7, 1913 
™ ENERAL industrial and commercial conditions it 
is country remain very good despite crowds 
irritating difficulties that result from the fact 
hat the European war is in daily operation. Labor con 
ues in short supply, owing very largely to the heavy 
stments of the past twelve months (it is said that the 
tal British army is now around about the three million 
gure as against under a couple of hundred thousand be- 
fore the war) and also due in part to diversion of supplies 
of labor from certain industries to others more directly 
oncerned with the manufacture of immediate munitions 
of war and paying consequently higher wages. Trans 
port troubles there still are. For one thing, importers 
are at a great disadvantage from time to time owing to 
the excessive difficulty in getting goods despatched by 
rail The railway companies here have to demand a 
permit before they will allow a load into the railway 
depots or stations. This permit is granted on the after- 
noon before the day for which it holds good. When 
it is taken into consideration that carts and wagons are 
scarce it will be seen that one is not out of the difficulty 
even when a permit has been obtained. It may expire, 
in fact, before the goods of which it authorizes the re 
moval can be got away. The harbor boards will often 
not allow any special rent, so there is still another difh 
ulty in the way of penalty rent in these cases 
<---> 
Export licenses are also a difficulty. It will be under 
stood that there are two conflicting things at work in 
this matter For one thing, this country desires to see 
its export trade increase with a view to diminishing the 
international adverse trade balance against it This 
uld suggest either the rapid issue of export licenses or 


wi Uk 
the entire abolition of the necessity of having them in 


operation at all Against this, however, is the other 
obvious need that goods shall not be sent out of this 
ountry to help the enemy states. The number of arti 
les and commodities on the so-called prohibited lists 1s 
ice appli 


71 


heavy and whilst of course typewriters and of 
1e matter still 


1 
+} 
t 


ances do not figure in these schedules 
touches this particular trade at many points 
<-> 
Exporting houses have made energetic protests against 
lelav in the granting of export licenses At the War 
Trading Department it 1s not denied that delay often 
ut it is urged that the blame in practically every 


the goods 


yccurs 
ase rests with the consignor or consignee 
The number of licenses issued per week is 8,400. The 
number of applications averages over 2,000 daily, and 
the post brings about 4,000 communications a day. When 
an application is in order the license is issued within 


davs. and this is put forward as a reas nable period 


seven 


uring \ st 


have not number 





are investigated 





declares the department, 
dozen in the week, and when these 


fault is almost invariably found to 


be with the consignor. Applicants are requested in their 


wn interests to 


and correctly, but 


serious omissions 


The question 


fill 


t rT 


up the form supplied to them fully 
rms are continually received with 


<{-e-> 


international exchange also holds its 


roubles for industry 


have contributed 
f the world 


1) 


to 


It 


n general here. Two circumstances 
make London the financial center 
has been for generations the one 


absolutely free gold market, and (2) the Bank of England 
has always been willing to cash its notes in gold to any 
extent both for internal use and for export. Thus the 
whole world have centered round the 
sterling bill, which has come to be regarded in many quar- 


exchanges of the 


ters as actual interest 


of war many countries 


trage operations 


whi 


bearing gold. Upon the outbreak 
forbade the export of gold; arbi- 
h in more normal times are used 


as a lever to redress variations from normal exchange 
rates ceased altogether; the creation of finance bills 


stopped abruptly, and 


were closed. London 


found it impossible 


the foreign exch 


do this it was ne 


y the masterly 


assistance of the 


ance of the mor 


endorsers to resun 


in the way of ex: 


re aders 


\part from all 
office appliances, 


ing helped by or 


ange 


the stock exchanges of the world 
although the creditor of the world, 


to carry on foreign business until 
s were re-established. In order to 


essary, in the first instance, to re-estab- 
lish the position of the sterling bill, and this was effected 


manner in which the treasury, with the 


Bank of England, came to the assist- 


1ey 


market and enabled acceptors and 


their business. Recent difficulties 


me 

hange will be well known to American 
<<e--> 

these troubles the trade in typewriters, 

specialty stationery, etc., keeps on be- 

e thing or another. The war itself oc- 


] 


casioned a tremendous demand for all these things on 


the part of the | 


trom time to tim 


what is called tl 
nding out just 
way of skilled pe 


third week of A 
every individual 
ve, males and 


filled in on tl 
anent addr 
followed, tog 
work the d 
occupation | 
number issue¢ 


eer Wworker;rs 


rOVE 


r 


rnment. Other things have helped 
ast of all has come the taking of 


e National Register. With a view to 
what the intry’s resources are in the 
ople a census was taken in the 
zus or blanks were issued for 
t ages of fifteen and sixty- 

emales. Certain particulars were to be 
le including full name, per- 

, number of dependents, occupation 
with a note as to what other skilled 
ller ild do apart from the actual 

S hac ed in. As all except the very 
ld had to fill in these blanks the 


easily seen to be enormous. Volun- 
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lected them and also gave 
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advice to people who were in doubt as to the exact method 


of filling in 
<--> 


After the data had been collected came the task of sort- 
ing and tabulating. This led toa big demand for every kind 


of office labor-saving device The experience of the Bir 


mingham city council might be given here as typical 


In the city of Birmingham some 700,000 forms had to 


be dealt with. 


¢ 


The town clerk immediately set about 


considering whether some method ot mechanical tabula 


tion could not be adopted t shorten the period which 
any form of clerical labor necessarily entails The re 
sult was that he decided to make use of the electrical 
sorting and tabulatineg machines hired from the Britis 
labulating Machine ‘| \ ‘ h have een em 


ployed for a considerable time 11 ealing with the wage 

and materials,.cost accounting, and the a unts proper, 
of the gas department of t ity [These have now been 
placed in the town hall, where there are two machines 


for sorting and counting, twe tor counting only, and one 


for summarizing 


xd of operatior adoptes iS as follows \u 





merical codes have been prepared covering the whole of 
the occupations into which the male and female popula 
tion of the country is to be divided, and the correspond 
ing code numbers are written on the schedule Che in 
formation from each schedt is then transferred to a 


Hollerith card, by means of a small key pur operated 


like a typewriter This key punch cuts holes in various 
positions on the card, these oles denoting numbers in 
various divisions, or “helds The numbers shown in 
the occupation fields are those allotted by the Govern 
ment to indicate the occupation of the individual to 
whom the card reters Blue cards are used for males and 


buff for females, each color being dealt with separately 


In the cast ot ages, the actual age itself is of course 
punched on the card W het the whol or the details 
from the various schedules has been transterred to a 


number of cards, the information thus shown ts checked 


by being called back to the 


original schedule to insure 


correctness of transcription The card then becomes 


the medium for all future operations of sorting and tab 


ulating 


The first process consists of dividing the cards which 


represent the individuals residing in the city tnto “con 
dition,” that is to say, whether single, married, or widow 


\ field 


consisting of one umn on the card, has been 


allotted to this information, a hole punched in position 
1 denoting single, a hole in position married, and in 


position 3 widow, in the Ls¢ if temales, or widower 
in the case of males \ bundle irds is placed in the 
hopper of the sorting machine, the purpose ot which 1s 
to sort out the holes in their different positions int 
Separate bins nm the machine n the cast just met! 
tioned, all the irds for single persons would fall into 
bin 1, married persons int in 2, and widows (or widow 
ers nto bin 3 \t the sat time is the cards are eing 
sorted in this way nt roups, they are ils eing 
counted by means of a st ! nter attached to the m 
chine which records eacl ird passit a given point 
It should be noted that if there were more than three 
divisions into which the ds id to be vided the i 
chine would deal with as ma is ten at a time hese 
two operations are being performed at the almost 1 
credible speed of 300 cards a minut The cards repre 
senting single” individuals re wal passe throug 
the machine and sorted t the re red ore t 
called for by the act The remaining rds ar t 
wards dealt with in a sit t inner 
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sit through the sinking of a Norwegian vessel, whil 
rther re 150 \ narchs” went down wit the S. S 
ky r r ff the Lizard while rossing from 
( y has generally managed to pro 
fe st su ntingencies by carrying a good mar 
g st achines. Mr. Churchill also states 
r) e present moment r the type 
W 1 siness 1s the s rtage of men 1 r mechanica 
lepartment he sition is becoming serious, because 
he ; . * ter , , il not bye trainee . a ay il 
la ed easily | nve?} met 
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! a kille action, and a large number 
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te, as « ( the to which the typewriter 


mnt, that in reply to inquiries from 


s being usé ( 
St ve been able to put the War 
e il atic one of our mechanics at 
( W uila $s a typewriter repairer ac- 
ly at the sce t So far we have been able 
» kee] lis Majesty's Government well supplied with 
writers tw ive we failed in prompt deliv- 
1 that Ss aris rough inability to get goods 
elivere reasona time from London to Liver- 
~ > > 
As to t it iter interests on the Con- 
n a statement to the lead- 
stenogray . ere that in Paris a certain 
ul int I ty] iter 1 ess was being done, probably 
‘ t used to be. “I have re- 
ently st interesting letter from 
Si inager of my company has 
ist travel ! ountry, from Livingstone 
Salisbur nnesl Bloemfontein, Durban, East 
London at ibe to Cape Town. The result 
all things, extremely sat- 
s is arried on in South Africa 
vit lt eal ergy, and there is a great 
s, so much as before the 
Rhodesia and the Free 
Stat agnificent rains, the out 
spite of riots and all 
the business there has 
’ am delighted with the 
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eht be classed as fads 
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at that point for about 
away at the Govern 
some time previous to 
me with some good or- 
, ept en if quietly, until March. 
ther ly improved, and is now— 


the figures of the good 











times before the war. There is no doubt that people 


were very chary of spending money on anything in the 
earlier stages of the war, particularly because business as 
a whole was exceedingly bad, and most sorts of labor 

present time, while 
normal, labor is par 


therefore finding 


were at a heavy discount. At the 
business in general is not nearly 
ticularly scarce, and our devices are 
something of their true market; although my 
opinion is that the English market for office appliances 
very difficult 


personal 


even those of a really useful character—is a 
one to tackle even under normal conditions. The retail 
trade is, as a whole, very apathetic concerning specialties 
and advertising soon exhausts the market which exists 
in the area covered by its circulation. We find that the 
very best thing is to get at the business man right in 
his office; and that is generally some job; it certainly is 
a job that 99 per cent of the retailers will not tackle 
The war has brought a good 
which—to me—has been the ease 
in practically all departments, on 


many Surprises, one Ol 


of approaching the 
Government, labor 
saving devices. 

<-<oe-> 


On the stationery business I am favored with a com 


Brothers. They report that a 


munication from Sandle 
the difficulty 


practical boom still exists in the business, 


ficient raw material and 


being of course to obtain su 


labor to meet their wants 


Rosario’s Trade in Fountain Pens. 


(Consul William Dawson, Jr Rosario, Argentina.) 


Fountain pens are sold by a number of stationers at Ro 
While the sale is not very large in any one case, 


sario. 
direct from 


practically all of these firms import pens 
abroad. This practice they explain by the fact that it 
usual to order a considerable variety « 
circumstances it 1s just 


f articles at t 


same time, and that under these 
as easy to obtain pens from the exporter as from a Bue- 
nos Aires agent or importer 


The leading dealers at Rosario, nine in all, have been 


seen by this office in order to 
for different makes of pens 

lows: No. 1, a leading stationer, printer, and book dealer 
handles a German pen retailing at $4.25 and a well-known 
American pen sold for $3.61 and reports a very good d 
mand for the former; both pens are imported direct. No 
2, a bookseller catering to English and American trade, 


ad 
carries three grades of an American make retailing at 
No. 3, a sta 


$2.12, $3.40, and $5.10 and imports direct. 3, 

tioner making a specialty of school supplies, sells Ameri 
can, French, English, German, and Italian pens ranging 
from $1.27 to $6.40 in price, imports direct, and reports 


that the chief call is for German pens. No. 4, a bookseller 


form an idea of the demand 


[These firms report as fol 


scale, imports a cheap 
No. 5, a job print 


handling stationery on a small 


English pen, which he retails at $0.42 
er and stationer, retails for $1.70 an Italian pen that he 
purchases from the Buenos Aires representative No. 6, 
a job printer and stationer, sells an English pen that he 
imports direct and retails at $1.70. No. 7, an important 
stationer, handles an _ English per 


(Perry) selling at $2.76, $2.97 and $3.61 and imports di 


local printer and 


rect. No. 8, printer and stationer, imports direct a cheap 
Austrian pen, which he sells for $0.42. No. 9, a furniture 
dealer handling a few other lines, has the agency for an 


American pen, which he retails for $2 


English, and othe: 


ording 


On the whole, while German, 
eign pens are apparently the ones most sold a 
to statements of dealers, American pens are well 
duced and the average customer willing to pay for a good 
The demand is, however, not 


str 


pen seems to prefer them. 
very large, especially at present when economy is being 


practiced in all quarters At best, the use of fountain 


PLIANCES 

-— 
pens 1s much less general at 
American city. A list of 
whom do or could import direct, may be obtained on aj 


NOSaT1IO than in the average 


dealers in fountain pens, all 


plication to the Bureau of Foreign and Domestic | 


tt 
I 


merce or its branch offices 
Che customs duty on fountain pens (portaplumas 
tinta, also called lapiceras con deposito de tinta) iS equiv 


alent to a specific duty of $1.30 per dozen (including a 


ditional tax 


Fountain-Pen Trade in Bohemia. 


Consul Charles L. H Prague, Bohemia, Austria 


popular in Bohemia, and they 


Fountain pens are very 


are carried by practically all business men, students, an 
clerks. Naturally the cheaper makes are in the greates 
demand, but pens of the best quality and ornamented with 


silver or gold filagree are also sold to a certain extent 


+ 


One dealer has stated that he sells about twelve ordinary, 


cheap, serviceable pens to one high-priced ornamente: 
pen 

Aside from a well-known 
pens having the largest sale here are those made by 


in Berlin, Heidelberg, and Elberfeld 


American make, the untai! 


firms 


3esides these, many 


other German, English, and American makes are sold ir 
normal times. 
The cheapest pens are sold at retail for 7 crowns 


(crown $0.203) to 60 crowns each, according to qual 


ity and ornamentation. Wholesale prices are generally 
33 per cent lower than the retail prices, which are fixed by 
the manufacturer as a rule Most manufacturers allow 5 
per cent discount for cash or give three months’ credit 

Fountain pens are not specially mentioned in the Aus 
hard rubber, not specifie 
It at 10 


utiable 
dutiable at 24 


Manufactures of 
from the United states, are ¢ 


trian tariff 


if imported 
crowns per 100 kilos; gold pen points are 


crowns per kilo, while complete fountain pens woul 


probably be dutiable at 850 crowns per 100 kilos as man 


factures of hard rubber with gold mountings. 


Price lists 
and unbound catalogues not illustrated are dutiable at 12 
rowns per 100 kilos. Ordinary catalogues with illustra 
tions, unbound, the illustrations not making up the 


part thereof, are dutiable at 15 crowns per 100 kilos 
rown 20.3 cents; 1 kilo 
With reference to advertising, 
ds followed by the manufacturers of many articles whi 


2.2046 pounds.) 


an inquiry into the 


large sale here shows. that the adv 


ising systems in vogue at home may be successfully 


wed hers Foremost in bringing trade are the a 
isements inserted in first-class newspapers and peri 
icals These are followed in point of efficiency by tl 
billboard and street car pla ards Electric signs ar t 
tle used \ list of publications and advertising rates 
be found i reign Publications for Advertising Amer 
ican Goods.” for sale by t Superintendent D 
ments, Washington, D. t 25 cents There is litt . 

German Saving in Letter Writing. 
Ay in Ambassad J W. Ge 1, Be 

Certa (; in firms att s to the! etters 
in a movement now po ar in Ge in siness cif 
to sut ss all unnecess ( S politeness 
business orrespondence sucl as t r 
phrases “Sir Sirs,” “Gentlemen,” and the cor ling 
phrases “Yours, truly,” “With the assurance of, et A 
the like Che slip, translated, reads Following the ex 
ample of other firms, I also omit from my business letté 
the umnecessary terms of politeness, as well as ass 
ances of self-evident esteen [ request that v« 
ite if resp¢ nder mie 
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her ce ed 


ent on the large } ta ranches of South Amer- 
a Mr. Uber is the sor a manufacturer at Stuttgart, 
Germany, and has travels England, France, Germany, 
Austria, Russia and Italy in the interests of the various 


ymmercial and agricultural enterprises in which he has 


; 


been interested 
At present Mr. Uber is the United States studying 
nditions wit! xports to South America, 


and is giving much attention to office equipment, 


figures speak volumes of the 


South American demand for American furniture. 
In the earl days \merican furniture export it 
eemed that s ers used the South American 
irket as a dumping ; for furniture which had 
issed style Re however, there has been 
ttle to complain of in this respect. Formerly the preva- 
lent finish of of rnitut South America was natural 
ik lahog gradually come into favor, however, 
d it may be e( it gany offers great prospects 
ecause it see! na rd with South American tastes. 
Steel furnit as st n to show its possibilities 
Sout! Amer a W rniture, of course, has a 
strong hold on the market because it has, as a rule, a 
greater degree of ornamentation and, therefore, appeals 
to South Americans. On the other hand, steel furniture 


s making rapid progress, in some cases merely on the 
climate 


form serious problems 


strength of its ability to resist the extremes of 


nd the ves ¢ insects w h 


enterprising American office 


rniture manufacturer might ev 


lve a type of desk to be 
America. My idea of such 
1 desk is one wil n s an appeal to the esthetic 


usefulness than the 


reatet I ‘4s of 


dit ecret ( Sucl sk ought to have a small 


$01 nvenier e or a large mirror in the 


“ lors play in selling to South 
ericans, I 1 ir southern neighbors pre- 
he brighte1 rs t ectrum—red, yellow, blue, 
reen—to t f ack and gray which 


eriz North 


seem 


American 


illustration of the 
ng to sell products in 
ris without an intimate 


local 
nd in some of the letters 


customs and con- 


ch S h American business men 


receive some of these, it would ap- 
t ( ely translations of forms 


have been successful in 


States. This procedure is 

n many cases disastrous 
sts of the American 
i 


o is soliciting busi- 


Ss th America; for what may 
lloquialism in this coun- 

becomes absolute im- 

en translated into a 


( Let me quote with- 


ment a letter which I 


from a prominent 
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American wagon manufacturer. The letter translated tnto Mower. The get-up of these “War Letters” is novel an 
English ran about as follows attractive They are en sed within brown paper coy 
“When you go out Sunday afternoons with your sweet- ers bearing an artistically printed title and | 
heart you wear your best suit so that you may appear in hgure of a kneeling Territorial with his rifle to his s i] 
the most favorable light before your girl der Some twenty-five quarto pages of text are e1 sed. 

“a0 you want to make the best possible impression on apparently typewritten, t in reality printed ins 
your business acquaintances you must have a of a Multigraph Che binding is a narrow tricolor 1 n 
wagon, etc passed through a couple of eyelet holes and tied in a bow 

Another illustration of the effect produced on foreigners \ belief in the virtues of solidarity and chari n 
by blunt, practical, American methods may be found in ined with a desire to ntribute something to story 
the reference to “shirt-sleeves diplomacy,’ which one presided over the inception of the “Sturtevant War Let 
hears used so frequently abroad. ters In his first editorial Mr. Mower declared that his 

it will be of great advantage to any manufacturer who three objects were lo enable our men to hear the ex 
wishes to do business in South America either to adopt his periences of their comrades of the staff, to create a fund 
trade-mark to Spanish-speaking countries, or if that can- from the subscriptions for assisting the families of our 
not be done to get up a trade-mark designed especially to men in the service of the allied powers and to place or 
appeal to. Latin-Americans. He should then take advant- record what might be termed ‘A Staff History « the 
age of every possible means to make that trade-mark War.’” 
known through various advertising media 

Another suggestion which | would make to American Handles the Royal in London. 
exporters is that they pack their goods, as far as possi Bennett Harris, the able metropolitan manager of the 
ble, so that they are ready for the retail trade, for South Visible Writing Machine Company, Ltd., of London, 
American merchants have neither the time nor the in England, is responsible for much of the vnieien te Manel 
clination to repack shipments typewriter has attained in the British metropolis 

In closing, let me emphasize the fact that social tor Eighteen years ago Mr. Harris entered the typewriter 
malities play a far greater part in salesmanship is South usiness with the Unite Typewriter & Supply ¢ a erat 
America than in the United States. The South American the British sales company for the Densmore and Cali 
very often buys goods more because he is pleased witl graph typewriters Later the tuo machines @ore 
the salesman’s personality than because he thinks the through separate organizations and Mr. Harris joined the 
particular make he is buying is superior to the others on promoters of the Densmore, remaining with that company 
the market Then, too, the people of South America do intil the Densmore was withdrawn from the ntéeet 
not take readily to the argumentative type of selling 1 market 
which the salesman abruptly comes to the point at the Soon after the L. C. Smith & Bros. Typewr 
first call and endeavors to sell his line by a whirlwind pan nened their Lot ; Siam tis Faowie 
argument fo illustrate the kind of salesmanship whicl he , veare 1 ‘ stig the 
is successful in South America [| might point t ( o ‘ S >I'vpewriter ( : 
Singer Sewing Machine Company's methods This con os a ae ee are ering | a - 
pany has built a world-wide organization by merely taking vores tins —— thie vear. Mr. Harrie ee 
advantaw f local customs V) ilesman calls at a yTTie oat ‘ armes — £ th, Joval Ma 
im a more r less social manne ind, somewhat incident 
ally, mentions tl fact that his company would be pleased 
% » call : ' a ° os sane Business Fairly Active in Italy. 
reulat tra Vely I rs { erest 

essrs lamuani & ( ; Ver P 

aTouUsce i illy ‘ 

ult i } ¢ IX ~ ( ! : ' 

ther At rea tior llow t 1 ins a an 
Succes ! bf ‘ ! rts i + rtie ' ° . 
this metl many er equ 

| " nu turer's - enit the S t \ r > 
can market and he pursues the roper metho sellin ;' . : 
there, his efforts are bout ne su s, perhaps t : 
a surprising degree =o soillle 

rosperous 
Typewriter Man Writes War Letters. 

C. H. Mower of the Oliver Typewriter Company's Office Appliances Caught in Steamship Fire 
fice at 3 rue de Grammont, Paris, rance, is bringing « | Ss trot e recentl 
a monthly series of “War Letters It seems that be , é f ‘ roke ¢ é ¢ 
sides being a director of the Oliver Typewriter Compar > a ( in I New York 
Ltd., of London and Paris, Mr. Mower ts also a director ports, damaged severa s of Otfhce Appliance 
of the Sturtevant Engineering Company, Ltd., of London ver ing forwarded to European subseri 
These two concerns have more than one hundred em t ! rs | are owadays é 
ployes in the war, and it is quite natural that Mr. Mower rain, which falls impartiall n the just and ut ast 
should take a keen interest in the part they are playing mont é st dr I lis] yrres let 
in this gigantic event ter was st by tl I the S. S. A 

Mr Mower has favor | 1 “ th a clipy ine trom the tween re in¢ wate reid! S scribers 
Daily Mail of Paris, explaining the object of his publica themselves fortunate to receive the magazine at 
tion. “War Letters.” by the way, are published by the 
Oliver Typewriter Company at its Paris ofhes Taylors Typewriter t 74 Chancery - 

The Daily Mail relates that since the beginning of the lon, W. | Enaglat i et they hav 
war Paris has possessed a new publication and a new e1 stock « es and parts at g N 
editor The Sturtevant War Letters” and Charles H G7 \t & Co., 36-37 Cock Lane, Snow H 
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nd o [he work done on the “Sundstrand” is completely visi- 


¥ ble. Both the printed items and accumulated totals are 
int NEW MACHINES AND always in plain sizht of the operator—in direct line of 
ul * vision at all times Totals are printed in red. Grand 
ed, DEVICES totals are indicated by a symbol, and sub-totals are 
ns 


printed automatically without the aid of a key, enabling 
on Descriptive Notes of Some New the operator easily and quickly to ascertain, at any time, 
Inventions and Improvements in the amount accumulated in the machine. 


the Field. with  [llustrations. Owing to the short, light level pull, the ability of the 


machine to multiply from left t 


right as well as from 

















s right to left. as the rapid method of setting up the 
lis : multiplicand i: e keyboard, the “Sundstrand” is an ex- 
x [ eptionally valuable machine for multiplication. Ex- 
nd : sions he s, whole or mixed numbers, 
ur ; cal e handled wit ease al speed. In fact, its ca- 
on pacity is said t Acti y unlimited for multiplying 
he decimals, re¢ rocals and lars numbers 

—— , -_ —_ | Sunds . several styles and sizes, 

ranging in price ti $125 to $160 for seven sector mod- 
The New Sundstrand Adding Machine. els, and $175 to $200 for nine sector models. 
he e Sundstrand adding and calculating machine, mat hose who are interested in this machine should write 
n, ufactured by the Sundstrand Adding Machine | Rock The Sundstr \dd ; ne Company, Rockford 
al ord, Ill., is among the successful office machines brought li. Inquiries will be answ promptly 
ut dut thie ist yeal 

os The “Sundstrand” ts Sestaaatincci = sees Rar A New Calculator. 
iy putatior , gures easily, quickly and accurately to sell f 


l 1 nd fill the adding machine eeds of The Prott Computing ¢ lator Company, 10 South 
at a popular price, and fill the % g macht 


ago, is shing the sale of a machine 
' llec he rotit nputi Calculato Thi achi is 
Che essential features claimed for this machine are illed the Pr i se alculator Chis machine is 


ly simple, serviceable construction, portability, compactness, 
sh ease of operation, speed and accuracy. It weighs less 
than twent ve pounds, can be easily carried about the 
" accounting room, or placed on the desk close to the work 
at In designing the keyboard, special attention was given 
to speed and accuracy. For this reason a simplified key- 
} , 


hoard of only ten keys was designed—one that an opera- 








al tor can learn without mental effort and without danger of 
x ¢ striking the wrong key The arrangement of keys is so 
ty compact and convenient that the calculation of difficult 
Dz 
problems ivision Wtiplication and subtraction may 
be handled as easily as plain addition. There are only 
three rows f numeral keys, numbered in regular rdet 
from left to right e three figures of the hand will eas 
; ; ‘ , New Profit Computing Calculator. 
ily locate them without the use of the eyes, making it a 
. bawtl rd for tancl ) if tiot Th “. 
{ cti yboard our method operat ne ac . 
d om: 29 ; ; ep : arranged so as t give nstantly the net profit on any 
tion of the keys is short, light and speedy, and items can s cs 
; ® ot ombination of costs and selling price which may come 
be set uy Ss tast as the operator can read then 
S gar ; up. 
Errors in be corrected before or after the operating 
The Pr t Cor ng | lator weighs eleven pounds, 
| pull ne . I 
i it is simple ar ra (here are no keys or lev- 
, ers to manipulate 11 oard to learn. Jeginners 
r : ‘ ‘ 
an calculate ray nd ; rately. One merely has to 
t the platen registering plain view each desired cal- 
ulation he 1 ne is gned to compute net prof- 
ts on sales: te ite erest: single and chain dis- 
nts; tl remnant of cloth, regis- 
e ts total lue at at given price. It registers in- 
stantly the t ractional part of a dozen; 
t makes lumby tensions mputing number of feet, 
: e. ef npute any problem in 
é In dis wmion 
New Model of Multicolor Press. 
| ‘ ( mp {f Fre C: 
n The New Sundstrand Adding Machine i pany of Fresno, al.. 
, ‘ress, have perfected a 
( tem cal ' ne, and they state that 
e operating Ie the , eff ly « te the usual noise inci- 
' , e is Wl view { key dent to operati! | printing machines that 
{ 
ires set up. t row in- { inufacturers have long 
s. tens eds usands, 1 r dol- lhe present model is 


iet in operation that 








* 
‘ 
1 


when placed in a room with a typewriter tl 
the typewriter makes it almost impossible to detect the 
operation of the Multicolor Press 

Another recently added feature of this machine is the 
special ink fountains, made so as to give an even, smoo 
distribution of ink. With this feature it is possible t 


obtain the highest quality of duplicating letter work, and 


it is said that this is done at considerably less cost thar 


by producing work through a movable ribbon Ches« 
results are obtained by inking a stationary ribbon wit! 
specially prepared ink right on the machine [The con 


pany states that the actual cost of the movable rib! 

on ordinary circular letters produced in this manner is 
from 18 to 30 cents per thousatd letters, and that wit! 
the new process developed on the Multicolor Press the 
same grade of letters are being produced at an actual 


yr fabric and ink of less than 4 cents per thousand 


ost 
he Lisenby Manufacturing Company has branch off 
es in nearly all of the principal cities of the United 


States, where full information may be obtained regarding 


this machine Should a branch office be not available, 
the manufacturers at Fresno, Cal., or 532 McCormick 


building, Chicago, will be happy to forward full data and 


nformation to any one who may be interested 


Improved Style Vertical File Pocket. 


Relative to the new file pocket introduced by the 
National Envelope Company, it is well to bear in mind 
that the original idea in designing file pockets was to hav: 





Improved Style Vertical File Pocket 


the front flap fall down so that the headings on the let 
ters could be read and the particular letter required ab 


, 


stracted from the pocket without disturbing the rest ot 


When vertical nhling was generally adopted, however 
all cabinets were made so that the letters were filed side 
ways instead of vertically, and the pockets hitherto on 
the market did not really answer the purpose for which 
they were designed. It was necessary to remove all pa- 
pers from the pocket in order to get the particular paper 
wanted with a consequent likelihood of getting the papers 


out of order or losing some of the contents 


The new style pocket has a diagonal flay By folding 
this flap down names and addresses can easily be read 
without disturbing any of the contents, or any particular 
letter can be taken out and returned to its proper place 
much more nveniently than with the old style pocket. As 


there is an unturned gusset on the short side, the contents 
are sufficiently protected and there is absolutely no dan 
ger of their getting out. It is possible to get the papers 
in better arrangement in this new style pocket because 
the user can juggle them both horizontally and verticalls 
before putting the file pocket in its place in the cabinet 

Although but recently introduced, this improved style 
has been adopted by many large business firms in prefer 
ence to other styles and is giving complete satisfactior 
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New ideal Stencil Machine No. 1 and Cabinet 
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™ Che appearance ar peration ol the No ileal will . tio! Extensive tests have proven this to be an entirely 
- similar to that of the No. 1 and No. 2 Ideal Stencil Cut practical and very economical means of supplying the 

= Probably the most notable mechanical feature of the 
A achine is the novel device for shearing and filing the 
ial paper aiter it passes in front of the type and over the pin 
wheels Chis cutting of the paper into sheets of uniform 
length and filing them on a pin at the back of the ma- 
e é hine 1s done automaticall without any attention from 
ss 7 the operator [he accompanying view of the back of the 
‘ e a7 machine shows how these sheets are filed in consecutive 
7 order on the little filing pir Chis ingenious device solves 
Example of the Work of a No. 3 Ideal Machine the problem of taking car { the paper. 
The type used on the National is all cast in one solid, 
ting Machines which were awarded the Gold Medal by ationary piece, instead « ng mounted separately on 
I the International Jury of the Panama-Pacific Expositior e end of each type or k« evel The key levers have 
A New Shorthand Machine. 
[he National Shorthand Machine Company of SBt 

Louis, Mo., has recently been organized for the purpose 

of manufacturing and marketing a new shorthand writing 

machine invented by W. S. Ireland. Mr. Ireland bas de 

voted a number of years to the development of machine 

shorthand, and this latest achievement is said to be su 

perior to anything yet produced, both’ as to mechanical 

perfection and the adaptability of the keyboard for writ 
| ing the English language 





[he National is small, light and especially neat and a 


Side View, Nationa! Shorthand Machine. 


tractive in design. Practically all parts are enclosed 1 
the black japanned case, which is made of aluminum. Th« 
complete machine weizhs exactly seven pounds. The key 
voard is “blind;” that is, the key buttons are blank, as alli 
operators will be taught to write by touch. The regular 
letter key buttons are made of black celluloid, while the 


space and correction keys and the row of round fgure 





key buttons are of bright red. 


The paper used in this machine has small round holes 
punched along each edge and is fed through the machine 
by two “pin wheels.”” These wheels are operated by a 





noiseless clutch, which feeds the paper forward an exac 





. . ‘ “ ‘ bd 
fraction of an inch with each stroke of the keys : 
A very simple ribbon device, weighing only a _ few aN | 
; 
ounces, 1s used on the National. The ribbon itself is sie 
; 
. . 7 ‘ ° 
little over two inches in width. or practically the same “Ag 
width as the strip of paper. It is placed in the machir 


Rear View, National Shorthand Machine, Showing Notes of 
Convenient Length as They Come from Machine and 
Are Automatically Hung from Spindle Pend- 
ing Transcription. 


flat platen ends which press the paper and ribbon against 
the stationary type bar when a key is depressed. This 
gives a very clear impression and requires only a slight 
pressure on the keys 

Another improvement over all other machines of this 
1aracter is the printing of actual figures by simply strik- 
ing any of the round figure key buttons. It will be noted 
also that all of the keys are placed so as to match the 


natural position and varying lengths of the fingers. 





[he arrangement of letters on this machine is said to 
e superior and to embody a number of entirely new and 
listinctive features in the t of reporting speech by ma- 
hine 
[The company behind this project is composed of some 
the leading proprietors a managers of private com- 
mercial schools [hese schools represent the medium 
through whicl horthand machines are sold, and they 
Front View, National Shorthand Machine ure onvinced that their vn interests and the interests 
their students will be best served by controliing the 
before being inked and the ink is supplied from a pa manufacture of a machine of their own. The develop- 
over which the ribbon passes. and is drawn through th: ment of this new enterpris« as been very rapid, and a 


ribbon to the printing point by means of capillar ttr arge number of leading | managers have become 
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identified with this co-operative movement We are in 
formed that the retail price of the achine is to be $65 ent 

Factory quarters have already been secured and the st 
company expects to begin deliveries by the rst of Jan : 
uary. 

A New Duplicating Machine. 

In the advertising section of the September number ot 
Office Appliances, an interesting duplicating machine 
called the Speedograph was a! unce: This machine is 
manufactured by the Speedograph Duplicator Manuta ‘ 
turing Company, 476 | way w York By its use — 
one hundred copies of indwriti or typewriting may ; 
be obtained in ten minutes Dine ichine is made et! 
tirely of metal and is automat its actior Phe ser a 
writes the original copy t T typewrit ising sf 
a copying ink or copying ribbon, then places the original al 
firmly in contact with the table of the machine, thereafter SHps 
running off copies automatically by running the impres slip 
sion roller backward and forward until the desired nun \s 
ber of copies has been obtained Phe machine of checl 





course works without stencil and witho prin gy i 
Copies after beinz made do not l up, an t 1s sa 1 
that there is no washing of the machine necessary attet O 
use The machine is guaranteed r three year s 

Many uses are claimed for the Speedograph Dupl C1 
cator It may be used for oftice and ctory torms, shop 
orders or instructions to actory ree I lection tim 
notices, tor siwnatures o1 rm letters or 1 ices t i 
salesmet for drawings aps, musi et postal Lue 
cards, the duplication of shippin. izvs and envelopes ind « 
etc (me customer recently en ve the Sp raph 
tor a novel purpose—na \ ( licati ape ‘ 
written letter, and llit 1 the name ind 1.daress so 
that no difference could be detecte: e macnine is ses 
ilso been used for runnit off quantities of special forms 
to try them out betore hav I printed \MIany 
other uses for this machine will r to readers 

The Speedograph Duplicator \Mianufacturin ( 
pany desires to call the especial attention of dealers to the 
advantages of this machine They state that it is the c 
only automatic duplicator with a cloth m In making 
copies with this machine it is possible to secure absolute tall 
registration In making copies a sheet of paper is 
on the table ot the ma ne il d ) s} ed mto ositiotr st 1 
against the stop [The impression roller is then run : iT 
across the paper and pulled back. On the forward move lenis 


The Speedograph Duplicating 
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(>); | ( 
Orders and inquiries 


i a A New Loose Leaf Price Book. roveme in t splay users 
w , ; . | " it. er ‘ ’ anil . oa » 
\ new echanisn s been brought out ' e Na should be addressed to the Joseph Dixon Crucible Com- 
k, which will ( ig hit pany, Jersey Ct 


Membcrs. 
tionery files has recently 


id with } tr: ) ‘ 
- ha The . adr: wt on 7: ter 
i { n of two new members, 


l oose Leaf Price Book, 
| its novelty, strens nd sim 
New “Inadrawr’ 















plicity 
Th t of this vy mechanism is a " ‘ 
e efit ractically locking the rings in either open een broadene 
losed sitior This ball reposes in a pocket formed ! lels 102 and 103 
cs a 
‘il y notching the ring plates at their ends \ curved lea Model 102 is 19 inches long and has one tray for en- 
a spring keeps the all constantly pressed gainst the elopes, two trays rr legal sheets, one letter-size, one 
ing carrying plate tional price books are opened by ee-quart ne op tray. Each tray accom- 
. end levers and close y pressing the rings gether iodates about 150 sheets 
n he binder the ball (cushioni st tl Model 1f s and a half inches long. 
| 
CC 
dit 
or 
ed 
SS 
| Ball Fing 
Bali, Cushioning Unde Ring Plate, Holds Rings Open. 
rings) 1 nel O letter-size, one three 
ss n the rings are ‘ Each tray holds abeut 
is e ring plate, and t $ vil ect 
| n pla 1] { urnished in four fin 
tior | price book is t es | and maroon enamel, 
S t venient entirelv novel feat ‘ t als I to match his office 
st gs, flattened at the sides to n ( I I 
thir eat he \ with the manu 
| 154. Nort Dearborn 
ere I tw qdist tvles of national ( , ‘ 
. Sacieae S000 d up with 2. 3 - i ake 
Series 6200 | } 5 as rings. Both styl ( Convenient New Calendar Stand. 
he { 1 Size j ( os | Gi Cincinnati has re- 
ol is Na 1] ; price book is lis re nt] place é ilendar stand made ,of 
ne supplement to the > nal loose leaf catal 1 teel. ena is stand has hollow 
wv ‘ 1 led t tloners \nvone ntet ted , Idit : t ards, as shown in the 
° ] S to the Natio ] oo] i} e ill t { rvé a double purpose, 
al Ce \ s. and obtain a | tt nvenience when notes 
A New Dixon Dust-Proof Eraser Assortment. 
| | | ‘ stoch le 
it the same Ing 
S| es 1s \ sf ] 
I ‘ stat emain boxe elves 
littl sell Ives, and oper é 
é st the attracti 
( The Jos ixon Crucible ¢ 
that Ived this 
1) n Dust-Proof |] ssortment N OC é 
re on net 1 ink and mbination erasers in re oray 
RreE | lue lors re always in sight istomer! 
ek as protected from Gust aed dirt tt aca Globe-Wernicke Steel Calendar Pad. 
Is by a thin transparent ndow-like cover of the ntainer re taken « ele é tions, or memoranda are 
< This rc . ntait re cures R by QO +7 ec iT 1c ‘ otte 1 . , 4 : up hile. 
e fit eas ttachment lisp] it ar s article make itable Christmas gift and 
le ercial stat é vil vell to investigate its merits 
} ‘ ssortment 1 tly 
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New Honors to an Underwood Product. [he manufacturers are enthusiastic in regard to the 
ersatility of this machine and its general adaptability t 


The City of Philadelphia and Franklin Institute Recognize the work of the bookkeeping department. The advance 


Mechanical Merit. f the loose leaf industry, involving such a general adop 
tion of ledgers and other books providing for the remova 
It is the agreeable duty of Office Appliances to chror and reinsertion of successively numbered pages, has made 
icle a recent award to an Underwood product. This cam it possible for the | eeper to post his entries and 
to the Underwood Bookkeeping Machine through the make out his bills, dra s balances—indeed, to do about 
channel of the Franklin Institute, which some time azo evervthi e needs to d pon a typewriter Further 
appointed a subcommittee to investigate various book more, finding a new fiel en for the machine, typewrite 
keeping and calculating machines with the idea of award manufacturers have by ssive steps adapted thei 
ing to the one found most meritorious medals which it is machines t ertain | eping uses. Probably the firs 
the ambition of all manufacturers to possess step in this directior the creation of the wide car 
This subcommittee, appointed from the Committee on riage to accommodate sheets of greater widtl n tl 
Science and Arts of the Franklin Institute, recently re irdinary letter or corres ence sheet Chet tl 
ported back to its main body recommending that the city tabulating e, wl now a feature hrst-clas 
of Philadelphia award machines. Adding at 
the John Scott Leg tachments re pro 
acy Medal and Pre ded and ly w 
mium to those who have the complete 


bookkeeping 
Che Under 


, 
ookkee ping 


had conceived the Un 
derwood Bookkeeping 
Machine and, further, 
that the Franklin In is one of the most 


stitute award its Ed 


ward Longstreth the art of bookkeey 
Medal of Merit to y machiner sv 
John Underwood & derful conve! ce 
Company for the de and its remarkable 


velopment of so ex versatility have chal 


cellent a device. lenged the wonder 





This recognition nd admiration of all 
was without question who have examined 
deserved, for both The New Underwood Bookkeeping Machine. it With this m 
those who have in chine it is possible 
vestigated and those who have purchased the new book not only to make out every sort of form used 
keeping machine of the Underwood Company have in bookkeeping work, but to keep books by means of th 
reached the conclusion that a machine so remarkable in loose leaf method so that the forms, bills and pages 
its action, so accurate in 1ts re sults and so diversihed im the bookkeeping system an all be compiled at on¢ t1 
its general use could not help but be recognized by scien —~ —— 
tific societies as well as by the practical business men of Chicago Stationers Meet. 
the day. The Chicago Stationers’ Association on September 14 

The Philadelphia Scientific Societies are the first to held its third quarterly meeting at the Grand Pacifi 
investigate the qualities of the new bookkeeping machine, hotel, following a dinner which was served in the German 
but their views coincide with those of many unofficial room 
mechanicians who have examined the device, for it has The firm of Mead & Wheeler were unanimously elected 
won words ot praise on every hand. to auxiliary membershiy 

Banks and commercial houses have been able, through Fletcher B. Gibbs of Shea-Smith & Co.. and National 
the use of this new machine, to concentrate their book Councillor to the Chamber of Commerce of the United 
keeping systems by methods which they have lonz sought. States. was made the delegate of the association to the 
Governmental and county departments, which carry so San Francisco conventio1 ind $250 were appropriated 
must statistical work, have found the efficiency and accu- toward defraying a part of his expense Mr. Gibbs 
racy of the Underwood Bookkeeping Machine a great iegested the advisability of holding the meeting ' 
help, its reliability and diversified scope aiding much to National Association in | ago in 1917. and it was the 
bring about a long-sought method of office record concen- inanimous view of the sciation that an effort sh 
tration, be made to this end \ Bellman was endorsed 

The Underwood bookkeeping machine is a remarkable president f the National Associatior 
example of the genius of the inventor and the careful President Stevens appointed W. W. Buchanar 
craftsmanship of the designing engineer and the factory Struble and Sidney Collins as banquet committe Che 
staff. It is a handsome thing to look upon, and once seen Association banquet will held Saturday evening 
it instantly engages the interested attention of the one ary 15, 1916, if arrangement an be made with the te 
who views it. Part of its uses are evident at first glance, n that date W. A. Sawtelle, A. H. Childs and Dudley 
yet it is so trim in its lines, so substantial and so obviously \. Johnson were appointed nominating committee to re 
finished with scrupulous care that one is compelled to port at the next regular meeting 
admire it and admiring to investigate its advantages On motion of Mr. Gibbs a committee of three was ay 

One would be inclined at first to regard this machine pointed to draft suitable resolutions on the de 
as a sort of sublimated typewriter—a typewriter plus William Rodiger This mmittee consists of W. A 
and indeed this is a fairly good generalization of the ma Sawtelle, chairman, C. C. Harris and A. H. Childs 
chine, for its capacity includes not only typewriting, but Arrangements were then made to meet and enterta 
arithmetical operations, tabulating, in fact every feature the eastern delegates who would stop at Chicago on thei: 
essential for use as a bookkeeping machine vay to the San Francis: nvention 
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Nations of the Orient A Group Which Forms a Sculptural Companion Piece to the ‘‘Nations of the Occident" at the Panan 


Pacific Exposition 





STATIONERS’ ELEVENTH CONVENTION HISTORIC EVENT 


Recent Annual Meeting of National Association 
of Stationers and Manufacturers at San Fran- 
cisco, Septem be r 27-30, Handl Matters 

Vital Importance to the Trad Interesting 


Reports and Addresses Presented. 





OFFICERS FOR ENSUING YEAR. 


President—Charles N. Bellman, Toledo, Ohio. Third Vice-President—Lansing G. Wetmore, Rochester 
N. Y 


First Vice-President—Edward E. Huber, New York City. - - 
Second Vice-President—Charles H. Crocker, San Fran- Treasurer—Harry A. Prizer, Philadelphia, Pa. 
Auditor—Henry W. Rogers, New York City. 


cisco, Cal 
DIRECTORS FROM STATIONERS. DIRECTORS FROM MANUFACTURERS 

Henry W. Stacy, Los Angeles, Cal. J. H. Schermerhorn, Jersey City, N. J. 
James Ball, Portland, Ore. Louis H. Buckley, Worxcester, Mass. 
Frank R. Welsh, Philadelphia, Pa. Frank E. Ewing, Framingham, Mass 
Henry E. von Wedelstaedt, St. Paul, Minn. John L. McMillan, Syracuse, N. Y. 
Edwin I. Baer, Canton, Ohio. Millard E. Heise, Philadelphia, Pa. 
Ivan E. Allen, Atlanta, Ga. Oliver J. Timberman, Cincinnati, Ohio. 
J. Herbert White, Buffalo, N. Y. Richard B. Carter, Boston, Mass. 
William W. Buchanan, Chicago, III. Edward S. Towne, Holyoke, Mass. 
Theo. A. Steinmueller, Baltimore, Md. Carl M. Bernegau, Hoboken, N. J. 
J. Ogden Pierson, New Orleans, La. Andrew L. Weis, Monroe, Mich. 


PLACE AND TIME OF NEXT MEETING—ATLANTA, GEORGIA, OCTOBER 9-13, 1916. 


RESOLUTIONS. 

The Resolutions Committee recommended passage of the foi- Referring to that part of the Secretary’s Report regarding the 
lowing resolutions, which were adopted by the association: appointment of committees of manufacturers by the President 

RESOLVED, That all ceaiers, when making exclusive agency f the Association: 
contracts, be urged to protect themselves by exacting an agree- o- , - 
ment from the manufacturer in questicn to take back undam- BE IT RESOLVED, That the President be and hereby 
aged stock on hand at the cost price in the event of his chang- authorized to appoint committees of manufacturers (to be 

divided into various groups), each committee to comprise al! of 


ing the agency, so that the dealer will not be left with a stock 


on hand to compete with his successor agent. the manufacturers of one class of goods, in our membership 





t 


' 


in regara t price 


Referring to the Report of the Committee on Files and Office 
urniture 

RESOLVED, That manufacturers be requested to give no dis- 
cunt whatever to the so-called ‘“‘Curbstone Brokers,’’ and that 
a discount not to exceed 15 per cent f. 0. b. destination be 


jiven te stationers who have no furniture department and carry 


stock 


Reaffirming this Association 


position previously taken by 
C maintenance: 

RESOLVED, That this Association favors the pror 
ment of H se Bill N 13,305, known as the Stevens Bill,” 
des for a permissive system of price maintenance 
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by the Stationers’ and Publishers’ 


Referring to the resolutior 
rn of goods: 


Board of Trade regarding the reti 
RESOLVED, That this Association go on record as endorsing 
died in this resolution and recommends that 

their conduct accordingly. 
National Association of Stationers and 
assembied, at San Francisco, ex- 
President Geo. M. Courts, their 


the princivoies emt 
tne memi vern 

RESOLVED, That 
Mancfacturers, in « 


ers g 
the 
nvention 


tend to their fellow member, ex 
sympathy in h recent misfortune, and their best wishes for 
' peecy hat tation of his Dusiness. 
‘ nd convenience for the 
. \ splendid structure 
ed on the top of one ol 
resented from four sides 
nd bay. Removed from 
( é rs it afforded a greater 
é es ns and evening enter- 
il ‘ hotel leaves nothing to 
e ¢ excelled. 
luced at San Francisco 
met é idies at the first luncheon 
( from membership and 
sn in the daily sessions 
will be reflected in the 
lis the S ation during the coming 
. tended and many lively 
S . S any of the visitors were 
é c coast, it was appar 
( { { sacrifice the business 
the week. From the 
rst s el, 10 o'clock Tuesday 
n to adjourn, there was 
rt of cach day’s pro 
‘ ct 
e ¢ some respects from the 


ns lhe entertainment 


tion prepared an interest 
elsewhere 


Monday 
where 


which 1s 
bile trip on 
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the exposition to which 
evening. The 
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This banquet 
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\ll the stationery stores 


ent \t 10 o'clock in 
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ment was with 
S Members 
Philadelphia 


are 


on at 
“The 


rancisco 


dies, ladies 
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\ssociation, 
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It was a matter of considerable satisfaction to realize 
at the opening of the eleventh annual convention at the 
Fairmont Hotel in San Francisco last month, that the at- 


Dele- 


gates and visitors began arriving on Friday, September 24, 


tendance was larger than had been anticipated 


and continued to come in until the convention was well 
under way the following Tuesday. This resulted in a 
fairly good representative attendance of stationers from 
all parts of the United States 

The eastern stationers arrived at 8:30 Sunday evening, 
after a ten-day trip from New York, taking in Chicago 
and going from there by the Northern Scenic Route to 
the coast, and down the coast to San Francisco. They 
were met at the Sixteenth Street Station in Oakland by 
a delegation of San Francisco stationers, assisted by 
representatives of various manufacturers on the Pacifi 
Coast, and were escorted across the ferry to San Fran- 
cisco, where many automobiles in charge of Bert M. 
Morris were lined up ready to take the incoming del 
gates and visitors to their several hotels. 

On Monday morning the delegates and visitors wert 
astir early and the work of registration began. The morn 
ing was spent principally in sightseeing about the city of 
San Francisco and in visiting the exposition. Six big 
touring cars took members and visitors about the city 
through Golden Gate Park, Ocean Boulevard, Cliff House. 
the Presidio (military reservation) and the exposition 

In the evening a novel local entertainment under the 
auspices of the Entertainment Committec took the place 
of Travling Men’s Night. This entertainment was held in 
the ballroom of the Fairmont Hotel, beginning shortly 
before 9 o'clock. Music was furnished by the Knicker- 
bocker orchestra of San Francisco. The program was 
opened by Henry P. Dimond, chairman of the San Fran- 
cisco Stationers Association, who called on A. L. Will- 
iams, chairman of the Traveling Men’s Night Committee, 
whom he introduced to other members of the committee. 
He next introduced a well known San Francisco stationer, 
Mr. “Brown,” who he said would take charge of the pro- 
ceedings for the rest of the evening. Mr. “Brown” had 
a good deal of fun at the expense of the Entertainment 
Committee. The first number cn the program was a quar- 
tet of stenographers from the Crocker Stationery Com- 
pany, who arose from the audience and sang several songs 
La Estraletta presented songs and Span- 
Next came a troupe 


most effectively. 
ish dances with grace and energy 
of five Japanese girls, who danced gracefully in native 
costume. Max Horwinski, wh: 
fessor from Berlin,” gave a lecture on birds. This talk 


was introduced as a “pro- 


Tenor solos were given by 
The last 


produced shouts of laughter 
Charles Bulloti, accompanied by Una Walthop 
number on the program was presented by Madame Ellis, 
who gave some mind reading tests. Following the musical 
and histrionic features of the program the guests danced 
until a late hour 

The Entertainment Committee, O. Up- 
ham, C. H. Crocker, A. E. Schwabacher, J. M. Patrick, 
George Fish, E. H. Barber and Edw. Wobber, received 
hearty congratulations for their successtul work 


First Session. 


consisting of L 


President A. Lent called the convention to order at 10 


o'clock on Tuesday morning, September 28, in the ball 
room of the Fairmont Hotel. Over 125 delegates, alter 
nates, visitors and guests were present. Immediately 
after President Lent called the session to order C. H 
Crocker arose and in a graceful speech presented Mr 
Lent, on behalf of the San Francisco Association, with a 
This gavel 


gavel emblematic of the state of California 
is made of redwood, which is native to the state of Cali- 
fornia. This gavel Mr. Lent gracefully and feelingly 


acknowledged. Engraved on it are the lowing words 











Presented to President Charles A. Lent at tl 

Annual Convention the National As t 
tioners and Manufacturers, San Francis: Califort ; 
tember 27, 28, 29 and 30, 1915.”" Following the | 
tion of the gavel and its acknowledgment, Presid 
introduced the Rev. C. S. S. Dutton, pastor of the Firs 
Unitarian Church of San Francisco, who invok 
Divine blessing on the eedings 

After this the convention following the usual 
arose and sang “America,” after which the preside: 
troduced Edw. Rainey, secretary to the mayor of Sar 


Francisco, who welcomed the delegates and visitors 


charming and witty address. Following the spe 

Rainey, Mr. Gerry of New York moved that the a 

of the 1914 convention as printed in the Year B« be 
approved as the minutes of the association. The motior 
was seconded by Mr. Brokaw of New York and carried 
The president here appointed Willis H. Palmer as ser 
geant-at-arms, and Stanley M. Vail as assistant serg« 


at-arms. The president’s report, given in full in another 


part of this section, was the next order on the program 
This was followed by the report of the secretary, M 
mer W. Byers, of the treasurer, Harry A. Prizer, and 


auditor pro tem, Willis H 


Palmer. All of the foregoing 
reports were accepted 

Mr. Hanau 
moved its adoption. 

To the Hon. Woodrow Wilson, President of the United 
States. Greetings:—The National 
tioners and Manufacturers, assembled in convention, pray 
Almighty God that your efforts to keep our country in a 
position of honorable and self-respecting peace, may be 


presented the following resolution and 


Association of Sta 


4 


crowned with success, and that your health and strength 
may prove equal to the great task that has been laid upon 
you 
(Signed.) C. A. LENT, President 
M. W. BYERS, Secretary 


Mr. Brokaw seconded Mr. Hanau’s motion, which was 


carried unanimously by a standing vote 

President Lent appointed Henry W. Stacy of Los 
geles as a member of the Resolutions Committee to 
the place of one of the members who was absent 
also announced a Budget Committee, which consist: 
Charles N 
\. E. Schwabacher Che 
nominating committee consisting of the following gent! 


Frank W. Bail 


Pattersor 


Jellman, chairman; Robert D 
president next appoint 
men Fletcher B. Gibbs, 
Theo. L. C. Gerry, Robt. D. Patterson, James Ball, Stank 
Vail and Nathaniel A. 

Mr. Marshall of Atlanta called attention to the fa 
recently suffered a heavy loss 


chairman; 


Hanau., 


that George M. Courts has 
and moved that a committee be appointed to draft a res 


lution of sympathy and good will to Mr. Courts I 
president appointed Mr. Marshall to draft this res 
President Lent next announced the reading of the r 


port of the National Catalogue Commission by 


terson, chairman Mr. Patterson was receiv 


plause, and read the report, which is given in full 
ther part of this sectior 

The report of National Councillor Fletcher B. | 
followed that of the National Catalogue Cor 
Both the foregoing reports were accepted 

The president appointed J. M. Patrick, N. A ’ 


and Messrs. McDaniel. Williams and Jackson as t 


Necrology Committee, and named Mr. Twaddell a 
ber of the Convention Committee Reports of the I 
tive Committee, of the Board of Control, Comn t 
Blank Books, and Committee on Paper and |] 
were presented and accepted, after which the t 
adjourned for lunch 

Refore adjournment and immediately following tt 
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Ecward E. Huber, First Vice- 
President. 








Lansing G. Wetmore, Third Vice- 
; President. 
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President and Chairman Con- 
vention Committee. 





Harry A. Priser, Treasurer Harry H. Rogers, Auditor. Mortimer W. Byers, Secretary. 
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port of the Committee on Hardware and Glassware, Mr. 
remarks ou recent experi- 
ences he had with He had get 
them to box their tinware properly but with only partial 
He had to send back several articles before he 


Bailey of Boston made some 


tinware men tried io 
success. 
succeeded in getting the tinware men to give the matter 
of packing proper attention Mr. Bailey advocated a 
change by way of novelty in the finish of tinware, advis- 
ing that manufacturers be requested to make more of the 
dead black or olive green finishes. 
Afternoon Session. 
The convention was called to order at 2:20 p. m., 


Charles M. Marshall of Atlanta, Ga., presented the report 


when 


of the Committee on Drawing and Artists’ Materials. 
This report was accepted. The president at this point 
introduced Frank Wright Bailey of Boston, who presented 
an able address on “The Compensation of Salesmen.” 
This address and the report of the Committee on Draw- 


Mr. 
discussion, participated in by Edw. 


York, Evan 


ing Materials is presented elsewhere. Bailey's ad- 
dress drew out some 
V. Brokaw of New 
Charles M. Marshall of Atlanta, T. E Phoenix, 
Ariz.; H. W New York, Mr. 
Brokaw stated that the method of giving a percentage of 
Or 


Johnson of Chicago, 
Irvine of 
Rogers ot ind others. 
gross profits to salesmen has not proved satisfactory 


four local salesmen, three are on salary and one on com- 


mission, and his sales are less than those of any of the 
other men, notwithstanding the fact that he is an ex- 
perienced salesman. Mr. Johnson suggested that Mr 


Brokaw’s example might indicate rather the wrong man 
than any fault in the He asked if 
either of the three on salary would not have done better 


commission system 
on commission, and suggested that the principle set out 
by Mr. Bailey should work out in practice. Mr. Marshall 
f Atlanta believed that what would suit one town might 


not suit another. In Atlanta, a city of 200,000 people, Mr. 
Marshall's house has six men, two of whom handle the two 
principal departments of the business. They are paid by 
salary and commission. Four men are known as ordinary 
salesmen and draw likewise salary and commission. These 
four men have averaged on a salary of $50 a month an in- 
come of about $90 a month, showing that their commis- 
sions were about $40, on a 3 cent basis. Hard times 
in the South owing to the difficulty of disposing of the 
would tend to make these accounts 

Mr. Marshall expressed a belief in the combina- 


On straight salaries the 


per 
cotton commission 
smaller. 
tion of salary and commission 
incentive is not so great as it is if there is a prospect of 
reward by commission. A 3 per cent commission has a 
tendency to keep the salesmen from cutting prices. 

Mr. Johnson pointed out that Mr. Irvine of the McNeil 
Company of Phoenix, had worked out a plan of dividing 
net profits with the salesmen on a 50-50 basis, each sales- 
25 a week. On this 
150 a month, and the 
company has increased wonderfully. Mr. 
Irvine being called upon stated that when he took hold 
of the McNeil business the sales were $168,000 a year, 
but that now they have touched the half million mark 
They send out men in automobiles who cover the entire 
state. He stated that the about $150 a 
month, the company guaranteeing $25 a Mr. 
Rogers expressed strong belief in the profit sharing basis, 
under which salesmen are not keen for unprofitable busi- 
ness. His house feels much surer of its men when they 
are participating in profits than when they are working 


+t 


sie 


man having a drawing account of $ 
system each salesman works up to $ 


its business 


men averaged 


week. 


on salary. 

Following this discussion the report of the Standardiza- 
tion Committee, of which Ivan E. Allen was chairman, 
was presented. This is a remarkable report, containing a 
most useful array of forms for the use of stationers, show- 
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ing dealers at all times the condition of their stock and 
giving valuable advice on expenses and profits. Mr. Mar 
shall stated that the greater part of the detail of the 


Mr. Claytom oi the committee, 
There ar 


points in this report which every stationer can 


report was worked out by 


who is a young man of exceptional talent. 


some 


to advantage 


The report of the Committee on Files and Office Fur 
ture was read by the secretary. This was followed by the 
report of the Committee on Loose Leaf Devices Che 
final business of the session included the reports of the 
Committee on Inks and Mucilage and of the Committ yn 
Stock Catalogues All the foregoing reports were 
iccepted, and the session adjourned until 9:30 the low 
ing morning 

Wednesday’s Session. 

Che opening address this session was that of Henry 
P. Dimond, chairman of the San Francisco Stat! rs 
(Association Mr. Dimond’s subject was The Main 
tenance of Resale Prices His address 1s given in full in 


this section. It was followed by the report of the | 


nittee or | ther G S d Novelties, report 
Committee on Miscellaneous Items, and report of the 
Committee on Carbon Paper and Inked Ribbons All of 
there reports were accepted as read. 

\ most interesting address on “Conditions in the Office 
Furniture Trade” was presented by M. Wulpi, Chicag 
commissioner for the Associated Desk Manufacturer 


Following Mr. Wulpi’s address Mr. Rogers moved that 
the association go on record as favoring the Ste S 
Bill This motion was seconded by Mr. Gibbs and 1s 
carried 

The secretary read a mmunication from the Stat 
ers’ and Publishers’ Board of Trade in New York, wit 
a view to having the communication referred to the ¢ 
mittee on Resolutions. This communication had referenc 
to a resolution by the Board of Trustees of the Stationers 
and Publishers Board Trade, recommending that its 
members and the trade at large adopt a certain regulation 
concerning the return of goods. This regulation is to the 
effect that return of goods will not be accepted unless for 


sufficient reasons, and 


vhen previous arrangements have 
ide, and that all claims must be ma 


been m: ide w n thirty 
days The communication was referred to the I eC 
on Resolutions 

The secretary read the tation of Mr. Sta king 
visiting delegates to come to the city of Los Angeles 


now taken until 2 p. m 
Wednesday Afternoon Session. 


\ recess was 


The leading feature of s session was an addr by 
H. H. Meyer of the National Paper and Type Company 
1f New York, on the subject of export trad Mr 
Meyer's address is pres¢ nted in full elsewher« 

Reports of the Credentials Committee, Budget | 
mittee, Necrology Comn Resolut s ( 
Nominating Committee were read and adopted 
ficers as nominated by Nominating Committe vere 
elected by the unanimous ballot of the ass 

Mr. Gibbs and Mr. Bailey were appointed to es rt Mr 
Bellman, the newly elected president, to the ] m 
Mr. Huber was escorted by Mr. Patterson; Mr. Cr er 
was brought to the platform by Mr. Gerry, and } M 
Donald escorted Mr. Rogers 

President Lent then introduced President-elect Bell- 
man in a short but complimentary speech, which was re 
sponded to with feeling Mr. Bellman, who told of 
some of the good work which the National Association 
has done among the stationers of Toledo First Vice 
President Huber was then introduced and responded wit 
tily, thanking the association for the honor conferred n 
him Second Vice-President Crocker had declare that 





wm 


' 
Deen given 


had 


it on this occasion, ever yugh he 
y 


inless he 
make his preparation, bt 


howed his presence of mind by 


self wittily and with much credit. The pr 


‘ T) ‘ 


r-elect Henry W. Rogers, 


hardly needed a personal introduction to the del 
Mr. Rogers expressed himself enthusiastically yn 
he good time had on the trip, and spoke feelingly of the 


vast 


In conclusion he thanked 
n for tl honor I 


conferred upor 
the absence f Charles 
conducted by Henry W. 


red and seventy-tw new 


TH aa P ¢ 
TI r evival me Ving to 
und 


trom absent members 


read 


+ 


Redington expressed 


at hi bset , du { the recent death 


Red 


ngtor Greetings wert 
received from Mr nd Mrs. Ralph S. Bauer f Lynn, 
Mass e reason v Mr. and Mrs. Sidney Bu 
1e arrival of a small daugh- 
25 \ telegram was also re 


Seattle, regretting his in- 


hotel on Wednesday 


double rows of round 


were 


fragrant with the odor 


and 


during the dinner 


courses Mr. Cr ker made 
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Bevin and 
James E. 
He 
ill 


ability to be present \ wire Messrs. 


irom 
was received, 
O'Donnell of N Orleans telegraphed his regrets. 
was kept away from thi nvention on account of 
tendering the thanks of the 

rs’ Association of San Fran- 
to the retiring officers 
the ssociat committee chairmen and 
also extended to the ladies 
n Francisco particularly, for their 

d treatment the ladies of the Mr. Vail 
thanks to the trade papers for their 

to Geyer’s Stationer for 
publishing and distributing its Convention Dailies, giving 
1 current account of the 41 eedings. Mr. Williamson 
its hearty thanks to the 
tion was put by the secretary and 
I onvention for the kindly 

whi e had been treated On 
ntion adjourned to recon- 
October, 1916, at Atlanta, 


isco, its oft ind omi ttees, 


association. 


, ve ) } : ntinge tena 
moved tna l I tend 


as presiding officer. 


Ga 

UET 
now retired fr was for years a leading 
Coast. 

handsomest 
in artistic 


the 
last word 


nquet was 
nted, and is the 
book making [he book came from the press of the H. 
fourteen double 


tinted 


isted of 
woven, cream paper. 
The covers, separated f1 the contents sheets with single 
1 board covered with plain 
old-bronze, wi 1 light inding edge, on the back 

o, 1915.” The title page 
t the book was a souvenir 
is was a fine lithographed 
Arts Palace. Ten 
similar color pictures of 
the 
appropriate verse. 
“By Way 


sincere 


card showing t ad¢ the Fine 
some of the 1 t charmit scenes of exposition. 
nder each «¢ t e was a bit ot 
ned the following 
ever has paper borne a more 
this foreword is printed in 
me of the delegates the Eleventh Annual Conven- 
month of 


tion of Stationers and facturers in this 


You are w is dele you are doubly welcome 
isco, and the Jewel City 
your visit, which, could 
would be but 
rather the est ment rmanent home. For this 


the Exposition are ring 
no visit, 
are at home here, and as 
family, let us enjoy our- 
without one thought of 
On the DI te ] was the menu. 

he ruling t nd the color pictures and 
one in 


throughout, and 


f the most treasured of 


ntiotr * to the following thought: 
Why not ea r ha t menu presented in some 
yme special views of the 

in v ent eld. A set of such books 
for every member of the 
ation, and to make t mplete let special editions 
conventions previously 
sold at a price per copy 
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ENTERTAINMENT FEATURES 


HE entertainments of the San Francisco conven- 

tion were of unusual interest because many of the 

visitors were making their first trip to the coast. 
To all of the beauties of San Francisco was added the 
interest of the great Exposition, which was naturally the 
central point during the week. 

The evening of Monday, September 27, was left open 
for the convenience of the visitors. A large number went 
at once to the Exposition grounds. 

The banquet on Wednesday night was, of course, the 
biz social event of the week. 

On Thursday the entire party was taken by steamer 
for a trip around the bay. Big sightseeing cars were in 
front of the hotel at 9:30, and at 10 o’clock the party 
boarded the steamer. 

San Francisco Bay is one of the greatest natural harbors 
of the world. Entrance from the sea is through the 
Golden Gate, that narrow aperture between the volcanic 




















At the Boat Landing on the Day of the Outing. Photo by F. 
D. Waterman. 


hills of the coast, the peak on one side being higher than 
Gibraltar. On the top of this peak is a fortification second 
to none of its kind in the world. From every rocky emi- 
nence on both sides of the narrow channel stick forth the 
big guns, whose range cover miles of the Pacific on the 
west. On one side of the channel is the Presidio, among 
whose trees and whose hills are concealed the defensive 
machinery of the bay. 

On the city side of the bay at Golden Gate and next to 
the Presidio are the Exposition grounds. Anchored near 
shore on the Exposition side are three United States war- 
ships, while bobbing around on the undulating surface are 
all kinds of craft. On the bay are the great islands of 
rock made by volcanic action of a thousand years ago. 

A good idea of the extent of the bay may be gained 
from the fact that across the bay from San Francisco to 
Oakland the distance is seven miles. The distance by 
highway around the edge of the bay and down the penin- 
sula is one hundred miles 

At 12:30 p. m. landing was made at Monticello Grove, 
where luncheon was served. From Monticello Bay the 
trip was toward the northern shore, from which approach 
was made to the harbor at the Exposition grounds. Com 
ing across the blue waters of the bay, the Exposition in 
view in full line, and behind it the high hills of the city 


covered with homes, afforded a magnificent scene. 


Immediately upon landing the party was directed t 
| 


the Court of Abundance. Here seats were provided in 
front of the speakers’ stand and the company greeted 
a representative of the Exposition officials. On the stand 
were Mr. Crocker, Mr. Lent, Mr. Bellman, Mr. Huber, 
and Mr. Brown, who represented the Exposition president 
On behalf of the Exposition Mr. Brown presented the 
association, through President Lent, with one of the 
bronze plaques provided for such purposes. Reference 
was made by the speaker to the facetious comment appear- 
ing occasionally in the daily papers on the number of 
plaques distributed by the Exposition. While their in 
trinsic value, said the speaker, was comparatively small, 
they typified some of man’s greatest genius displayed 
in commemoration of man’s latest and greatest 
ment—the construction of the Panama Canal. All other 
expositions, the speaker continued, had been designed to 
commemorate some great work of the past: The exposi 
tion at Philadelphia, the Centennial; the World’s Fair at 


Chicago, the discovery of America; the St. Louis Exposi 


tion, the Louisiana Purchase; the Buffalo Exposition, the 
relationships of the two Americas; the Seattle Exposition 
the Lewis and Clarke expedition. The bronze plaque was a 
memorial of all that had been accomplished in the past 
reviewed in commemoration of man’s greatest achieve 
ment in his history—the construction of the Panama Canal, 


and would be a possession of inspiration. President Lent 


accepted in a finely turned speech, of which we regret we 


have no copy. He expressed the appreciation of tl 
ganization and voiced the sentiments of everyone present 
in a splendid tribute to the magnificent achievement of 
the Exposition and the epoch-making event which it was 
to commemorate. 


At the close of these exercises all of the representatives 


of the old firm of Payot, Upham & Co. were called to the 


platform and a picture taken. Henry Payot, who retired 
several years ago, was the center of the group and the 
object of the especial esteem and respect of those who had 
had the privilege of association with him 

\fter this picture the party found its way to the dis 
play of E. Faber in the Allied Arts building, where eac] 
was presented with a souvenir in the form of a 
pencils 

ihianenaiiasninipiaaieaninameeiaaee 











Monticello Grove on the Day of the Outing. Photo by F. D. 
Waterman. 


At 4:30 o'clock the entire party met in the 
he Bell Telephone Company, where they were given a 
epecial demonstratior t the company’s wire from New 
York to San Francis \fte in interesting g 
ture story of the construction of the telepl 
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Edward S. Towne, Director from 
Manufacturers. 





Oliver J. Timberman, Director from 
Manufacturers. 


Theo. A. Steinmueller, Director from 
Stationers 


J. H. Schermerhorn, Director from 
Manufacturers. 

















Andrew L. Weis, Director from 
Manufacturers. 


Millard E. Heise, Director from 
Manufacturers. 


Richard B. Carter, Director from 
Manufacturers. 





Frank R. Welsh, Director from 
Stationers. 


John L. McMillan, Director from 
Manufacturers, 
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across the continent, Mr. Lent was called to the platform the lists in friendly rivalry. Particulars of the é 
to conduct a conversation with the chief operator in New given elsewhere 
York. Each visitor was given a receiver, so that the con \ll delegates and visitors received a handsomely 


versation was heard clearly by all The New York op- graved invitation from the Stationers’ 


Club of 


erator read some brief messages from the New York geles, requesting the pleasure of their presen 
morning papers, and took a message from Mr. Lent which Angeles on the 5th and 6th of the month Che 
he was to telephone to Mr. Lent’s son the following morn ment provided by the Los eles club was or 
ing. ill tl sitors will ha most pleasant recollect 
The entertainment of the week closed with the golf t rs of this will rea late for use it 
tournament on Friday afternoon. Twelve players entered nur I 
SEEN AND HEARD AT THE CONVENTION 
“N Al oy, / ~ CONVENTION 
Once more don’t call it Frisco ind t r fa big 1 Id friends Mr 
"8 will be in t States f several weeks and it is 
The absence of Uncle George Olney made a mighty big will make 1 trip Fast 
hole in the convention. ‘* 8 
le Mt H ( page R. B. Wilson, Samuel Ward, | 
Charles Goes and wite, Chicago won the ribbon vens, W Rat Henry Bainbridge, | 





awarded for the most popular young couple at the n Paul ‘ ] bbs. Charlie Lanzbei 
vention, m -'% ‘ ) ins. Hienrv Ye 
Pari ( lie I r. Pe Lloftt 
De Luxe Loose Leaf Ledgers were conspicuously and Smit! 
handsomely displayed in several of the leading stores =. 4 
along Market Street \ t m Sidr ne ¢ ress 
. ° ’ he i \Irs yne t be preset i 
( | Yancey, single handed and alone, did the honors detained at home becaus idvent o “lj 
for Park Ridge, N . & thre enter ot the universe,” and gyoyne, 1 I er twelve of tl kiddies 
did them well Hocl Sid Burgo Mrs. Sidney 
» = 3 Long may é wave 
General Manager Timbermar f the S. ¢ latum Com . F 
pany not only had all the fun of the convention, but the W. H. Bone of T. B. Hibbi & Compan \ 
satisfaction of a big order, wl e wired to the factory C.. was tte ‘ welcomed the <« 
. Te party en ft t t Sal isco rol Vict 
When the orchestra struck up for the fancy steps, every showed several of the gr mething o S 
body looked around tor Loon is and Decker. the \uto ous Canad I t Th S¢ ad the pleasure 
matic Pencil Sharpener Company's disciples of terpsi ré with Mr. | rought y pleasant ri 
a of his rd spitality 
\ convention without a speech from the Hon. James A 7% 
Logan is incomplete Let us see that it never happens \bout l vuptot < the glacier i 
again. Mr. Logan should not be allowed on the “retired” a member of the party w ries considerable 
list out I } he sa s anc 
* ° . Bellt Mi Bellmar ad\ 
Through the courtesy of Eberhard Faber all delegates since he joined the Ass tior Che stalled 
and visitors received invitations to make use of the San careful inspection of the resident's 
Francisco club rooms of the Leaders of the World ered his own, and determit to trv agair R« 
Association top puthtr he irked t t nresident , 
* * * I « 1 \ ‘ | ul S 
Charlie Pelton of the Crescent Brass & Pin Company ve S \ pl ( ive 1 
was voted the \p illo Bel dere the « mvention, wl ile that res t | se t throw 
George Wolcott of the Irvin ‘itt Company carried off fler.”’ 
the Beau Brummell medal > = 
. \s S ( S yey 
Harry Rogers of New York I C] irlic Stevens’ pla ( eT < \ 
as revivalist and established ré rd that will mak I tel | , ¢ 
Charlie look out for his laurel Tr} tw revivalists stu S 
ied mathematics in the same sc] | * 
’ | n es M \ 
Captain Fritz von Papen, mil rv attaché of the Ge siest e con s clos tte! 
man embassy at Washington, t writer of the idioti sessions ( t ‘ 
Yankee letter,” and the Prince von Hatzfeldt, counsel for tl leas hotel t . \ S 
the embassy, were at the Fairmont one day of th nven tainment t manager S ‘ ¢ 
tion shop and 4 1 catia 
’ ing S 
Charles R. Barry, who sees t t that Samuel Ward & . 
Company's line is well-stocked along tl coast. joined B S¢ S siness at r 
with all the othe rs in reeret t! it his et was not present (;,ever Ww S t ( Ss 1s t ft 
to contribute his part to the pleasures the convention tit story of t tic t 
* ° ° een at rt pant e worker 
Charles M. Marques of the Office Supply Company, tio! f Ss s e the « was ? 
Honolulu, was a visitor at the ymnvention on Wednesday much missed in San Francis 





I 


Rockwell greeted 


nator Irving E. 


stat ~) 
riends the Fairmont lobby Tuesday evening ynven- 
tior é Senator Rockwell was with the governor of 
Idahe s party in San Ft incisco for the celebratio1 f Idaho 
ay expos Wednesday. He was r years 
senior member of the firm of Rockwell el Company, 
51 I Salle stree Chicago. The firm did extensive 
business in systematizing and in the furnish station 
ery al supplies ¢ ral who became well known in 
the thei S xperience with the R well Rupel 
Compa! Some years ago Mr. Rockwell sold 1 usines 
ind 1 Belleview, Idaho. Although no longer n 
nected in any way with the business of systematizing Mr 
Rockwell is still a systematizer and his old friends in the 
el e€ surpris they do not one day hear la 
é is le of the possil 1 er 
siness ‘ S,a ‘ to state affairs 
Si la young man at! may be e 
{ te a ount of himself in the servi 
. * * 
t Station at Gl 
~~ { it group the fol A 
gent! ( S ty s above juest 
Toy ! The wonder S 
the day ( 
Interrupting the talk for a moment Uncl vy Willias 
: pe s to what lares was a young rabbit, resting 
rietly i t « Rabbit obser 1 \ ] { 
versation returns ft ties of scenery ( size d 
S é nee ts to amble toward the rabbit 
Well I the l ( Ol Mike,” exclain I le [ ew 
that's 1 rst time I ever saw a rabbit se a dog.’ 
Party « rves dos ng by leaps and bounds ross tl 
Mu t ppity, lippity pursuit 
So vas t the story in Sar rancisco t 
Payant e Shaw-Walker Company, M } 
Payant knows all a t rabbits, having t the: 
r ra sand-dunes M 
ay ys that a | never run ( it ar 
tl ' the uy yr a rabbit was « t 
( \ e animals from w h ¢ 
he part servers would have run had it come in 
as ruled out , lavits wer 
te ke r this number is sl 
_— - = i 
THE GOLF GAME 
GH than last year be 
: nnual golf tour é of t 
ww A ived over he | & 
rid e of the n Stir 
Ss Ss Ss ine ne ents 
‘ Veer 
l Ss ser club hous« t &é 
] | ‘ s were the guests 
Ir. M ' ide a big s e da} 
at the cl but n pleasing and lasti1 impress! 
Ip tes and visitors tivit 
I é ¢ iped in f 5 t rs 
starti tly ; ] 
Che sed the interes t t 
he thre rt purchased with [ 
vy the Ss wet! by the three E I ts 
Mr. Fa ng : nors, Angie 7 S ! 
ind Al W me« t} 
Anvone < tl nduct EK. Faber 
business s alw pressed w t de 
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ture of the group who authenticate Uncle Lew William- 
son’s story 
- o > 

On the morning of September 28 all of the delegates 
and visitors received the llowing letter from Patrick & 
Company, s expressed the spirit of the San 
lrancisco group at the convention: 

San ancisco, September 27, 1915. 

Mr. Evan Joh lotel, San Francisco. 

Dear Mr. J S way of being good fellows, 

arry Dye I] too glad to render you any 
ittle service | ble, w our city. 


Should the: 1 of 1utomobile, the delivery of 
ling bag o1 ’ rtesy a fellow at home can 


t veling i 
render by r¢ 5 acquaintance, we will es- 
teen ta 
Perhaps ident tion at ink; or, should a mistake be 
made by a < I ind y | irré sted, we could “bail you 
it,” or it nd someone, or place, in 
the city or ne ( we could do the locating 
a 
e’s your use, there are free 


a spirit of helpfulness to 
at our st I all be glad to have you 


urse, we anticipate r hotel will supply a room 


‘ sl 
ervice ul 1aled ld 


dissatis- 
Chairman 


there be any 





cnow, as | am 


the Hotel | ( romptly put at your dis- 
posal the ser t 
o telephor s during lay, call Kearny 1107, con- 
ecting 1] S ht call me at Fillmore 1407, 
r ] ry D S Call Harry in event of 
J. M. PATRICK, 
Chairman Hotel Committee. 
\t midnight of September 29, when the Patrick family 
vas stowed av is snug as bug in a rug,” there was 
ring at the 1 \bout the same time Mr. 
ye’s phone a few moments for an 
ir ~ Patrick ed upon to come to vari- 
is police statio1 tels yr to send an automobile 
r to bring conventionites in dis- 
tress [The milkman was elivering a bottle of choice 
ertihed wher itr al ye got settled down for a 
Lig Adin 
AT THE PRESIDIO 
rps al ti ri¢ é rganization, but for co- 
tior skill and effectiveness 
( ted act f the Faber group at the 
ntion challe: iration of all. Not only 
id they make f the golf trophies, but 
iber rric t tie lum of association honors 
o tl manutacturet tion to the office of first 
esident numbe honors carried off by the 
ites wet the number of company 
cs at { 
The Presidio ¢ tretching over the hills in 
southwest sidio, is one of the most 
eresting ot the right from the starting 
is a I ent eucalyptus trees, 
ing the elevation and 
vided from t ay ence twenty-five or thirty 
feet below t ncle Sam’s hundred or 
re I ns nding the Pacific. From 


e higher point n th rse are presented a variety of 


irming viev ad the stranger’s impression of 
the view is 


he beauties ral To the south 
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across the top of an attractive residence portion of the green 137 yards away, the shelf a few feet wide To put 
city, the west end of Golden Gate Park, to the highlands the ill across the rest it on the shelf is a 
plentifully dotted with hillside homes To the west, across iob for the most skillfu There are greens to ver-rul 
a miniature lake, fringed with trees and shrubbery, is a which mean a sheer d: far below, to recover from 
wooded slope spotted here and there with buildings whos which adds considerably to the score Chere ar g 
red roofs make interesting contrast to the green of the backs’ w plenty o stick if the | | lroy 
foliage. Over the crest to the west edge of the slopes shot 1s 1 e. There ar : s and descents er s t 
and facing the ocean are the cliffs on which Cliff House grassy fairways w rage the players 
stands. At one point through a vista of trees may be pensate for some of t Ities 
seen the Pacific ocean and th: passing boats; to the north Chat the Presidio « 2. mbines all desirable feature 
and northeast, to the great extent of the Presidio forti for the came was the opinion of the eleven visitors 
cations commanding the Pacific, the Golden Gate, San 
Francisco Bay and even possible landing points in the \ pull w the we Ca Ss unnecessary i 
vicinity. All over the Presidio, in concealed positions, are tort i the sample s ng the Mont r Sept 
tools for playing a more serious game than golf should er was drawn Irom regular stock lhe atmospher 
necessity arise tournament day, as on a ther days, was as invigorating 
- ; , as a frosty October 1 ning in Indiana. Overhead littl 
[he topography of the Presidio course affords a be , are 
, , ‘ mere groups of ftleecy clouds impelled by cool breezes fré 
wildering number of natural hazards which test the power ; : 
facil floated in processior eastward Occasio 
of the skillful and roll up the score of the mediocre ; ~ % ‘ 
an , ° “ar small patches of fog blown in from the sea made a screer 
players. There are gently ascending fairways, which look vty gen 7 ip 
. , . through which the suniignit eaked, Or cast drifting sna 
easy and inviting, but prove difficult because of the slop- 
; ; , ows across the course Che brown grass of the tairwa 
ing sides down which the ball may roll and land farther 
. -_ made attractive settings for the fine well-kept greens 
from the green than the starting point here are 
descents at which the novice gets the thrill for distance For all conditions—grounds, day, spirit of fries r 
accomplished, only to discover a strip of sandy loam valry and the hospitality the entertainers, the Ant 
which the more skillful avoid by playing short. There Golf Tournament in San Francisco was everything tha 
is one shelf hole, the tee being on one high point, the could be wished 
The Players and Groupings, Handicaps and Net Score Upon Which Trophies Were Awarded. 
Net 
Players. Firms. Handicay S 
E. Faber... .E. Faber, New York.. ; Scratch 85 
1. O. Upham |. Upham & Co., San Francisco Aware Scratch 92 
W. T. Willoughby... Eaton, Crane & Pike.. 4 90 
Evan Johnson Office Appliances..... 4 104 
Al. Williams... .E. Faber, New York 6 R9 
G. E. Millor.. Bowman & Hanford, Seattle x 92 
A. B. Howe Pioneer Bindery & Printing Co., Tacoma 9 8 
Arthur Jackson Hawkes, Jackson & Co., New York 10 ] 
Dudley Fish Dixon, Fish & Co., San Francisco 12 108 
Angie Thomas E. Faber, New York 14 87 
Frank L. Severance Irving-Pitt Co., Kansas City 15 . 
L. R. Dickerson Wilson-Jones Co., Chicago 18 3 








The Ladies of the San Francisco Reception Committee. Reproduced by Courtesy of Geyer’s Stationer 

















Group of Ladies at Portland—The Greeters and the Greeted. Photo by Courtesy of the J. K. Gill Company. 


| THE CROSS CONTINENT TRIP 


HE eastern stationers and manufacturers left New by J. K. Gill, Mr. Kilham and Charles A. Lent, the delega- 
York in special cars on Thursday, September 16, tion prepared to leave for the train. 


arriving in Chicago Friday, the 17th, where the M. W. Byers had mething to say to Mr. Lent in public, 

party received many recruits, and after an auto ride and and did so, presenting m with a gift that represented 

garden dinner, given by friends in Chicago, left with a the appreciation of members for Mr. Lent and his special 
number of special cars for St. Paul. personal care of them on the trip. 

Arriving at St. Paul a committee of local stationers came The following additions were made to the party: R. O. 

to the train to say “Hello” and present the ladies with Waltz, Spokane, Wash.; J. S. Ball, Portland, Ore.; George 

candy. Mr. and Mrs. R. B. Carter joined the party, and at E. Miller, Seattle, Was Mrs. and Master A. W. Wil- 


Minneapolis, R. D. Patterson. liams, of New York City, H. E. Wedelstaedt of St. Paul, 
Sunday afternoon while riding through the great wheat and Mr. and Mrs. Eberhard Faber of New York. 
fields of Canada there was a meeting in one of the cars The delegation were escorted to their Southern Pacific 


where sacred and patriotic songs were sung. special train and bade farewell to their hosts, the station- 


I 
Monday was spent in Banff. Tally-ho rides, golf and a_ ers’ and manufacturers’ representatives, under the leader- 
plunge in the wonderful open air pool were features of ship of J. S. Kilham and Mr. Buck of the J. K. Gill Com- 
the day \ few hours’ ride Tuesday brought the party pany 
to Lake Louise, the real scenic wonder and gem of beauty The trip was at an end Sunday evening at 8 o’clock 


of all the trip. at San Francisco, when the reception committee began 
Throughout the trip the weather was perfect, with moon their duties 

light in the mountains Wednesday a five hours’ trip in - 

the Canadian Rockies landed the special cars at Glacier The Day at Portland. 

The gameness and mountain climbing ability of all mem- [he following is a portion of a report published in the 


etland Ore nian of Sent. 2 


vers of the party was here demonstrated by the number Portland f in of Z 


s and up one thousand feet and went [The distinguished guests ame in the party of dele- 


- 
ee) 
m 
> 


into an ice cave at the foot of the great glacier gates from all parts of 1 East and Northwest, on their 
Thursday morning was spent at Vancouver, and on Fri way to San Francis vhere the National convention of 


day a daylight ride on Puget Sound with a three-hour stop stationers is t held al stationers turned out in 
at Victoria, landed all at Seattle where a mmittee ot rce ft { 

stationers’ and manufacturers’ representatives, led by The visitor 1 int er, reached here at 9:30 and 
George E. Miller of the Lowman & Hanford Company, njoyed t f the Portland  stationers 


showed the visitors Seattle by night in autos throughout tl iy, leavin r the South in the evening. 

Portland, Oregon, was reached early Saturday morning, The entertainment her nsisted of sight-seeing trips 
| and 1 - tank 4 members to the Portland hotel. ibout the city, and a luncheon for the visitors at the Port- 
a ee ee ge oe \rhe forenoon was spent in auto and tel presentat ; of local stationers’ concerns, 
ridin: +] i at Citv. with stops at som f the who part nate n the entertainment were: -. K. Gill, 
Bowes rdens. After a luncheon at the hotel and speeches I. B. Buck D. Kilhas I. S. Ball, J. L. Hibbard. 
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Going Up the Glacier. President-Elect Beliman Is the Last 


At Lake Louise, Ready for a Climb Up the Mountain. Photo Figure at the Left Mounted. Photo by F. D. Waterman 
by F. D. Waterman. 


K. K. Kubli, Barney May, Graham Glass, Julius Marlitt, ettered in gold. They were presented by the | 
George Vistowries, L. Frank, Otto W. Mielkie, Chet Wit nan Company 
more, and Georgw¢ Skeels \ll of the lead ne tirms he Many oft the delegate - ind their wives a epte 
city, in this line, were represented cordial invitation é \ngeles stationers 
ha er the cor The Stationers’ ( 
S 1 S stributec i ! invitations 


The Convention Badge. cae Se comuention toss eae a mes 
} ‘ : ( ony l Oo s no < a © tO €i is 


rhe San lrancisco stationers got up one of the neatest sincerity of their hospitable intentions 
badges ever seen at a conventio1 Che metal parts were 
finished in old gold. The ribbon was blue, buff and brow: ae » Pp hao 
( I k eccnman | I Stationers 
\ blue circle on the metal disc suspended from the ribbon, i oe rw a + Ola ¢ 
nave In ( ) ne t f t oor of the i¢ 
furnished a background for the words, “National Associa 1 ( , ee 
idinw, icaLvo, W ere aTry al CenCCIICI S 
tion of Stationers and Manufacturers In the name plats 


; 


to which the ribbon is attached space was left for the name 


of the wearer The Tower of Jewels, the California stat: se - - 
: , ' | I ¢ Lolonia (ompany S{ | Ss Mi 
flower and the state emblem, the bear, were shown on the : 
' oe 1ts ( ( Eckes x | i al is \ { 
middle portion of the adge \ strap was provided to Wate: ; 
, , ' bel st l ng, at Nint nd Pine streets 
make the badge into a fob if sired 
\ ass ct ~ vill the ri tel 1s 
One of the most acceptable souvenirs presented to each York, Wednesday evening, Oct. 27, under the aus 
member and guest at the banquet was a Waterman Ideal the Conference of Independs -etailers of the 
fountain pen in a handsome: ise of silk ribbon in the tan District, the object discuss e Ste 
convention colors These souvenirs were appropriatels Prominent speakers will scuss the bill from ey 








Left Hand Picture—Al. Williams Ready to Go Up Glacier. Center Groupn—The Eastern Party on the First Leg of the Journey 
Mr. and Mrs. H. W. Rogers, and Master Rogers, Mascot of the Trip. Photo by Courtesy of Al. Williams. 








October 5 () me \ 

In presenting this report it is my purpose out briefly 
the work the y ist past and make so suggestions 
prompted experience of the twelve months r ncluded 

In appointing the var s committees an effort was made 
t< cont lf is chair e! those who had t ¢ ind 
qualifications whicl spe fically fitted then f the various 
matters in hand, with the result that the A i n has 
never been better served Great praise is due tl embers 
of our committees for the inusual results t nd im 
petus tl viven the work of the organizat rhe eport 
speak for themselves—no better have ever ed t 
any tr ss it 

Our onnectior with the Chamber of C e oO the 
I Ss 4 has been extremely satisfactory O elegates, 
Messrs. Gibt Falcor Bailey and Court te active 
part in t siness the Chamber and t ‘ Ww is 
keenly t in the progress made on the St } rhe 
meetings the Chambe which your President id the pleas- 
ure of atte nz were fu of interest, evidencing tl ggres- 
sive ce t tive y oO the body. 

Und ‘ the ost nportant piece of t now 
in hand the Stever ll just mentioned s it 
would the pening wedge n the great | 
ma I bsorbing topic, the tant 
matter peal t merchants of ‘ The 
power t or t ng ot stan lard re le rice whicn 
the Stever I ( be a powerful incentive to honest 
merchar ng vill he break down dishonest competition 
und b gz f t ossible protect e dealer and 
cons Yo wi the privilege of li ng to an abl 
addres s sul iring this conventior o not let 
your mir e ent ‘ 1 constant active emplation 
of this tte H t n mind when u ote when 
you t nd as you dol ness. Those opposed to good busi- 
né t I £ now let us persist until honest 
mercha ext conduct honest business on lines fair 
to tl nd tl customers also. 

The ( Doing Business,” our old w I comes as 
1 go d r ips equal in im} nce Great 
progr been 1 n educating our me! rs along this 
ine the report vour Committee or Standardization 
will 1 nother step forward Just a few rs ago scien- 
tific c¢ ! ind price-making were looke pon as fads; 
toda nortance as potent factors in ness iccess 
s re i by all ogressive men and irefull avoided 
y ; ! cling t 1ess-work methods haphazard re- 
ilt I the ! tv of every man eh bus!i- 
ne p ition: he should know the cost of 
his bu s wel th cost of the mer ‘ ind seé 
to it t selling price gives him a net profit ind, let us 
ro furt ! this should be done irtially and 
fair y th ‘ ld and to the « er This is 
honest vl sor itior wa Ww S 
will nd or 

A ‘ t ! the alue of « p tior r 
the he ft ! 1rious committ vould bring 
1 ré Z f the I bilit of quickly tisfactorily 
bringing ttlement n disagreement I neg betweer 
the v é the trade Ther 

é to DY e business than 
b har < act ereas warfare i 
lisast both Thi National 
Asst t gs \ le trade, not 

deale er nufacturer, but 
to eacl together, and it 

n t ! bel e organization 
" t now stands tronger and more 
capabl efficient rehensive work 
tha ther < 

The hip \ 1 gratifying 
inere I le enlarged in- 
terest Re gnition ofl 
the at< the commit 
te f hou i ‘ ers in New 
Y« ae terman, H Ww 
Roge L. ¢ i ell as of 
the eling men over 
the here de The vice- 
pre rer ! ,uditor have also 
t ne I : ind unceasing 

t t 1 ] thanks 

Me ff vo incom- 
ete W ludir I M. W. Byers, 
our s¢ W capable guid- 
ng ind the work of this office would be Charlies A 





The continue port given by 





Lent, Retiring President 


the sole purpose of which is to 


poss perf e. His work as secretary has 
t i iminated by a keen knowl- 


the | trained a genial personality, and a fine 


demand, 
an “ever 


Responsive to 
the 


every 
year, 


} he has bee! | 


through 


’ ‘ ‘ 
pieasure t Visit 


members in the cities 
Pittsburgh, St. Louis, 
Philadelphia, Newark, 
in all a kindly wel- 
of the Asscciation 
visits were to attend 
It my earnest 
visits to the local 
conditions and to 
the budget should 


the 
a Indianapolis Cincinnati, 
Baltimore, 
ecelving 
appreciation 
these 
is 


delightfu ) ) every one, 


a er , make more 
ns so s to get to the 


+¢ for travelil x 
the é ra ex] 


local 
enses In 
communication 
concerning the alleged 
of stationery in main- 
usually under separate 
buy stationery for the 
to deal in stationery 
communication con- 
setting forth specfic 
names of the job- 
sell them trade 


addressed a 
embers [ ti Assoc ition 


on the } t ge I imers 


oncer t tradé l ind not 
the ‘ t tt The 

of 

the 


to 


en! shes le 2 i t rimit 
ith 
iid at 
repli vere ré i. and forty-five contained the 
no complaint to make on 
the existence of such con- 
with regard the latter 
mmunication has been sent 
Committee to our manu- 
list of such pretended 
ormation as to their real 
favor with any state- 
subject 


let nd 


' + Ff ' nt +} ; i 


to 


and jobber vil them a 
Hing ttention ft ' nf 
nd the ré« pient to us 
ge to note t t the forty-five 
ject 


aining 


answers stating 
come from all over 
communications in- 
lespread by any means. 
manufacturers and job- 
but another aspect of an 
likely to persist in a more 
who supply stationery 
trade should be 
than with 


, ' r ; } 
‘ n ‘ But 


l in the t ‘ h is 

gravat ! those 

discounts 

purchased rather 

o the ult te destination of the product. 

of the replies gt ted subjects for treatment 
have been 

follows 

the manufacturers 

being under no 


those 


in 
ones analyzed for 
and 
selling 
maintained by 
to which these 
stationery business is a 
and I suggest that 
Committee collect all 
yn this subject for the pur- 
determined effort to in- 
and jobbers not to 
prices except to legitimate 


oO tat ner broke vho 
iote es below 
act extent 
ré : 4 te inde ‘ the 


gation, 


ive 


| ‘ i i 


rer 
irers 


same heading should be 
practice which com- 
in the north- 
ng printers to buy station- 
that 


same 


is 
o dealers 
same dealers 
to 
for 
up their printing 
in the extreme, 
for attention in the 
uggested with reference 


price 
the 
or 


turn 

it little 
iilding 
unfair 

nd t the need 


over 
no profit 


re Tr = 


indonment of our present 
by the dozen, 
the substitution 
system in place 


the simpler method of 


tir 
Li? 


ig units 
ross and 


decimal 


t ind quantities in units 
ired, or a thousand; I am 
ore than bring this matter 


because I believe that 
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of our manufacturers in the belief that the products of the 
United States will in the immediate future supply the de- 
of mand of all the Americas 

In the early part of the year a regulation was issu 


the proposed change is of so drastic a nature that very care- 
ful consideration ought to be given to it by all interested 
(d) The suggestion was made through the co-operation 


our trade papers or otherwise, dealers ought to be able to offer 





to one another their surplus stocks of a given commodity at a the postoffice department prohibiting the use of ar 
concession in price before offering the same to the public at a other than white as an enclosure in window envelopes This 
figure very much below the intrinsic value fn order to insure notice was first sent out in New York and the matter was 
moving the line This subject has been taken up with the at once taken up by the Stationers’ Association of New York 
trade papers. who appointed a committee to wait on the department ar 
(e) An arrangement with a national detective bureau for the quested the assistance of the National Association which 
protection of members of this Association against thefts by president promptly accorded The result was that before the 
providing for detective service to run down those who commit order had covered the country it was modified so as to p 
the depredations, has been suggested. The expense of doing mit the use of tinted paper safety paper and the like 
this is prohibitive in an association, the income of which is The sad experience of the year has been the receipt of t 
limited as is ours. I have taken up with two or three of the notice of the death of four of our valued members, Frar 
large companies engaged in writing burglary policies the ques Ellick, Jas. A. Dorsey, C. H. Numan and William Rodige 
tion of giving reduced rates for a number of applications for men who for years have cheerfully given their time and t 
members of this Association but without definite resu!t to the uplift of this Asso tior due mention of whic 
(f) I was asked to remind all dealers who sell filing cabinets appear in the report of the committee 
and sectional bookcases to protect themselves when taking We are here to enjoy th ospitality of our friends or 
over an agency to exact an agreement from the manufacturer Pacific coast With no prev is experience the members of tl 
in question to take back undamaged stock on hand at the cost conventior program and credentials committees havs« le 
price in event of his changing the agency, so that the dealer arrangements and prepared a program unexcelled by 
will not be left with a stock on hand to compete with his our former conventions It has been a great pleasure t vatcl 
successor agent This seems to be a rational suggestion, and the work of these gentleme now so successfully accomplish¢ 
is submitted for your consideration ind to thus acknowledge their unfailing courtesy, and w re 
My attention has been called to the possibility of finding a ness to accept suggestior that have contributed so much 
large market in Central and South America for the output of lessen the work of your executive in connection with the 
our factories Inquiry has shown that this field is not being ing This is a splendid oy rtunitvy for us to get toget 
properly considered by many because of a want of proper un- We can learn much from the efficient local organization in Sar 
derstanding of the needs and conditions. Recent changes in Francisco ‘ ib] guide I their chairman, Mr Henry |! 
both have been so marked that I believe that this matter of Dimond, and we expect t take full advantage of the 
export sales should receive careful investigation on the part portunity 
REPORT OF THE SECRETARY 
In presenting his sixth report, your secretary will be able to No. of 
briefly comment upon only one or two of the important aspects Name New 
of the growth and development of the Association, for the com- Members 
mittee reports are of such importance that they speak for Boston Stationer Asse itior 
themselves in no uncertain accents Sidney J. Burgo 
tobert B. Carter 2 
It is unnecessary to comment specifically upon the work of Chicago Stationers \ atthe 
the various committees, because these reports will tell the Conklin Pen Manufacturing Co ; 
story completely. It is only fair, however, to observe that each E. H. Doolittle. of « 2 Gibeon & Co ; 
passing year seems to demonstrate the wisdom of putting upon REY Horder 
the committees the largest possible burden of maintaining Willian | Kenned , 
the activities of the organization, because the work is thus E. H. Ketcham of Ste irt Mfe. Co ! 
diffused, and at no cost in efficiency, because our membership A. R. Lloyd, of Je Crucible Co 1 
is thus brought into closer touch with the various aiins and Lowman & Hanfor 
purposes of the Association than would be possible if our ac- H. H. Meyer, of National Paper & Type Co 
tivities were centralized in the hands of a very few men Philadelphia Station \ssociatior } 
W H. Redington l 
It is gratifying to reflect that during the recent period of Cc. C. Smith ; 
business uncertainty, our membership has continued to in- I I L. Sper 
crease, and there is reason to believe that in this respect our H. W. Stace 
Association is an exception to the general rule Stationers’ Club of |} t 
Stationers’ Club of Toledo 
Not all of the undertakings at the revival meeting so ably Smet @ Seles © 
conducted by Mr. Charles A. Stevens at the conclusion of the ny "| M Forman - 
Philadelphia convention have been carried out, but it is a 4 W. Willian ‘ 
pleasure to record that the following promises have been re H. J. Wantz ' 
deemed at 100% W | Youmans , 
Charles N. Bellman 15 In addition to the fores ng several memberships have 
Stationers’ Association of New York 16 POOVSS WHO Bay a ition of the source from which th 
originated, and therefore t mpossible to give credit 
L. E. Waterman Company 10 them to those entitled to receive it 
Edward E. Huber Our total membership at the present time is 825 ind 
J. 8S. McMillan 2 dues of two of them ars redited to 1! account, becaus¢ 
they have been received nd entered since the 17th of 
Theodore L. C. Gerry l month, and therefore under pecial resolution of the Board 
Everett Addoms 1 Control, their dues are to be credited to next year’s income 
Mr. Ancker 1 One year ago the Grievance Committee reported a compla 
Evan Johnson , on the par f « me fountain pen manufacturer that a con 
itor had been indulging in the practice of taking a stock 
Moore Push Pin Co | fountain pens from a dealer, manufactured by the complair 
Charles A. Stevens 1 unt, to bring about the installation of the competitor's pr 
I 1 icts; that th stock so taken w later offered by the se 
manufacturer for sale at cut prices The committee uggest« 
Mr. W. I. Halsey of the Esterbrook Pen Company promised that all of the fountain per ealers in the country be invite 
one and delivered TWO. Numerous other gentlemen made no to subscribe to a trade t to the general effect that 
promises, but sent in one or more new members practice is detrimental to tl best interests of all concerns 
ho ad ) ’ nNerry ++ } + . . 
Special thanks are due to the feliowing meesbers. tm aféi- sect ame — po tte - ontinue It is a pleasure t 
utter was iken up with the various mar 


tion to those already named, for helping increase »ur mem- ufacturers and those wh r named below tated 
I I 1Os ne ire er pelo statec it ft 


bership as they have t 
I ‘ their intention to adopt such a trade custom as part of t 





selling policy For the purpose of record it may be well to 
relate that the custom is framed in the following language 


product of a competitor shall not be taken from 
the stock of a fountain pens in part payment, or 
se, for the supply of the product of any manu- 
facturer, nor as an inducement to the dealer to discontinue the 


dealer ir 


other 








f the product of a competitor.” 

The following named manufacturers, most of whom are mem- 
bers of this Associatior ave adopted the said custom, and 
have advised the secretary to that effect 

Adams, Cushing & |! ter, In Boston, Ma 

A utof r Pen Compar Toledo, Ohio 


New 
Boston, 
Toledo, Ohio 
7 New York City 
Eagle Pencil Co., New York City 
Mabie Todd & Co New York City 
Parker Pen Co Jane ille, Wis 
New York City 


York Cit 
Mass 


D. W. Beaumel & Co Inc 


\ 4. Sheaffer Pen (¢ Fort Madison, Iowa 
ce Waterman Ci New York City 
Perhar the benefits t be derived from the work of such a1 
Ass tion as this « i not be exemplified more early than 
n tl nstance The matter was closed in the months of 
February and March last, and only one alleged violation of 
the cust is been reported to the secretary's ffice since 
that time ind the alleged offender has not replied to an inquiry 
made t the undersigned for the purpose of ascertaining the 
truth f the comp! t 
In t nectior t gratifying to state that while four 
r matt e been called to the ttention of the 
‘rievance Committee there has been nothing reported of suffi- 
ent moment to make it necessary to prepare a report to be 
ibmitt« to this conventior This statement n e regarded 
evidence of a better understanding throug t the trade 
tters whict vere formerly the sul f f ling 
ind heated controvers that led to insignificant f y, re Its 
The time has now come n the judgment of ‘ etary 
for tl levelopment i more constructive | y of co- 
operation between the manufacturers and dealer who con 
pr ber I various benefits, direct and indi 
} r to the trade at large 1 result f 
ind pre of the organization |! e been shared 
cnes t? iustry, and thi I line wit! the 
templat the founder of the ireanization 
ul tl next step t e taken which has sus ted itself to 
briefly outlined in this w 
The r manu rers who supply the tationery deal 
ers with their war have so little in common with on 
nother reneral rul that the problems f one clas have 
no ir to tl ther As for instance the ques 
tior whicl iris¢ vith the pencil manufact entirels 
reign to the perplexities of the blank be nufactur 
nd so on throug! t the various groups represented in our 
reanizat y nd ther rs t would een 1 e ¢t upplement 
ur present committ tem by specificall 1uthorizing the 
president ¢ the Asst tion to appoint committ f manu- 
fa ! be « o various groups, eacl ommittee 
to compris¢ ll of t nufacturers of one cla of goods ir 
I I 
} t ttees would be to afford a simple 
met i of crystallizing the view f all of the 
line in conference therwise 
t bler should arise concerning the marketing yf 
r th turers’ committee « ild ssemble in 
he the chairman and meet with those 
i t t ibmit pertinent ects for dis 
‘ I done Pittsburgh in the vear 1914 wher ub 
ntiall of t e leaf manufacturer t together 


nnect vith the meeting of the Catalogue 
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Comn irpose of discussing matters peculiar to 


the loose 
This suggestion in part er 


ission ior tne 
leaf industry 
ws out of that experience, and 
also of what took place present committee on Files 
ind Office Furniture attended a meeting of the Associated 
Office Furniture M ifacturers during the month of July. 

It is clear that all of the arious groups of manufacturers 
represented in this would have no reason to form separate 
organizatior of their owr und therefore it becomes appar- 
ent that this Association ought to afford them the opportunity 
their own affairs, and those 
ubstantially the same way as 
though they n tained s separate organizations. 

It is not intended to set forth in this report the details of 
such a plan, attention the general subject 
in the hope that r president will be authorized to appoint 


when our 


together to discuss 


of getting 


which interest the dealers, in 


such committee ind let each one establish for itself its own 
methods f procedure r ’ lance with the dictates of a 
given situatior t would probably not be necessary for such 
committees to 1 t to the Association except when special 
matters might er to require it; and while the necessity 
for the assembling of a given .nufacturers’ committee might 
seldom aris¢ thel the welfare of the trade would seem 
to req e that tl hin e provided in some way in case 
suc 1 meetin 1 be r desirable. 

The attitude f our courts on questions pertaining to the 
interests of the A iation has continued to receive careful 
scrutiny The nly decision of real moment which has to do 
with price maintenance is that in the Cream of Wheat case, 
recently handed n in the United States District Court for 
the Southern Dist t of New York, in which a motion for a 
preliminar njunct to prevent that very thing, was denied, 
and the idge W ng the opinion indicated that the under- 
lying principlk ntenance are beginning to be un- 

erstood by the |! eve vhen no questions of patent law 

re involve: 

Mr. Dimond t detail on the subject, and 
t would ther é mproper to anticipate his remarks. 
The decisior f ilue quite as much for what it probably 
portend , f the determination of the exact questions be- 
fore that 1 

Our proces § nventior re filed as part of the rec- 
ords of the De t nt f Cor erce, for the information of 
the Federal Tr e Commi I i it is our duty to co-operate 
with the gove nt eve way in its research into the 
mal qu ‘ n the border line between law 

nd bu 

There ! ! r ist nvolving directly the activity 
of sucl : t s tl to the knowledge of your sec- 
retar t concerned with any, for we 
ountenar “ h involve restraints of trade in 

r r ! forn d again you are reminded that 
those who found the organization and conducted its first pro- 
ceeding vere to avoid any such pitfalls. 

Ir ngrat t the Ass¢ tion upon its continued increase 
n strengtl tatur ind hosts of San Francisco upon 
the ure t ' t} taken to provide a memora- 
ble conventior t privilege in closing to again thank the 
officers of the A tion, the chairmen and members of the 
various committ nd all t e who have so freely given 
their S tance t r secretary n his endeavor to keep the 
machinery of tl Sst it running: and more particularly, 


it will be per tte t iy, that my obligations to your presi- 


dent are dee tir f } constant help, wise counsels, 
und the inst} ! I nd character and high attain- 
ments: } lirect f you leliberations at this convention 
will be strictly eepir t the able manner in which 
he } pre ed the tinies of your Association during 
} nt fice 

ctfu ubmitted, 


TIMER W. BYERS, Secy. 
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TREASURER’S REPORT AND AUDITOR'S REPORT 


Herewith find report covering the receipts and disburse- rd 1,104.2 1,385.1 
ments for the eleven months ending September 27, 1915: ith 295.32 1,066.59 
Receipts. t 13.22 2,447.94 
” e *6t 12 6,209.4 
Balance on hand October 27, 1914, $1,729.45 o , , 5 741 4 
From 1914 dues ... $ 30.00 5 oe oe 
rst Ly 6 ) 
From 1915 dues . , 8,230.00 nant ~ Me 
. — +/JUN 4 yA 
From Philadelphia Convention Committee 618.76 : 
10th 1,066.54 10,129.0¢ 
Sundry receipts 8.50 11t! mages ied 
- . Ae 44 a | ‘ : Be) 
Interest on Bank Balance 60.61 = ; 
Total R ipt 8 947.87 (*) 15 months: (+) 10 mont} (t) 14 months; (§) 
ota rece its " ‘ ‘ 
Respectfully submitted, 


$10,677.32 HARRY A. PRIZER, Tre 


Disbursements. 


Secretary's Salary $2,291.68 a —_ ; = 
Secretary's Expenses 458.26 AUDITOR'S REPORT 
Year Book 441.20 In convention assembled September 28, 191 your 
ea oo o 
¢ reports 
Delivery of Year Book 82.32 a. ai 
" iving examines he records oO ne secretar ar 
National Catalogue Comm or 2,402.27 seman I ¢ iry 
Travelit 881.52 treasurer, he finds: 
: e iT 4 ‘ 
— — » ¢ Cash balance received fror ist treasurer 
Printing and Postage 945.31 R 7 » s08. set : 
teceipts from ; yurce Oct. di l o Sept. 13 
Sundries Account 45.29 ms i st ’ 
Total disbursement 7,548.55 


$3,128.77 


pense Oo! T 9 } t Sent ) 
Comparative Statement of Receipts and Disbursements for =x} n Oct. ¢ Ser 17, 191 
Past Years, as Follows: Balance Sept. 28, 19 ; 
Receipts Icxpenses Balance The above agrees with the treasurer’s balance on h 
Ist Year $ 782.0 $ 623.71 $ 248.09 da Respectfully submitted, 


2nd - 1,177.72 649.56 28.16 WILLIS H. PALMER, Auditor pro 


REPORT OF THE NATIONAL CATALOG COMMISSION 


Mir. President and members of the National Association of pared and issued to tine 1 bership the following b 
Stationers and Manufacturers of the United States of America: 
Gentlemen: On behalf of the National Catalogue Commission Typewriter Papers and Envelopes 
I make the following report Ruled Pap ; 
At the close of the convention of 1914, President Charles Copying Primer and A 
A. Lent appointed the following gentlemen as members of the Postal Scak 
National Catalogue Commissior Metal Box: : 
Mr. Charles N. Bellman of the Franklin Printing and En- Inks, Mucilage, Ete 
graving Company, Toledo, Ohio Codes and Calculators 
Mr. Henry M. Rogers f Wilbur & Hastings, New York Blank Books 
City. Rubber Bands 
Mr. Henry W. Stacy, of Grime Stassforth Company, Los Inkstands and Accesso 
Angeles, Cal Paper Cli 
Mr. W. J. Youmans, of W I Carpenter Company, Cincin- Bank Pir 
nati, Ohio Paper Fastener ind Staplir lact 
Mr. Robert D. Patterson, of Buxton & Skinner Printing and Diaries and Calendar Pa 
Stationery Company, St. Louis, Mo., chairmar Miscellaneou Pen 
In making these appointments, President Lent evidently Index 
endeavored as far as possible to scatter the membership The ulletir is sent out. } ever. do not by 
throughout the entire country, so as to give the chairman and show what our activities } ‘ ee! is the w omy 
members of the Association the benefit of a viewpoint covering neces tated the writing of hundreds of letters, the 
the most extended area His iccess may be judged by the of an untold number of t es, reading and re 
fact that the eastern member live in New York and the most mar pages of proof 
western in Los Angeles, with the others scattered in between. The National Catalogue ¢ sion of last vear be 
Mr. Harley J. Wantz, manager of the stationery department to 1 lot of work that | een done by the Blan 
of the Skinner-Kennedy Printing and Stationery Company of Committee, in the preparation of a gulletin on B 
St. Louis, was again appointed ecretary of the commission, which the vere nable t put h owing to the lack of 
and accomplished his work ir i most thorough and satis- and inability t get it in shape for publication d 
factory manner year 
The 1914 convention made the usual appropriation for the Owing to the changes made |! the manufacturers, 
use of the Catalozue Commission, and as no special meeting had to be thoroughly rev i and all of the old work 
of the commission was held during the year, we have been en- checked, mar items added r me omitted. 
abled to issue more bulletins than we could have done if we Before doing so, however, the chairman felt the ne 
had been put to this expense some additional advice and tance, and as Mr. Flet 
I feel, however, that one of these meetings between con- Gibbs, a former president nd ex-chairman of the N 
ventions is almost a necessit) It gives the chairman the Catalogue Commission, ha prepared the first Bull 
benefit of the advice of the members of the commission—tit Blank Books, and was the 1 t available he, at my 
enables us to go over the work of the standing committees in kindly consented to come to St. Louis and assist the s¢ 
a more thorough manner than can possibly be done without it ind myself in going over the work. Two days were 
and in addition to this, it acts as an inspiration to better thoroughly checking the wor that had been done 
work on the part of every one who attends the meeting bulletir is revised, was published and mailed to the me 
I, therefore, recommend that the chairman of the National There is much more co} to be revised and issued 
Catalogue Commission be authorized to call a meeting of the ncoming commission W n it is finished it will 
commission and the chairmen of the various standing com- very complete Blank Book illetin, and will undoubte 
mittees to be held at some convenient time, in some central of great value for reference purpost 
locality, during the coming year The chairman of the com- The work of the National Catalogue Commission 
mission to decide the time and place greatly expedited and assisted if the manufacturers 


During the past year your Catalogue Commission have pre- take more interest in its efforts 





- 


> oo 


> 
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When information is sked for, they frequent! will not repl 
for week When they do it is in a very ndifferent man- 
ner ind the information sent is exceeding inadequate. 
It looks to your chairman as though some t n did not 
are whether the stationery trade throughout th ntry is 
thoroughly posted as to what goods they make and what they 
should t retailed f 


When the issociatior s spending as much money a it is 


: the 1 mbers of the mmission and standing mmittees 
ure putting Ir the hard work they do, the least manufacturer 

lo to give tl nformation asked for nd give it 
promptl the labor of the commission are much for 
the is f t tationers themselves. 

I have n mind one manufacturer when told that we were 
getting t new bu tin applying to his line of good it 
answer t t estic " to whether he intended changing 
his p1 t conform t the advances made |! other manu- 


facturer rote nd i that he had not determined what 
woul H I ht advance his list price ind ther 


igain |} might not i if he did not he might shorten his 
di nt os he would not do that He really 
thought he would not 1 e any changes, but could not tell as 
he might fter thir ng it over We waited several weeks 
for him t le, the py of the bulletin was then prepared 
ind afte tu all t up nd the final proof oO. K i the same 
manuf tur then car out with revised price To make the 
bulletin conform to t new condition, double work was nec 
Another will e you all the information asked for 
veeks will change numbers, descrip- 
thing pertaining to the line and 

! WV t I I t it to the comn I 1 nota 

ble r being nufacturer wl gave 
I ti ! iid was up-te t nd subse 
nting of the bulletin, but before we could send 
it out, chang I line entirel necessitating complete re- 
v n of that portion of the bulletin, and reprinting a number 
of 1 ‘ nge f mportance that } ertainly must 
have beer ill cognizant of it when he gave u the first 
Other manufacturers when we call their attention to the er 
rors in the lists, they knew they were ther but the 
did not sell many of that particular item, and tl ght it was 

r ‘ t sa nything about it 

vish t ree pon a manufacturers that when they ré 
rom the IY on they do not turn the inquiry 

ver to ye two-dollar-a-week clerk, but give it to some 
tr fT il who Ww do his own firm justice and will give 


the formation that i ked for. 


All manufacturers ar not like the foregoing example 
vould le 1 to uppose is many of them d ill they can 
to hel 1 ! help the ociation, but the ndifferent ones 

‘ y F ent 7 r er t prove quite anr ng ilthoug 
} 

National Catal e Commission urges n tl mem- 

ber f the A ition to make the fullest uss f the bullet 

«} } 4 ed from time to time 

By n r 1 constant study of them they will learn to ap- 
pre t vlue vill find that the illetin book 
b very T lete bow f reference and more convenient t 
nates te ¢ n the manuf turers’ catalogues 


REPORT OF NATIONAL COUNCILLOR 


At times " } rman thoveht that the work of the 
con i itgrown tl present method of handling it 
ind has felt that a secret to the commission should be 


He could then prey e 1 etil yn various lines of goods, as 
] 1 them to the standing com- 
mittees to chee e! After they id been thoroughly checked 
ind necessary changes mad matter could then be submit- 
ted to the National Catalogue Commission for final analysis 


Mr. Charl N Imar 1 member of the commission, has 
felt that the ssion < | also prepare and maintain a 
rector of manufacturers t of goods carried by sta- 
, pur e them This list to be for the 
enefit of all members of tl Association, free of charge. 
If a secretar ere employed 1 the commission for all of 
time, he « i attend to these duties also. 
The commission ré mer that they be authorized to act 
n accordance vit the ibove iggestions 
We dislike to that iring the year one member was 
unintentional oversight of 
After the last Bulletin on 
Ink ind Mucila ‘ the Buffalo Standard Ink Cor- 
voration of Buff N. ¥ ‘ essed disappointment through 
Mr. Millington I kwood, that their goods were not included 
ng the list nat \ made that they were not 
listed before that the ! if the commission did not 
know of their ‘ nd that the had called their goods to 
r attention v ild have | pleased to include them. 
As members ’. 2 ( tt n inks and mucilage and 
! sion, when they checked 
the bulletin before printings not call our attention to the 
omission. we presume th¢ ige of this concern was as 
mited as that of th } It was a matter of genuine 
regret to us that their resignation as members of the asso- 
iation was presente hort ereafter and we presume on 
account of the ibs mentior occurrence, 
rly regretted it, because we understand 
that this firn upplication f membership was secured by 
President M gton Lo i, who has worked hard for 


AT djourns meeting f the National Catalogue Commis- 
sion wa held in the Hot mont at 10 a. m. Monday, 


1 


September 2 it which tir work of the past year was 


The thar f ti ition are due to the Hampshire 
Paper Compa! Sout Hadle Falls, Mass., who have for 
unother vear pplis wit t charge, all of the 24-pound Old 
that |! n used for the printing of our 
bulletir T} ern has been more than generous und their 
liberalitv has « bled the « ! on to do with their appro- 
priation much more that ‘ l have been possible if they 
had been compelled to pay f f the paper used. 
ers of the commission, the 
hairmen of t tanding tte and the secretary for 
their painstaking attention to the manifold duties of their posi- 

for without tl r hear pport and assistance, nothing 


Respectfu bmitted, 


IBERT D. PATTERSON, 
} rman National Catalogue Commission 


REPRESENTING THE 


NATIONAL ASSOCIATION OF STATIONERS AND MANUFAC- 


TURERS OF THE U. S. A. IN 
OF THE U. S. A. 


‘ ! 1 port ( I 
the ¢ mber ( of the 
4 \ } ‘ nt t this « x 
‘ the Cham he r ( 
+} + \ inf Y liar | ’ 
7 thie } mher’a } 
I nts in our nat vi 
tu de loy ( 
I t+ iT 
Ther tl t millions of unior engaged 
n the industri f - ntry and they are a cohesive body 
From the | groups to their state and national organiza 
tions ths _ ait mmon voice for those things wl r 
the ‘ r her il to labor 
TI tr ! igricultural inte t The are 
for j nt 1 and nationa ntil 


THE CHAMBER OF COMMERCE 


the t } é oice W I eard and obeyed in our 
nat ngress, because of the co- 
ve force that these « nt have brought into our na- 


tate and in nation helpful 
tur ‘ interests have been so 

inized } the 1 of the commercial interests, 
throug! f re tior have been misunderstood 


irds of trade have been 

formed it tis ee nd but for the most part these 
organizatior f né me peaking to their state legis- 
Torr or to tl tior ngress concerning the things 
which } ne ‘ ( have been able to speak only with the 
lual vo f t ommunity, or to a single 
ines nterest The | therefore, of the Chamber 
Commerce of the United State ff America is to focus and 
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give authoritative expression to the business sentiment of the Held at a time when the common interests not only of this 
nation on questions affecting national commercial interests. country, but the world, were deeply concerned in conditions 

The chamber is a league of business organizations; its vot- caused by a war crisis, the sessions opened to the country 
ing members consisting of chambers of commerce, boards of a long-sought avenue of inderstanding and _ co-operatio1 
trade and national trade associations. It is organized and Many important phases of the foreign situation were con- 
controlled on a broad and democratic basis. Each organization sidered. Unusual interest centered in the merchant marine 
member is entitled to be represented by one delegate and one discussion and a more notable list of speakers could har lly 
vote for the first twenty-five members and one delegate and have been desired 
one vote for each additional two hundred members, until a The big gathering of commercial interests did not neglect 
limit of ten delegates has been reached. No organization, other topics of national importance They discussed projects 
however large and influential, can have more than ten dele- then before congress and others which it is hoped to bring 
gates and ten votes. there, and came forth with carefully weighed business opinior 

Upon the basis of our membership at the close of the last in the shape of an important series of resolutions 
annual convention this association was entitled to four del- In point of attendance there were registered 605 National 
egates. Councillors and delegates, 1 officers and directors, 2 indi- 

For the purpose of securing continuous co-operation with the vidual members, and guests—a substantial increase over 
Board of Directors of as many able business men as possible any previous year. 
in every section of the country, the National Council was Following the meeting of the National Council, held on the 
created. Each organization member appoints from its dele- afternoon of February 2, the first session of the annual meet- 
gates one who shall act as its representative in this council, ing was called to order on the morning of February fter 
and this National Councillor, under the chamber’s by-laws, the appoinment of convention committees, and consideration of 
becomes the chairman of the delegation from his organization, the reports of the National Council, the Nominating Commit- 
and between conventions serves as a medium of intercom- tee, and Treasurer John J: Edson, the delegates listened to 
munication between the chamber and the organization which the annual address of President Fahey This review f the 
he represents. The National Council meets upon the day present status of the organization with its membership of 624 
preceding the annual convention, when it considers for ap- organizations, representing nearly 300,000 corporations, firms 
proval the program of the convention as submitted by the and individuals; its accomplishments during its comp \ 
Board of Directors, and elects a nominating committee. It hort career; the project n hand und futur indert gs 
can also be convened in special session by call of the presi- uroused marked enthusiasn 
dent, board of directors or by demand of one-third of its own At the second session on the afternoon of the sam« S 
members retary Bryan, in his address on “The Department { State 

The rate of dues for each organization member in the cham- and Foreign Trade,” outlined the attitude of his department 
ber is approximately one-half of one per cent of said mem- towards foreign trade 
bers’ annual income, such income to be determined by multli- The address of the Secret f State was followed by a 
plying annual dues by total membership. Upon the basis of speech from Samuel McRobert vice-president of the National 
800 members paying annual dues of $10 each, our yearly dues City Bank of New York, who had for his topic, Our Na- 
to the chamber amount to $40 tional Policy As to Investments Abroad.’ 

While the limited time at my disposal prevents my giving The sebests af ths Comenittes on Slatictics and Standards 
you a more detailed description of this great organization of ané on Uniform Food and Drug Reculation were received from 
organizations, I think that the few facts which I have related their respective chairman, A. W. Dousias of St. Lou aad 
will impress you with the great service the chamber is ca- W. M. McCormick of Baltimore, and approved 
pable of rendering to both congress and the nation’s commer- 
cial interests President Wilson spoke t the evening session ( t 

As stated by President Wilson in his address to the annual the limited capacity of the hall, special cards of imission 
meeting were required He made a cordial and extremely interesting 

“The task of this body is to match all the facts of business address, lasting an hour, on the complexity of modern prob- 
throughout the country, and to see the vast and consistent lems and the necessity of sinterested co-operatio! 
pattern of it You cannot do this thing without common gratulated the National Chamber on its democratic or 
counsel There isn’t any man who knows enough to com- tion He expressed his belief that it was so fashioned s t 
prehend the United States. It is very instructive and useful! strengthen representative government 
for the government to have such means as you are ready to The upbuilding of ow chant marine formed the ibject 
supply for getting a sort of consensus of opinion which pro- of discussion of the morning and afternoon sessions of Fet 
ceeds from no particular quarter, and originates with no par- ruary 4th The morning ession opened with an addr by 
ticular interest Information is the very foundation of al) the Hon. William G. McAdo Secretary of the Tre iY r 
right action in legislation.” “The Ship Purchase Bill He was followed by H I 

With President Wilson and other members of the admin- dore E. Burton, United Stat Senator from Ohi« vl took 
istration giving cordial recognition to the purpose for which issue with the measures ocated by the adn 
the Chamber of Commerce of the United States was organ- This debate between the iding advocate and oppom t} 
ized, the third annual meeting held in Washington, D. C., administration measure are ed intense interest and ntir 
February 3, 4 and 5, 1915, marked another step forward in the ued throughout the sessior 


nationalization of business 





= ad 


Robt. D. Patterson, Chairman, Na- George F. Lutz, Chairman Committee Fletcher B. Gibbs, Councillor to Na- 
tional Catalogue Commission. on Hardware and Glassware. tional Chamber of Commerce 





In the afternoon the regular program of the fifth session was 
set aside to permit of the bringing in of the report of the 
Special Committee on Merchant Marine, which was submit- 
ted by its chairman, William H. Douglas of New York. This 
strongly recommended government aid in the form of loans 
through a marine development company to be founded and 
financed entirely by the government, to buyers or builders 
of steamers, together with amendment of the existing law for 
mail-carrying purposes, so that compensation could be given 
to vessels of less speed than now required. The minority re- 
port, signed by Professor E. J. Clapp of New York, recom- 
mended the endorsement of the pending ship purchase bill 
Debate was carried on by the delegates until late in the after- 
noon. After a parliamentary wrangle as to the form the 
vote should take, the motion made by Chairman Douglas for 
the adoption of the first two paragraphs of the recommenda- 
tions of the report favoring adequate government aid and op- 
posing the government plan of purchase and operation was 
submitted. One hundred and sixty-one delegates rose in favor 
of the motion to ninety opposed. As this lacked the two- 
third vote necessary to commit the chamber, it was determined 
that the report should be submitted to the entire membership 
by referendu 
If I may be permitted to digress for a few moments from 
my report of the annual meeting, I will state that Referendum 
No. 9, “On the report of the Special Committee of the Cham- 
ber on the Upbuilding of the Merchant Marine,’’ was pre- 
pared and mailed to members in the following May Two 
ballots were submitted, the first of which included the fol 
lowing questions 


1 Do } favor the government undertaking the purchase 
construction or charter of vé els for mercantile purposes, to 
gether with the operation of such vessels? 

This ass tion voted in opposition, 

2 Do you favor ownership of merchant vessels by the gov 
ernment, but with operation by private parties under leases? 

This association voted in opposition. 

3 Do 3} 1 favor subsidies from the government ufficient 
to offset the difference n cost between operation of essels 
under the American flag and operation in the same deep-sea 
trades under foreign flags‘ 

This association wa livided on this question, and no vote 
was regist ] 

4 Do you favor subvention from the government to establish 
regular mail and freight lines under the Amer n flag to 
countries in which the commercial interests of the United 
States are important and to American dependencie 

This association voted in the affirmative. 

Ballot No. 2 requested votes on the following five recom 
mendations contained in the report of the chamber’s com 
mittee 

1 The committee re mmends the creation of a Federal 


shipping t rd to investigate and report to Congress re- 


garding the navigation laws, and to have full jurisdiction, un- 
der the law n all matters pertaining to over-sea transporta- 
tion 

This association voted in the affirmative. 

2. The committee recommends that the government sub 
scribe to the entire stock of a marine development company, 
with a capital of thirt million dollars, this company to have 
authorit for seven years to lend, under supervision f the 
Federal Shipping Boar ipon the security of first mortgages 
on merchant essels, taking as evidence of this indebtedness 
bonds wil bear a tair rate of interest, and contain pro- 
visions for mortizatior the development compar t guar- 
antee the ( ] is to principal and interest, and sell them to 
the 1 

This a ition voted in the affirmative. 

The mmittee ré nmends that the ocean mail law of 
1891 be amended by lowering the speed for first-class eamers 
from twenty t xteen knots, and for second-cl teamers 
from sixteen to twelve knots, and by making the compensation 
adequat | t tl tablishment of lines of steamships 
carrying t iil and freight 

This ~ tion voted in the affirmative 

4 The committee re mmends that there should be legisla 
tion abol ng deferred rebates, and providing for ipervision 
of rates by the Federal Shipping Board, with requirements for 
filing wit the board edules of rates and al igreements 


among over-sea lines 


This as tion voted in the affirmative 

5 Th: ommittee re mmends that Federal licenses should 
be taken it by line domestic and foreigr engaged ir 
shipping between ports of the United States and other coun- 
tries 

This association voted in the affirmative 

The attitude of the Chamber, under the provisions of the 
by-laws, car be letermined only if two-thirds of the votes 


¢ 


are cast one wav or the ther. Consequently Referendum No. 9 
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has defined the attitude of the Chamber with respect to all of 
the propositions stated on Ballot No. 1, and all of the recom- 
mendation on Ballot No. 2 except the second—concerning the 
organization of a marine development company. 

On the night of February 4th the great ballroom of the 
Willard, where the convention was held, became a banquet hall. 
The delegates and accompanying ladies and invited guests sat 
down to a dinner of four hundred and fifty covers. 

Secretary Redfield was the first speaker of the evening. He 
outlined the manner in which the Government through his de- 
partment, was endeavoring to aid the commercial interests of 
the country 

Hon. Charles S. Hamlin, governor of the Federal Reserve 
Board, portrayed financial conditions in this country before 
and after the creation of the Federal Reserve Board. 

Chief Justice Covingtcn, of the Supreme Court of the Dis- 


trict of Columbia, formerly a member of Congress, pleaded for 
a better understanding of the attitude of members of both 

ises of Congress toward | and the Hon, Joseph E. 
Davie commi ner of cor} tions, analyzed the features 
of the new federal trade commission law 

The morning session of February th, the concluding day of 
the annual meeting, was made especially interesting by the 
1ddress of H Excellency R ilo S. Naon, ambassador from 
Argentina, who yse the opportunity to deliver an important 
suggestion as t American s ping in connection with the 
Argentine and other South American trade. 

How we may ecure mats needed in American manu- 
facture for whicl ve are now lepending on foreign com- 
merce was a question upor ‘ Arthur D. Little, of Boston, 
read an interesting | er H hed particularly on the dye- 
tuff situation i its lesson 

Dr. Edward E. Pratt, chief of the Bureau of Foreign and 
Domestic Con told of the recent work of his bureau. 

The report of the Committee n Resolutions, presented by the 
former president of the Chamber, Harry A. Wheeler, of Chi- 

igo, was presented during this session, and was adopted by 
inanimous approval 

It contained mar mportant resolutions, of which I will at- 
tempt to give ou only the }t fest keynotes, 

A reaffirmation of the Cha é approval of the proposal 
for a national budget 

4 protest against ar interpretation of the income tax law, 
which denies to the taxpayer the right to deduct from his 
income, losses ari from transactions, the profits from 
which it is his duty to include 


An expression of sentiment in tavor of a permanent tariff 
commisison 


Approval of Pre lent Fahe iggestion that the Chamber 
appoint a Federal Trade Con on Committee. 

A recommendation that the Chamber urge Congress to in- 
crease the appropriat for t epartment of Commerce for 
the purpose of enabling the latter to gather and compile more 
complete statist il commer t 

A recommendation that the ¢ nber urge the Senate and 
the House to rs t the so-called Deitrich amendment to the 
then pending bill w hoon ppropriations for the army, 
in so far as this amendment sé ; to prevent the study of 
methods te ncrease ndustrial efficiency in manufacturing es- 
tablishments of the government nd to forbid additional com- 
pensation to employes as rew i for improvement in skill and 
effort 


On trust legislation a_ sp il committee reported to the 
convention, throug ts chairman, R. G. Rhett, of Charleston, 


s. Cc This committee devoted special attention to the ques- 
tion whether or not Americar siness men should be assured 
of their freedom to co-operate for the promotion and extension 
of foreign trad: I report al reviewed trust tegislation 
nd court d nt regarding restraints on 
trade and monop ind expressed the conclusion of the com- 
mittee that, notwithstanding many conflicting points of view 
on the part of the irts, the trend of decisions and of legis- 
lation is to establish the proposition that combination, even in 
domestic busine re not egal unless they work an ap- 
preciable I ‘ ompetitive trade and to the 
public 
The report of C1 I r. Cherington for the Commit- 
tee on the Mainté« é f Re le Prices held particular in- 
rest fé vour delegate t was due to a recommendation 
of our ex-President tobert Patterson, and the efforts of 
th ind other national trade organizations, that this commit- 
te was appoint 1 by Cha er 
Professor Cheringtor report was in effect one of progress 
the difficult a genments which had been given his com- 
ttee, and cor i with the statement that the committee 
s convinced that les tion ermitting the maintenance of 
ile prices nder proper restrictions on identified mer- 
handise, for ntary purchase, made and sold under com- 
petitive conditior would be to the best interest of the 
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producer, the distributor and of the purchasing public, or 
consumer. 

Upon the specific form of this legislation the committee was 
not prepared to report without further study As soon as 
the committee can formulate the principles underlying such 
legislation, it plans 10 submit a report covering these prin- 
ciples specifically and in detail to serve as the basis of a 
referendum; and it was recommended that such a referendum 
be taken as promptly as possible after that report has been 
submitted. 

The committee was ordered to continue its investigations 
of the Board of Directors, with a view to a 
the subject; and I will state parentheticall) 
‘es held 
planning 


under Girection 
referendum on 
that the Committee on the Maintenance of Resale Pri 
a meeting in Chicago in the following April, and is 
to hold another meeting on the Ist and 2d of next month 

te me the first of this morth that 
committee has devoted its attention 
n suitable form for referendum 
the com 


Professor Cherington wro 
since the April meeting the 
to preparing the question 
This has been found to be a very difficult task, but 
mittee is making substantial } , and it is the hope of 
Professor Cherington that after the October meeting he may 
be able to submit to the Chamber's Board of Directors a 
form the basis for a satisfactory referendum 
fall in time to have the vote available soon 


progress 


report which can 
to be taken this 
ifter Congress opens 

The morning session closed with the election of twelve di 
rectors, as provided by the by-laws 
ifternoon session Edward A Filene, of Boston, 


Durine the 
the International Congress of Chambers of 


vice-president of 
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Commerce, discussed Trade Expansion and the |! pean 
War.’ 

Mr. Filene was followed by Mr. F. H. Rike, president of the 
Greater Dayton Association, and Mr. Carl J. Baer, secretary 


of the Little Rock Chamber of Commerce, who discussed suc- 
cessful methods of commercial organizations. 


REPORT OF THE BLANK BOOK COMMITTEE 


To the Members of the National Association 

The activities of the Blank Book Committee have been along 
the lines referred to in the report of the Blank Book Com 
mittee of 1914, and a number of additional items have been 


added to the list previously furnished to the National Catalogue 


Commission. 

From time to time the Blank Book Committee have recelved 
suggestions and requests for elimination of certain sizes and 
to make other chances, and as the ground had been pretty well 
ilers were concerned, it was deemed 


’ 


covered as far as the de 
advisable to take these matters up with the blank book manu- 
facturers, which the committee has done with the following 
results 

Question No. 1 Do you at the present time manufacture 
some lines that could be dropped without detriment to your 
business or that of the stationer 

One answers “No, we have already done this.” 

Another “Yes.” 

Another “We have no active members.” 

Another “We do manufacture some lines that could be 
dropped without detriment to our business or that of the sta 
tioner.”’ 

Another “Yes, as far as we are concerned, but cannot an- 
swer for the stationer."’ 

Another “We do not manufacture lines which could be 
dropped. When a line does not sell it is dropped automatically.’ 
No, 2 Is it possible to reduce the number of sizes 


Question “ 
pass books and memorandum books, all 


that are now made in 
binding 

One answers: “Do not stock this class of goods.”’ 

Another “Not as long as the trade want the different sizes 
and demand them.” 

Another “It is also possible to reduce the number of sizes 
in pass books and memorandum books Our action in both 
cases, however, would naturally depend upon our principal com- 
petitors.’ 

Another “Yes, if the stationer would be satisfied.” 

Another “We doubt if the number of size in which pass 
books and memorandum books are made could be wisely re- 
duced, The trade requires a variety 

Question No. 3: Do you issue a discontinued sheet it stated 
intervals and at what interval 

One answers “No, discontinued numbers will be dropped 
from new catalogue, now on press.” 

Another “To. 

Another “No.” 

Another “We issue a discontinued sheet annually in the 
form of a catalogue supplement.” 

Another: “We do very little in the way of publishing bul 
letins, lists of discontinued numbers, et 

Question No. 4: Do you issue a bulletin on new numbers at 
stated intervals? 

One answers: “Yes, as new goods are brought out.” 


These addresses brought to a closé the final ses f ne 
of the most interesting and inspiring meetings of bu r 
that it has been my privilege to attend 

The program included many representatives of t r 
Government—President W on, the then Secretar t 
Bryan, Secretary of the Treasury McAdoo, Secretar f Con 
merce Redfield, Senator Burton and others—all of 
ance voiced a recognitior f the value of the Chaml erv- 
ices in interpreting national business sentiment a l ope 
that wit this valuable a future federal legislat be 
so shaped as to meet the nation’s commercial ne« 

At a meeting of the Board of Directors held ir \ t 
D. C., after the adjournment of the annual meeting f men 
bers, John H. Fahey, of Boston, was re-elected p1 ent 
the National Chamber Harry A. Wheeler, of Ch nd A 
B. Farquhar, of York, Pa were elected honorar ‘ res! 
dent Henry L. Corbett of Portland Ore., and I t 
Maddox, of Atlanta, Ga were re-elected as \ nt 
John Jo Edison, of W hington, D. C., was re-elected treag 
urer, and R. G. Rhett f Charleston, S. C was elects 1 
man of the executive committee 

Respectfully submitted, 
FLETCHER I S 

Another We send insert on new goods frequent 

Another “No 

Another “We issue a bulletin on new good it r a 

house organ, ‘The Natio ind annua 
supplement.” 

Another ‘We do not e bulletins on new number At 
tention of the trade ji called to new number by ad 
men, who submit samples nd quote direct prices 

Question No. 5 Has your company discontinued t} nu 
facture of any blank books at the request of the National As 
sociation, if so, please tate numbers, if not, pls e give 


reason? 
One answers ‘No, never received a request to do s 
Another **No.”’ 
Another oe 
Another “As far as tl vriter is informed the Natior As 
sociation has never re 


manufacture of any bool 


Another “Yes rood 1 ny thickness 

Another ‘We have not d ntinued any iter tt t 
of the issociation.”’ 

Question No. 6: Have 3 iny suggestions to offer regarding 
the publishing of the National Catalogue Commi n | etin 
so that it may be complet n every detail? 

One answers “Tt Iw how our corre | 
bers, most of these were omitted in both issues 

Another ‘No 

Another ‘Are not familiar with this bulletin 

Another We ire not familiar with the National ¢ t 4 
Commi on Bulletin, and naturally have no suggestions t ffer 
at the present time.”’ 

Another: ‘‘No.” 

Another “We hardly know how to answer inquir\ eg 
ing possible suggestior for bringing the National tal 
Commission Bulletin pt ite We find in it a t f 
parative numbers, tl name of several manufact t 
have not discovered our own as vet We believe t t s | 
due to the fact that we have not called the attention f the 
commission to our output 1 not to the fact that the i 1 
aware that we are making ome attractive good W 
not at all jealous of the ther lines, and make this point rathe 
to emphasize the difficult of really assembling the t 
data in this line of busine 

Question No. 7 When the next bulletin is sent out, you will 
be requested to have me carefully and proper hecked 
May we be assured of 3 r co-operation at that time, ar r 
future bulletins? 

One answers “Yes, with pleasure 

Another “Te” 

Another “Cannot answer this until we see the t 


Another ce 
Question No. 8: Would it be practicable for the manufacture! 
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pean 
to market nme number it stated intervals, except in ex- Another N 


f the traordinary ses? Another N 
» sages accent No—not for blank books.” Another ‘We see no objection to mentioning the binding 


tary 
italy Anothe side first on bound books j e have some idea of adopting 
saa Another ’o not understand this question.”’ this system in the next issu yur catalogue.”’ 

Another We are not re that it would be practicable for Another N 
nian snufacturers to market new numbers at stated intervals. We Another The vould be r bjection if the majority of 
men sre alway) vorking on new goods and are glad to have sug- manufacturers t 
“ae gestior ny time Question No Ww ‘ . lly designate someone in your 
~% Anotl Very doubtful company to answer tly tters referred to your com- 


tate Quest N Is it r custom to furnish printed matte: pany by the Cat Cor or the Blank Book Com- 


om- to your tomer! re tir to the different books that you mittes ind give his name n eet’ 
eter make One answer! H f 
erv- One Yes Another H Hige 
ope Anot} s, as far as possible.”’ Another Roarir Sprin ! Book Co,” 
be Anotl } Another W 

Another It has beer ir custom to furnish printed matter Another > + s +} 
tor to cust iting to the different books, more particularly The foregoing 1 é i e desire of the manufactur- 
em- those of il nature r to « perate that the following reply 
t of Anott Good mar ‘ overs the situat ver i net IT IS POSSIBLE TO 
1A Question N ] When these lists are issued, do you print REDUCE THI NUMBER Ol! SIZES IN PASS BOOKS AND 
eal the Catalogue Comn sion prices thereon, if not, why not?” MEMORANDUM BOOKS, 1 R ACTION WOULD NAT- 


I ne al I No price only.” URALLY DEPEND PON O tINCIPAL COMPETITORS.” 
Anoth« Prices do not t our lines.” TI leads the « ttee t that the question is of such 


nts \ 
is Another Ve do t t the Catalogue Comn sion prices vital importance to the t le 1 t it cannot be settled by 
rir n sucl t ture, as the majority of dealers object to it.”’ corre ondence the « tt respectfully suggests that 
Anot In some « f not in all.” the Blank Boo facture e invited to confer with the 
Quest N 11 Would this not be an advantage? Blank Book Co ttes nd ir I way it will be possible 
S One No we io not think so.” to arrive at thor } inde 2 of the conditions govern- 
Anoth ( not the situation; the inf thus obtained would enable 
Another We presur ere there is objection, there would the committee t e mm t igent recommendations. 
no a Until such a nference 1 ir present committee does 
ther Ye where they can be used The Coast cannot not feel the ur ! tent re iny recommendations. 
me — At tl time t} ' tte. re to thank the manufactur- 
Question N 1 Would there be an objection to mentioning ers for their courts tion during the past year. 
the binding le first o1 ound books, as is now the universal Re tted 
* P . sf sheet ind covers? W. ROGERS, Chairman, 
Ons y x Ve ri tom is of too long tanding to H JONAS, 
k nee H. McCHESNEY,. 


nu REPORT OF COMMITTEE ON PAPER AND ENVELOPES 


"7 Vit veek rt our president had app ted the t vor « heets to the box, forty-eight 


Committe: n Paper nd Envelopes, active work was started favored ind seventeen we lifferent. 
and the mittee began to receive letters from irio quar- Question Number rhree What is your opinion on the 
ter th r t noticeable feature of these letters heing the juestion of manufacturers sellir per and envelopes direct to 


fre en t whic the matter of doing away vith ques- consumers )—bro t all sc nd conditions of answers, and 
e seems to be a distinct feeling ve cannot 1 e ul ir tir t tell you the many different 
. that the estioner ’ been very much overdone nd that thin that were regard this matter. Some of those 
nstead real nract 1 vestions should be offered in o answerad ent ur t ay that what they really 

place ~ é f the correspondents wanted suggestions on the thought on the biect ould not well on paper and there- 

y prefer not to expr ny opinion at all. There 





mair e, namel he t ell more goods, while others asked oT ‘ 

for gestior for handling and displaying stoc! eemed, on the ‘ to be a gi ter indifference on this one 
ng Your ttee ha ted a great many tationers and 1estion than a1 ther, but the eneral result of the corre- 
a find that t reat n ority of them are anxious for informa- pondence receive is that tl e who opposed it were very 

tion t ! riably want t know how other people in their strong in thei: tior hile niy a few thought it would 
m né ‘ ndling probler imilar to those they have to face be right 

In too 1 ca however, we have found considerable in- In answer to t Numt Four—(“With regard to en- 

lifferer ding the entire situation and a general lack of graving are you of t etter basis of figuring or do 

interest in furnishing the necessary information for the com- you prefer the né ty even were in favur of the 

nitte« T more than nything else, proves to us the great line basis and <« few in f f the letter basis. Almost 
fer necessit f vakening the tationers to the importance of without exception tl inswe! ‘ ved from the smaller towns 

paying mor ttention to the problem of meeting the require- vere in favor of the ne ba 

ments t eneral publ na live, up-to-date manner. Times \ great deal |! been dor luring the past two or three 

change nd the viewpoint of the public changes also, and if ears to standardize the matt f engraving, but up to the 
a the tationer expects to progress and succeed he must wake present time the nse! s of opinion continues in favor of the 
" ip and t keen, active interest in business building meth- ine basis While it true that me of the big stores in the 


; rtunity for him to improve his larger cities ars harging on the letter basis, local conditions 
and reneral business. but this cannot be done by have a ver} n rtant bearir n the matter and in these 
have tores they are able to get a price that the stores in the smaller 





to drift or spasmodically attempting to 


r i spurt f t ty Only by keeping everlasting! it it. availing towns could not get W hile believe that the time is com- 

a imself of new eas and iggestions, co-operating to the fulles ng when all engr £ 1 be harged for by the letter, yet we 

‘ possible extent with other n his line of work, can the sta- cannot feel that tl time } I ed because it is largely a 

+. tioner ext t to obtain the fullest measure of success to which matter of educatir e pul d consequently the present 
he is entitle system will have t prev f e time 

At the outset of v , ommittee’s work a questioner was Question Numbe I ‘ H y any new ideas to suggest 


sent it ft vhich one hundred and thirty repli were re- regarding the d ¢ ! ! g of commercial envelopes 
ceived n the retail stor f I very important and the 


ii 
In answer to qa tion Number One—(‘‘Would you prefer to urprise to us, as Ww ead r the answers, was to find that 


have 21 er the Z for social and wedding use— the great majorit ft ) nswered had no ideas or 
wrapped 500 eets to the ream instead of 4807°')—and eighty- suggestions of ar nd t i nd frankly said so. They 
fi, preferred paper wrapped in 500 sheets to the ream, four all eemed, hows I t be inxious to obtain practical 
were oppose to any change from the 480 sheet standard, while advice of any nature 


forty-four were indifferent Your committe: ertail very strongly of the opinion 
er In answer to question Number Two—(‘‘Would you prefer to that some &teps ist be taken t awaken interest and co- 


have correspondence paper packed 100 to 125 sheets in a box of operation among the tationer t le We suggest that mem- 
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hat 


th 


depends 


is 


bers of our association do everything in their power to fur- concerned 
nish the central office with ideas, plans or suggestions for the association 
display of goods either in the to! tself or in the windows After al 
Then, say once a month, a little circular could | issued which crease sale 
would furnish this information to the trade generally It is ampt t 
surprising how many suggestions « ld be brought together if tion rega 
the members would only co-operate in forwarding then No ponden i 
matter how trivial the plan may seem, if it works out and ir not so muct 
any way tends to increas ile then a note should be made of oa ‘ am 
it and forwarded to the central office There no reason of * a I 
any kind why a member should not be anx s to give the = oe Z 
others the benefit of his experience He will certainly profit ir > alle " 
his turn from the practical ide pplied others, and thus ama 


the will be made 
drawn to 


the 


association 
the 
too strongly be 


associatior 


‘ ‘ t 


point 


REPORT OF COMMITTEE ON HARDWARE AND GLASSWARE 
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Mr. President and Gentlemer t made the sides 
Your Committee on Hardware and Glassware thought it ad- pearance on the stat 
visable to continue the dis« sion as to improvements in pack- 1 good stantial | 
ing hardware and glassware, sent out a list of questions asking outside nd the shar 
for suggestions or improvements the packing of these casiona nt might 
articles opinion there can be 
Cuspidors, popular priced we th composition or hard we are p ng ther 
rubber tops, library inkstand cast iror rame inkstands, sta- matter riticize ar 
tioners’ tinware, stick or hanging ile paper weights, iron t is so true that 
and glass fellow ‘ ld add 
To these questions we received great man satisfactor down be« e of th 
replies showing that manufacturer ind wholesale dealers are Another inufactu 
following some of the uggestions it there considerable files, we box all our 
room for improvement The ha files ve | 
Cuspidors (brass or nickel)—-This article seems to be icked er | Xe TI 
in satisfactory manner by most manufacturers as very few pensive Ss paper 
members have a complaint to n ‘ Parties not re« ng but ordi iss paper 
wanting these boxed car et them on request, as near! i oO | ‘ ilue tl 
manufacturers are equipped to t ‘ of them son wa thir ym the 
Popular Priced Wells with Compos n or Hard Rubber Tops one ‘ 1 p one 
~There is considerable complaint as breakage and e would Ir ! out es 
suggest packing these sir t I tior tl is i tee re ended sev 
the top If these inkstand e pa 1 similarly to tl Ser Pac } ers’ al 
busch inkstand, which is ver ‘ nsive | ! i lot of I igated stra 
trouble would be avoided packe , s banks 
Library and Cast Iron Frame Ink inds—The could show the bott a I 
improvement by using bette or ea r boxes Ba ind well putti er betweer 
should be packed in one carton with protection r the gla Hav 1 noticed ar 
and properly labeled, show cut ntent To tl estior 
Stick or Hanging Files and Paper eights, Iron and Glass doubt t! ture 
The suggestions received on th irticle were that stronger ris ware s one w 
boxes should be used Some writs lat the packing has in the gla we |} 
proved, others find ame itisfact« Your committee has pract i] t t 
had considerable correspondence with manufacturers with ar ho for the glassw 
swers as the following We have gone carefully over the pack same styl ( is 
ing of these and must confe the class of goods do not even having 1 glassware 
warrant as good packings i ve now ve the We former] everythir n the gl 
packed the box full of exce r, but was oO ctionable is wells, banker nk 


Francis 
Committee on Blank Books. 


H. McChesney, Member 
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present method of wrapping in paper is far from satisfactory) 
wholesaler and certainly must be to the retail trade 
We are further, labeling every box, with a label illustrating 
the contents of the box, also the number. This should add to 
the appearance and facilitate handling. The clerks will not be 

elle to remember some fifteen odd numbers for the sam« 


ifacturer and wholesale dealer as 


to us as a 


compt 
article It seems ever ma 








Theo. L. C. Gerry and His Daughter, and “‘Uncie Lew’ Wil- 


liamson. Photo by F. D. Waterman. 


a imber his own ch is mnnfusing In usir boxe 
will be neces r to make a slight advance in the n the 
neighborhood of from three to four cents per box 

This letter is certainly encouraging and we hope the plans w 


meet with approval by stationers, especiall 


to buy ir mall quantit 
Ir wrder not to intertere wit! parties wanting 
} barrel lots, factor hipments, we would sugs 
wholesaler repack No. 60 or iF Bankers’ Practical Ink 


Sponge Cuy it their warerooms, and make it a rui¢ 
these good oxed only when wanted in small lots 
doine considerable assembling nd 


sware, so that the |} 


f different numbers is 
few mor ers wou tt inconvenience them t 
extent 
In regzar to stamping the numbers on the bottor 
boxes ufacturer writes “After the ¢ 
Springfield convention we sent a circular letter to tl 
gen:  * ning that we had adopted the idea 
t ‘ in « dboard boxe and equipping the same 
twelve changes to the dozer 


higher grade lock, with 
idopted this improvement because of the recommen 


1 Hardware of the A 
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making the extra charge and we calculate that forty who have 
1dopted the new ideas are the very best customers that we 
have and have stood by us yally There are a number of 
stationers, also esteemed customers of ours, who do not favor 
the boxing or the higher grade locks 

Of course if there is a demand for the stamping of numbers 
on the boxes among a goodly number of stationers, and we can 
be assured that enough will adopt the plan, why we would 
then consider that also, in connection with the improvements 


lready made We appreciate your letter and we 


that we have a 
issure you that as members of the association, we stand ready 
to co-operate as far as possible 

Another manufacturer writes It will give us great pleasure 
the bottom of cash boxes at a very slight 


to mark the sizes at 
1dditional cost to 1 for label et would state in connection 
with the cardboard boxes and different change locks, that the 
trade in general d not seem to take to those improvements 
is thought the \ d and very few of our customers order 
the boxes this wa 

Assuri! you w e at all times open for suggestions thar 
will result to bettering trade onditions.”’ 


The above letters describe facts very plainly and we think 
the stationer should co-operate with the manufacturer if he 
‘ re these improvements 

Waste Paper Baskets and Letter Trays: These items have 
ery carefully \ number of manufacturers 
ide of metal baskets have adopted the 
f putting paper between baskets and trays, but up 
to the present the manufacturers of wire baskets and trays 

: ig tior but trust they will do so in 
the near future s the expense would be trifling. 

Within the year the National Catalogue Commission issued a 
Prices on Copying Presses 
nd Accessories Copying prices are based at about 
louble the cost and we suggest that manufacturers when is- 

? 1 new catalogue make their list prices read accordingly, 

the majorit f copying pr es are sold from catalogue, 
nd to show the old list pric ften causes trouble and dis- 


The recent bulletin issued of inkstands and accessories will 


loubt be a help to the members as it shows the recom- 
mended pric on glass inkst ! ind library inkstands upon 

which every wholesaler tried t how a different list. 
In closing would ggest that the incoming committee follow 


the packing of hardware and glassware, as most every sta- 
, k vledge the packing of this class of mer- 
chandise has been an eyesore f years, but are pleased to say 
that improvement has been wn and trust same will con- 
One member gegests to follow the lines of the pencil 





the Committee on Glassware and 

of which we are member We feel that we have cont 

share in carrying out the vishes of the association, 

present time we do not feel justified in going to a furt: 

pense of purchasing tool or the stamping of number 

hottom of boxe Our reason for making this stater 

follow Out of the large number te whom we sent 

garding the boxing and higher grade locks, les thar 

our customers have adopted the idea, some who seemed t The Entire Eastern Group Photographed by F. D. Waterman at 

favor the proposition at the time, have thrown col t or Mt. Shasta. 

it since then because we made a small extra charge for these 

mprovement We certainly cannot at the present t vitl nufacture! ind other packed good which make a far more 

the cost of materials. la r, ete., pack boxes in cardboar boxes esentable appearance 

ind usé¢ ghe grade lock without making a char; ifficient Rest tf \ ted 

to cover the extra cost to ;+EO. F. LUTZ, Chairman, 
Most of our good frie n the trade understar hat we J). TIMBERMAN, 

< i not afford to 1 these improvements without t least CHARLES B. BLIYLER. 
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REPORT OF COMMITTEE ON DRAWING AND ARTISTS’ MATERIALS 


Mr. President nd Officers and Members of the National As dealer business ” o ¢ n 
sociation of Stationer ind Manufacturers Your Committee on umer account The rofit is a le t very 
Drawing and Artists’ Materials beg to submit herewith the fol t h he is ent Th verage 
lowing report, which, i: iew of the conditions now obtaining isine When } t 1 new ne } reat nd 
in this branch of the busi: we feel is about all we can sa t he d ess fi t it | ‘ n } 1 
or recommend this year y ‘ t his ha g t ge 

There is little change to report in the drawing and artist an = ‘ 

minds of his customer nd } being le to exhibit 
material trade since the last year’s committee made their report ‘ , x i 
> n ther get r n volume « bus t 1] 
in Philadelphia I i l 
the ¢ es in Christ in’t take away fror The 
At that time you will r | they reported that a list of ‘ ' 
dis raging feature that there are art 
questions had been sent to the members of thie i ociation, : 
\ ook at the ‘ tocl examine it 
from which was gleaned the nformation that about sixty-five 
it themselve t t it exactly what t ind 
of our members carried I materials and that the average 
. ther er it direct f the manufacturer fron vt the 
stock carried was fron : 0 ft Slo which was turned over: . . 
lealer bu nd at a I st than the dealer , sell for 
two or three times per year a . 
ind make any prolit I 1 condition that must be remedied 

We have not sent out a t of questior this year We felt before the ealers of t sociation will show anw great en- 
it unnecessary, in view of the data already accumulated. From th ism over the d Ww ing nd artists’ material end their 
a careful study of these papers, we are forced to the ime busine 
conclusion a reached by our last year’s committee as ex- The committee worl e 4 wssociatior 1s estal thie 
pressed in their report, a paragraph of whi reads Candidly fact The statione! na lrawing mate! t 
your committee feel that ittle an be done for the good of need ' further el or . We lieve that we } wlso 
the dealer in drawing material ntil the heart co-operatior demanstratea the fact 1 . the statianes te thu eat? 
of the manufacturer |! first ecured to the end that the eentint = ving mat nd . ta s entitle aon 
adopt a more uniform method of marketing their product er ree = ns nent t -~ © 

Your committee this year feels that the can offe no sug- the past This would te that y r con tet v 
gestion or do anything for the retailer f these line vho are ing a eful purpos esults may be 
members of this asso« ition ntilthe n icturet! i | whole- HH } there T t it tne manufactur 
salers come across b I mie Wi doing or thir to put ginnit > iliz the bette litior , t 
the busine on a sounder and more « table basis That this ome I them y t ¢ ‘ ‘ t th 
is at present the all-important need of the drawing and artists t the 1 t 
material business there t r mind little doubt that we an look for 1 ‘ om that s re ¢ 
The dealer, to make a ess of any ne, must ive some 
degree of protection from cut-throat competition, or it least, t t tted 
from that form of competitior where 1 dealer's pro not iAS. M 1ARSHAI ( 
provided for or protected \ inufacture innot « tinue t AS. H. LANG IN 


sel] dealers and consume t the ne price Hle will lo 











Prominent Members En Route to Convention Photographed at Portiand, Ore. Photo by Courtesy of the J. K. Gill Company 
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oup of Convention Notables. No. 1, E. Faber; 2, Hon. Jas. Logan; 3, C. H 





Mr. B or ‘ \ ! 
Your pres a ‘ another ‘ 
turned \ ! I had gotten t t territ 
where I didn’t intend te more. Thet have ar 
vith tl tme ou ma remeé our he 
early ir ence itior that | gestior 
vas tl ‘ I the work a r I ib tte 
lo it t t r let the 1 l that 
witl } ‘ N ntil this year ‘ r t 
refused giver or in office ofered nad Ve ished t ! 
for that r ist ppearance I ed for 
(Laught low estior 

The s tte t ‘ wortl I DD 
nvestis ‘ present th conventior " t Dy 

; y , , 1 W ; 
out ¢ Cone T can but ear i iles‘ 

to | S ‘ ploy others The { Do 1 hir 
mportar } f ] ipon merc i ur What 1 
ifacture r ent ‘ t divide pr ! Do 
1lesm } to pla fair t ! nd mar 
whe ‘ h rested in the } rinting 
t nes r lar onl Re t VW t « 
elfishr t eo mankind i ifactured 

P t I t iT to ve Kit n 
rea the en and ‘ r > or 
Sir or r sb Ga izo j ‘ Wit the lest 
whe t t l « led by Fletcher bs \ € r 1 
gned tl f th is proved its n lent of tl N 

, t issociation t icturel 
} 1 ‘ the compl tt sir S The mat t 
y rot t t ntelliger t hat we I t 
ure ‘ ‘ e of the ‘ It sociat r 
‘ ‘ hant rot ethod i 
t la Tu? ré to that tior 4 
I \ i? na ne r | Thi matt r 
g& intor t 
Ir \ Vi I T > I ] iT no otne 
< oO f i r the ood f 

e with a tist have, regardir We mu 
r ‘ le« oO « } } ; hat ou SAY ‘ 
irn nerat ent 1 whe 
Have ’ idea t t number « ’ vee} \ in inte t 
the \ n < and office DI ’ te nd sé 
rr ‘ " parat 
I t } ‘ vour best wa g \ utior if st 
ne ? and cent i - Please writ n 








4, Cc. A. Lent; 5, J. T. Gilmartin. 


ng; how should a sales- 
the best way to arrange 


it t vell as the best way to 
e] | should be very grateful for 


the lt n Boston and we de- 
above letter, while 
ly cover the subject 
I e original questions will be 
it ti sé We submitted the 
oners ill parts of the country: 


traight ary? 


‘ their alary on their gross 
of gross profits? 

f the gross profits? 

nt percent etween shelf goods 

ne : blank books and 


helf goods and cost of 


irs and please reply 


! nt the following letter: 
est } een asked the presi- 
tior f Stationers and Manu- 


vriter with a request 

connected with vur 

nswel! ompliled and the best 

r t the meeting of the 
September 

r 1 if you will help by 

be é I getting information 

| association working 


the end of this month. 
ce, and no names will 


you to give this matter 
4 few direct questions 
interest of the National 


M ifacturers 




















A Group of ex-Presidents of the Association and Mr. S. Fukui, President Stationers’ Organization, Osaka, Japan.. Left to Right: 
R. D. Patterson, C. A. Lent, F. B. Gibbs, F. W. Bailey, Theo. L. C. Gerry, S. Fukui, 


To this letter I received 56 replies and most of them in- which is 10 per cent on ules and sales over $1,5( ire at 
telligent, a few apparently answered out of respect for the per cent Again, if ilesman draws $100 per month he must 
association, and a very few were not signed But 38 out of 94 sell $1,000 on an average One party reports that t i t 
business houses made no reply—hence, we must conclude they from next year if the not make good, on drawings count 
are satisfied with their methods One says, must sell ten times the amount of salesman’s 

I have summarized the answers which I will give you and One man reports he has one salesman to whom he 
then read two or three systems which seem to be practical per cent of the gross profits, but thinks it is too m\ 

Nearly all employ city salesmen—a few have tried and found reports at 50 per cent and this without comment N f 
it not profitable—some have found it not profitable but con- the cases mentioned claim to keep the cost and profit sales 
tinued the salesman as an advertising medium. made Hence you must conclude that so far my infor tior 
a guessing problem—an illustration of going along 
Questions 1 and 2 (Do you employ city salesmen? Do you io 1 ‘ . ‘ — = —— 
e > - ie least resistance 
hire men on straight salary?) were answered Yes and No, but ~ 
. . : . I have yet a few istrations based on facts ( I 
question No. 3 brought an interesting lot of answers—No ; 

, o reports that they keep cost and profits on al é pay 
What is the percentage of their salaries on their gross sales ‘ : 

‘ ; pe according to profits and i the 10 per cent avs 
There are some thirty replies stating from 5 to 20 per cent on , 
: richt One sends a printed blank used for each cust é t 
gross sales, but the majority are at 10 per cent; none of these . 
‘ . . has seven columns as f ws Date, Order N Ir 

parties claims to know what per cent of profit is made on the . “Pie 

inder the heading ‘‘Stationery,’’ meaning all shelf g st 
gross sales as they do not ascertain cost of goods sold Aside | ll l i th 

and selling price column ar e same arrangemé 
from this majority I give you a few special cases : . . 

manufacturing Each salesman is given credit for 

One says, about 20 per cent, but he would like to hire on a which come from his tomers. no matter h« 
percentage of gross profit—one says it costs 13 per cent but This gives month]! the net earnings of each sak ' nd 
should be 8 per cent; one says 8 per cent and if men do not on the showing of net profits and the character of , the 
‘ » stl 2, to ove ‘ , accng ducts " . : T : 1 
sell enoug to cover drawing account, he deducts it the next salary of the salesma1 fixed They also allow 1 
year, one says, possibly 20 per cent—men do not pay but keep customers obtained—increase of accounts of old « t , and 
the house in touch with customers—one says, not to exceed 10 missionar work done n new good They boldly 
per cent, should be 8 per cent Five wrote that they did not lifficu of adjusting esmen salaries and are w , 
know and most other answers plainly show that parties do not estigate ar method that seems more fair and inte , 
know I have but two other ne pays city salesmen str t 

Two very good illustrations were given Allow that a salary ommis n basis, the take the total cost of merchandise t 
of salesman was $150 a month, he must average $1,500 4 rnontl vl h the idd 5 per ent nd then divide the profit t the 
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A Big Group of Coast Stationers Whose Faces Are Well Known, With Two or Three Easterners Thrown in for Leaven 
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salesman. To illustrate, a job costing $20 and selling for $30 
] is figured as costing $21, which leaves a gross profit of $9 
salesman’s commission $4.50 On road salesmen, they take cost 
of goods to which they add traveling expenses and deduct this 
amount from amount of sale and the salesman’s commission is 
45 per cent of the profit and house 55 per cent To illustrate, 
$100 worth of goods selling for $150 plus traveling expense of 
$25, making a total cost of $125—the difference $25 is profit 
the salesman’s commission is $11.25, the house $13.75. Every sale 
when posted shows cost, so that cost and selling price are shown 
on monthly tickets—the salesmen are responsible for their per 
cent of losses In determining the cost of operating business, 
commissions are treated as salaries This method has been 
pursued for three years to the satisfaction of salesman and 
employe and fixed expense is reported at about 25 per cent I 
might add that their business is on the second floor and does 


not have the rent or salary expense of a retail store 








. 





L. E. Williamson of John Underwood & Co., and a Group of Men 
of Unquestioned Integrity, All of Whom Declare the Truth 
of Williamson’s Story of the Rabbit Chasing the Dog. 


ng, binding, et we made the percentage to the representative 
? per cent of the gross profit We are not at all sure that 
this 30 per cent is fair, or wise for the house, but we do know 


that it requires a great deal more work to sell a given number 
if dollar worth of manufactured goods than to sell the same 
mount of goods that are on the shelves and therefore are in a 
way n constant demand 





gmt: In our department devoted t the manufacture of special 
goods, to the actual cost of the goods is added 10 per cent for 
it 5 overhead clerical expenses in this department. The clerical 
must expense in the manufacturing epartment of a retail store is 
educt necessarily a much higher percentage than any other depart- 
ount nent—the result of the system under which we are now work- 
ilary ng is that the representative anxious to make as large a 
es 40 ross profit as p« bl but is not especially interested in put- 
» one ting time in on orders that are sold at a small percentage on 
ne of the cost This is not a theory but has worked out in actual 
sales yractice for a period of at least five years. We believe that if 
on is this system of the division of er profit is adopted it will 
ne of | } tend to do awa vith a great deal of price cutting and close 
6 ec wi : J. Me Milereth, C. E. Pelton figuring, and will educate representatives to see that profit is 
ern oan amin Lo oo. hose dunn Co. San Diego; Harry ibsolutely necessat if they are to get their living, and the 
pay S. Jones of Cunningham, Curtiss & Welch, and house is to make its necessary rofit, and it has proved that 
ibout R. D, Patterson. 1 representative will increase the percentage of profit in vari- 
t ous legitimate ways 
No I have saved what seems to me the perfect method till the Questions 4 and 5 (Do you hire men on a percentage of gross 


as ill quote e letter erhati f . e call our at- 
cost last. I will quote the let verbatim and let m all y i profits? What percentage do you allow of the gross profits?) 








inder tention to th use of the word “representativ« n place of received negative answers wit but four exceptions which I 
sailiaee “salesman t is more dignified and a man who shares in the have given 
omnis profits is actually a partner in the concern. Question 6—Do you allow . different percentage between 
and This is the letter . helf goods and manufactured merchandise as blank books and 
ne This question troubled us for a great many years We printing? Three answered, “Y« but gave no percentage. 
aie formerly paid a straight salary for this class of work, but, of Question 7—What 4 on. oan ler as cost of shelf goods and 
ons course, the salary was regulated somewhat by the amount cost of manufactured work This question deserves serious 
+ the of sales , consideration. Shelf goods are taken from the shelf and sold, 
in Later we based the salary on a percentage of sales allowing but manufactured merchandis« ‘ iires the work of a depart- 
4 stipulated amount per week as a drawing account. We later ment The few who responded making mention of the differ- 
n the changed our method to a division of gross profits nee—range fron to 10 per cent; hence, I am led to conclude 
Seo Taking up the first method, viz., the straight salary, we found that ver few merchant realize that small percentages con- 
the there was no special incentive for the representative to put ir stitute the entire profits of the stationery business. A variety 
extra work to increase his sales as he was not certain that 
the increase would always brine an increase of ular} 7 7 
The second propositior z.. percentage of sales, worked 
better in regard to encouragement for the representative but 
' we found that the tendency was to put increased effort o1 
| the most staple of good with the result that volume of sale j 
rather than amount of profit was continually in the representa J 
| tive’s mind In other words, he wanted sales but ad no ; 
special interest in the percentage of profit that would accrue : 
to the house It seemed to us that fair partnership must neces : 
sarily be based on the profit the representative made We | - ‘ 
| prefer to divide the gross profit rather than attempt to ascer 
tain what the net profit The latter propositior ilways 
subject to fluctuation, ar t seems to us that it is the business : ’ 
| of the employer to see t t that his share of the gross profit 
« yields a net profit : ; 
After considerable figurir we determined that a fair divi- sun” 
sion of the er profit w n the vicinity of ¢ per cent of 7 : 
a ‘ rY nrof for } if rOOdae y > » ener s)}] work x < 
eed a Ps . ay cabo i a Raced psp ae ES pie In ee ae at the Right and Hildreth at the Left 
ES atch the Contagion of the Bellman Smile. 
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The Panoramic Picture of the Convention Had to Be 


of answers was received Cyne irty adds from 5 to 10 per cent entage of the gros t tiow ! a 
to cost of printing One adds 5 per cent ill large rinting I i t is 
contracts, otherwis 10 per ent on all goods Cyne idds fron ipon t salesmar é s] ment N s 
5 to 7% per cent Out of some thirty t nswet! et ¥ Z i l 
them said invoice cost plu freight nd cartage Thes« nswers st kholder 
seem to cover what the faculty thought wa the meaning of tlow hould a le \ 1 e det r 
the questior Very properly nterest on tock was mentioned per tuges the sale or gross s 
and justly could be idded For the most part other answers t} t B I 
gave a discount from a list price the percentage they make ! t ve " istomers 
on their merchandise Possibl thes stior " not I sales t 
vital inter t ind quite Pp sibl t treated different! ! t en cost This 
different lox il t ‘ wit the Site re sult te t . \ ‘ le t I r nt = ss re t nz a 
Permit me to brit before ‘ tl estions in the origir 
letter submitted to me the pre t r t 
liow much busine i salesman hould do to ear i fine the n 
remuneratior t has been own that I remunerati« should s 
not exceed or 10 per cent I the I re 
There is no answer to tl econd iestior How ] 
a salesman ‘ ad mak ! 1 we Local conditions l I I 
govern this Some one } 1 It not ever it ion that 
deserves at inswe! Is it possible or yo to tell me t 


~ 
< 


best way to enco 





Able to Do It this Way Without Dectroying Physiognomies. 
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Divided Into Four Equal Parts, But We Were 


— ing with th Tl solution of the labor em lies of merchat sé ersonnel in your business 

' in making it possible for w ers to get more money earning ind will draw as con ssion a lar amount than he has been 

nds more. Your store trad limited but the work of ir outside irawing as salary. Your own profit increasing proportionately. 

ciate men is onl ted } t ility to sell good they are The representative ecomes a partner in your business and 

sf not competent, tl firt protected on the commissior isis not a stockholde His profit ise is he becomes directly 
and the r competent they hare in t their nterested, and so ou ‘ ke advantage; give ad- 

- labors left ent wor st ‘ ts origin within ‘ vorke ntage 

t is himself One method is t one given as adding ‘ cent to The tem of a tair g ti ost on each item sold is 

ach the cost of m handise. da cting all costs of sel id i ve! mplk 1 card f ou east y 5x6 will carry an entire 
ing the er rofits as ive it with the representative ilso line of pens iving upon it both cost and 

fect the representative to stand the same percentage of the loss¢ selling price All ir é ire 1 e with carbon copies, from 

ons The other met i of 2 er cent of the gross profit ot s\ vhich cop ou W If you Kee i perpetual inventory you 

ga ter I leration TI latt f te } e a card for ea te ! r stock. then the problem is 

oneal me a safer play nd, like the other, it stimulates y pre . ed there It inknown that terrifies us. 

L be sentat t I iss of merchandise and t old 

nee hi pric It involve th keeping of percentage on ever) Gentlemen tl ( nti« t time are not as they were 
sale, t th t rey tir this method has ee! t five fift years ag Co-o} itis i profit-sharing are tie only 
vears iI t t f tor t rm and to represent tective element \ var between capital and 

are must i tative Men are ‘ the bo ( operatic: meres 

ve 1 It is tv 


use other Ve ! r co-operation, 
nu- Saat 
elli- You 1 that the representative will sel ela Tis 


Ir. 


It esseth |} that him that takes. 








A Shoulder Amputated Here and There Makes No Difference. 
es. 
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Another Group of Convention Men and a Couple of Kiddies. 


Photo by Courtesy of J 





K. Gill Company, Portland, 


REPORT OF STANDARDIZATION COMMITTEE 


Report of Standardization Committee. 


il need il 


Mr. President and Gentlemen nter alia, the following 
The Standardization Committee of the National Association First One which st 
of Stationers and Manufacturers submit, for your perusal, the facts 
following report Second: One whi 
By way of beginning, your committee wishes to state that the n the life of the busine 
fact that stationery accounting has heretofore been hampered Third: One from wt 
because there has been no uniformity of opinion among the sta the fluctuation in profits 
tioners with regard to certain essential features of the busi- Fourt! One from w 
ness, has not discouraged them in the least, because they are i ndition and earr 
assured that these obstacles will soon be overcome ind for any given per 
With the report of the previous committee, of which our rift I whicl 
deceased brother, Mr. F. I. Ellick, was chairman before us, r business, tl 
your committee decided to ise the figures compiled by that le report 
efficient committee as a basi pon which to proceed, conse- Sixt One whi ‘ 
quently no list of questions were sent out to members as were iffairs, together with 
last year nz how this posit . 
Next the advisability of recommending a cost system was Ar rhird, one tl 
considered On the established fact that a cost system, to be One lexit 
effective, should be founded upon a good general accounting sys- ] tingencies 
term, it was concluded best to direct all of our energy ind atten- _ I (Cine Ww I 
tion toward a sound and economical general accounting s ! of ecor 
These two matters being out of the way, we were then ready r Or ‘ ‘ 
to proceed ntelligently wit! the result that we now ive pre- eri 5 iT 
are ffer to you, a general system of accounting, which we ner ty, 
hope i will agree with u ifter a careful perusa s suitablk rt Or which w 
for the purposes intended and worth while from an economical nt 
and educational standpoint f Ww h w 
Your committee as proceer led with the well established fact t not 
constant mn mind that r isines nm sur é r ) T ncerr t gr 
ducted in a istef ind inefficient manne That tl efficient ] 
stationer vill forge ihead f the nefficient ind that vaste . 
made must ‘ it rbed either by the tationer r } cus- ses r 
tomer You know that a public dut is well a the law of en with s 
economics, demands that the stationer sell to } customer at r ull t 
the lowest legitimate price Thi can only be done } elimina- ‘ 
tion of waste and inefficiency r ¢ 
Decisions in law are open to the publi Decisior in ace int- =~ . 
ing are not Accordingly it incumbent upon each and ever . } the 
one of us to co-operate with each other. giving each the ber t - t ved, t 
of the other's experience. Mutual benefit alone could result that might well be t 
from such a co-operation T ‘ maoea 
In working out the deta f this advocated systen 1s each tat ssinesa as) 
step was approached t is been kept in mind that what the . - 1 
stationer requires first r iccounting yste ¢ » ‘ ve fr 
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departments to be employed and what classes of goods should 
be handled in each department. 
In furtherance of the attempt to perfect and adopt a stand- 


ard accounting system, there are two necessary steps which 
should be taken immediately These are the naming of a 
standard classification of expense accounts and the naming of 
a standard classification of departments to be employed, giving 
a full interpretation of each. All that is needed in this direc- 


tion is the consensus of opinion of a goodly number of our 
members. 

Fortunately our Committee has as one of its members, Mr. 
Ernest Clayton, attorne at law and certified public ac- 
countant, to whom much credit is given for the valuable serv- 
endered Mr. Clayton is an accountant of broad experi- 
lines of endeavor. The past four years has been 
spent in the stationery business in the capacity of credit man- 
and auditor for Fielder & Allen Company. 

In Conclusion, 

And now in conclusion, you will kindly indulge your com- 

mittee, who have labored diligently and faithfully, in this one 
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books of Original Entry and books of Duplicate Entry. 

Books of Original Entry are such books as sales books, cash 
books, check registers, invoice registers, journals, etc. 

Books of Duplicate Entry are such books as general ledgers, 
private ledgers, sales ledgers, purchase ledgers, etc. 

There are also books of triplicate enry, and quadruplicate 
entry, etc., such as Auxiliary Ledgers, Statistical Books, etc. 
These books, as a general rule, do not form any part of a 
double entry system of bookkeeping, but are merely ancillary 
thereto. 

Books of Original Entry ars ist what the term implies. 
[hey are the books in which the original transactions are 
entered, later to be transferred to the books of duplicate entry, 
either in detail or in total, or both Under no circumstances 
should any entry be made direct to a book of duplicate entry. 
The entry should first be mad a book of original entry and 
from there transferred to the book of duplicate entry. It there- 
fore remains that you might destroy all the books of duplicate 
entry and then have subject matter from which to compile a 
new set of duplicate entry The reverse is approximately true 





























final but urgent request We beseech you, in the name of your under a good system of accounts Thus you see you have 
sound judgment and business sagacity, to accept in substance practically the same protection loose leaf books that you 
the contents of this report do in bound books 
You know efficiency is the With regard to the auxil- 
note oO the business ledger, to which refer- 
world toda nd that system ence is subsequently made, 
is the secret of efficiency) — t is to be borne in mind that 
This report coummsbestio 4 SOME IMPRESSIONS OF THE ou are to have only one 
tem without uggestion of ich ledger, but this ledger 
rider rato soa PANAMA-PACIFIC EXPOSITION |} _','°, % #, indexed a to 
\ syste not in’ na oo." r ad epresent perhaps as many 
but one tl i sta s twenty general ledger ac- 
test of closest scrutin counts. The details which 
ll in detail . P will be entered in this ledger 
,rkable and practicable An architectural and statuarial symphony in which 1 come teen th tees al 
In all the past ag is expressed the absolute in harmony of design, of pro- original entry. Where two 
ogress | een made | portion and of color; under the soft glow of the illumina- more persons keep the 
nunes that Bave Fun | tion, with the night wind contributing motion to silken emg Baresi Tp om 
caiaiiieas sete banner and lacy foliage, a succession of fascinating tandpoint of efficiency, to 
on ane one the wltre charms which bewilder with beauty; a dream city con- have more than one auxil- 
grown st nd foss jured into reality by the magic of man’s genius and uy ledger. The ledger 1s 
conservative have sto placed in a setting prepared by nature in a thousand waes Se: Gaeee. ingles One 
‘ the ntal ilert 1} only ancillary to the gen- 
- atridinn to th P years of labor. ral system of accounting. 
ivance t ands . . _— ; ’ The totals from the differ- 
ins euiitiin inane tad The communion of art, science, invention, manufac- ent bethn a0 ace 
nan of tl rt a ture, agriculture and education—in each of which is in- re posted inte ie eaeeeal 
ill deno is a cluded all others. The coronation of industry; the edger (not auxiliary ledger) 
re ee realization that industry alone creates the wealth of the ind then these totals are 
. world and makes life joyous; a forceful reminder of the inalyzed in detail according 
You ( tt . rs . to classification of accounts, 
he: fact that work is life and good work good life. contain “aiect an 
’ i t port, if : iliary ledger which, in 
ser 1 decided A pause to sum up the world’s progress in com- eality, is just a memoran- 
vance sin memoration of man’s greatest achievement—the division im book, the posting of 
s butie of a continent and the joining of two oceans. ich is not as vital to the 
ont the 1 isiness as is the posting of 
general books, yet with- 
t it you only have before 
the ideas e thorough! o1 tent with modern business axi- ( oncreté nfo utior r will be seen that 
oms and the time for tl advance is not ] tune witl " only twent el izer merchanise and expense 
but ‘it perative ou he ict now Your Comr te there nts, you 1 I ‘ or more auxiliary ledger 
fore, in tl il worl ] ts the matter to your discretion counts 
und pra ot our acceptance of the report, which we believe The rdvocate t ind vhich follow represent 
ou ¥ } t a ir Cor tt r \ ired by their many years 
For t } that 1 ve conferred upon your Committee pract il experience ! tat ! iccounting. 
n allowir t render t ervice, we than] d ask Invoice Register Form 1, 
only a - re pense co-operation And in the interest | th t t chase your goods before 
of. and for the advanc: nt of our chosen and honored busi- tu can sell the we mmer our interpretation with the 
ness, wl } tands out in the commercial world as a criterion, ve giste 
we take pride ir ibmitting this report. The forn bmitted ‘ i to take care of all classes 
Interpretation. purchases hether the irged to merchandise ac- 
Before touching upon matters of detail, it ma e well t nts ? to purchase catalogues 
remind that it tl purpose of this report to treat the uu would credit in t rst n the person from whom 
tationer } nese < hole and not otherw wu bought and ext t amount into the general 
Your Cor ttee assu n the interpretation of the system iger columr rit t the amount the account to 
adv ted in this report, 1 t the reader brings t the stud: hich the te ‘ } |. namely, advertising. If 
of thi } t mpetent owledge of the el d a titl ' ed between the furniture 
iples of nting that nstitutes the basis of tems indrie ind gens edger n which would be writ- 
irrespectiv f the character of the business to which they are the name th gen counts to which charges 
applied Her n I ‘ scussion or explanation f these b | 
fundament principles w be attempted than may be neces- book is that instead 
sary, ncidentalls t é trate certain featurs f the earrving a ebit 1 credit n for each sub-merchan- 
working s rdv« 1 or é ! i t lumn. This is also true 
For the general purposs f neentrating the reade: mind ir creditors « im! eneral ledger columns. This 
upon the subject of a inting our Committee shes to es space whicl n this | ticu nstance is worth while. 
call attention to the fact t t there are two general classes of ebit memorandun represent goods returned, rebates, 
books used ir r complet cr nting systen These are, her allowances, et vhicl few), are entered in red 











Group of Ladies at Portiand Hotel. Photo by F. D. Waterman. 


ink In adding. your columr vhen you come to ed ink 
figure, you deduct it instead idding it If for any reason 
you prefer to carry two tota (a debit and redit) t may 
be done The carrying f two totals for the edit column 
and general ledger columr ‘ ild t rf if intage i l thi j 
recommended 

The total of your indr column ot tationer ind fur 
niture, will be carried to their respective el | ledger a 
counts at the end of the mont ind these ene | ledger 
accounts will be represented in your uXiliar ledger You 
may have as mar additional columns as eac} ndividual may 
desire 

Mac item in your creditors lumn and general ledger col- 
umn posted in detail to the respective accounts The total 
of all other column ire posted to their respective general 
ledger iccounts 

At the end of the month, the total debit columns will « ial 
the total credit columns and each is carried to it re et 
tive general ledger account th prese ing the equi rium 


Cash Book, Form 2. 


The distinguishing feature of this book the indexing of 
the names, as well as the segregating of the amount This is 
convenient, first, as an aid to rapid posting ind econd, for 
finding an entry on the cash ook when it become necessar 
to glance over the book for a irticular name 

All cash received is deposited ea da This facilitate i 
speedy audit, stops the carrvil of 1. ©. I general kiting, ete 

It is recommended that all d ount rebate other allow- 
ances, ete., be carried throu the ournal, rather than have 
additional columns in the cash book to take care of such trar 
actions; provided ich trat tior ire not so numerou that 
it would be nefficient to d o It would then be an easy 
matter to make a detailed audit the « h book 

If desired, two additional columr could be added ‘ ! 

received and one for checks received This would 
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ended to include wages This and department 
ording to classification ilaries totals will balance eacl tl 
will be seen that with the use by some concerns, is not 
Y have infinite detail of all pay views First, for the reasor 
invariably be represented < 
is far more efficient than to cause it is such a handicap 
ch sub-account in your books of this true under a numerical 


¢ 


ng general ledger ints ha only one series of num 
your number columr Fifty- for out of town charges EK 
indred, and _ eighteen tand for stay made as the proof of 
rly the check made payable to long time as to do the origir 
is number fifty-one ndred two Charge 
to R. A. Walker n Ma 8 is The form submitted here 
red ten and so on se for a ! 
column and the gener ledger Each charge ticket mit 
different serial nur er for 
ised for each bank ount, but is so folded as to n ‘ 
reason for so doing ive na The original is tl fice re 
bank account is kept lifferent receipt, one goes to the cust 
e last two figure of each heck the fourth is 
number column, leav only mailed to the « tomer! Bac 
ip by number and should 
total debit columr ll equal receipt from wl } 


‘his method, 


King an 








SOME IMPRESSIONS OF THE 
EXPOSITION AT SAN DIEGO 


A hill crest crowned with a diadem of architectural 
jewels; in the sunlight, radiant; in the twilight, softly 
luminous and bewit« hing with the atmosphere of romance 
and the odor of shrubs and flowers. The twanging 
guitars and strolling Spanish dancers under the piazzas, 
a fascinating glimpse of old Cordova. On the plaza with 
the pigeons, a pause before St. Mark’s in Venice. A walk 
in the gardens and down the winding paths of the 
ravines, gracefully adorned on sloping sides with every 
variety of semi-tropical shrubbery, a stroll through the 
borderland of fancy. The contents of the buildings, 
a realization of the fact that industry, instead of the 
sword, will one day rule the world. 

Crossing the great stone bridge at night, looking 
down into the shadowy depths of the ravine and back 
to the sparkling lights in the diadem on the hill crest, a 
sense of fairy land. At the diminishing view at parting, 
a feeling of regret and reluctance like that at awakening 
from a pleasant dream. 
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Tickets, Form 6. 
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Expense and Profit and Loss 
items, Form 7. 

This form is intended to 
ed monthly as well as 
erly, semi-annually, or 

ly It serves the pur- 
of a detailed statement 

as expense and profit 


loss items are con- 
ned, and also as a state- 
nt showing net profits 
operations for the pe- 
ind other income To 
ild be appended a short 


tatement showing by 


tments, sales, cost of 


gross profits, percent- 
f gross profits based on 
net profits 


and total 


expenses; 
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profits 


lhe form three 


expenses 


shows 
eral classes of 
nely—stationery, furni- 
overhead. Over- 
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stationery 
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i expenses are 
ibsorbed by 
furniture 
Only enough expense items 
extended into their vari- 
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of seven hundred and 
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Harry J. Stratford, Chairman Program E. E. Crandall, Chairman Executive A. E. Schwabacher. Chairman Pro- 
Committee. Committee. gram Committee. 
Trading and Profit and Loss Accounts, Form 8. Percentage Statement, Form 9. 

To your Committee, this statement seems so plain that litth In addition to the information given by the percent on 
or no explanation need be given. Though it is intended to be ment, the following and much other is obtainable I tage 
compiled only semi-annually or annually, those among us who of discount earned to purchases—Percentage of 4 int al 
keep a perpetual inventory record, or have statistics which will lowed to sales—Percentage of purchases to date t to 
enable them to arrive at an approximate monthly inventory, date Percentage of monthly sales to vearly sales—I entage 
a form should be printed and the figures filled in monthly You of monthly expenses to yearly expenses—Percentag: nven- 
would then have, reflected in figures, the net results from tory to goods handled—Percentage of cost of departr t les 
operations monthly instead of having this information furnished to department sales—Percentage of departmental gross profits 
only at longer intervals Current facts are always more to departmental sales—Percentage of freight and l nces 
preferable than year old facts to sales—Percentage of bad debts to sale Percentage 

Particular attention is called to the comparison of certain of cost of doing business to investment—Percentag f inter 
items found in this statement representing the current period est paid to interest earned on investment—Percentags f t 
as compared with the previous period Where figures are of doing business to inventory Percentage of invent to 
available it would be advisable to show statistics for at least cost of sales. Cost of sales divided by current inventory gives 
three periods, or even more, if desired Take for example you number of times your stock is turned 
your gross profits on stationery for the current period of GENERAL COMMENTS 
$39,000 or 33.05 per cent on sales, as compared with the pre- Trading and Profits and Loss Account vs. Expense and Profit 
vious period of $32,000 or 30 per cent on sales. Your net sta- and Loss Items 
tionery sales for the period are $118,000 or 50 per cent of the In compiling the two different statements. vo . notice 
total sales for the current period as compared with $97,000 that two separate set of figures have been used Tt is 
or 45.33 per cent of the previous period’s sales immaterial, as it has previously been explained P 

Theo totals of your different classes of expenses are also ires and percentages are not to be taken serlous! 
compared with previous periods Thus your attention is senting any particular business Were the same figure ised 
directed to any fluctuatior in expenses for the different the net results or profits ild be in accord with ea 
periods Attention is directed to t exact differences in the tw In 

The figures and percentages shown in this statement, and short, the Trading and Profit and Loss Statement is a summary 

s emel! he ixpense ( ’ro t ss Iter State- 
also in the expense and profit and loss ttems statement are tatement, and the Expet ind Profit and L« . : 
ner nore ‘ led state ‘ } ding and prof 
not to be taken seriously as representing any particular busi ment Is 1 e a detailed itement In the trading and | t 
ness, but are, in toto, arbitrary figures written down just as and loss statement, uur trading profit and Other or Outside 
t s combi < Is vo ao Oo purel St 
they came to your Committee Income mbined \l 1 do not show pu 1a 








J. M. Patrick, Chairman Hotel Com- Al. W. Williams, Sales Mgor., 1. O. Upham, Chairman Banquet 
mittee. Eberhard Faber. Committee. 
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inventory, gross profits, expenses and net profits, et by de- 
partme nts 
Net trading profit in the trading and profit and loss state- 
ment means gross trading profit, less trading expenses and 
net trading profit in the expense and profit and loss items 
statement means net profit derived from trading, after absorb- 
ing overhead expenses, as distinguished from other or outside 
incomé 
Expense Accounts. 
Subject t suggestions from the members, your Committee 
recommend that the following expense accounts be used 
Rent salary advertising postage, delivery, auto, delivery 
wagon, delivery boys interest on investment, nterest on 
borrowed capital, insurance, taxes and licenses, depre- 
ciation, store equipment depreciation office equipment, 
depreciation building fixtures, depreciation automobiles, depre- 
ro 
ite 
ize 
al 
to 
ige a ~a 
en- E. S. Towne, National Blank Book Co.; Ed. Twaddell, W. F. 
iles Murphy’s Sons Co., Philadelphia; J. F. McDonald, 
fits Willis McDonald Co., New York. 
ces 
ise | Secretary will e answered fully |} your Committee just as 
er- soon as enoug) re in hand to print in pamphlet form. 
st Respectfull ibmitted 
to IVAN E. ALLEN, Chairman; 
es ERNEST CLAYTON, 
| CHAS. M. MARSHALL, 
JOHN M. COOPER, 
ofit Oo. L. JERNIGAN. 
In conelusion I that we have had our books audited 
ice the last three ea I three ertified public accountants. We 
is | had some mone tolen from u ome years ago, and we now 
‘ig - pa partis ttent to the ounting All the auditors 
we have ym ted on « bo« ind of course Mr. Clayton 
ed, } de ! r bool believe he has done some 
that vw t f l ‘ pplause.) 
In 
iry 
te. 
fit . — —— ‘ 
ide The Faber Croup of Prize Winners: Ed. Huber Carried Away 
es First Vice-Presidency; Eberhard Faber, Who Won First Sil- 


ver Cup in Golf Tournament; Angy Thomas, Who Won 
Second Silver Cup: Al. Williams, Who Won Third 
Silver Cup. 








evat repairs and s to 
t ! ebts, t elir expenses, commi ‘ rdit 
ordit entertainment, charit 
tior 1 gener expense subdivided as follo Stationer 
expense { tire ‘ re office expense te] 
telephone eep, light service, light upkeep, t 
ser f ‘ service é eat and fuel, memb« } 
t expense exchange and collecti« 
power t ep, Christmas gift uncla 
ints could be best eT i 
ter ‘ 
Combining of Books. 
y ombine tl I 
( I i bir the Cash I Checlh --————_ 
I } I oice Register ill 
: ete Top Row: J. H. Schermerhorn, Treas., Jos. Dixon Crucible Co., 
ia aetna of ned L. R. Dickerson, Wilson-Jones Loose Leaf Co.; Evan John- 
Otherwta son, Office Appliances; N. H. Stvart, Kalamazoo Loose Leaf 
aes Co., G. J. Sengbusch, Pres. Sengbusch Self-Closing Inkstand 


Co. Seated Cc. E. Gowdy, Johann Faber Co., Chicago Of- 
fice; Joe Hildreth, Esterbrook Pen Mfg. Co., Chicago Office; 
Fietcher B. Gibbs, Father of National Association; M. Wulpl, 
Associated Desk Manufacturers, Chicago. 
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REPORT OF COMMITTEE ON FILES AND OFFICE FURNITURE 


After a thorough canvass and correspondence with many of It is obviously imposs for ling cabinet manufa s to 


the representative dealers in office furniture, who are mem- change the colors of their line of sectional file but so fa is 
bers of our Association, and consultation also with the chair- desks, tables and chair re concerned, manufacturer n these 
man of last vear’s Committee, the conclusion was reached by lines are co-operating nd consulting with one another and 
our Committee that our efforts should be concentrated this will, without doubt, work out the matter to the satisfaction 
year toward securing, if possible, improvements in the desk, of all 
table and chair situation Third Recommendation. 

Before taking up this subject, however ome thing should That manufacturers hould discontinue giving a d 
be said regarding filing cabinets to dealers who do not rry stock and to ‘curbstone | 

While dealers generally express themselves as greatly pleased \ few otations from letter received in respons¢ 
with the concessions which have been made by the manufac nquiry will indicate the attitude of the manufacturers 
turers, namely, increasing the discounts from 30 per cent to ubject 
% f. o. b. destination, with an additional 5 per cent in carload we ~ n heart , rd with this recommendatio1 YT 
lots the opinion is ilmost unanimous that the margin of will be glad to fall in ma it anv time the Association 


profit is still inadeq ate in view of the large cost of conduct officially indicate their dé res, requesting that the dis 


ing the furniture business In this connection it is well to liscontinued entirels , ecifving what difference ther: 





‘ di I 
make reference to the reports of the Committees of 1912, 1913 should be to a dealer w) wrries no stock as compared 
and 1914, who after exhaustive investigation declared that 28 ne who does.” 
to 30 per cent is a comparative estimate of such costs en We are in hearty accord with this recommenda 


teplying ) P quiry this year e larg ‘m d ga ‘ 
Replying to our inquir ii , one large firm doin ree We are in favor f protecting the merchant 





furniture business of $80,000 per annum, and who maintain a legitimate profits to the fullest extent of our abilit 
gl cap ganar get hone agp on le tg —s Mar other similar } tations could be cited 
: ; With these sentiments expressed on the part of tl 
i n our opinion, safe to say that very few furniture depart ponies 2 euler anemia fer some GeGnite olan to 1 
ments can be conducted at less than 30 per cent 
pon | our organization and presented to tl 
As comparativel few dealers can avail themselve of the ; : 
facturer for their cor leration and action 
carload rate vithout overstocking, it will be seen that the pes ; 
irgin of profit must be exceedingly small, even when all sales rt : ——— otet full rees with the ruccenn : 
ire made it full | t qour nvestigations reveal that iist prices the Con meee of last : de at manufacturer —- , ' 
ire ery generally maintained, but some large contracts must the so-called ‘curbstone broker, for by so doing } t 
be made nd no doubt are discounted, bringing down the —— Pm oe! — a ae Wee soca enemies 
werase ares arotit Were it not for the better profits infair t the dealer carrying stock We cannot, how 
generally obtained on supplies. the furniture department would neide fully with their ther recommendatior that t t 
( i le neg ime tioner who carries n tock of furniture be given n S nt 
In view of these indisputable facts this Committee believe whatever 
that manufacturer list hould be priced or 1 40 per ent We would i that ‘ timate stationer should ‘ ble t 
i 4 ! destination, wit! per cent extra in carload lots buy from the manufacturer but it a substantiall 
und would recommend that the matter be refefred to the ount than the stock carrying dealers In our pir I 
ncoming Committee on Fil ind Office Furniture, with the vould be impossible to secure such a concession 
re est that they confer wit manufacturers to secure this nu turer, and it i nanifestly unf 
concession number of the member ur Association to ask it 
The recommendation tc nel e both wood and steel equip Our recommendatior ’ follows That manufact r be 
ment requested to give no discount itever to the so-calle b 
Steel ¢ pment is growing in demand and favor, and some tone brokers,"” and that discount of not to exceed 1 per 
new line iT ippearing Your Committee have been in corre ent f. o. b. destination e given to stationers who |! e mn 
pondence with several of the leading concerns, all of whom rniture department and carr no stock 
ire most cordial in their expression of willingness to co We believe that practically all manufacturers will I ve 
operate n every reasonable way with our Associatior f thi ind that nor to rrving stationer will re ze 
It Ss very rratif ng to be ible to announce that the steel t fairness We woul that resolutior to t S ff t 
manufacturer ive recently perfected an organizatik of their be presented through the Committee or tesolutior t the 
own, with headquarter n Chicago, and in charge of an able mvention for discussion and actior 
secretar This will facilitate greatly bringing to the attentior TI rings us to th nsideration of the des tuatior 
if the manufacture ill questions that may arise in the future , responses to ou! . irie ndicated was . me 
for discussior hat unsatisfactory onditior ving to price ittir 
Our Committe: } ilready put ir i formal letter to the nd ompetition fron t l¢ lesmer ind sale t ft 
Secretary expressing our views ind especially requesting the cor mer by manuf turer themselve 
that in getting out their new catalogues, which several are Che manufacturers } ng recently formed y var . 
now doing, the establish reta price on a basis f 40 per the time was opportune t — eo , vith ther re 
cent f. o. b. destination throu their central 1 Sicht per ’ 
If dealers who are interested in tl matter will also write production represented n their associatior i 
to Commissioner Lounsbury vhose address is given in another ane ent numerical 
rt of this report t will add strength to the Committee's re ‘ at © neti . ee - 
est rir t n r t pplicat t 
The first three recommendatior made vy last ear’s Con a - ioaiinn 
mittee should have consideration in this report Th, PEt Te Ee ‘ re te ens , 
First Recommendaation. on nership of Mr. N. Wulp i9 Mo i 
That the manufacturers and dealers should adopt a uniform \ t to Mr. Wuly tin nfere! 
manner of classifying in their catalogue the zes of filing tt vith represent their Associatior t 
supplies. such as card guides and folder giving the height ost dial respor vas uickl irranged 
first and the width second.” eeting held July 21 in M Wuly office ‘ 
Inquiries sent out to manufacturers regarding thi matter t essior S 
received prompt and courteous responss \l the members ( mittee vere 
Nearly all recognized the importance of the uniformit isked vit Ir. Robert Patte r St. I s and Mr. ¢ 
for but considerable difference of oninion exists as to which !s Greg Maver & 7 Detroit vho 1 t t 
the logical way to list these upplies 2a the mnference 
As it is a matter that must be agreed upon by the manu The neople were resented t +t 
facturers among themselves, we would recommend the appoint VI Whit t ent the ‘ 
ment of a special committee of three manufacturers, to whom r ded at the meet I Whitworth in speaking 
the subject shall be referred for consideratior nd action. ! nization iid “The | ling factor which had 
Second Recommendation t esire to ¢ elations betweer 
That the manufacturer idopt a nifor? ; n ik and t ‘ er ~ ] mindful of tl gener 
mahogany) the ik to be light antique ! t} t rany a ting wer profit, whi S 
mediur light hade é prevented 
Replies t« ( r nq ries nd ‘ th t ti rT tte f nifor \ T ndat r heer pI 
mit of finis? s being worked out na itisf t er nivw ft legitimate 





It I gee th ill applications fo: talogues and 
price fror onsumers ind dealers that could not be classed 
as legitimate should e declined and referred to the Commis 
sioner f his informatior To show the practi working of 
this plan it was stat that more than 100 ich applications 
had rted during the past four montl 

ollowing are some of the topics that were 4d issed by the 
conferer 

That the turning ver y manufacturers of ree ntracts 
t t commission basis was detrimental to the indus 
¢ d to est ha 10 per cent margin ba 

That r nufacturers disposition of products tl gt so 
‘ i irbstone brokers was not only irregular t detri- 

1 t egitimate retailing That the d ont ince of 
t} list itior vould eliminate to a considerable 
te tl practice of price cutting by dealers 

T d fixt nufacturers’ and dealers’ handling 
f on low margins was detrimental and injurious 
¢ hect ’ at 

Tha eration betweer manufacturers and tationers 
f tion of these evils was legal and proper and 
. and improve the industry. 

s t ether the stationery trade was the 
thr zh which to market the desk product 
t t wa onceded that in the large cities the sta- 
t ive I furniture stores had taken 
Nevertheless, many household furn 
stor ere stil il and legitimate dealers in desks 
I ind towns the commodity wa more in 
t eneral furniture lines through lac} f complete 
TI w irged of manufacturer drawing thelr 
el I the elimination of those who disré 
r vere risks, to the detriment of legiti 

Tl sé new products to second-hand dealers 

detrimental to the trade 

I n f or nment of goods was condemned by all 

ve! re ested to quote accurately) lescriy 
esks t woods used, ete. 
irged t onsider the reductior f styles and 
titudi: sizes created a heavy burden, and 
nr ould be eliminated in the interests of botl 
, dealer It was held that the star rd Zes 
or listec nd dealers would hold t these sizes 
x ‘ t orde 
t ted t t 1 nufacturers’ salesmen be rged to 
rs ag t ruinous selling prices, i to urge 
th etter profit for mutual interests 
T the manufacturers establishing a retail lst 
I a ul rm discount should be made f. o. b 
lest or I lar t tne plan of the filing cabinet man ifac- 
y ‘ é It was found that the manufa 
t we trongly pposed to selling on a delivered basis 
here w ‘ d r f opinion in the Committee on the 
it t r the replie received from inquiri« ent out to 
th t Iso f n opinion 

rt vas therefore left for future cor eration 
The desir ty of 1 hing a near uniformity of standard 
nishes to eliminate t bles of ‘“‘matching up’ between the 

: d 
The ple ‘ ‘ rganized under the title of the 
National ¢ A ssor tior W B Baker Se 
nq . — 
Mr. Baker writ \r matters which yo lesire brought 
' the ttent , f ma f office chairs, we will ee reache 
tl v convey to you ucl t 

ld be f t est t r Committee 

M I the teel Association writ I sim 
ve nd Wuly t vesk Association, as we now 
ready t t .Y , iries made 

T rniture de y ‘ } 

t t é estions desired 
‘ 1 to keep in mir 

ry pe i} easier to catch 

Ss = th ! V 

With t el irnitu | 

i re I i entral t ‘ 

YY ne f a to fall ir r 
A It ped that t ttle hint will do the t 

t ther roll around t y 
As t W I ( net Manufact 
. ¢ . ble for } 


rLEIiAne. eo OY 


It w stated that desk ifacturers were now consider- 
ng this ir nnect vit yther furniture lines, and were 
hopeful of soor eaching a satisfactory understanding. 
nvited and urged to send a 


presentativ ! nual convention in San Fran- 
Se] 

This sugges I s ted favorably, and Commissioner 
Wulpi was delegated to att i the convention, and on invita- 
tion of Pr le Lent is ‘ assigned a place on the pro- 
gTan i one fr ft Ke 


We are sure his idress nd meeting him personally will 


We predict that the establishment of this close relationship 
etween the De Association and our organization will result 
n improved conditior in the desk business. 

In th é nectior e wish to emphasize the great advan- 
troubles with the central 
bureau of an organizatior ther than with the individual 


This has been full iemonstrated in the experience we have 
As heretofore entioned, t teel furniture manufacturers 
headquarters in Chicago. 


Raly R. Vounst Cor ner, 140 South Dearborn street 


Prices n Desks. 


now ight t now, the cost of running their 

ley If the io know, then they will cer- 
tair é owing the recommendations 
f last ear ( mittee t i two-thirds to the cost and 
then add the fr | n estal ng retail prices This is the 
recommendat n of tl Col ttee also 


Perhay some W that would like to do this, but it 
litions—""My competitor 


v ld nders¢ me y é fraid of him and he is afraid 


Ist rt while t get t ther in a friendly way and 
t t t t busi I profitable basis? At the 
les nferer th nanufacturers said “Price 


utting lue I to lack f operation among the deal- 
change this situation 


Volume n ht ritt many have already been 
written, on this il t It familiar topic. The idea has 
dopted in many place ind the results have been splen- 

i Ir ! ilers are still at odds and 


utting eacl yther throats nstead of getting together and 


xtendir the neidentally increasing their 
| dend nd ba ount 
Committee rn ‘ ( tions may be held. and re- 
port presented nufacturer make concessions, correct 
trade buse t 1 ae f trouble still remains unless 
the t-t Ss] t prevails 
| t? < nr 
‘ d ! hould be standardized, ana 


the ! I ! th tl ght at present is through 


Recommendations. 


We ild t end that the Catalogne Com- 
I on these lines at as early a 
I n tl I t forth in this report, namely, 
thir t t cost Each dealer in marking his 

e ft t t ti é 
The paragrapl gard t iding freight should be empha- 


The } tir hou I 1d les tables and chairs 
ibt, be willing to co- 
te with the Cat t on through their central 

f requested to do so. 

port beer evot principally, as will be noted, 
the activities the Cor ttee in their consultation with 
f isiness on a more profit- 
ble t nat f trade abuses, securing of 


better price et t ! ther elements enter into the 


ting of furnit department These other 
nes |} e beer fu lise 1 in previous reports of Files 
Office Furnitur tt that it is not thought best to 

l engtl I tt a discussion of them. 
j é reful rereading of the fifteen 
o1 é s Committee in their able 

previous Year Books. 

We wv ilso ir ng t efer to the great value of the 

rr i ting a furniture business 
\ t g imber of “Office Appli 
teen articles on “Office 

stationers.” 
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Every furniture man should read these articles, as they are Expressing the hope that the Files and Office Furniture 
full of “meat.” Committee at the next Convention will be able to report 
The American Stationer, Geyer's, and Walden’s each have improved conditions, this report is respectfully submitted 
an office furniture section with valuable articles weekly. LANSING G. WETMORE, Chai ul 
It is easy but not wise to let these helps slip by without a J. OGDEN PIERSEN, 
reading ANDREW L. WEIS 
y ~ 
REPORT OF COMMITTEE ON LOOSE LEAF DEVICES 
Mr. President and Gentlemen End Opening. 
To find out exactly what suggestions the trade had to make $ x5% % inch ring 
on last year’s report, notice were sent out, asking for infor- 4x6% inch ring 
mation on seven different subjects We received altogether 14x74 inch ring 
125 replies covering the questions asked for in the letters 81%4x11 % inch ring 
sent out. Thus leaving only four sizes in stock in % inch ring nd 
Question 1—The first question Are the manufacturers in drop every se in about 1 inch rings in diameter on all oblons 
your section living up to the recommendations made in Pitts- books Working alone the ines the stock of th 
burgh last year, to sell through the trade only” turer and the stationer will be materially reduced without ar 
The replies received stated that the manufacturers who at- danger of the loss of sak 
tended the conference in Pittsburgh last year were not selling Question \re you in favor of uniform list pri on al 
direct to the consumer, which condition, if prevailing through- loose leaf devices? 
out the United States, is very satisfactory Seventy-five per cent of the replies received are in f 
Question 2 Refer to last year’s report of the Loose Leaf uniform list prices py Committee recommends tl the 
Committee (year book, page 34) and if you have any sugges- manufacturers tandardize the list price on ledger nders 
tions to make, state what changes you desire ind would suggest makir two ledger binders, and two m 
From the replies received, the trade seems to be very well plete outfits, taking sheets 9144x11% inches, for examy 
satisfied with the report of last year, as we received only two ind $1 0 binder; $8.50 and a $10.00 complete outfit ich 
replies suggesting changes firm to build the best binder and outfit to sell for these eg 
Question The question of packing transfer binders with Manufacturers selling metals to printers and binder if 
5/16 inch posts and sectional post binders with *% inch posts possible a inge to sell only to stationers who have binder 
From the replies received, the majority of the trade desire T line of merchandise would then be handled by experi- 
these binders packed two to a box, and the lower grade duck enced men only, and give the customers better service, wl h 
binding, two to a package. would increase the stationers’ business and cut out rofit 
Question 4: On 3/16 inch binders, including the cheaper grade ible competition 
storage binders We would suggest that the loose leaf manufacturers set a 
From the replies received, the majority of the trade desire certain date for issuing new price lists and changing of 
these packed six to a box, and would suggest that the manu- \s a suggestion, would I tes Jul 
facturers use substantial boxes, and from all indications, feel This will enable the de t et the orrect cl ‘ 
that the manufacturers will adopt the suggestions of the I lishing his catalog 
trade We ff« is a suggestion that the dealers in quoting | 
Question 5 In reference to the best selling sizes of ring on loose leaf price book e the following scale of . 
price books § to | books 10 per cent 
From the replies received, this Committee would recommend i$ to 25 books 15 per cent 
that the manufacturers adopt the following sizes of price 26 to books 20 per cent 
books 1 to books 25 per cent 
Side Opening. 76 to 100 books 3344 per cent 
5x3 % inch ring With the support of the manufacturers, the dealers i 
6%x3% % inch ring have a regular fixed price, which would show a profit, and 
7144x4% % inch ring away with the present method of cutting prices on larg 1a! 
74 x5 \% inch ring tities of books 
8%x5% % inch ring Manufacturers who persist in selling to dealers who ars 
cutting prices on loof leaf devices cannot be surprised or ive 
Side Opening. cause to complain that the dealers show little interest in I 
916x6 % inch ring ing their products but activel support the manufacturers who 
11 x8% % inch ring ire trying to help the dealer 
64%x3% 1 inch ring FRANK R. WELSH, Chairman 
4x5 1 inch ring W. C. BARDENHEUER 
U1 x6 1 inch ring R. F. BARIE 
11 x8% 1 Inch ring I RB. IRVING 
TU7 eC 
REPORT OF COMMITTEE ON INKS AND MUCILAGE 
Your Committee on Ink ind Mucilage have but a brief ected to se to the t ; rices recommend 
report to make, having practically exhausted its resources In more f ti class that w mediatel adopt t : 
its report at Philadelphia last year, which was mainly devoted ellir pr the more ray f inticipated vw 
to complaints received that some manufacturers were selling erate p ‘ itter raise } n pric te , 
direct to consumers and al ng away premiums with the te ! ‘ ps be a he fold for st 
sale This Committee again mmunicated with each one of é t hoped fr .  ¢ nanuf 17 
last year’s complaining stationers to find out if the practice ? h to help brir | t this desired « : 
had been abandoned, and it i gratifvinge to report that in not t tterin “e} ditior P ay ‘ 
a single reply received was it hown that r manufacturer “ ) ur t . ne 
is still practicing this mode f selling ( the ntrary, many nifor t 
expressed their appreciation f the 1 r ture having dis : ; 
continued this practice t \ } t . wety 
We al find that nearly all tl n icturer ive carried tt me ( tec ¢ 
out the Association's recommendation t: sue a private retail t “ t be iif? om o ties 
price list on plan or prices gegested by tl Catalog Com hile most - ld a a 
mission, and we learn that most of the stationer re selling ther me t  w — a ne : 
their inks and mucilage according! But there are quite a few Dp th sell at go he rat n order Map tk - 
who sell at lower price more or le This is to be regretted, It ay , that private rand beled bottles of ink ae 
for while there are some who are doing this purposely to cut sold stationers, but the practice S ap] t 
under the catalog, there appear to be others who have neg- growing, for which w p Is in show our appr: renee 


d 
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to t ] i brar manufacturers for the cor deratior ni ind mucilage ecommended by the Catalog Commis- 

thev have Iwavs shown the stationers in the resale of their on, and that stationer I i reciation of the earnest co- 

ink by discouraging pr te brand inks yperation of the manufacturers of standard inks, and also in 
We respectfull submit to the Association the following their own interest, discontinue elling private brand inks. 

We recommend that the manufacturers continue their aban THEODORE A. STEINMULLER, 

donment of the practice f selling direct, coupled with giving Chairman; 

awa s RICHARD B. CARTER, 


We urge the stationers who have not yet done so to sell thei WM. H. REDINGTON. 


REPORT OF COMMITTEE ON STOCK CATALOGUES 


Your ¢ ttee on Stock Catalogs last year prepared ques No, 2 If you believe the manufacturers should co-operate, 
tions whi re ubmitt to the retail stationer members of ild th be in the nature of monetary assistance, or by sup- 
the Na I sociat I z print ] neert 

Thes« estions were nswered in a way whi nAiont No Do 3 elieve in the advertising value of a stock 
that ther ere many members of the Association re for talog the 
the proposition and who would be interested in a st talog No. 4. Should an expert cataloger be employed by the Na- 
which < e used rally over the countrys il Association to do t ork : 

No. 5. Should st catalog sections or pages be printed b 

At the last Conventior onsiderable interest wa hown, and ; pag I y 

: the Association, or ild thes ections and page be fur- 
the dis I which f lowed the reading of the port é 7 
‘ om nished by the ndividual manufacturer? 
one to believe that further research should be mads To this ° ‘ : ! 
’ ‘ . No. 6. Should a single edition be published which station- 
end your Committee ha this vear endeavored to s¢ re the 
if : : ers must take in whole or not t all, or should each stationer 
manufacturers ide of the question . , 
be allowed to select f I cat such pages or sections as 

The following is a copy of the question blank a ubmitted e desires and omit the other 

Previous to the last convention of the National A ciation, No. 7 Which plat o you prefer: Compilation and publica- 
held in Philadelphia, the Committee on Stock Catalogs pro- tion by the Associatior compila n by the Association and 
pounded ber tions to the station in publication by private individual or firm; or compilation and 
regard to the practicability of a stock catalog The Commit- publication by pr te nd i r firm? 

, nor 1 ) } T he "¢ - ) } ) ré 4 ll Cor ‘ 
tee's rey hown t Year Book, pag No. 8. Lack of fur seems nake it impracticable for the 

ce nvone ft 1 stoc} og WoO b yrofitabl nvest- , 
vin ’ t a st talog would be a pr Association 1 . the xpense of compilation. Would 

eT - } id e pul e4 ) > Te ial Th tior 
ment and ld t pu i by the National A or ou favor the manufacturer tributing pro rata, on the 
by private enterprise 

To further lace the 1 tter before the Association the Com 
mittee sks the followir 1estions of the manufacture”s 

N Vi t o-orperatior ind assistance would ‘ offer t 
the Natior Associatior r te i firm or indiv 
a af 








The Los Angeles Boosters, in Which Picture a Special Boost Is 
Geo. B. Graff, F. B. Gibbs, S. Fukui. Given to Geyer’s Stationer. 
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basis of the space occupied b each, a fund sufficient to cover catalogue ind that te 
the cost of compilation and other preliminary expenses”? able to iblish their 
No. 9. Should stationers using the stock catalog be required them of the prestige 
to pay the entire expense of compilation or only the expense issue one 
of publication, leaving the manufacturers to bear the expense One ery valuable s 
of compilation? facture that of a t 
It can be readily understood that all manufacturers would ment by the National 
not profit alike, and to charge a fixed price per page or inch on Sto Catalogues 
would not be very fair, as there would be a vast number of copy, this committee t 
items which would be obliged to be inserted in the stock type nd display, ea 
catalog, from which the compiler would receive no return electrotyps then the 
In the preparation of a stock catalogue, to a very large plate ul supply then 
degree, filing devices, desk chairs and office furniture gen- y it mmittee cou 
erally, cannot be considered, a this class of merchandise as cellent plar nd 
1 rule is sold through dealer vho re exclusive agents idopt f lan t 
Blank book manufacturer re not interested, a t is nost the : tion. but for 
impossible to give more than a limited representatior f any factur i tatic 
one particular line of blank book Blank beoks caa only be to be followed by t 
described in a general way o that no reference could be recomr is that the 
made to a line of a part ilar manufacturer This is equally e postpones: 
true of loose leaf device carbon paper, typewriter ribbon ind This re mmendatior 
similar items that durir this ve t 
Manufacturers as a rul ppreciate that there is some ad- tionery Company, thre 
vertising value to a stock catalogue but also take the tion o! ive prepared ! 
that the stock catalogue of greater benefit to the tationer stock cataloguc v} 
than to then that it is t tationer proposition ans hould or e rate 
be handled by them It is the opinion of the greater majority TT} tal e ha 
that an expert cataloguer hould be employed should tl Na- outlined in the pre 
tional Association ever undertake this work heartil endorse it 
It seems to the committee that it would be etter to | isl reservation that ther 
1 uniform catalogue and not to allow sele« n of eactl ta- other pr te enterpri 
tioner as to what he wants, for while 3 true there may it we elieve that t 
be item in a general catalogue not carried by evervons the of tl ( u? 
cost would be too great to publish it otherwise fe the elve the 
It the opinion of most members answering that tl S ment wit tl on 
sociation should have harge of any stock it le f the Ur t t} 1 
matter s undertaker but ir committee believe th it shoul e d ntinued 
would be an unwise thing to expect manufacturer to con their further act tie 
tribute money for this purpose Respect 
One prominent stationer ‘ e firm publishe its own cata 
logue, writes emphatically that in his opinion the issociation 
has no right to publish or co-operate n publishing a toc! 


Mr. President and Gentleme of the Conventior } r Pres the nit States, befe 

dent uggested I was going to make an addres I will t i! I r t dit I 

t such I have never made an address that I know of in that the 1 price of t 
sense of the word I just want to talk to vou upon the ubject r the est poss 
suggested hers ind also upon several other ubjects that are th ‘ Ww i matt 
upon my mind A week or two ago one of your trade journals now \. T. Stewart. wl 
isked me if I would give them a copy of n iddre ind I wa rst pr nent n I 
forced t reply that t would | mpossibl because I } 1 no } 1 it w 
written addre because I alwa depended upon n idier \ tt f f 
ined ’ tried t r _— elf 7 t he ; - oo \ . cht vn ft +} 
short time ago I had the pleasure and privilege f tening t my pher 
ex-President Taft in an address given to the Commercial Club busine th izhout t} 
it San Francisco, and Mr. Taft prefaced hi vddre by saving the 1 nuf turer, tl 
that it was an extremely refreshing thing to be relieved fror to the cor mer are } t 
i political position where he had to guard his speech, and that that cor ! capital 

n th particular address he might say some things that were t nditior that 
not usually said from the stump, but that he was responsibl » tl tr é i wi 
to no man for anything he iid In a way I feel in the ime } yt t t tir 
position While I represent the stationers of San Fran Oo sel, put flag at the n 
and its environs, and while I also have the honor of represent r bone I the 
ing a number of other Pacific Coast industries, I am neverthe por nd rried that 1 
less absolutely free to express my own personal opinions and } t fit tl 
views, and am responsible to no man for then So whatever (An of en wW 
ideas I may be able to present to you, they are merely my VI went into the mountair 
views, and if vou do n iltow~ether agree with then no one icterist have not har 
responsible but myself Aa ‘ wit 

My subject is “The Maintenance of Resale Prices,” and that t t ‘ 
gentlemen, has been the necessity for something to relieve the nt ' t but t 
present conditions in the United States, that have been brought tain ¢ metl 
ibout by other conditions that have gradually led up to this mmer I t ! 
situation Away back in the dark ages, before property rights nately thos nditior 
were considered at all, we all know that possession was nin¢ nece 1 nd 
points of the law, the ability to hold Finally humanity got t State t to find 

t point where there was a rightful possession, and, a 1 cons¢ lealing, tl dishone 
juence, if one man desired mething that another man pos nsequer there has 
sessed, he had to go out and find something else that would a ; 
create in the other man’s mind a desire to obtain that par onr — h that les 
ticular thing, and then they t down and traded and haggled with it, Iw like t 
ind made an exchange, and that characteristic, as we know it ot I v 
exists today with many individuals In Oriental countries they ! It tistactior 
love to haggle over a transfer In the earlv davs of trad , your | r r tt 
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have; it makes it « er to talk geographical length and breadt f the United States, this com- 
mission might with less effort and more power handle it. I un- 
rtance to every busin« man in the derstand that ir Association has already endorsed this bill, 
ild have read the Stevens Bill, and und I find it has been endorsed by a vast number of the most 
hat, but should have ré this report powerful reta wholesale iations of the United States, 
tate and Foreign Commerc: I be nd in view of the fact that I have only given it superficial 
of every man in tl room to go idv, Iam w ge to bow to t ipproval of those associations 
and get a copy of tl report and t I assume |} e, through t r officers or individuals, thor- 
nd see what the various business ighly ana ed the easure therefore, generally speaking, 
ve had to say upon t bject view of the condit s that exist today in the United States, 
this bill; a number of the people with which you fami n connection with department 
few are not altogether sfied ir tores, in connection with the I of stores that unquestion- 
t the bill will do. The o1 prepara re throttling business ar riving individual business men 
talk is, following th iggestior f t of communit m § y in favor of this measure 
wrote to me two or three weeks the ! t t et this condition. 
subject, to get hold of this report rl mé ire i re Cong You probably are ail go- 
connection with it nd stu t gz t upport it I engtl ! breadth of the country may 


t 


pI 
tion has been ver} rly vere port it There f Irse ng opposition from people 
inswers brought it ‘ that o believe it w ffect their terests, but the question comes 
hope that you w ‘ t re ery thir PF isiness ippose it does not pass, what 


we going to d It seems t e there are certain conditions 

f yu have read the Feder Trade t exist throug! the int it present that compel all 
: i 1 t vel ‘ ely that quest ’ t are we going to do pending 
the United Stat« vould t, w t re W ng to t should not pass? In that 
] of ' tion I thir tl ‘ just thing to do, and that is to 
I am enthu t ! nnectio! é por pe tior went ears ago we had little or 
will, I fear, soor this dis thing in the wa ‘ tior today the country is filled 
ecause I cannot help it, and be vith then nd t eg d, bad and indifferent, and they are 
you should knov things that t ex t f the vidual members make them. 
not because tl rigir 1 and I take rning wspaper and permit it to lie 
the result of some ter ears ¢ ir front é thous pay the subscription price, 
nd we have had r t deal of e get I t enefit from that newspaper, 
the effect it nt nunity in which we live, on 


nection with the Stevens ur e people wl t ( ently, if you or any other 
th manufacturer r the producer en in the t Stat nbers of an association and 
t or registered p1 t to not » not use that i not co-operate with it, you 
xing } ling | t< get or the benefit that c« t ou through the work of a 
to the consur ire N ther nd I } u few years of experience 
that in its br t sense the n tl work that est f 1 are very apt to say, “Let 
handise is not nplete when eorge do it } e ve to let a few men do all of 
the manufacturer to tl whol I nitiat nd uJ ng Ww n your associations, and if 
this reason that in those par ou do that ! at not the success it should be 
irer or producer w ha reated Our little Stat \ ere—I do not mean that as 
thing more thar re create reflectior pon tl é f tationers as individual busi- 
start a small manufactor produce ness hous¢ but it mparatively mall in number of indi- 
le around to mar f ye gentle vidual nd nsequé have been able to handle 


le in the United State nd the them collective i f 1 1 could not do in a national 
excellent article t we lon't ’ wiatior But three ! ind I presume there are 
ve no demand for it ve never ! manufactu here fu liar with our commercial 
juence, the manu turer has te onditior there wer numbe f failures in this city, a num- 
with the merits of t t rticl er f busins hous« with wh you dealt for many years 
with a belief in } rticle, witl i ontinued nd é i not nto bankruptcy because they 
the public ar ng their t | ne t ‘ bankruptcy because they 
emand for it. he will 1 ke t ty ‘ . . ‘ t s they did. There was a 

tr e, but it « n't | ice anything As a conse- 
ire that will enable him to present yuence, the tat ! ide t something should be done, 
profit that will justify the re nd r tte ther onsulted me. After all, 
reated that demat In ere ntlem¢ I am nothing 1 commercial doctor, and 
dditional capit t m t 1} é t nd when you feel the dis- 

e broad sense, he ha tt tr ! mpt ve beyond your own remedies, 
ress purpos¢ fr é Ist t "i ‘ zs ind who prescribes for 
that article, the t ] ! f 1 | nf the man, you take his pre- 
the manufacturer r tior t é tl line. My only proviso to 
nd quite p t t tationer that if tl vere going to employ me as 
ent ! right I t they ! take my prescriptions l 
pletion of t , If at t 1 fir re not doing you any good, 
finally tur? rt t f t the ‘ mi nd if I find you are not 
. held that wher $ n pert s the pr . ‘ : F n to you, of necessity my 
ved the f , et t putat , ind if my patient isn’t 


t he s done witl t t t it oing t f A t il doesn’t know that, and 
t hir ‘ 4 t r t w j ry } j ful commercial doctor 
what the ‘ ‘ therefore t ir : ipon the members of the As- 


ir doctor, following my 

‘ P P ‘ On t e f e Association and on that 
ae oo have [ grest e prir that they are prone to let 
nmawennte ¢ nat eorgre t. that ( £ f the time being, and conse- 
— nf ve ¥ t f merely a chairman, and 
hed f ’ eting nformal, and that—and 

ven me 1 f tl t ngs in connection with the 
not get thr ‘ eniy \ hat rule or regulation should 
onnection wit t ’ lopt vote of every member, no 
we Rill while it , " ritv 1 f that if a single man at 
oom dissatisfied with 


ght directior w f r it , t} result z= f n't going to carry it out, 
! t et r t re n't the law that enables us to 

‘ ize itisfied As a conse- 
than a direct ' 161 é t fore that Association has 
wer to invest ndit f t t we leave the room, or 


4 - ‘ ‘ ‘ y member can suggest 
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anything he thinks will better trade conditions, and we are Association in the matter f prices, first convincing 
simply one big consulting body We find out what every man vidual members that this st is absolutely fair. getting 
requires, and then we take a fair middle ground and make dividual, without agreement and absolutely independent 
every man absolutely satisfied when he leaves the room to fellow member, to try that st, putting it into practi 
try this thing out That has nothing to do with prices, and that it does improve his own business conditions, we 
the Association, as an association, has nothing to do with prices habit of stability in price I do not mean that thers 
As its legal adviser, | have a right to make any recommenda- been individual cases of itting those prices I pre 
tion I feel is of value or benefit to the whole industry, and if have beer ind if I hear of any of those cases n f 
that recommendation were not of value to every one, it would diately send for the individual member, and ask hin 
be of no value whatever, because no man in the community came to do it ind what benefit he expected t 
can expect to carry on any methods or be more successful than result of it, and I find in nine cases out of ten I car 
his competitors proportionately, in the long run l am per them the have made 1 1 take and that in tl 
sonally a great believer in men, and I believe that humanity is they would be better off if they allowed the stable | 
inherently dishonest; that is, I believe that the inclination of mair And having educated ur trade up to the fact 
mankind is selfish, looking only to his own benefit and profit is the price, the price is tained without diff 
But I also believe that habit is one of the strongest character- don't buy butter by the 1 n the East. but here in 
istics of the human race I don't care what the habit is And we do The price per r might be 35 cents, 45 
habit once created is very hard to break Consequently, my but if we can go to a reputable store and feel satisfic 
effort is to create a habit of honesty, fair dealing, confidence mind that the 35 cent we re paying is the same | 
in each other, and our whole effort is to make each man ir people are paying, that it the going price we ar 
that Association lay his cards on the table and say frankly satisfied, and we have confidence in that store I belie 
what his desires are, what he feels should be done We get the time ha irrived when ever retail dealer should 
consensus of opinion of the whole, and then there is always customers up to the valu f the articles that he 

a middle ground All matters are settled as between members relative difference betweer lifferent articles of differe 
by arbitration, and it is the quickest, the most convenient, the because a you have all | i from childhood 

least expensive form of settlement We avoid also the disagree- ill of the people all the tim: One of my orig 

able feeling engendered where a difficulty is allowed to drag was that the complaint would come in, So-and 
along or where men get into court iway my customer Now wl s your customer } 
The question is always asked, but this price matter, how man who trades with you He may be a permanent 
do you get at that? I think it is a very simple question to if he trade with you long enough to become per 
answer When this Association was formed, I asked them to the man you can hold busine is the n 
bring to me a list of the prices that the various stationers used to your store and knows who recognizes the relat 
in the sale of their commodities l appointed a committee of between the various article you carry and that 
three or four of the most careful men; I asked these men, not are the going prices and that they re fair, and that 
as an association committee, but as individuals, to go through ment ss tor to him: he t} 
that list and find out if those prices, taking expenses of opera- hold If ye mal because he come t 
tion of a fairly conducted tationery business, showed a fair Says your r WwW tter 1 me the | 
profit We recognized that, for instance, date pads or diaries, you will eg ot mer for the same 
which are easonable goods, have a certain value up to the balance that one I have hac ne or two men « 

first day of January, and after that the value decreases, that a say, ought I to do s ! Is this fair? |] 
fair profit on those goods is a much larger margin than you As tion lines? And | e said to then Suppe 
would obtain upon certain taple goods that sell the year home ! er this question ! go to your owt 
around All those various facts were taken into consideration, ind lool irself square n tl face and ask 

and this committee formulated a price list, and this price list would feel right if vour ec etitor would do the sa 
covered not only the retail selling price of the ngle commodity, t 1 I ou ly look at yourself 

but took, for example, a lead pencil, and indicated the price feel that doing this part ilar thing you would be 
at which one pencil was to be sold, the price for a dozen and you would be done by, g head and do it I 

the price for a gross, and it went on up until it arrived at the to lay out any course of pr ire And I find it w 
margin wholesale selling If the price lists were followed, a Thest ire very familia tatements to all of vou 
ten-year-old child could go into tne store of any of our mem no se t it the wor nd there are 1 pat 
bers, and buy a single lead pencil or 25 gross just as well and nection wit t, but it doe vor} This is the « 

at the same figure as the most astute buyer for one of the tl i? tl Lithographe Associatior n which I 
large public service corporatior My theory wa that those up to I nything t vith prices The d 
price should be uniform We all know the discounts, rebates tere d g s ir nd be ests 
and various inducements that ar isked for and that have been I repre nt, require me n the 1 f 

given to large buyers, but if the ndividual tationer i able With ther price ji i? tte f the world pre 

to say to the large buyer, “Here is our price list Ve have n tl \ tion I ! bout pr 

found this price list is sound, it based upon careful consid ind I meet it always t me wa try to tr t 
eration by competent men, we have adopted it in our busine fairl try to do 1 ione |} We 

and we do not care what our competitors do, that is what we tomers cor ind fill u t s to wl 

are going to sell our goods at If you buy in quantity you re doing but if the } { t 

get the quantity price, and if you do not, you get the retail I ar ri to | etitor r ng 

price If every one does that the thing i done \ i gz né ] ir pr mie ‘ r 

matter of fact, it is the much fairer way to handle your n doing busir nd w gx ft ont le 
dividual trade, and certainly lessens expense and complica lor th ne you Ww ! 

tions The committs made up that list, and after certain r 

visions it was printed and given out, not, mind you, to the l t intended t thing a it the I 
Stationers of San Francisco, not S alr issociation price list ( ! it when t n was in S 
presented to the members of the Association for their private few ‘ ‘ : s te their 

use, but it was published in booklet form and placed on sale, é | nt and 7 nf vith M 

just as the Western Union telegraph code is on ile Anv one ! ? far ( 

can buy it I made a personal recommendation to the sta 

tioners of California who were not member of the Ass tior t N \ t t 

and said “I believe from a careful consideration and exan 

tion of this price list, that it is the best ar most intelligentl) t fe t Fed ; 4 

prepared price list that has ever been offered, and I advise vou M red me t ‘ 

earnestly as individuals to adopt and use it 

There is no fine for not using it: ther n't a stationer tod 

a member of this Association, or a tations n California w t 

cannot use anything he please but havir shown what fa I nst ‘ 

margin of profit wa having giv hit 1 ready-referer ! £ t ti rt 

table that was of actual use, they all went ut and tried it t ! T 

and it has worked so successfully that tl mittec work t 

for the last two months, owing to war condition owing t t \ wit nd t " 

changes in the general commercial conditions in the United er wit t mn t 

States, have brought out a revised edition of that list, and that their } t. not o7 t , f the nu 

revised edition is now deliverabk ind should any of you gen every a tion I rep nt t Is t) full re 

tlemen want to acquire a copy of that, you can get it at a Associatior that tl have before then 

bookstore We believe this is the secret of the success of the record s I have in my VI ffice ind any questi iI 
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within t r jurisdiction, lan 
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I igree nt n re t prices, but if the 
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j ! ndividuals tl 
The must edu té t the thought The 
whole tl £ f vou I nvinced of a certa 
tior ng those lines Mr 
. < yy nt suggestion to me in conne 
matter that »% t the National Statior 
publ e of recommended prices, and tl 
conflict with the fede w, and that tho 
ents t f its me bers for general consid 
ha ¢ — n tl } it the United Stat 
st t I me nined and consi 
witl vt ! lif tior they might have 
part ] r munit that would take care 
M | H ‘ ces that have beer 
I the Natior Catalogue Commission beer 
tal ng t resale price for California 
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Mr. } The vere considered The Nat 
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[ asked the question. On 
turally be considerably greater 
freight would make little dif- 
es of the National Catalogue 


k Mr. Faber a question. In 
| it provides a fixed selling 
that fixed price is to be the 
just as the fixed selling price 
of the United States, and 
and the great consumption 
verage eastern manufacturer 
for the bulk of his trade. 
territory where there are 
ght rates and if under the 
e for all over the United 
int, rebate or consideration 
of the Pacific Coast, wnere 
ere perhaps with our overhead 
cheaply as in the East? 
wn personal opinion. I am 
! Bill, and I believe, manu- 
roods all over the country 
Stevens Bill, the resale prices 
be minimum prices all over 
associations can come in. 
established on an article that 
ind the Pacific Coast trade 
t 50 cents, the associations 
in and say we will charge 
nk they will be backed up by 
any legal objection to the 
making that price 60 cents. 
placed in a position where 
of 50 cents throughout the 
‘oast was compelled, owing to 
ons, to charge 60 cents for 
t would be left in a position 
hains of stores would have a 
price between the 50 and 60 
ery serious position with a 10 
In my own consideration of 
im absolutely for iegislation 
itisfied in my own mind as to 
ently elastic. I do not mean 
e so, I do not mean that it is 


ng that can be done as a first 


rst step, we won't make the 
it measure, but I believe you 
efully Some of the opinions 
re extremely valuable. 
ermitted to add to what Mr. 
inswer to this question, the 
statute having to do with 
specifically contemplates a 
tation charges, and I think 
f a possible violation of the 


A inder the concluding section 


mity in price, that a defense 
der the Clayton Bill, which 
insportation costs, and I do 
bjection to the Stevens Bill. 
rr ive measure undertaken 
tenance scheme, and I per- 
here as favoring this bill, 
question about differen- 


you, Mr. Dimond, for your 


REPORT COMMITTEE ON LEATHER GOODS AND NOVELTIES 
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t wv} rarely ever 


neighboring buildings, yet 
‘ for Christmas cards and 
nds of dollars. There is not 
1 number of people asking 
cards of congratulation or 
want photographic negatives 
ome of the numerous 
nking cups, thermos bottles, 
cameras, and all manner 
ls for use in the water, 
s of this kind which find 
t among business men. 
vast warehouse for the 
office or in the home, 
or entertainment of the 
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purchaser, but will help him increase his own business as an 
advertising medium or assist in a more rapid accomplishment 
of his daily task; in other words, the modern up-to-date sta- 
tioner is, without realizing it, conducting a department store. 

Various methods of advertising through display in the tore 
window have been tried and have resulted at times in so many 
people looking into the window that it has been difficult to 
get past the store without stepping into the street, but the fact 
is recognized that this is not the most advantageous way of 
selling goods. What is needed is not collecting a crowd outside 
the store window but the getting of them through the door 
where they can see your well displayed stock at close range, 
and a fine assortment of novelti« and leather goods will a 
complish this purpose as well a ny class of merchandise a 
stationer has to handle 

Let us mention some of the points so forcibly brought for 
ward by the Committee of 1912, which points may in many 
cases be utilized in other departments as well as in the matter 
of Leather Goods The first one is 

That good judgment must be ised in the buying of leather 
goods especially, and good quality material only be purchased, 
avoiding cheap and shoddy goods 

That leather goods should be displayed attractively in hand 
some show cases and put in charge of a competent salesman 
who must see that the articles are kept clean, rearranging 
them occasionally and watching the tock carefully so as to 
avoid being out of staple number 
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That proper advertising be used both through t 
and through the show window 





In addition to the advertising and the window displ 
lars should be sent to a good gz list t et 
year 

4 wholesome profit should |t ided to the cost th 
(irrespective of what department stores may harge ~ 
tioners, who naturally avoid ] ze the same grade of zg 
department tore must nece irily charge i prop r 
higher price 

It ji the ldgment of tl ttee that t} 
should in all cases be doubl Damaged or unsal 
should be disposed of at price rather tl ‘ 

I of more sal l 
be done several times a ‘ 

It onclusion, it the idgment of your Con 
leather goods and novelties can be ide the mo 
partment of any up-to-date tationer, whether h 1 
trict! commercial or not Novelties will sell wl 
goods do not and the quantit eather good 
profit in | gely iner major of 
tte yt mn the I 

OHN BREWER, ¢ 


REPORT COMMITTEE ON MISCELLANEOUS ITEMS 


Report of Committee on Miscellaneous Items. 

The Committee on Miscellaneous Items lost, by the death of 
Mr. Charles H. Numan, a mos: valuable and valued member; a 
man, who, by his long experience as manufacturer and jobber 
of many of the article coming under the care of this Committee 
could have been of great assistance in compiling this report 


We miss his counsel and deeply regret his passing from us 
in—what seems to us to have been—the prime of his active, 


useful life 
The year 1915 has been a good year for those dealer Oo 


situated that they could bring to the front the class of goods 


which naturally come under the head of Miscellaneous Iten 

The great war created a strong demand for maps and atlases; 
the very difficult situation in which this nation has been placed 
stimulated the demand for bunting and for small silk flag the 
ncreased travel to the West creates desire for maps of the 
western States and for railroad 5 des nad the ery laree 
increase in number of owners of itomobiles resulted n the 


their use ina pk isure 


£ 


sale of thousands of maps and guid 

The wideawake retalier does not stop to worr over the falling 
off in the sale of staple good when business conditions are 
against him, but tries to take advantage of popular sentiment 
and inclination, watching, like a good politician, for what the 


people are going to ask for next 


In many respects the past year ha beer 





A. Ernest Wallace, A. L. Jones, G. J. Sengbusch and B. M. 
Morris. The Bert M. Morris Co. Handles Sengbusch 
Lines on the Coast. 
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tivity in the ! nufacture of and improvement in spe 
office need Take one field Lit ¢ that of check pre te 
check writer Only a few I igo a check prot Ww 
“fad now it, or its succe or the heck writer, le 
by most business men as a ect ty The ime s 
smaller degree of adding 1 ind we expect 
soon tne n rket i mact é mbining hott t 

The dealer in office upplis metimes captiou t 
elling direct by the manufacturer to the consumer, t We 
it the matter in larger sense wv hall see that tl 
turer doing iliant mis I I creating a n 
n his product and it seenis or that he should be 
to the profits for so doing the ime tir he g 
retailer an opportunity to take tage of the busi: 
he the manufacturer—has w Ip We must k 
operate witl the manufacturer the sak of n 
larger appliance for office 

Along other lines great t have been 1 





H. L. Hewson, J. H. Schermerhorn, A. C. Bowles, 
All Dixon Men. 


Cc. E. Wehn 


uch items is sanitary moist eT! letter opener 
sample case waste baskets, tele] ne arms, bracke 
tensior In fact the improve nt made n th 
good ire oO}! ind so gz t t ne has t be 

r he é ‘ t » be ed o1 insala 

The retail stationer is most fortunate in that he } Pe t 
opportunity for development ar of being of real serv 
the community than many othe ne The clas f 2 
carrie Ss so diversified and in su Iiniversal demand 
pending as so many have to d pon easonable art 
goods that are needed every n the vear and « 
in the day You simply have t find the right me 
let the purchasing public know 1 have the goods to be 
to sell them. The problen not much that of getting 





re wil might otherwise buy f 
. S e g question of getting t S¢ 
y r store t interested 
i by Ip] ng their, to that 
‘ ind mis neous items fturnis! 
s can be done As a rule of tl 
much in the large sales as the} 
te say the percentage of profit gre 
R é eous iten t n on staple goods 
‘ i l watches the 
dead one, but be 
u must et the purchasing | 
t Ss ignets of the st 
iwing customer 
i sell staple ¢ 
\ 1 I I ort us keep in & 
Ss = nave any meal 
} ten d, white, invisibl 
yg ! ving ng machine ind 1 
r | w generally used tlt 
l it the sale of tl 
ser ( er il i imple 
h price ticke it 
sn I s of merchandise we 
would inclose w 
the proper display of 
ind 1 er would be astonisl 
‘ I At pr r matter of displa 
entire to t tiative f the retailer 
Without nging on the rights or privilegé« 
Book Committee we can perhaps call attentio: 
imber of ve iseful n laneous books that o1 
I é Household expense b« 
pu ince reg ters corporation record 
st 1 1 } nventory book 
ight t the attention of your 
S ‘ ( ts hold that 
£ « ne be n the d splay M 
t 4 | ; hold zg f the owner of that 
mit pit r ee es does not depen 
S t 1 practically pu 
! é yn public demand 
In Cl the windows of the lea 
tioners hay vnat rke hange in this respe 
pa 
Reg ‘ ng f xe or cartons we would urg¢ 
ire! t el not or the top but also on o 
mal retailer have to « mize space on their 
proper be £ f package vould prove of great 
es sol the clips and paper 


the market We took t matter up with one 
esl 1¢ He idmitted he hac t 
of it that w and pr ed to rectify it at one 
nf : ‘ ; evervthing 1 ble to co-operate witl 


ication for 


Mar ! nufacturers re trying by all the m«é 
power to help the retail stationers sell goods. Thi 
good busines policy, but the retailers appre 

I rded ther much as they shou 
ittractiver by which many goods are put uf 
espe ] e ¢ our pencil manufacturers, add 


as 


ES 4/ 


manufacturers know 


il t 
wl hat their efforts are p! t 
As was noted e re t Committee made at the 
: t Convent t os e items coming under our 
, see ise depen: te ve! urge des ipon their proper display, 
roods i W igain ure ‘ i t co-operate with the 
net manufacturer in his national ive ng It is the one best way 
, Kee} su > 5 

rt nuf J ! I e retailer in many cases 
: ng his g tl ! é it a popular price. One 
I : use stands out ‘ nm the past year, viz.: Pencil 
i rpener the sak \ cl ny stores increased in the 
of 1 t A e-de neil sharpener has come to 
t a house eces tead of being merely an 
it DI nee for larg« ffice We w of many cases where the 


f another for his children. 

\ demand can be I pu good article at a popular 
we price rather t n t it irge profit and make few 
ng ‘ and the itput pensates the manufacturer. 


ir} We } een } true tl proven in the automobile 


stam} el nd the e! £00¢ sold by stationers which 


put wl “ be made an inducement 


wn pul f , 1 the to push. 
i‘ ; 
the né f , tands there is room for 
great im} ve { t ossible to adopt a uniform 
t nd of 1 } t i soon become unnecessary 
the retailer t to « 1 large variety of pads? 


The k e leaf ’ turer found it practicable and 
table to adopt t ! ind the manufacturers 
lendar pads ar tands « é do the same, gradually 

to the standard adopted. 

ink he retail dealers } e it wer to bring about these 
the a or ! ted efforts impress upon 


: I é é 
be inufacture the é form standard 
For the average tat if the greatest problems 


reg ' tockkeepins oo t a With 549 varieties to 


the ! ‘ demand very change- 
Some eal ef i ears—others very poor. 
ire rea t ner f the stationery business 


After the tl f v} the best plan to unload 
Not to an appreciable 


es montl pas i \pril or May the diary is 
ost a ‘ I 
W oul t he ble [Trade Papers to establish 
x nge or ‘ ns t t dealers the country over 
vy selling toch way dealers could help 
ther rather thar it 1 the consumer. This plan 
™ tot ‘ possibilities of usefulness 
pan Trade Pay espe " f by a schedule of low 
a rtising rat I popular, and it certainly 
ne ove great be fit to t itioner 
- Ly l asse tior mie re using some such plan 
Ww, ¢ I f ‘“‘overstocks"’ and pre- 
, enting | list at r ilar meeting, but stationers in towns 
where thers ire 1 o! have, at present, no 
, ich opportunit 
a Co-operatior the watcl i of the present and the 
; tful tted, 
DWARD Y. HORDER, 


t Chairman. 


REPORT COMMITTEE ON CARBON PAPER AND INKED RIBBONS 


To the Nati Association of Stationers and Mar 
M Presic t Getler 

nstead f ending out list of questions to the ent 
bership of the Associatior ur Committee th year 
the plar f writing to the most representative 

i their ex] would be a good indi 

general in t epartment of the tat 

\ rding t list of questions was submitted t 
member f the Associatior ocated in nearly a 

g£eT t é esenting nearly is possil 
f th 


The result w most gratifying in*that a large majority 
ort th isiness ir I n paper and ribbons 

ng, varying in degree f nominal steady growtl 
Inere per eer The two most prominent 
emis te he handling of 


we] ivertised br nd giving this department more 


tention 
( perati I f also given a very just 
- nition i re, ’ te 
dopted ‘ 
A few report their isines } line as about the same 
= y last year while e reports é ease most of these cases 
a to be laid t the ncrea tivities of the typewriter 
us 


rencie ind ‘ er } ising conditions in gen- 
particular n the East, r its share of blame. 


rt Blach irbon ha ve to | far the best seller in most 


the ties, the purplk en the two or three. Blue carbon 

tior mentioned t equaling the sale of 
Dla I 

rhe f wing ¢ ro! received recently from 


of the large manufacture! tate very clearly the reason 


rea why the tationer hould re end black carbon for type- 


ons The growing sentiment f f black carbon is most 
endable ! hould ged in every way. There 





























Charles M. Marshall. 


is surely no sense in makir ! ther blue or purpl t 

neither bei as indelible as | The purpk n fact S « 

tirely fugitive Therefore il ! that desire to preserve t 

its record for i decade or more to come hou use bla 

all mean As a matter of infor tion, would iv that bla I ! ‘ 

is really the only true carbon paper, blue and purple are real qu 

only coated paper and are termes carbor maper merely ! r 

way of designatior because bla s the only carbon paper box. or 

That is easily understood wher iv that is the only one Some n tior 

that contains carbon The ¢ 
“Now when we consider Per Carbon, for whic the demand f tu 

is constantly growing, the blue een to be the most popular tha } rl 

In the use of pencil carbon of irse there is no need to ! of statie nd 

sider indelibility, a the purpose for which it is used 4d ‘ ‘ bargair 

not require it But here again the blue is more indelible than nothing dow 

the purpl We fine, therefore, that the blue used in about We 

ninety per cent of case the sale of black pencil carbon being to cor ne t} 

somewhat limited merit. ft] cu 
For single coples there is nearl in unanimous vote in favor udivert ng and 


E. D. L. Sperry. 


of recommending medium weight carbon 

The opinior however ire evenly divided between mediun 
and hard finish for this purpose 

Answers to the inquiry “What your experience with low 


A. C. Moench of the A. Carlisie Co., San 
Francisco. 








——— - —_ 


Harry D. Dye of Patrick & Co., 
San Francisco. 








John Brewer 
‘ 4} t i 
I re} 
I \ 
r ! St nz 
! t pr ‘ 
I s robable tl 
1 tie retailing : 
t n favor ¢ 
I int of direct sellir 


vy attempts to get met 
r r local dealer a 
\ gz tenden in 
‘ ! standard line of 


degres the benefit 


reatest 
the manufacturer 


I D. L. SPERRY, Ct r 


BARKERDING 
MITCHELL 








Carlisie of the A. Carlisle Cc 
Francisco. 
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diagnose matters on broad lines for 


iterests of all concerned. Early in 
that e of the first matters to be 
this elling end, for the industry 
ice f dispensing the manufactured 
urees than the legitimate retail trade. 
the ndition. The manufacturers 
ng hat they had to effect a reform in 


needed not a great deal of 
most hesitating members the abso- 
this line if we desired to accomplish 


ting f March Ist the following reso- 
I 
association that no mem- 
to any one not a legitimate 
ns { to consumers.”’ 


cturers, I am very glad to 

ist resolution I have not 

nee our people have not lived 
ht drive this matter through 
ble, it was understood that 
office every overture or 


m an irregular source. To 

A being turned down and to 
n irregular demands, the 

rted turn-downs, and in 

has published over 100 

people. Of course, it was 

t though irregular pos- 

it it was understood that 

ved It was very gratify- 

ement of this effort not 

vu would aid it in any 

1dmit that we need your 

for while our associated 

ty of the product, there 

who have not as yet seen 

with it, so that the manu- 

re still operating through 

get away from. We ap- 

way be somewhat detri- 

j feel that we are sufficiently 

t A mply have this to suggest 
that if you find a sale to a 

the conclusion that the desk 

it report it to our office 

eta ble, we will be glad to in- 


e actual facts. In all prob- 

ilar manufacturer concerned 

re zation, and then, of course, it is 
the action or not. 


tl t When your committee 


21st Ju your speaker invited the 


imunicate with us where a 
Within a week thereafter 

te us in reference to a sale 
supposedly, where he had 

t wit iid sale Your member was 
disclosed the fact that our 

tever with the consumer; that 
egular dealer, so recognized, 
respectable margin basis. 

elf as to these facts and ex- 

terms It illustrates how 

we shall be glad at any 


! itters, either in criticism 
! tice from your last year’s 
ied a little booklet, ‘“‘Who’s 
rld You can readily apprectate that 
effort to treat only with legitimate 
Ww) Who" is quite an important 
nu er of instances we have been 

ze t t it an important question. 


t stationer and office fixture houses 
igh which desks should go. 

vhich hardly holds good. You will 
ways represented properly, 
questionable, since the 


fr t rather insignificant factor 
esk if turers, in a way, are com- 


please, the household furniture stock, 
th the office desk line, though 


manufacturers of that commodity at solution to the best 
lers, let us hope that it may not be our effort we 
ind the lamb lying down together, seriously nsider 
irmony that that old ng portrays had gotten int practi 
cturers is only too often | ked upon product throug! the 
not only the public, but the retailer You know the st 
much of that aim |! entered into were not slow 
thi matter, and 
broadening sense of wh right discussion to show 
er view is entering int rganization bute — fan el 
Sam, who compelled it rganizatior nything 
ling lines which are more succes As a result 
ee practically the n ifacturers of ution was r 
zed, and the old ng of “Com Moved tl 
displaced by ( peratior s ber sell , 
tead of setting up | whereb deal , 
destruction of r ted pital Y 
s rather ( 
“Co-operat t pling Ww 
ends” and it i a 
4) 
every phase ot ! t , 
ently been well " t n t 
hed calve er er! 
= long i t t 
but when the; f 
tied both. It 4 thought nee i 
it u ty there r t} y 
recent item eg F tl t 
the late lamented | t zt t 
ter being rather nut w 
l, of large |{ 1 
he had tl r 
rpower him and « ver I t 
nough to get to hing W I é v 
the insane sylur t ] 
organization matter r zing t t 
operation sanit isi! ind : “a 
privilege of looking ir t 5 , 
noted that yo ered P : 
tes s your ot for 
I 
e for your mut I dated ; 
et You «de l r 
trong t S r 
¢ tability in 4 acs ‘ies 
‘ for in the f t egal smer, t) 
ways found t ! t : 
rganization agreement ever t once with 
1 cannot make the pr l & t tivat . 
have dragged him t the troug! bilit ou Ww 
inization work must be the oup- not a meml 
ng “Co-operation is combining force ip t 1 whet 
ry thought, gentlemer prompted Just to ; 
to send your speak 1 t the fl 
nvitation We realize that the ir member of 
the dispenser of the manufactured ippose 5 
the effort that our manufacturer ne of 
the interests of the dispensers, you made } 
ynsidered, but conserved Wwe been cut out 
ration in our effort positivels ire . 
there was a sentiment broad that member |! I 
anutacturers pro] é t perate the goods had beer 
ests of the men our ¢ l old | 
speaking, the ret ! l rn Your member 
ntlemen who met Ww m I sé } 
vill bear me . \ , } 
I f t Your ! } had he 
ssociation wor ve be ‘ r suggestior long 
portance of the f I f the Year Book that ] 
organization t j Vr n ti Stat ' 
r t the retail «¢ rat I ct nect 4 
gainst it ealers, that qu I 
these rre t hot} ne at tl tir 
‘ Ti selfish + I iZ ; ; 
Mar men will Sor } t 
t it will do t re the eit 
‘ educat t if r A prett ! 
: our trade « . ~ te : , . . a 
‘ fror elf " + te ' . . tow 
dustr There +} tationer at 
or Ke ours ar 4 in’ r ‘ ‘ f ft 
e of the Ass : Of P Theref ; 
t imong themse re pelled t € g1 f 
nd then wit! ou. t wl h the rm r 
f the said commodit fort mnt ending erent of 
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W. W. Buchanan, 





tioners. 
Henry E. von Wedelstaedt, Director Ee. ¥ 
From Stationers. 

In a wa the question possibly hinges on Where will the re é expense ts ou 
public expect to find an office desk In the natter of Re-Sale FP 
In many cities we find stationers, office outfitters, as well I tal it that the less we 
as ome legitimate household furniture dealers carrying desk tailers, the better You have 
stock and doing a considerable busines in the line Shall we tior al is the manufact 

say either of these shall not be considered by desk manufac eated th ubject in a 
turers wher representing invested capital ind = legitimately prope re ile price in the 
pushing the line” ke ' other similar I 
Then in small towr do we not often more likel find the line ‘ ind o-operation o 
in household furniture stocks ailur There are those 
I notice in one of your committer last recommendatior the heriff points it out S 
that it recommend to manufacturers discrimination against ind matures differ as to meth 
dealers having no furniture department This may be right indeed conundrums, to thos 
and proper as against a competing near-by dealer who has argir necessary for succt 
such a department, and i 1 matter for further development Many are eventually s¢ 
Then, too, it calls attention to the fixture manufacturer, who It is dead ure that price 
does business on a close margin, advocating that the extend rather than a profitable tur 
ing the line to such wa detrimental to the legitimate stock ind must eventually result ir 
carrying dealer There car be but little argument or this You have read the stor 
question. This method is a twin brother of the practice of “go father at night, what that noise 
betweens making bids on Government contracts and business epl was That, my ( 
of that kind As there is no investment at stake and the pa work da ind night s 
s sure, it has become a practice by many to bid on a small ffects of profitless or pr 
margit The contract is made publi others become con end reached 
versant with it and, presto, you have set a low market stand The on regrettable feature 
ard on the product It degrades the industry, and with your those wl iuse it, it at the 
co-operation | am confident that our manufacturers will ulti nder those who operate 
mately stand against such manipulation well as I i detrimental eff 
This includes all so called curbstone brokerage efforts and the rhe only panacea is educat 
like ectl ire doing our s 
The second hand dealer also is a species of degrading tend peed 
ency, that possibly can be discriminated against, as detrimental It tf me to point « 
to the manufacturer and legitimate retailer alike However | ou to the manuf 
we fear, gentleman, before manufacturers can do much in that that n I f your cast I 
direction, the regular dealer will have to give earnest considera per cent to market it. So, foe 
tion of his not infrequent practice of effecting sales and grant fellow u do not hold 
ing a certain credit for the old second hand fixtures on hand er cent margit At that 
In other words, not do a second hand business themselve in get ver h fy snou 
Your committee also calls attention to the unnecessarily larg: Manufactur annot ¢ at 
number of manufacturers’ styles and sizes of product Th in and will agitate a profita 
naturally is the outgrowth of non-co-operative competition, i: retailer 
any industry, and the desk industry is not free from it I car In this connectior ow ! 
assure vou, gentlemen, that your hint will not be lost As our endeavoring to do in a large 
manufacturers study jointly their own interests, this questior FANnIZAtior you push forw 
will readily be solved Standardization is a present day ques vour dealers in local sections § 
tion in all organized efforts, and the conservation of their owr ime table regularly Honest 
interests will doubtless prompt early steps along this line sanely thrast it the little tron 
especially when emphasized by you dealers, in this way ests of al In other words, cu 
Along this line, it will be of interest to you to know, that for cal competitors and work 
the past three months the question of standard mahogany and Yo need not agree on prices 
oak finish is receiving earnest thought and the annual meet ire what you eact irpose t 
ing in November is to give this subject special attention, witt lot of cure 
a view of adopting some definite colors as standard and to b« Manufacturers are indeed ple 
governed by them. Of course, it can be understood that manu recommendation that a ba 
facturers must maintain a certain element of individuality, but ibove manufacturer's cost st 
we are advocating that it be done in construction and work manufacturers are pleased at t 
manship, but operate along more established lines, on finish, ously considering ways and me 
to overcome the endless trouble of “matching up’’ which is an cause of the line being badly 





Director From Sta- 





ve 
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Horder, 


te the n nutac ] 
inufacturers Say t 
own troubles in that 
Your program ha ult 
nner The maintenan 
le most important 
t Ss a matter that 
ffect, as all coer 
trade who neve! ir’ 
goods i humar ful 
Some of these methe 
Inderstand the nee f 
gh their ultimat i 
z and a failure to lke 
roduct be the practice 
ire and loss 
‘ farmer's boy isk g 
ind the wise old grang 
mortgage on the far 
onstantly the detrir 
practices nt is 
t t that wl 
time er Isl) t ts 
a in ntellig t 
he ware mee ¢ 
f | stud ur {fi 
it well, and I 1 ( 
it ou should d 
s, the product ire 
you fron 0 pe cent t 
1 criminal, to self, ar 
es te it least 1 | S 
diy see where in 
‘ ill of ul i¢ t 
ou a ale pr l 
s p ce or the par 
iggest that what you 
through this ational 
maller way locally 
their feet unitedly unde 
openly discus matt 
to the ultimate best in 
more closely vour ir 
greater local co-operat 
uss the need and ther 
That creates a wonds 
to note your committees 
2 per cent plus freig 
e maintained I say 
since they have been ser 
oO insist upon it This be 
ralized through the appl 


jem 


! 


Chairman 
Miscellaneous Iter 


Committee 


ns. 


r 
f 


ation of too low a margin in the resale price Indeed some 
lave gone s0 far as to advocate a Campaign, where manu- 
acturers would refuse to countenance orders from dealers, 


whose re-sale price was below a definite and safe margin of 
profit So we wish you speed in your effort, and may we 
ynitedly and legally maintain a safe and sound basis, to all 
oncerned An old proverb, It is good to begin well, but far 
better to end well 

If 1 gentlemen will take heed on this resale matter your 
end will be well.” Another old proverb puts it He who 
wks not before finds himself behind May none here find 
themselves ‘‘behind 


You, of course, will find the price cutter in your ranks. He, 


like the eve present dandelion in summer time, is always 
present in business. Still, since the manufacturer vill, with 
our aid irage and discountenance it wherever possible; 
ind then nce the Federal Trade Commission is fast leaning 


t 


F 


National 
prosecute 


and tl 
le gally 


prohibitior f price cutting, 


machinery to 


legal 
izgue is building 


owaras a 


Trade 





ADDRESS BY H. 








Vl by ind NN f the National Association of 
s ‘ Manu ] Having beer ju ed t 
nventior the ibject of the export t es 
I have n to speak brief ind to confine my remarks to the 
isine An s the company with wl 1 | am 
! t s to Mexico, Centr I South 
Ar Puerto I nd the West Indie 
The Euro] n war | re than any other ight 
entior Amer r nufacturers to condit in Latin 
\ é ise has brought t ] ¥ busi 
! ‘ fron merchant Latin 
Al VI f our s and factories have for me years 
ede er export business to keep ther nning full 
‘ t would now em that this hope for n reased 
x por at fulfilled It is appar t to all 
ur that territory, with huge iying power 
d con ] pt I has beer eltner neglected or ent « over 
I ¢ t vi t nmsumy} 
that powe of any « on 
i our be small, beca irg 
ve populatior TI “ 
( T pp t ntries 
\ I I zn must be base nder 
‘ £ ne t r fort propositi« ved 
( Conditior I early ever 1 ry. 
t othe suntris In t I nd 
efer re part il to stationery nt I ly es, 
vreate been held in Eur 
princi box nder 
r dt i big porti 
‘ l Ss, ¢ I d Englans la 
’ ? I? er t \ ods 
\ ifa I my t in 
t was t it 
4 id £00 } 
ne 
rT r i 
Ame ment TI er 
he n various i 
t wl ] f 
Zz knowledge nd 
. of payme 
ven a huge drawir 
‘ t I r ) in the pa r 
: t I n Germany 
twe t time, though, of course, wit nte! t ‘ 
I } é n even longer tern 
- t ire ! 
j iQ whether it 
re bsolutely ess¢ ) 
the ting g credit n tl the 
’ rly Gert . 
rR man years t 
r wl t? 
w 
he , f t must t t 
+ + ee + ne led] 
put ¢ itie ire colle t 
tainer outer ke To meet thi t I 
manufact r s pre ] tainers and cast t 
uterial ' et ‘ trong t y ‘ 
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it, it would appear that a rather! cky road is showing up for 
the price cutter So we bid you to sanely compute the neces- 


fair and legitimate profit on your 
that’’ whether here or there, another 
weed himself out. 

not overdo this to the ex- 
ch profit is often as bad as 


selling 
then 
may not He 

Of course you wi 


price with a 
‘Stand on 
will soo1 


sary 
wares, and 
be watchful 


tent of own undoing I 


youl 


too little Then you know som« ne has said “Riches are but 
the baggage of fortuns and baggage is ever a burden. 
A good name keeps its tre in the dark, and it does not 





depend necessarily upon riches, but rather on honest and four- 
square effort to self, those depending on us, our competitors, 
and the interests we re in contact with 

The selfish, the price cutter ind the dishonest are not in 
this class. Their lust: oon that all know it and they 





reap their own reward 
On behalf of the Associated Desk Manufacturers I sincerely 
thank ou fe tl portu t uppear before you, and we 
vis ou su effor 
H. MEYER 
o! ng order \ 1 example, where such duty 
t pre I I inufacturers of papeteries 
pu iy I x i I $ A paper boxes, containing 50 
I I pay I shipment to those coun- 
tr where envelopes | é i ind the paper another duty, 
th Euro} supplied these goods packed 
el ul I ter assembles the envelopes 
paper, after ng made a table saving in the duties. 
such j “ are frequently imported, 
" ked ir gshe with the nsequent saving in duties. 
It must be re t t the nethods of buying and selling 
ftar , ind, the fore, correct. This is par- 
¢ ilar ‘ g where the cost of im- 
I t p ter than the cost of similar 
f l igt é Large containers are, 
therefore or advantageous for the 
} ‘ , } nt f these e the people who must be 
timat t trade, and their legiti- 
ite and proper st equence be carefully studied 
I in manufacture is recog- 
‘ t é t but the main issue to 
en mn the t } been t terms, service and profits 
| t ! f ti ! t must turn to us, and 
wh we re l t ot lose sight of the fact 
that wv t j t ide in a satisfactory man- 
" t t ent business The question 
ents the A irer is this: “How can I 
nswer is this: “Do your 
l é ‘ understand the require- 
t Ls particularly with houses 
ne n intries I refer to.”’ Such 
"i leve t e f 1 r they are familiar with 
tl ike direct connections 
with houses t t é there are many import 
int and re é through which you may 
Hy ! ting I on house, be sure 
nd enterprising. There 
n not possessing these 
in handle your line or 
tory, and specific coun 
be given to those best 
Ha t t t contract with the com 
ished energetically and 


personal solicita 
ness and not simply take 

if properly given, a 
late compensation 


hould be considered ex 


tailer is not entitled to 

erns have made the mis- 

Ww price to the user and to 

vit t ‘ tt egitimate wholesaler has 
n hil honest efforts to 

in goods You cannot 

le prices in the foreign 

I me, and the wholesaler 
much, and possibly a 

t forget that merchan- 

er, and that neglect of 

r f cture represented at this 
this new field. There 

ir § nd the prospects for the 











82 OFFICE APPLIANCES. October, 1915 





future are encouraging As I have said, you should market difficult and even impossible is form of piracy can be pre- 
your goods in Latin America through houses of unquestioned vented by prompt action in securing copyright protection be 
reputation for fair and square dealing. The concern that prac- fore the infringements can be attempted 





tices sharp trading tactics will lose out The Latin American 
: ; In conclusion, the lion’s share of the Latin American trade is 
is, in the main, honest, and will at once resent any dealings 





that are not wholly honorable and straight available to us today. The permanency of this new trade de 
You must deliver your goods as represented and stand back pends upon our ability to handle it properly and intelligently 
of them. Goods must be securely packed and invoices issued It must not be forgotten that it unlike any other business we 
in strict accordance with the customer's instructions. Corre- have handled, and we are called upon to specialize Ww ild 
spondence should be carried on in the language most suitable not make the frequent blunder of enforcing upon our Latin 
to your customer, and your advertising matter must be in the American customers our methods, but we should rather study 
Spanish language, or if for distribution in Brazil, it should be their requirements and do our best to comply with then 
in Portuguese. A salesman going to those countries must speak After all, these requirement ire not difficult after you have 
the language fluently, and know his goods thoroughly. He must become accustomed to them and have secured a fair \ 
be a man of culture and refinement and of agreeable presence. of business Many a manufacturer, who at first complained 
Another feature of importance is that of the protection on of the details and conditior of hipping, billing, et now 
brands and trade marks In every country the manufacturer finds the business agreeable mparatively easy to har 
should have his brands, titles, trade marks, etc., registered or exceedingly welcome in these times ie Ones 
copyrighted. Infringements are not infrequent, and in many of which I know. is fairl busy as a result of having spent 
instances have made the sale of the original or legitimate article money and time in the past in developing this export busin 
T< 
MISCELLANEOUS REPORTS 
Report of Credentials Committee. Report of Convention Committee, Mr. Crocker, Chairman. 
Mr. Chas. A. Lent, President The members of the Convention Committee have labored 
Your Credentials Committee report as follow hard for the last three days t irrive at a decision as t where 
Members registered 113 the next convention should be held We have had 1 is 
Visitors registered 52 NVICATION s from points in California (laughter), but after g g 
due weight to the invitatior tendered us the committe « 
Total registration 165 inanimous in favoring Atlant Georgia, as the next F 
Ladies registered 138 point (Applause. ) 
Cash received from members $1,695.00 Mr. Huber [I will offer a re ition providing that the next 
Cash received from visitors 780.00 Place of holding our convention be Atlanta, Georg 
(Seconded by Mr. Arey ind unanimously carried.) 
Total 2,475.00 Report of Executive Committee. 
Respectfully submitted, The report of the proceedings of your Executive Committee 
for the year 1914-15 is restricted to four subjects, as follows 
EB. E. CRANDALL, Committee The election of new member the dropping of delinquent the 
discussion of miscellaneous business, and the casting of votes 
Necrology Report. on referenda submitted by the’ Chamber of Commerce of the 


To the Officers and Members of the National Association of U.S.A 





Stationers and Manufacturers of the United States, as- Under the first head we have to report that all new mem 
sembled in Convention at San Francisco, September 28, 1915 bers whose names have been : ented prior to September 
It is our sad duty to thus formally announce the death of 1915, have been duly elected in accordance with the appropriate 
four of our members during the past year provisions of the by-laws 
Mr. Frank I. Ellick, Omaha, Nebraska Born July 20, 1870; The delinquents on our records at the present time have 
died December 29, 1914 been dropped from the rol f membership, as provided 
Mr. James A. Dorsey, Dallas, Texas jorn December 11, Article IV, Section of the by-laws. The names are as fol 
1867; died November 21, 1914 lows 
Mr. Charles H. Numan, New York, New York Born June Bartley Bros., 611 Spruce street, Scranton. Pa 
21, 1860; died June 25, 1915 Bidgood Stationery Co., 67 St. Francis street, Mobile, Ala 
Mr. William Rodiger, Chicago, Illinois jorn January 19, Commercial Stationery Co., Ltd., McFadden building, Ha 
1858; died August 30, 1915. ensack, N. J 
The passing of these men calls for expression from this con- lames S. Cooper, 326 Broadway. New York City 
vention, therefore be it W. H. Coyle & Co., 1111 Franklin avenue, Houston, Tex 
Resolved, As a token of our sorrow in the loss of these our The J. W. Crowdus Drug C illas. Tex 
friends and fellow laborers, and in recognition of their fidelity Durham Book & Stationer ‘ 112 Main street. Durt 
while among us, that suitable space in the year book be devoted N.C 
to this minute, and that we extend to their dear ones our W. H. Gunl ce Chair Con . Wayland. N. } 
love and sympathy in the loss they have sustained The A. S. Hustwitt Compa: 14 Adelaide street. W.. Toront 
J. M. PATRICK, Canada 
NATHANIEL A. HANAU, Moon Desk Company, M ezgon, Mich 
J. FRANK McDONALD, Roswell W. Moreland, corner Mechanic and 24th streets Ga 
ALBERT W. WILLIAMS, veston, Tex 
ARTHUR P. JACKSON, Frank A. Neff, 172 Essex street, Salem, Mass 
URI DOOLITTLE Nelson & Company, 221 North 20th street, Birminghan Ala 
P Norfolk Stationery Co., In¢ { Grouby street, Norfolk, V 
Report of Budget Committee. Office Outfitter, 445 Plymouth court, Chicago. Ill 
The Budget Committee beg to report the following as our Peerle Carbon & Ribbor fz. Co., 116 Nassau street. New 
Budget for the year 1916 York City 
Secretary's alarv $2,500.00 Philadelphia Trading Co., 1214 Arch street, PI ladelphia, I 
Secretary's expense 500.00 William J. Phillips, 188 Market street, Newark. N. J 
Travelling account 1,500.00 Pierce-Ambler Co., 254 Main street, Poughkeepsie, N. ¥ 
Printing and postage 1,500.00 The J. W. Pratt Company ne street. New Y« Cit 
Sundry account 50.00 Radcliffe & Co., 144 Pearl street, New York City 
Year Book and delivery 500.00 Rockford Office Supply Hou 119 S. Main street. Rock 
National Catalogue Commissior 3.000.00 ford, Ill 
—_ John R. Runyon, Park place, Morristown, N. J 
Total $9,550.00 The Serfling Company, Lt | Ottawa avenue, N. V 
Rapids, Mict 
Respectfully submitted, Norman H. Smith & Co.. ttn atveet. Wane 
CHARLES N. BELLMAN, Stationery & Office Supply ¢ 6 Broad street. Ss 4 
ROBT. D. PATTERSON, O. M. Steinman, Inc., 79 Duane street, New York Cit: 
ALBERT E. SCHWABACHER, Texas Drug Company, 900 Commerce street, Dallas. Tex 
Committee Trick & Murray, Inc., 72 Columbia street, Seattle. Was} 





Re me one = 






5 OFFICE APPLIANCES 83 


Typewriter & Office Suprly Company, 702 Tenth street, N. W., merce of tl 


f ie U. S. A. will be fully explained in the report of 
Washington, D. C the National Councillor 
P. F. Volland & Co., 100 South Michigan avenue, Chicago, Il Respectfully submitted, 
Willian Printing Compan 156 Fourth avenue N Nash- XECUTIVE COMMITTEE, 
ville, Ten! B 


Gunther Wagner, 24 Stone street, New York City CHARLES A LENT, 
Hans F. Koeber, 403 McCormick building, Chicago, | ROBERT D. PATTERSON, 





Observation Car Forming Tail End of String of Rubberneck Wagcens on Trip From Golden Gate to Cliff House. Those Standing 
Are C. E. Peiton, Robt. Gillette, Arthur Jackson and H. H. Meyer 


Ye Stationerie Shope, 25 Fenn street, Pittsfield, M Report of the Board of Control for the Year. 


I™nder the head of mist nex usiness we be to ite that Your present Board Contr is met twice since the elec- 
the subject referred t the President's Report pertaining to tion of its member n tie ifternoon of October 14, 1914, at 

tior 1ddre ed to certain manufacturer concern- the Hotel Bell e-§ itford | delphia, Pa., and on the 
ng their all d dealings th so-called stationer tor vhicl ternoon of Septe ‘ l t the Fairmont Hotel, in San 





4 


George Wolcott, Irving-Pitt’s Pacific Coast Man, Takes Miss C -lpav-s of New York, Mrs. McNanis of Los Angeles, and Col. 
Mulberry Sellers, the Original of Mark Twain's Famous Character, for a Motor Drive at Coronado Beach. 


hat f resentation at t t ‘ ! nectior t} t t y routine matters were 
ention at the har f iT tral t } ' ment at this time 


1 by the Cha ( ( LS A. LENT, President. 
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COMPLETE OFFICIAL REGISTRATION 


Abrams, Albert B., Geyer's Stationer, New York City 
Alfred, A. S., Geo. B. Hurd & Co., Los Angeles 

Arey, L. M., Arey-Jones Co San Diego, Cal 

Arding, Walter A., San Francisco 

Baurles, A. C., Jos. Dixon Crucible Co., San Francisco 
Baxter, F. W National Blank Book Co., Holyoke 

Black, Joe, Isaac Upham, San Francisco 

Burgoyne, J. L., Globe-Wernicke Co San Francisco 
Carter, Richard B., The Carter's Ink Co., Boston 

Carlisle. B. M., A. Carlisle & Co., San Francisco, Cal 2 
tush street 

Crocker, C. H., H S. Crocker Co 6 Market street, San 
rancisco 

Ball, J. S., Kilham Stationery & Printing Co., Portland, Ore 
Bailey, Frank W Thorpe & Martin, Boston, Mass 

tarry, Charles R., Samuel Ward Mfg. Co., Boston 

Barber. Edgar H., Edgar H. Barber Corporation, Oakland 
Rernegau, Carl M., Keuffel & Esser, Hoboken, N. J 
Brownell, M. E., Payot, Stratford & Kerr, San Francisco, Cal. 


Faber, Eberhard, Eberhard Faber, New York 
Fish, Dudley, Dixon, F & Co., San Fran 
nia street 

Fish, G. K., Dixon, F & | San Francis 
street 

Fera, T. T., Jr., A. W. Faber, Newark, N. J 
Frank, C. W toaring Spring Blank Book C« 
Freeman, Harry K., Sanfo Mfg. Co., Chicago 
Freese, A. C., Yawman & Erbe Mfg. Co., San ! 
6 Mission street 

Frey, Arthur F., San Francisco, 611 Market stré 
Golding, S. M., Cunningham, Curtiss & Welch 
Fielding Hotel 

Gowdy, C. E., Johann Faber, Chicago 

Goes, Chas. B Goes Lithographing Co., Chica 
Graff, George B., George B. Graff & Co., Bostor 
Gibbs, Fletcher B., Shea, Smit & Co., Chicago 


Gillette 


Griffin, 


Robert, 
Robert 


M., Tower 


Hampshire 


Mfg 


Paper Co 


& Novelty 
Murray 


( 


New 


Holy 


oke 


Ne 


Ma 


Ww 


Yor} 


Y 





Gerry, Theo. lL. C., Gerry & 

Grassenheimer, Edwin 8S Mercantile Paper C M 
ery, Ala 

Gray, 8S. H., Pacific Stat & Bookseller, 3 I 
S88 First street 

Graham, J. G., L. E. W n ¢ San Fran 
ton street 

Gilmartin, John T H. 8S. Cr er Ce San Frar 
Market street 

Golding, George W., Cunr gham, Curt & We 
Angeles 

Hughes, W. F., The We Mfg. C« Denver, Col 

Hanau, N. A., Fiedler & Hanau, Inc., New York 

Hedman, H. P., McClain & Grey, St. Paul 

Hewson, H. L., Dixon Crucible Co., San Fra 

Hunter lL. D Pacific Stationery & Printing ‘ 
(ore 

Houst — &. oe eS & ker C San Fra s 

Henkel, Edgar T W oodwart & Tiernan Printi: 
Louis, Me 

Harvey, Joe E., The Ne c Los Angeles 

Howe, A. B Pioneer Bindery & Printing Ce Ta 

Hewitt, John, Hewitt'’s Bor Store Long Beach, ¢ 

Howard, J. R., Matt. Parrott & Sons Cs Waterk I 

Hamlin, G. E., MeMillan Book Co., Svracus¢e N. ¥ 

Hildreth, J« Esterbrook Pen Mfg. Co., Cl igt 

Huber, FE. E Eberhard Faber, New York 

Hausmat (eo H., Hut I Printing ¢ 
Ka 1156 Sutter street 

Hara, W. G., Zellerbach Pape cc Lo Ang 

Harvey, R. P., O. K. Mi ( Svracus N I 
bldg San Francisco 

Ir e, T. E., The McN« ( hoenix, At 








F. L. Severance, Irving- 
Mfg. Co.; 


Lowman & Hanford Co.; 


G. E. Miller, 
Pitt Mfg. Co.; Geo. 
H. Pembroke, 


Irving-Pitt 
Lake City. 


Wolcott, 
Sait 


Brush, R A.. Eato Cr & Pike C San Francises 
yr Fk eo OE F 

Borhman Charles C., Brooklyn, N. ¥ 

Bellman, Charles N., The Franklin Printing & Engraving ‘ 
Te kk or 

Brokaw, Edward \ Brokaw & Brother, New York 

Byers, Mortimer W Secretar National Association, New 


rk 
‘ahn, Lazarus 
Crandall, E. E 


Los Angeles 


& Co 


s Stationery C« 


Schwabacher, Frey San Francisco 





Dexter, D. H., White & Farnsworth, San Francisco 
Davis, Geo. C., O'Connell & Dav San Francisco 
Doolittle, Uri, W. H. H. Chamberlain, Syracuse, N. Y 
Dennison, Henry 8., Dennison Mfg. Co., Framingham, Mass 
°) Second street 
Dickersor lL. R Wilson-Jones Loose Leaf Co., Chicago 
Dye. Harry D., Patrick & Co., San Francisco, Cal 
Dalton, Clyde, Sanborn, Vail & Co., San Francisco 
Davis, George R., Pacific Coast Envelope Co., San Francis« “The Weis Bunch’’—Mr. and Mrs. W. T. Hughes Representing 


street the Weis Mfg. Co. at the Convention 


135 Mission 
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Fie ! & (a 
Amer n Stationer, San Francisce 8 Fir 
W ill McDonald Co., New Yo 
( ‘ R. ¢ n & Co., New York 
\ ee K. Gill Co., Portland, Ors $247 
kland 
M vsell- Re r Bank Note Co., San Frar 
T t Man Pitts, San Francisco, 7 Marke 
t I ton & Skinner Prtg. & 5S ( 
( s rass & Pin Co., Detroit, Micl 
P S tford & Kerr, San Fran 42 
Shaw-W Muskegon, Mich 
in B I broke Co., Salt Lake Cits 
Pat K « ( ‘ 60 Market street 
Der n Mfg. Ce San Francisco, Ca Ss 
W I I ell, Sacramento 
¢ I & Paper Co., Holyoke M 
igle P Co., New York 
Wilson-Jor Loose Leaf Co 
Wilbur & Hastings, New York 
W I) n Mfg. Co., Framinghar M 
R } Paper Co Seattle Bs 
H J pl Dixon Crucible ¢ er 
America ea Pencil Co., San Fran 
Americar ead Pencil Co., San Francisc 
S. Fukui & ¢ Firanomachi, Osaka, Japar 
Cunr han Curtiss & Welch ‘¢ LA 
\ibert E Schwabacher, Frey Stationery C« 
Market street 
L.. Irving-Pitt Mfg. Co., Kansas Cit Me 
Kalamaz Loose Leaf Binder Co., K iZO 
EE. WV in Co San Francis Ca 
Ke . Chicago, Ill, 496 F eight 
Chas. ¢ s th, Exeter, Nebr 
> th Bros Oakland, Cal 
M.. Cl C. Smith, Exeter, Nebr 
V Stoll Blank Book & Sta. Co., Trenton, N 
\ Stoll Blank Book & Sta. Co., Trent N 
W Hall & Smith Co., San Francisc¢ 
Jame H Schwabacher-Frey Stationer ( 
iv J Sengbusch Self-Closing Inkst ( 
] M. Morris Co., 444 Market street 
rime Str sforth Stationery Co La Angeles 
J., Payot, Stratford & Kerr, San Fran 
ld M., Tt Safe-Cabinet Co., Marietta, OF 
1 W Murphy's Sons Co., Philadelp! Pa 


War 
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Mr 
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ng FF. J Cur r Curt x 


ur Isaac |} ham Ss Francisco 
m, J. La, EX & Pease ‘ San Francisco. 
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itz, Harley J., Skinner & Kennedy Sta. Co., St. Louis, Mo. 
Cha a 2 " xon Crucible Co., San Francisco, 
24 Fert e | \ I ( 
R. O john W I & ¢ Spokane, Wash. 
‘ Fr k 7 Ber & J é New York. 
mson, L. I ! derw & Co., New York. 


erkeley, 2115 Delaware 


pi, M., Ass M gt 
edt, Hert | Wedelstaedt Co., St. 
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on, Frank |! I B. W Seattle, Wash. 

ughby, W ] Eat ( & | e Co., San Francisco, 
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rman, Fr k I ‘' or New York. 
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York 
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New Mason 
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Francisco. 
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York 
Detroit, 


ean 
ott, Gec H I z-Pitt Mfg. Ce 

ams, A. W Eberhard Fabs New 
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nento 
Welch Co., Los Angeles 


‘ G. I Mitt & Vole Park Ridge, N. J. 


of Ladies. 


Walter A Arding, da Pr ‘ 


Carl M. Bern 1, Hoboken, N 


Mortimer W ! Yew Y 

Charl G. 1 ! I N. ¥ 
W. T. Burke Ir 

Charles R. I I 

‘ t iries N | Ail a‘ ‘ 

4. G. Campl S rar 

I M. Carl Ss I r 

Lillian Cott $ I ! 


I E. Cra San Frar 
et A Cox s r 
Cutler I t Maine 


( Daltor 

i) H Dex I : 

H. D. Dye, San Francis 

Margaret K. De Be 

H. S. De ng! lass 


Alice Greer : I 

J. T. Gilmart 

Marie H Ge! I 
Robert M. Griff New Y 
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Mrs. Harry Lamphere, Piedmont, Cal Mrs. Bert M. Morris, Los Angeles 
Elizabeth von W. Lambert, Minneapolis, Minn Mr W. C. Mysell, San Francisco 
Miss Edith Lucas, San Francisco Mrs. E. Oberdiener, Santa Clara, Cal 
Mrs. L. J. Lutticken, Alameda, Cal. Mr Frederic W. Pitts, San Francisco 
Mrs. Chas. A. Lent, Brooklyn, N. Y Mrs. J. M. Patrick, San Francisco 
Mrs. A. C. Moench, San Francisco Mrs. W. F. Purnell, Sacramento 
Mrs. J. Frank McDonald, Brooklyn, N. Y Mrs. Francis Shafer, Alameda 
Mrs. S. Meyer, San Francisco, Cal Miss Stewart, Portland, ¢ 
Mrs. H. Meyer, San Francisco, Cal Mrs. David A. Vail, Los Angeles 

Mi Ee. P. Walker, Sa Franci 


Mrs. W. A. Montgomery 





H. K. Freeman. Sanford Mfg 


L. G. Sheafer, American Pencil C J. §. 
ble 


Top Row, Left to Right: W. T. Hughes, Weis Mfg. Co.; Wm. Reed, American Pad & Paper Co.; 
Co.; F. W. Baxter, National Blank Book Co., G. H. Wolcott, Irving-Pitt Mfg. Co.; 
Stephens, American Pencil Co.; H. L. Hewson, J. H. Schermerhorn, A. C. Bowles, C. E. Wehn, of the Jos. Dixon Cr 
Co.; L. G. Lutticken, Eaton, Crane & Pike Co.; C. E. Gowdy, Johann Faber Co.. Seated: A. E. Wallace, B. M. Morris, A. L 
Jones, L. Upham, Boorum, Pease & Co.; R. H. Jarvis, C. Howard Hunt Pen Co.; A. S. Alfred, Geo. B. Hurd & C Two 
names undecipherable); F. A. Kenney, L. E. Waterman Co.; (Name undecipherable), W. G. Metzger, C. R. Gibson & C 


(Name undecipherable), C. W. Frank, Portland. 
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@ To be a member of the National Association of Stationers and 
Manufacturers costs ten dollars a year. For this sum the mem- 
ber secures the help of a powerful organization; receives the 
benefit of other men’s experience at conventions and otherwise; 
has the opportunity to mingle with others of his craft and obtain 
new ideas; receives the bulletins of the National Catalogue 
Commission, and is given the chance to take an active part in 
the work of business advancement, better methods and more 


profits. 
@ Let Stationers join now and go to Atlanta next October. 


Here Endeth the Account of The Eleventh 
Annual Convention of the National 
Association of Stationers and 
Manufacturers. 
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One moment please 
before * 
turning 

- this page 


VO 





We express the hope that you have found 
the preceding pages not only interesting but 
valuable; that some of the matter presented 
afforded an idea, a plan or a suggestion that 
you can adapt to your business with profit. 
To give each division the fullest possible 
measure of practical value was the aim of 
the Editors in every selection. 


But you have now come to a section of 
greater interest and importance. You are 
about to enter a type and illustration expo- 
sition of the best and newest in modern office 
equipment where 232 of the principal manu- 
facturers have prepared displays of their 





prod ucts. 


These displays include nearly all of the 
standard articles in the industry, as well as 
many new machines, devices, supplies of 
various brands, the very best of office furni- 
ture, and many allied articles sold through 
commercial stationery stores. 








You will see many things which you can 


VER 


Ge 
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use to advantage, and, if a dealer, which 
you can handle with profit. 


Some of the displays are large, some are 
small, all are interesting and important, and 
should receive careful examination. 


While we do not undertake to guarantee 
transaction between buyer and seller, we 
have admitted only those concerns in whose 
reliability we have every confidence. The 
products of the manufacturers represented 
are the standard of the world. 


Alongside of the displays we have set up a 
news bulletin which records some of the im- 
portant activities of the month and which 
you may read as you go your way leisurely 
from one display to another. 


The key on the cover of OFFICE 
APPLIANCES is a symbol of the key 
to the market-place. The exposition before 
you is a market-place of the most important 
lines in the industry. The key admits you. 


Enter and make yourself at home. 


Form 
line 

to 

the 
right 
please! 





| BELLMAN HEADS NATIONAL 
ASSOCIATION 


Prominent Toledo Stationer Elected 
President of Stationers’ Organization at 


San Francisco. Sketch of His Care: 





HARLES N. BELLMAN, president-elect 
¢ National Association of Stationers and Mar 
turers, whose portrait adorns the frontis] 
this magazine, was born at Toledo, Ohio, fifty-t 
ago, and after completing the high school cours¢ 
Lusiness venture was in t grain trade, and many 
older grain merchants in Toledo remember M1 
or rather “Charlie” as illed him at that time 
messenger boy for various grain concerns in t 
of the grain business i 


President Bellman was almost “born a printet 


One of his first business experiences 
shop where he made a intance with the 
the zinc towel. In the the printing 
throb of the press he found that fascination whi 
others have found. While a very young mar 
a printing business of his own at home and with t 


uct of that little plant built up a reputation for gs 


ative work Che man w se heart is in 
who finds joy in the daily task, is pretty su 


Charlie Bellman succeeded and presently formed 
Bellman Brothers, whi took quarters downtow! 
business grew and within a few years a department 

engraving was added. Later came a line « 
some office supplies 

[The Bellman Brothers did a very flourishing 
for a number of years, and in 1895 Mr. Bellman wit 
from the firm, at which t e the firm name was 
to The Franklin Printing & Engraving Company 
entire printing plant was moved from Jacks 
St. Clair street to 327 Superior street, where Cl 
Bellman was president a1 neral manager 
his efforts that the Franklin has made such 1 


forward 


Benjamin Franklin’s genius had always 
tion to young Bellmar With the incorpo 
company came the addition of other lines and tl 


» the fine quarters which the company now o i 
lidance of Mr. Bellman ¢g 
so rapidly that the single store room and three fl 


were not sufficient, and a special building was 


The business under the 


at 323 and 325 Superior stre 
Through the energetic efforts of Mr. Bellman t 
ness has ever gone torwalt 
January 4, 1902, The Franklin suffered a severe 
and much credit is due to Mr. Bellman from tl 
no interruption in business urred as a result of this 
The plant was in readit » produce work the 1 
mmediately reconstruct 


von a larger and greater Franklin company develo; 


day, and the building was 


Mr. Bellman has had his finger on the pulse of th: 


Franklin business at all times and various 
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Cheapness 


: 








As Competition at the present time has as its basis cheap 
prices without regard to quality, then surely “as the life 
of trade’ it is a dead letter. 


We therefore propose COMPARISON as the true stim- 
ulator of trade, to the advantage of the consumer who, pies 
desiring to purchase articles of genuine merit, can only 
assure getting such by comparing the standard goods sil 
at a fair price with those being sold at seemingly low 
prices. [he result is always in favor of the higher priced 
article. Try this when next in need of 


Typewriter Ribbons and Carbons 


Send for our catalog and terms and remember: 


We meet every condition We fill every requirement 
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MITTAG & VOLGER, Inc. 


Sole Manufacturers for the Trade 


PS ate te ares ay cy ee ce ere ae 


Principal Office and Factory: PARK RIDGE, N. J., U. S. A. 
BRANCHES 
205 W. Monroe St 7 and 8 Dyers Bldg 


261 Broadway 
NEW YORK, N. Y CHICAGO, ILI 
AGENCIES: ALL OVER THE WORLD 
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What the Macey 
InterServiceAssociation 
means to Members 


The Macey merchant inSt 
Louis was asked by the city 
oMcials to devise a filing 
system so that the legal 
status of every voter could 
be determined instantly 
when petitions for refer 
endum were filed Alone 
he might not have supplied 
such a system, but with the 
knowledge of the Macey 
Inter Service Association 
to help him, he installed a 
system that was highly sat- 
isfactory and it brought 
him a profitable, steady 
business from the city hall 


The Macev Inter Service Association is a co- 
operative hodv of Macev merchants, with a clear- 
ing house in Grand Rapids, Michigan. The bene- 
fits of this co-operation are not only the exchange 
of the latest svstem information, but there are 
other unique advantages which cannot be de- 
scribed here 

The merchant who is a member of the Macey 
Inter Service Association has a distinct advan- 
tage over his competitor 


If vou have not already read our interesting 


book. ‘‘What Macev Inter Service Means,” send 
for it today, mentioning t 


} 


his magazine 





acey Co 


Grand Rapi Mich. 















There is always one merchant in a communit 
whose business methods and integrity mark him 
as a leader That merchant will usually be found 
selling and recommending products which bear 
the Macey Tuscan Trademark, a trademark which 


Appears onl n products which are of that high 
quality your customers expect in their purchases 
> a] 
o | - - - " " “ 
ow - 
- . 5 > 
~ e = 
$ e . > > 
© © e 
oe . “ 
« - 
. — oe ra _— 
La | ™ + 
- > 
_ — 
4 
‘ ~ a ~ 
a = - 
bs 7 
_ _ 4 
4 
- y 
- T ~~ tw 
. tas! 





Macey Tuscan Upright The Macey Horizontal Macey Tuscan Stakups are 

Files have a practica) use File contains sections flexible small files—they ac- 

ulness in 99 per cent o for every filing need commodate any size cards 
all businesses or papers required 
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ments, such as blank books, office supplies, desks, sta 
ery, picture framing, book binding, magazine subsc1 
tions and some of the other smaller departments ive 
been added on Mr. Bellman’s initiative 

Mr. Bellman has always taken active interest in é 
civic welfare of the city of Toledo and is at present treas 
urer of the Retail Merchants’ Board of this city 


9 


\Ir. Bellman lives in a handsome home at 2230 


street, and his only daughter is the wife of L. J. Sears 
who is also connected with the Franklin Printing & | 
raving Company 
In the evolution of the S ss some of the : st 
handles were eliminated and articles of office 
substituted The changes in the stationery 
goods business which has been taking place during 
last ten’ years is reflected in the business of the | 
Printing & Engraving Company, which now specializes 
upon modern office equipment, but features the social st 
tionery and engraving. 
The company’s plant in Toledo is one of the finest 
amples of a thoroughly equipped, conveniently apy 
and entirely up-to-date commercial stationery 
equipment house 
Several years ago Mr. Bellman manifested ar 
in association work Hie had then some advyar 
on co-operative competitior Believing that the stat! 
ery business in Toledo e much improved and st 


ulated by the holding of a national convention thers 


' 


went to the association convention in Boston to pres 


the invitation, with letters from the city officials 
ber of Commerce, and other trade bodies. The invit 
was accepted and the convention held in Tole was 
of the best in the history of t association 

lollowing the meeting there a great improvement 
shown in the stationery business in Toledo 


Ever since his appearance at the first convet 
Bellman has been an active worker in the asso 


1 


Several times the association honors have beet 











upon hin t] ese are now I wned by Ws elect 
presidency 
The day lowing the ¢ n, the Toledo « 
all contained boost stories their townsmat! 
grams from his home begat our in to the 1 f 
dent 
If all the things pledged ar lone the mayo | = 
will have t leclare a holt n the day of Mr 
return ~ 
In all « s work in iffairs, Mr : 
has idiate od humo iled tl int = 
Bell il Ss We pt \ nN pet s ft ss — 
ict ties ti re the ipl no Bell — 
Bellman t = 
We have wish to ¢ irass the new — 
draw! pledges: we e work will s 


Special Diploma of Honor Awarded to Remington. = 





Word has just been received that as da final tribute t == 
the Remington Typewriter Company they hav = 
iwarded a special Diploma of Honor by the |] a = 
Pacil International Exposition This Diploma — 
Honor, to quote its exact language, has been grante 
in recognition of forty years of sustained excell 
the devolopment of the art of mechanical writing 

[his tribute to the Remington is supported t 
.ward of a grand prize “for excellence of product,” a 
medal of honor “for educational value,” a gold medal — 
for the Remington-Wahl adding and subtracting ty] = 


writer and a gold medal for Remington ribbons and car 


bon papers 
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The Buyer who has no confidence in the firm 
from whom he buys is generally sorry sooner or 
later. 


Confidence is the corner stone of our business 
and especially in times like the present it is essential. 


We protect our dealers and treat them with 
confidence, we tell them frankly when we are able 
or not able to deliver. They know our “‘quality”’ 
will not be tampered with. 


We do not substitute, we ask our dealers to 
change their orders when necessary. 


Panama Carbon Paper is the paper which can 
be relied on to give permanent copies. 


MANIFOLD SUPPLIES CO. 


FOSTER, President 
188 Third Avenue, BROOKLYN, N. Y. 
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The Office Chair Line 


With Original Features 





Wood Filled 
Base—Patented 


The features which have made 
our office chairs recognized as 


the HIGHEST STANDARD 
of QUALITY are, of course, 
being imitated by some manufac- 
turers whose only inspiration is 
to copy. 


LEADERSHIP creates 
QUALITY — IMITATORS 


need only to wait. 


The leading Stationers and Office 
Furniture Dealers prefer to han- 


dle the lines of ACKNOWL- 
EDGED QUALITY and 
LEADERSHIP. 


Write for our catalog and 


agency arrangement 


The B. L. Marble Chair Co. 
Bedford, Ohio 
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A New Index Card. 


Peabody, president of the Boston Inde 
Mass 


x Cal 


Walter B 


Company ot , points with much pride 


Boston, 


his company’s most recent achievement—the “Econo: 


Index ( ard,” which, he States, sets a new standard 
card value 

his card is offered t trade at an excep ional 
tractive gul t fll an ever-increasing demand for 
inexpensive index card, and, although made 


od quality of Bristol board and guaranteed t 
urately cut and ruled t , is recommended by 
ords only. The 


manutacturers tor use wit temporary rt 


p onomy Index Card’is thirty-five ce 
thousand in t I 1] hirty I | the 
in hundred th i etter price ma 
these irds in lot i é hese | 
iT¢ b B Ss 1 
n M frankly calls 
false « non i card of th jual 
petmanent 1 ds I | that are t 
ird and constant handlit spite of the fact 
! I pert keepin | sidered, w he 
iny ther produc i lor every equire 
t tto of ibl inager, and | p' 
tl ict that tl Bost Index Card Company manuta 
index cards in six d nt grades, four thicl 
el n lors al A h he Ly l 
lete and nsive line than 
\ nanufacturer, necessity Yr Ww 
ily apparent ne nsidet 1m 
vhicl { ul 
lr Peal y expects a 
yr this new card, a demand that will tax the 
| ompany the utmost, and says that his only w 
a present time is not the sales end of the proj 
tion, but as to how lon paper manufacturers 
afford to continue supplying his concern with the qualit 
of Bristol board they are 1 doing at a figure that 
permit of their manufactur nto cards at the present 


price 


Interesting Interview with a Leader in Filing Supplies 


Manufacture. 


Mr I l i! gly vcated the advisability at 
ime the iler’s sto 1 fairly large and co 
line « ling pplies and sj h ncertainty 
ut relative t a poss ( ase in 

ind consequent the pr 
i | ema develo] B ( 
pa ince] rsa 
ind vel] 1 
| \ ts 

| 1] yY are 
l ) rye idva ta \ 
ive n idd to tl i é 
I in the productio 4 

ms oT all oO T 

nn ] ( i t ive 
eatur ri nan i | 

ssible de tio 

V he re i 
\ i State \ 
grour yn 
? | ( ( 

e la t l il h ry 

eTanrt g 1¢ oO! 
business r ty pa 
D rr d ag 
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“Kor Forty Years of 
Sustained Excellence” 


Such is the wording of the 


Special Diploma of Honor 


Given by the Panama- Pacific 
International Exposition to the 


Remington 
Typewriter Company 


This comprehensive tribute to our leader- 
ship 1s supported by the following awards: 
GRAND PRIZE—For Excellence of Product 
MEDAL OF HONOR~—For Educational Value 
GOLD MEDAL~—For Adding and Subtracting 
Typewriter 
GOLD MEDAL—For Ribbons and Carbon 


Papers 


















Highest possible award in every department of our business 





Remington Typewriter Company 


New York and Everywhere 
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A Full Assortment 


ck 


ot 1 


your Slt IS an im- 


all 


to used typewriters 


from which to choose 


portant consideration with he lines 


you handle. That applies 
The General Typewriter Exchange, by reason 
of its extensive organization and connections, 
is in a position to supply you with anything 


from machines in-the- 


built 


in used typewriters, 


rough to typewriters with ‘‘General”’ 


thoroughness 

















“The Service you will ultimately adopt” 




















Just now we are making a special offer on 


machines 
to make 


Underwoods and other standard 


which need only a little adjustment 


them look and act like new 


Rebuilders and Warehousemen 
Wholesaler and Distributors 
of Typewriters of All Makes. 


Get in touch with us 


General Typewriter Exchange, Inc. 
Home Office and Factories: 


70 Washington Street, BROOKLYN, N.Y. 


EUROPEAN REPRESENTATIVES: 


THORP & MARTIN TYPEWRITER CO. 
79-80 Queen St., London, E. C., Eng. 
Wholesale Distributors for Great Britian 


LIEBERT & MEYERHOF 
Hamburg, Germany 
Wholesale Distributors for 
Continental Europe 


Ramsay Takes New Post With the Safe-Cabinet Co. 
Robert E. Ramsay, a man of considerable experience 
in the advertising field, has recently become assistant 
vertising manager of the Safe-Cabinet Company of Mar 
etta, Ohio. Mr. Ramsay’s connection prior to joining t 
Safe-Cabinet was as assistant advertising manager of the 
Art Metal Construction Company at Jamestown 
He has held similar positions with the Adder Machin 
(Company anufacturers of the Wales visible adding a 
listing machine at Wilkes Pa., and had a wide 
and advertising experience vering a period sé | 
years w the F. S. Royst Guano Company at t 
Va., an t eir various 5 roug e s 
\t I eting t the « ference of house organ 
tors ( uf in J the convention of the 

















Robert E. Ramsay. 


\ssociated Advertising Clubs of the World, he 
elected one of -the vice-presidents of the new Associatior 
of House Organ Editors joining the Safe-Cabinet 
means closer co-operation than ever before, from an 
vertising standpoint, with agents, dealers, branches 
representatives the Safe-Cabinet 

In commenting on his new connection Mr. Ramsay 
said: “I am firmly sold on the fact that this is the ‘ag 
of steel,” and in choosing my new connection | prefer 
one where a steel specialty was to be marketed and 
hose Safe-Cabinet after ful consideration 

unt of its unique and prominent position in this 


Enterprising Chicago House. 


C)ne t newer ribbon ane arbon concerns 1 
igo is the Apter Brothers Manufacturing ( I 
wl I OW er and M. S. Apte ire the I 
| 1s Ss il Vv S l J iry 
+ 62S iv« It sa 
i Ty ] te the s t 
hac . 
i Ss e understands formu las 
< i | if T t 
‘ 1 \pte S 
< ‘ 4 ] ‘ s 
4 ‘ . 2 was 
he i Ss il 
America gra] S an 
\pter s. Mtfz. state tha t 
ril S é rk t ant 11 ur 
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“Stop your typewriter 
a minute, please!” 


—‘‘] want to use the telephone! ”’ says the dis- 
tracted office executive. Miss I'ypist ceases her 
work and a minute—five minutes are wasted. 


What would you give to have your writing machine ‘‘muffled” so that 
you wouldn't have to seek some quiet place to do your thinking ? 


Model 8— The ‘Silent Smith’’— makes so little sound that you don’t 
notice it. It is more like the tick of a clock than the ordinary clatter 


of a typewriter. 


The mechanically refined typewriter is equipped with every conven- 
ience the user can desire—a decimal tabulator, variable line spacer 
and all the other advantages that have made the business world rec- 


ognize the 


L. C. Smith & Bros. Typewriter 


as a superior machine. 


There is a branch office or dealer in your locality. Ask for 
free catalog of Model 8, or write 


L. C. SMITH & BROS. TYPEWRITER CO. 


SYRACUSE, N. Y., U. S. A. 


Branches in All Principal Cities. 
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| Good for Every Business 


A big market for a combined ‘‘in- 


. and-out”’ and ‘‘up-and-down”’ tele- 
: phone bracket is waiting for you. 


The surface hasn’t even been 
scratched. 

It is up to you. It all depends upon 
how much steam you put behind your 
determination to reach your share of this 
unprecedented harvest. A good window 
. display of 


Hi 


ADJUSTABLE 
TELEPHONE 
BRACKET 
and a little salesmanship will make dollar: 
in proht for you 


Re ow 





This bracket ly d the w 
] ive time i i ib] le act 
avol wcciden i ‘ i 1 k-well 
1 i iT ‘ ] pa ‘ | 1 
fall lw, Causing st ip l \ i broke 
recely cord ¢ 1 preven fore 
noises from being communicated into the telep 
The HiBurnsLO keeps the ‘phon 
way, yet within easy reach; it brings the 'phone to 
tu instantly Several persons can ust l 
phone without inconvenience to anyon 
Che design is su is to reduce wear to a mini- 
1m. It is mad ew it sturdy pa ill 
neatly combined a i " ely finished. There 
ire no springs ¢ { ated part give 
ouble Simp nf d con ictior Ast 
hardened bearin } gate-ty pe 
tion are the reasons for the long and hard service 


the Burns Brackets are reputed to give. 


Write u 


AMERICAN ELECTRIC CO. S23} 48° CHICAGO 


Manufacturer of 


Adjustable Office Specialties 





ribbons, inks for process work and they are just now 
specializing on carbon sheets of seven pounds and 
pounds black, producing a medium heavy, at the sai 


time a clean and sharp impression. 


Apter Bros. Mfg. Compary desires to get int: 
he ¢ nt 


munication with dealers in all parts of t 


are in a position to push a reliable ribbon ar 


The Autumn “Stunt.” 


Che appearance ol! this little Ph W Ww Motter 


tga vith its correlation of selling pointers, at : 
forceful remarks about “Ojiling the Machinery,” s« 
to indicate that, in the opinion of Brother Winar 
his staff, vacations are (and of right should b: 

While the editor states he is not deputized to end the 
war, or to determine “the psychopathic eff 

uggestion on a moron,” but, rather, to demonstrat: 
and how Plew & Motter Company’s new lines s 
be sold, the autumn “Stunt” carries some g 
anent business conditions and prospects whi 
worth-while reading for the layman who doesn't know 
much about loose leaf devices and may seldom 
casion to use them. 

‘Advertisingly,” readers are told who should 


> 


Longwell Self-Punching Ring Binder: why th 


x 


\utomatic Ledger; something about metal ti 
guides, and various things about the vicissitudes 


man with a follow-up system, and why 


himself 


Canadian Salesman Wins Hard Order. 


Recently a Canadian salesman of the Yawman & 
Manufacturing Company of Rochester, N. \ 
perience which may prove interesting to t 
large. 

Upon a certain order he met particularly kee 
tion. The prospect had shopped around in r 
different places, and had been quoted various 
Finally the Y and E” salesman gx | { 
rooms and went over “Y and E” goods si 
that the prospect had in 1 1, but with 1 
prices being too high 

[The prospect was an out-of-town man and want 
catch a train. The salesman purposely kept 
until the very last moment He persisted in talking 
the quality, the service, et for which his line ts fat 
and then just as his customer was going 
way out of the door to catch the train the salesman s 


Hand me the keys to your new office and I will see 


sonally, within the next week, that all the 


ready for you You are a business man, your 
worth money and the $24 that I am high is nothing 
you, compared with the quality of our eg 


it all to me to install.” 


The novelty of asking for the keys caug]l I 
mediately 

He just waited long enough to reach into his | t 
and hand them over. The salesman saw that the : 
was fitted up in the most satisfactory manner during 
customer's absence Not nly did he thus s« 

rder at a higher price, but he doubtless t 
friend and customer. 

Advice n the Handling f Checks” is the 
handsome green tinted booklet issued y the Peer 
Check Protecting Company of Rochester, N. \¥ \ 
gives by illustration and printed matter a considerabl 


amount of useful information with regard to the rais 
of checks, the systems pursued by criminals, ar 


ods of circumventing then 
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Out of six charge bills 
sent to customers in one 
office two were wrong 


—One was a mistake in figuring, the other an omission of mer- 
chandise purchased. Both mistakes were in favor of the customer, 
and the amount was $5.00. The previous month, one of the six 
was overcharged $2.50 on his bill. Altogether the store got a 
very unfavorable bit of publicity among these six customers and 
their friends. 

Mistakes of this kind, attributed to carelessness, are nothing more nor less 
than improper control and improper methods in the accounting depart- 


ment 


Elliott - Fisher yiscnine 


rives complete control, and minimizes errors by thoroughly checking 





the human element. It gives a mechanical double check on every 

operation. 

It mechanically figures each account mechanically balances the ledger 

daily mechanically posts the ledger— mechanically produces customers’ 
y | 


statements — mechanically furnishes a continuous journal of 






all debit and credit transactions— mechanically totals all 
debits and credit mechanically shows how 
each account stands up to the minute—all at 
ne and the same operation 


Seuees.'-< a. Neglecting 

«Bo Wess. | if ‘‘Accounts Receivable’’ 
—y is inviting 
customers to leave. 


WI that business houses neglect the larger 
amount and more important asset—their ac- 
counts receivable et guard their cash with a 
yf machine gut Nothing will put a 

into disfavor more quickly and lose more 


t | aves time, 
Elliott-Fisher Company 
102 Cedar Street 
Harrisburg, Pa. U. 3. i 


ES Sees i i 27: 
SELLING OPPORTUNITY : 


For reliable, clean-cut men who can qualify to 





sell, here is a real money-making opportunity. 














fi 
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Reception and Dinner to Delegates En Route to 
Pacific Coast. 


On the afternoon of Friday, September 17, the eastern 
delegates to the eleventh convention of the National 
Association of Stationers and Manufacturers passed 
through Chicago on their way to San Francisco The 
eastern delegation was met here by a number of station- 
ers and manufacturers, who came to Chicago for the pur- 
pose of going on with them on the special trip by the 
northern scenic route to the Pacific coast. Several mem.- 
bers of the party arrived in Chicago in advance of the 
main body, who reached the city by way of the New 
York Central at 4:55 p. m., and were met at the station 
by the Chicago Stationers’ Association, which turned our 
in force to greet the delegates and conduct them on a 
tour through Chicago's beautiful parks 

This event had been arranged for at the meeting of 
the Chicago Stationers’ Association a few nights before, 
so that everything was in readiness and affairs moved 
like clock work. Before 5:30 twenty automobiles were 
through Gartield, Humboldt and 


on their way, which led 
Lincoln parks and along Lake Shore Drive, winding up 
at 7 o'clock at the Bismarck Gardens on the north side, 
Here a splendid dinner was served, and the guests 
listened to the orchestra and enjoyed the well arranged 
program of cabaret features 

There were in all somewhat over one hundred persons 
present at the dinner, the tables being set under the opep 
sky, the evening being cool—a pleasant contrast for the 
New Yorkers, at least after two weeks’ of extremely 
humid weather. 

Following are the names of those who were present at 


the dinner: 
j 2 


Mr. and Mrs. Chas. A. Lent, Mr. and Mrs. Ralph B 
Wilson, W. G. Arnold, Mr. and Mrs. F. B. Gibbs, Mr 
and Mrs. C. N. Bellman, Mr. Buchanan, Chas. A. Stevens, 
Mr. and Mrs. Ed. E. Huber, Mr. and Mrs. J. H. Scher 
merhorn, Mr. and Mrs. Dudley A. Johnson, Mr. and Mrs. 
A. H. Childs, Mr. and Mrs. F. B. Towne, Sidney E. Col- 


lins, A. W. Williams, Mr. and Mrs. Newton, Chas. Strom. 
berg, F. W. Bailey, Mr. and Mrs. Mortimer W. Byers, 
Walter Rodiger, Mr. and Mrs. Robt. Gillette, Mr. and 
Mrs. Harry Murdock, Theo. L. C. Gerry and Miss Gerry, 
Mr. and Mrs. Bornman, Mr. Carpenter, H. B. Struble, 
Chas. R. Fargo, Mr. and Mrs. Wulpi, Mr. and Mrs. Shaf- 
fer, Mr. and Mrs. A. F. Stoll, James M. Triner, Gus. A 
Meyer, Mr. and Mrs. Harry Horder. Mr. and Mrs. T. A, 
Stoll, Fred Butenschoen, Mr. and Mrs. Jas. McDonald, 
Mr. and Mrs. A. E. Riddle, N. A. Hanau, A. Langstadter, 
Edw. V. Brokaw, Uri Doolittle, L. M. Decker, Mr. Jonas, 
L. E. Williamson, Leonard Dickerson, Messrs. Ramskill, 
Stuart, Vack, Hitchcock, Panton, Lillie, Waddell, Harris, 
Biel, Wilcox, Sengbusch, Louis Melind, C. R. Keeran, 
Wenthe, Moore, Payne, Martin, Thompson, Church Todd, 
Frank Waterman, W. E. Smith, L. F. Childs, Mr. and 
Mrs. Goes, Mr. and Mrs. Quill, Mr. and Mrs. H. H 
Rogers, Mrs. Waterman and R. R. Rowe 


? 


As soon as the guests were seated a flashlight photo- 
graph of the group was taken, which is here reproduced 
The dinner was served with great promptness and with 
the skill and perfection for which the Bismarck is famous 
An orchestra within the pavilion rendered popular an 
classical music, while several of the stationers and 


floor Candy an 


th 


wives availed themselves of the dance 


flowers were distributed among the ladies 


Shortly after 9 o’clock the party resumed their places 
in the automobiles and were driven to the Union station 
at Canal and Adams streets, where those who were 


destined to have the pleasure of the trip to the western 


coast and attend the national convention took the train 
for the first lap of their journey. 

The masters of ceremonies on this most happy occasion 
were R. B. Wilson of the Wilson Jones Loose Leaf Com 
pany, A. H. Childs of S. D. Childs & Company and W. I 
Smith, sales manager for the W. A. Sheaffer Pen Com 


pany. 


YuoTo & 





Reception and Dinner Given by Chicago Stationers’ 
tion, Bismarck Garden, Chicago, September 17, 1915. 
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<7 Vanufactured 
STATIONERS The Smead Manufacturing Company 
« tefment ¢ 

Hastings, Minnesota, U. S.A. 














100 OFFICE APPLIANCES October, 1915 





OO 


vi s 


MAKE YOUR BUSINESS MORE 
EFFICIENT 


INSTALL THE KALAMAZOO STYLE “C” POSTING OUTFIT AND PROFIT 
BY THE THREE YEARS CAREFUL STUDY NECESSARY TO PRODUCE 
SUCH A THOROUGHLY EFFICIENT DEVICE. 


This device is saving time and money for all kinds of business houses all over the United 
States. Machine book-keeping systems are being installed by all the more progressive busi- 
ness men and this Kalamazoo Style “C” Posting Outfit is recognized as the step that makes 
such systems practical. © We can prove our statements by a personal demonstration. 


Write us TODAY for our booklet telling all about this latest Kalamazoo Device 


























INSERTING OFFSET BLOCK OFFSETTING SHEETS EASE IN HANDLING SHEETS 





2 PT IT PE RRR EO oP me ate 
SIX EXCLUSIVE ADVANTAGES 


FOUND ONLY IN 


THE KALAMAZOO STYLE “C” POSTING OUTFIT 


ist. Practically unlimited expansion of binder. 
2nd. Instantaneous location of accounts. 

Srd. Absolute freedom in handling of sheets. 
4th. Rapid and positive offsetting of sheets. 
Sth. Perfect alignment of sheets. 

6th. Absolute security of sheets in binder. 


Pk oa 


DON’T FAIL TO SEE THIS WONDERFUL DEVICE IN OPERATION 
AT THE NEW YORK BUSINESS SHOW 


SALES OFFICES EVERYWHERE 


KALAMAZOO LOOSE LEAF BINDER COMPANY 


EXECUTIVE OFFICES 
KALAMAZOO - - - - - MICHIGAN 











—EEa aa 


-_ 





October, 1915 OFFICE APPLIANCES 


F. P. Best Joins Ames & Filstead Co. 

F. P. Best, special representative of the Republic Rub 
ber Company for the sale of typewriter and adding ma 
chine rubber equipment, has augmented his duties by be 
coming secretary and eastern manager for the Ames & 
Filstead Company. Mr. Best will be New York manager 
for Ames & Filstead In addition to this he is pur 

ing gent of the Remington Typewriter Company, and 


has been identified with similar work for the last ten 











A. R. Ames and F. P. Best in Surroundings Known to Some of 
the Readers of Office Appliances. 


In his new connection Mr. Best will have entire chargé 

the Ames & Filstead Company's eastern and export 
business, but will continue as heretofore his representation 
to typewriter and adding machine manufacturers, by 
whom he is well and favorably known throughout the 
l 


Tnited States and Canada Although Mr. Best’s aciivi 





i¢ t cturers pus c 

entirely independent of at mnection with his new field, 

his nstantly increasing experience in the alli 

at 1 al assistance to all parts of it. 
The personnel of the Ames & Filstead Company is now 

as foll S I Ame ident, in charge of the main 

office at Chicag ( H. Ames, vice-president, manager 
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This Product 


from our factory represents the 


best style and quality to be ob- 
tained anywhere at the price we 
ask. The illustration gives an 


idea of 1LS excellent appearance, 


are made under most satisfac- 
tory conditions. Evansville is 
the center of one of the largest 
furniture districts in the country. 
Good lumber is easily secured. 
The workmen have spent many 
years in making good furniture 
they are specialists. 


IMPERIAL desks are correct 
in design. They fully meet the 
demand of the trade and con- 
stitute a line which will increase 
the dealer’s trade instead of 
sticking to his floor. 

Our catalog shows several fine 
new designs. A copy is yours 


for the asking. 


IMPERIAL DESK COMPANY 


Evansville, Ind. 


Export Office: 25 Whitehall St., New York, N. Y. 
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Here is Proof 


that the System 
is right 


icke Sight Sys- 
tem was placed 





on the market 
about a year 
ago. The prin- 
ciple was new, 
but it was so 
successful from 
the start that 


we soon applied 
it in a number 
of ways. Of the 
Meilicke Sight 
Systems now in 
use there are 
two which will 
be of special 
interest to your 
customers 


Meilicke Collection Ledger B 
and Meilicke Active ’Phone List 


They are loose leaf but permanent. Records made in 
a Meilicke Sight System are durable, accessible, con- 
venient, economical. Entries may be made on both 
sides of the cards without removing them. The cards 
are made of strong stock and work on a patented linen 
hinge. That means you can refer to them as often as 
you wish without any injury to the file. New cards 
may be inserted and old ones removed in a moment. 


The Meilicke Collection Ledger B embraces every line 
of business. It takes the place of the ordinary ledger 
and in addition a follow-up collection system that 
won't let past due accounts get by. It automatically 
calls attention to accounts when they fall due. 


Price delivered $12. 







sawwyPrervy 


Tusvesete 


Active ’Phone List 








Here's the handiest little devices the vee? 
market. Puts every name—every number 
right before you—full alphabetical index. 
Detachable style made of steel, black 
rubber finish same as ‘phone. Holds 360 


names. Removable scratch pad. Post- 
paid only $1 00 Desk style with special 
base for switchboard operators sed also 
for addresses and by many as a credit 
file. Holds 720 names. 


Desk Style 


Postpaid $1.50. 


Other Meilicke Systems 


Meilicke 


dates with unfai 






Collectio 


n Register brings up 
ling accuracy-— 


makes mistakes impossible 


due 


\sives you positive protect- 
Mm against missing de- 
ferred dates on due ac- 
its. Only $15.00. The 
usehold Ledger brings 
system into the keeping 
of household accounts. 
Fells you exactly how the 
expenses of the home are 

Detachable led. Price $2.50. 

Style 

There still remain 
Dealers and Agents Wanted: | (°° 5". Some 
territories open for live-wire district managers. 


Write or wire today for our proposition. 


Meilicke Calculator Company 
350 North Clark St., Chicago, III. 














of the San Francisco office for the sale of parts, tools and 


supplies on the Coast, and F. P. Best, secretary, manager 
eastern once. 

C. H. Ames, the vice-president of the company, is a 
brother of A. R. Ames, and entered the service of the 


company at Denver in 1908. In 1910 he opened the San 


Francisco branch, and early in 1913 moved to New York, 


where he has been manager for two and a half years 
During this period he has greatly increased the business 


; 


Having opened the San Francisco office 


of the company. 
the company felt that he was best qualified to build up 
the coast typewriter part and supply business. He has 
just completed a trip through Denver, Salt Lake City, 
Spokane, Walla Walla, Seattle, Portland, etc. Mr. Ames 
is fond of the western climate and admires and under- 
stands the western spirit, and, indeed, is an ideal man t 
take care of the company’s western business. 

\. R. Ames, president of the Ames & Filstead Company, 
is known wherever typewriter parts and supplies are sold 
He is the founder of the company and the originator 
the “Amfil” typewriter platen, which has gained such a 
Mr. Ames is 
known to as many typewriter men probably as any man 
the United States. 


The present plans of the company include the develop 


strong hold upon the typewritter fraternity 


in 


ment of foreign business, and a more detailed announce 
ment of these plans will appear in a later issue. The mar 


keting of “cushion rolls,’ which greatly reduce the nois¢ 
of operation of the typewriter and cut down ribbon ex 
pense, of the features of the business. The com 
pany is planning a campaign following up a new idea i! 
This also will be explained later 


is one 


ribbon distribution 

New Loose Leaf Factory. 
Scott-Coppage 80 

York City, has recently made some changes in 


Maiden Lane 


+? 


The Inc., 
New 


organization whereby the manufacturing plant has been 


Company, 


increased. 


William Jones of New York City has purchased a sub 
stantial interest in the business of the Scott-Coppage 
Company, and has been elected treasurer of that organ 
ization. Mr. Jones, although having had no previous 
experience in the manufacturing stationery line, has been 
very successful in other departments of industry His 


ompany 
Mr 
Jones is a graduate of Harvard and comes from an old 
Beinz so 


presence an officer of the Scott-Coppage ( 


adds materially to the personnel of that organization 


as 


and highly respected Boston family. well a 
quainted in Boston it is believed that his influence will 
be of material assistance in the Hub City. 

The business of the Scott-Coppage Company has grown 
so rapidly that they have to install a fully 
equipped plant for the manufacture of a complete line 
This plant will be 


decided 


loose leaf forms, devices and systems. 
located in a modern loft building at 127-129 White 
New York City. It will fitted out with new 
ery and will be up to the minute in every respect 

The business of the Scott-Coppage Company has beer 
built upon the With a complete 
plant they expect to be able to render even better service 


street 


be machin 


principle of quality. 


and more uniform quality than heretofore. 

The S-C efficiency ledger binding has proved a winning 
card from the start. The fe 
appeal to bookkeepers and employers, and the demand 
The Scott-Coppage ® 
for space at the 
this book along with several 


atures of this binder,it is said 


for it has been very gratifying 


pany has contracted coming business 


show and expects to featur 
icture. 


other specialties of its manuf 


the L I 


Scott, vice-president; Willian 


The officers of Scott-Coppage Company are 


Coppage, president; F. L 
Stephen Ya 


treasurer; tes, secretary. 


Jone S, 
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Royal Master Model 10 


Compare the Work 


E ask you to choose the Royal on this strict 
basis of comparison. 
How much work it can do; How much Jéefter its 


work is; How much Jager it will stand up to the 
most strenuous work. 








Every standpoint of typewriter value is covered in these three 
points of comparison. 

The Royal was invented and is built on the true principles of a real 
visible typewriter—both as to construction and operation. 

For that reason it is not sold to you with the understanding that it 
will wear out and have to be traded out in a couple of years. 

For that reason your operator can do better work and more of it 
with less effort with the Royal. 

For that reason the Royal delivers perfect presswork and the triple 
service of writing, billing-and-charging, and typing cards—all 
without an extra attachment. 

For that reason the Royal cuts the cost of typewritten letters so that 
it pays part of their postage for you. 





Write for ‘‘Facts About Compare the work. Get the facts. Know the Royal. 
the ‘Trade-Out’’’ Telephone or write any branch or agency now for a 
—a little book which doesn't demonstration; this places you under no obligation. 
mince words in telling the a 
story of the typewriter. Every R 4 5 4 7 C ‘ 7 I T 
typewriter owner or user OYAL LYPEWRITER COMPANY, INC. 
should have it We want to “ P oaa° ' , ~: 
place a copy in hg nF Royal Typewriter Building, 364 Broadway, New York City 
ft stal will bring it to you Branches and Agencies the World Over 


“co “Compare he Wor A?” MNO 
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Last Month’s Mail 


brought us a letter which we were sure 
would be of interest to office equipment 
dealers. The letter came from Buenos 
Aires, Argentine Republic. There was 
an order for forty-five machines and to 
it was aitached a copy of a price-list 
which we issued more than a year ago. 
A check accompanied the order. At first 
we were a bit at a loss to account for 
the order, since our records did not 
show that we had solicited it. Bui 
that part of the letter quoted below 
explained matters: 


"When I was traveling 
through Europe I had 
occasion to see some 
of the machines re- 
built by you, and I 
liked the workmanship." 


You see the point! 


: “RETYCO” : 
: Rebuilt Typewriters = 


are turned out ig a Chicago factory. 
And ‘way over in Europe the superior- 
ity of their workmanship attracts the 
attention of a traveler. What he has 
seen of ‘‘Retyco’’ Rebuilts in 
service impresses itself upon him suffic- 
iently to induce him, when he gets back 
home to South America, to send an 
order for forty-five machines, based on 
a price-list more than a year old. 


actual 


And, of course, when he his 
shipment, he'll be satisfied with the 
just as surely as was his 


reTsCc 
LeU 


machines 
European acquaintance, who no doubt 
took pleasure in referring him to the 
Rebuilt Typewriter Company. 

Sounds a bit boastful? Perhaps. But you 
too, will be more than pleased with ‘‘Retyco”’ 
Rebui'ts, once you know them 

“Business is good,”’ very good, at the 
“Retyco” factory. There’s a reason. 


Won't you send for our October Price-list ? 


Rebuilt Typewriter Co. 


FACTORY: 
312-328 N. May St., 


SUOEREOREEREECEORGACEREREEEREAUREECEOECECECEEORERORCUUE EU EEEETEGE EERE 


Chicago, III. 














APPLIANCES Oct 


Jas. T. Riley New Manager for Weeks-Numan Co. 
Riley, an intimate friend of the late Charles 
business of the Weeks 
rk City. Mrs. Numan, pres 
death of her husband, sent 


James T 
H. Numan, will take charge of the 
Numan Company in New Y: 
dent of the company since the 
statement on September 11 
Weeks-Numan Co 


unced several weeks ag 


out the following 
“What will happen to The 
sult of Mr. Numan’s death, ann 
n asked by nearly every mel! 
Numan, his principles 


ad a 


This one question has bee 
ber of the trade who knew Mr 
policies and his goods. 

Those of the looked to The Weeks 
Numan Co. for a goodly share of their merchandise 
be glad to learn that the efforts expended by the late head 
business to its present s 


trade who have 


f the company to bring the 
cess have not been in vain. The energy spent to manufa 
ture a superior line of stationers’ hardware, glasswar: 
specialties—a line on which many customers have built uy 
a mighty fine, profitable business—will not be lost r} 
business will be continued 

Fortunately, this business can be carried on by a mar 
who knew Mr. Numan 
bitions, high-principled policies, his strong desire to give 
fairest c 


well—knew his innermost ar 


every member of the trade the ynsideration, tl 
most prompt and efficient service 

Mr. James T. Riley, for thirteen years the active ma 
Davis Auto Inkstand, who left that organiza 


mar 


ager of the 
tion in 1905 at the very pinnacle of its success, is the 
work so well begun yet 
The lard 


Standard 
of every product will 


selected to carry forward the 
late Mr. Numan 
manufacture 


undone by the saine 


excellency in the 
maintained by the new management 
The Weeks-Numan line remains practically the sa 
except that it from time to 
wherever added strength is possible. A large stock of the 


already been made up and 


will be strengthened 


fastest selling numbers has 
orders cone 


the prices 


you can let 
with the assurance that the goods, 
very expectation 


ready delivery. So your 


right along, 
and the service will satisfy € 


By our future dealings we shall endeavor to show 


appreciation of your patronage 
Yours very truly, 
THE WEEKS-NUMAN CO., 

Mrs. C. H. Numan, President. 
Riley is a capital fellow. He knows the inkstand 
business from A to Zed, and has probably sold more ink 
stands than any other individual in the trade. He used 
and his record 


“Jim” 


to handle big corporation accounts, 


the glass company 


steel 


business led to his connection with 


which manufactured glass work for the trade at 
other industries. 

For many years Mr. Riley was close to Charles H. Nu 
man and he will continue Mr. Numan’s policies. His suc 
Charles Numan 


was so prominent, and his 


cess is assured. was one of the ablest 
men in the business in which he 
friend, James T. Riley, is just the man to go ahead with 


Mr. Numan’s work 


Meeting of the Executive Committee of the Desk 
Men. 
\ meeting of the executive committee of the Ass 
ciated Office Furniture Manufacturers was held in the 
office of Commissioner M. Wulpi in Chicago in Septen 
following members of the committee were pre 

ent at the meeting President J. A. Whitworth, of 
Michigan Desk Company; Vice-President F. S. Munger 
H. Stringe, Con 


Dornette, Jr., 7 


ber Che 


xcks Desk Company; Treasurer A. 


John 


Director O. C. § 


Horre 


mercial Desk Company; Director 
J. Dornette & 


Olsen Company 


Bro. Co.: Olsen, O. » 


The annual convention of the associa 








ett 





This is the age of Steel. 





Thousands Ahead of 
Last Year 


The m t f August, 1915, 
4 mon s generally 
the poorest the office 














What They Say 








Here area t lent paragraphs 
fted from letters we have just receive 
A 
ich please A t t 
wn by 3 r I an t 
e str ya € sing campaign being 
urried on cannot fail of productive 
r a gt ir own part i 
ess, t ea is time unable t 
stany< eration that you have 
t already in effect 


From R. L. McMEANS of 
'F 2 OUTFITTERS CO 
am, Alaba 








rien hip 
From DOUGLAS A. NYE, of 
the M.G. WEST COMPANY 


5 Francisco, Cal. 











ea 
re 
Makes er e interested, Le 
s e g fr erything he gets 
are hear fror 
From BROWN & SAENGER 
S x Falls, S.D 
Lucky It Wasn’t Wood 
Beers, Kenison &C 
Gener I rance Agents 
Gaive n, Texas 
August l 
About three months betore r st n 
f August 16, 1915, we purchased f 
Clarke and Courts, one of your flat top 
ble pedestal € . This desk 
t d in fice u er 55 ir es of 
sea water f t 36) rs. On ex 
nation of the desk we found that it had 
passed thr ght s test arr 
We wish to « nend your fs t 
4 A € Ww | re IT 1 j t 4 e 


tal desks and filing cases. 


BEERS, KENISON & CO 


The Weather and the Desk 


TheR ild Press C 
20 Vesey Street 
New York 

September If 








It s extrem«¢ hot a t 

New k ¢ for about t 
week li yeste If led the 

fa awer ‘ esk Z 
to getit oper I t ade quirie 
S e« er peor f itt 

" ¥ 6 are sti 
everyt g a gt' g all t 
tr ble 

if 1 are ga Z 
the Art Metal fur t 
City, this might fur t 
I don't know a l pe 
Sua n for tal the 
rec ection t esk 
ima stick 

Ve cere 
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Art Metal is the furniture of the age. 





There’s a Coupon 





| “Art Meta N\ | 


Jamestown Ne 


~ 


. a it e st & oy Qm e e thereis something there that 
eee" ="! PY ALA OBTVILG | <2: 


Published by the Art Metal Construction Co., I=c., 310 Gifford Ave., Jamestown, N. Y. 


Auspicious August ! 


ee those old-timers who have 
ment business long enough t 


U-S-A Y 


w York at the very end ofthis col- 
7, umn. It's a combination 
a coupon and while we're not 


sure, still we believe that 


1 will want, 
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Our Own Editorial 
Column 


We ive just conducted a window 
splay contest among our Dealers and 


been in the office equip 
> know well its active and 


dull months, the heading ‘* Auspicious August’? may seem | Agents. The enthusiasm this contest 


almost ridiculous. 
‘Slack August”’ or **Sleepy 
say is a more timely remark, 
But you are wrong. And it 
fault. 


ir WAS the 


August of this ye 


I nless you are an Art Met il LD ale r or “at Art 
Metal Agent you could hardly be expected to know. 


used, and the number of entrants 
that were in the contest makes us be- 
perhaps you I lieve that Art Metal Dealers and Agents 
d equire much urging to get up at- 

’ tractive and business-getting windows, 
really isn t entirely your | In fact, we believe that the prizes will 
l ‘ | to the winners, when they 
pare the actual dollar and cents 

ret eir windows brought in, with 
the gold they will receive for arranging 


August” 


best August in the history 


of the company. the best windows. 
7} ; Ww ive prepared a Special Bulletin 
Art Metal dealers sold more goods in August, 3 ion’ the te rite, which also 
than in any of the 28 preceding Augusts. ‘ tains some “eye openers” on the 
b I 
proper a inging of office equipment 
Not an increase of a mere few hundre a dou irs. put - wy A ~~ ~ will be sank te onal 
in increase of thousands and thousands of dollars, If it Art Metal Dealer and Agent. 
were not unethical we would publish the exact amount. Ww ilso send one of these Special 
We are that proud of our record. Bull s to the prospective Dealers 
A te for it. 
And it all happened in August, the conceded du aoe 
: » nT. 
month of the yea 4 en, throughout the country, 


September's next! Anothe 
\Metal Dealers. 

We attribute our success t 
marily to the Summer Concentr 
conducted during the months o 
campaign, as we 
Service, was based on the fact t 
dull months of the year for all 
time to prepare with « ficient ste 


ing systems, for the busy J all and Winter months to come. 


told in the September issue of Retail 


month for Art " lose their tempers, trying to wedge 
1 their wooden desk drawers that 
me warped in damp weather. 


r record 


o many things, but pr! WwW 1 be the salesmen to put the 


rated Campaign which ws the lives of these 14,563 men ? 
f July and August. This — 


From 
House of Baers 
Canton, Ohio 





hat July and August, the 
is the logical 
| equipment and time-s 


businesses, 


August 30, 1915 


Art Met Construction Co, 
And when you have the best equipment to sell, an estown, N. Y 
the best reasons for s« ng it, then it's no wonder a rece | G i Morning 
turns up. BAERS’ are mailing today a photo- 
: ;, . gray e of our show windows con- 
Office Equipment dealers who challenge ‘ Vora ta g dispiay of Art Metal gooxcs. 
**hest’” should get in touch with us at once. It is not our desire to enter this photo- 
We know we are justified in using it. gray it contest but merely to show 
that we are making every effort to 
Rerait Service Dert i e sale of Art Meta! goods in our 
Art Metal Construction Co., In Yours sincerely, 








BAERS’ 
Leonard A. Baer. 





This Coupon Contains 


something you've been looking for 


Art Metal Construction Co., Inc. 
310 Gifford Ave., Jamestown, N.Y. 


heck items that interest you 


Making Office Work Easier.” A 
k on efficient filing methods 
it makes for short cuts in the 

isy office. 


before this will bring Cat- 
« No. 757 to your door. 





Art Metal Salesman will call 
{this is checked. 


r mark here will place your 
e on free mailing list to 


i “ ; 
ve Art Metal Service 
> * . . j 
Who’s Who in Office Appliances? | egularly. 
identi lata « ‘ 
Clarke & Courts, Galveston, Texas ‘ nia’ ¢ an seach tucetas 
These people are the oldest | well trained in selling t new | er you have marked in the 
nd the largest stationers in the line of goods. Results are fine ! nk space 
w le state of Tex Members of the trade w re ! 
‘ y have a big r« member that Mr. Courts was | 
thecity of Galvest elected President ofthe Nat ) 
traveling men onthe Association of Stationers a 
t have the Art Met Manufacturers last year A Bcnscacsnamiintiaen ossonsanae née 
they have called sever c As everybody knows, this is 
ventions of these mer r the the largest organizat 
, the \ n the trade D pnccecneeens edensecrs ereieneneeee ecccee 


express purpose o! aving 
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NEW $3 ONES 


PROUDFIT 


Ring Binders are now 
‘“ in the discard, ‘‘Tom”’ 
To has all the “PROUD- 
m FIT’ advantages—flat 


Th opening, narrow bind- 
ing, no posts, thongs 
Ump» . ; - 


or rings. Made from 
pocket sizes up, no 
limit. 





A Proudfit Catalog 
binder at the price you 
would pay for a bound 
“Gg catalog. Just sold an 
° E 99 order for twelve thou- 
e sand. One look at the 
sample and the price 
turned the trick. Let 

us show you. 


To be used as a per- 
manent file or as a 
cheap catalog binder, 
a transfer for order 


| Pigs blanks, check stubs, 


etc. 
Quick as a flash. 
It’s a 


Proudfit. 


These three new devices are ‘‘right off 
the fire.” Just ready for the market. 
Write us today. 


Proudfits for Every Loose Leaf Use 


Ee EfEAF GE 


Factory and Main Office: 
Grand Rapids, Mich., U. S. A. 


Branches in All Large Cities 














tion will be held in Chicago, Ill, on the third Monday in 
November, 1915, of which Commissioner M. Wulpi will 
notify the members. Satisfactory progress has been 
made toward the elimination of the undesirable dealer and 
the curbstone broker. The question of the standardization 
of colors was discussed and will be brought before the 
members at the convention to be held in November. After 
the discussion of routine business the executive commit 
tee adjourned. 


Thaddeus Davids Company to Reorganize. 
\fter ninety years of successful business, the increase 
in the volume of business which has come about under 


mm- 


the present management and the changes in business con 
to 


ditions within recent years, have made it desirable 
bring about a change in the organization of this old and 
famous concern. This action, it is said, is made particu 
larly advisable at the present time because of the death 
ot Mrs. Davids, wife of the eldest son of David F. Davids 


1 


Mrs. Davids was the owner a large block of stock in 


the present company and also owned the building occu 
pied by them 

The reorganization plans as outlined by the manage 
ment of the company include buying the building occu 
pied by the company at the present time. An option has 
already been secured from the administrator of the estate 


m 


This building was erected especially for the Davids Cor 
pany, and affords every modern convenience and facility 
for the manufacture of inks and adhesive products. Fol 
lowing is a brief statement of the plan of the contem 
plated reorganization 

It is proposed to organize a corporation under the 
laws of the state of New York to be known as the Davids 
Ink Company, or a similar appropriate name, with an 
authorized capital stock of $200,000, in 7 per cent cumula- 
tive preferred stock, divided into 2,000 shares with a par 
value of $100 each, redeemable at the option of the com 
pany at any time after five years from issue. There will 
also be $200,000 worth of common stock, divided into 2,000 
shares, at a par value of $100 each 

[It is proposed that this corporation purchase the busi 
ness and plant of the Thaddeus Davids Company 
carry on the business of manufacturing and selling ink 
and adhesive products. It is stated that the present in 
tention of the management is to sell only about $100,000 
of preferred stock, holding the balance in the treasury as 
The 
surviving stockholders are taking active steps to interest 
it 1s proposed to let any 


treasury stock for future use as is deemed advisable 


stationers in the company, 
members of the trade who desire to buy stock in such 
quantities as they may desire 

Applications for the new stock are coming in rapidly 


it is said, and offer strongly favorable evidence of 


successful completion of the plan. It is said that man 
dealers are taking advantage this opportunity to be 
come financially interested in the manufacture of a line 
of products of old and established reputation. 


Congratulations to the Burgoynes. 

Office Appliances extends hearty congratulations 
Mr. and Mrs. Sydney J. Burgoyne of Philadelphia, upon 
the arrival of the twelfth member of the younger genera 
tion of the Burgoyne family in the person of Miss Eliza 
beth Mary Burgoyne, who was born September 23, 1915 
Sanford M 


\J 
i 


Richard Morris, the new manager of the 


facturing Company's New York office, recently spent 
short vacation in Chicago. On his return he brought his 
family with him. They will take up their residenc« 
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ELDORADO ” ae Pencil’ 
AMERICAN GRAPHITE, 3.250.708 
ANGLO-SAXON ">: 
ENDURANCE. _ wo. 2064—A Quality Copying Pencil | 
STENOGRAPHER: Suc ee 
“And Every One’s a Dixon”? | 
JOSEPH DIXON CRUCIBLE COMPANY 
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Award of 
Elliot Cresson 
Medal 
for Mechanical 


Supremacy 


= International Speed 


and 


Accuracy Records 


from 


1906 to 1914 
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“The Machine You Will Eventually Buy” 
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FOR 
EFFICIENT BUSINESS 


The Victor Typewriter was built 
for Efficiency—for intense business 
purposes. It will turn out the clear- 
est work for general correspondence, 
make perfect manifold copies, and 
cut the sharpest mimeograph stencils. 


Victor Typewriter 
Model No. 3 


is dependable. It has no highly 
complicated parts to get out of order. 
It has improvements and exclusive 
features that are years ahead of any 
other typewriter. 

The Victor can do anything that 
any other typewriter can do, and 
do it better, faster and with more 
satisfaction. 

We are ready to prove this in 
an open competition with any other 
typewriter. 


Write for Facts 


Victor Typewriter Company 


812 Greenwich Street 
New York, N. Y. 


All That's Best in a Writing Machine. 
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Baers Display Conklin Pens in Windows. 
The Conklin Pen Manufacturing Company of Toled 
Ohio, has devised what is known as the “Camel Window 


Display,” which is so different from ordinary displays 


that it attracts extraordinary attention and drew crowds 
of people to the windows of Baer’s office equipment store 
at Canton, Ohio. 

The atmosphere of this display seems like a breatl 
from “Araby or Ind” and represents window display orig 
inality carried to the nth power. It depicts a scene 
life in the Orient—a little cross-section of the land of 
Pharaohs. It is not a flat, ordinary picture, but a real ri 
production, just like a picture that has “become alive 
It seems to be coming right out of the frame. 


the 


In the background the Pyramids blend with the horiz 
a caravan trail leading from them to the oasis in fore 
ground, flanked by palm trees, etc. Climbing the tree is 
a little monkey and advancing toward the well are tw 
camels—all real figures, not pictures 

A large hand is dipping a Conklin pen in the inkwell of 
the oasis. A light hidden in the top of the frame floods 





Window Display of Conklin Fountain Pens at Baers’, Canton, 
Ohio, 


the picture with the brilliant glow of the noon-time Egy; 
tian sun. The message this picture conveys is boldly let 
tered on the title card beneath the picture, “Every Ink 
well is an Oasis for Conklin’s Self-Filling Fountain Pen 
All the material shown in the illustration is furnished 

the floor cloth, the fixtures, the Conklin signs and cut 
outs, the dummy pens, etc ‘hey are all compactly ar 
ranged with the main picture in a substantial wooden 
packing case. It is the work of but ten minutes for the 
window trimmer to lift complete the display out of the 
case and set it up in his window. Printed instructions 
accompany it 

These windows are proving so popular with Conkli: 
merchants that every display is dated up for several weeks 
ahead, but the Conklin people say that they are doing 
their best to supply requests for it. 


The Shannon Limited, English agents for the Yawman 
& Erbe Manufacturing Company, have given thirty-four 
men to the service of King George, including F. W. Scha- 
fer, the managing director of the company It is not 
known thus far that any casualties have occurred among 


them 
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Try to bend, twist, pry or break 
them apart. Use any tools you 
wish. They won’t separate. In 
Shaw Walker Steel Files, where- 
ever steel joins steel, this electric 
spot-welding makes the two parts 
one solid and indestructible piece. 


These two strips of solid steel, 
under 2600 degrees of heat, are 
joined with a_ single electric 
spot-weld. At that spot the two 


pieces are absolutely one. 


Dealers: This Odd Test Will 
Sell Steel Files for You 














~OR it proves the principle on hich most receptive classes of This 
Shaw Walker Steel Letter Files are year-our list of publica vill be 
bu iIt the principle which makes “the m larger than ever. 
solid one-piece steel Furthermore, the 
’ “ ' r ‘ = , 4 ss ° e= 
th mughout \/ ‘*‘Built Like a Skyscraper’’ Shaw Walker Line is 
This principle is Skyscraper construction backed u an OT- 
‘ , * ler in the famous Woolworth : atio ose aim 
eC most Convincing Building, New York, and »™ , ‘ 
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Filing Cabinet. 1 aa -. 
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The Shaw Walker Ever sales 
Steel Li is Con problen ur own 
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New Shaw Walker Steel Letter File 
Highest Awards at the San Francisco and 


San Diego Expositions —5 Gold Medals 
THE SHAW WALKER COMPANY 


FACTORY and HOME OFFICE: 
MUSKEGON, MICH. 
NEW YORK - 60 Franklin St. 
CHICAGO 109 S. Wabash Ave. 
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‘Built Like a Skyscraper 
SHAW WALKER 
TTT eee ees 


WASHINGTON 
DETROIT 


LONDON, E. C. 


728 13th St., N. W. 


540 Majestic Bldg. 
33 St. Bride St. 
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Linen Ledger 


Pap er 


HE “Safety First” idea as ap- 
plied to any business starts with 
the preservation of its records. 


The wise business man orders Record 
Books and Ledgers made of a paper that 
will never grow weak, yellow or illegible 
with age, usage or exposure. 


Your record books will be as fresh, clean 
and legible fifty years from now as they are 
today if made of Brown’s Linen Ledger. 
Specify its use for particular purposes. 


Write for sample books. 


L. L. BROWN PAPER CO. 


Established 1850 ADAMS, MASS., U. S. A. 
mi 


FACSIMILE OF! echeheo WATER-MARK 
ROMY — DA TaTSyT> (C7 
LILIBROWM GR > PAPER CO. 
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Advertising Man Writes Exciting Novel. 
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SUPREMACY 


Leadership in any commercial field is not the result of 





chance, it rests basicly on the real merit of the article 
itself. 


Products from different factories though made for the 
same purpose are never of the same quality; some one 
make must excel. 


This means confidence by the public in the product 
which is supreme, and business is founded on confidenc« 


The supremacy of any piece of merchan 
also on its position in the public mind. 


DAVIDS’ Inks and Adhesives have stood the test of 
reliability since 1825 and are acknowledged by the 


business world as the attainment of the utmo: in 


Totes 
quality. 


There are many substantial reasons why DAVIDS' Inks 
and Adhesives should be featured by every dealer selling 
such products, and in addition they offer a margin of 
profit that makes them well worth while, because it is as 
great as is consistent with quality goods 

We are Rotarians, thus our motto, 


‘He profits most who serves best. 


Thaddeus Davids Company 


J. W. R. Merck’e, President and General Manager 


New York — Chicago 
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holds fifty staples and can be re- 
loaded in a few seconds. 


A single motion of the lever 
will bind securely without muti- 
lation such papers as: Corre- 
spondence, orders, shop memor- 
anda, job sheets, vouchers, cost 
and time records, pay envelopes, 
legal documents, etc., etc. In 
fact, any thickness of paper or 
cloth, etc., from onion skin to 
heavy cover stock—far greater 
thicknesses than can be handled 
by ordinary hand-binders. 


Many other dealers in office 
equipment are making profits 
from the sale of Acme Binders. 
Write for literature on how the 
Acme line can help you increase 
your profits. 


AGME STAPLE 60., Ltd. 


1643-1647 Haddon Ave., Camden, N. J, 


CANADIAN REPRESENTATIVE: 
Ernest J. Scott & Co., 59 St. Peter St., Montreal 








EUROPEAN AGENTS: 
Progress Typewriter Supply Co., Ltd., 8-9 New 
Zealand Avenue, London, E. C. 








APPLIANCES ‘crober, 1915 


Leopold of .Belgium. The character of the Frenchman 
is to our mind one of the most admirable in the book. 
If one wants a really interesting tale of swash-buckling 
adventure, with vivid descriptions and well-drawn char 
acter delineations, let him purchase a copy of “Wings of 


Danger.” 


Furniture Men Meet at the Zoo. 

Having received an invitation from the Cincinnati 
Chamber of Commerce and the Business Men’s Club, the 
executive board of the Cincinnati Furniture Exchange 
resolved to hold its opening meeting for the season at the 
Zoo Garden, and the entertainment committee, of whicl 
George W. Schutte is chairman, was instructed to make 
the necessary arrangements. In accordance with the above 
request the Cincinnati Furniture Exchange met at the Zoo 
Promptly at 5 o’clock the regular monthly business meet 
ing was held, with President John Dornette, Jr., in the 
chair. Routine business was then disposed of. The en 
tertainment committee made a detailed report of the 
annual outing held in June; the committee was highly 
complimented on the completeness of its report, whicl 
was ordered spread on the minutes. 

New members accepted were the Lindeman Wood Fin 
ishing Company, of Shelbyville, Ind., with J. H. Patter- 
son as the representative; and the Buskirk-Rutledge Lum 
ber Company. The resignation of the Queen City Iron 
Folding Bed Company was read, and on motion, duly sec- 
onded, was accepted; the resignation of H. Closterman, 
retiring chair manufacturer, was read, and upon motion 
of W. J. Sextro, duly seconded, the secretary was in- 
structed to prepare a letter to Mr. Closterman, thanking 
him for his long connection as an active member of the 
Cincinnati Furniture Exchange, and informing him that 
he has been enrolled as an honorary life member of the 
Cincinnati Furniture Exchange as a fitting climax to h 
successful business career. This was carried unanimously 
The resignation of Nicola, Stone & Myer, lumbermen 
was referred to W. J. Sextro to report at the meeting in 


1s 


November. 

The attention of the Cincinnati Furniture Exchange 
was called to sick members, and, as the constitution 
the organization does not provide for a standing comn 
tee to visit members who are ill, President John Dorn 
Jr., appointed as a special committee to serve tor 
purpose until the end of the year: Henry Hoffeld, Josep! 
Scheid and Henry Hageman. The report showed a 
healthy balance in the treasury. The sick members re- 
ported at the meeting were Fred H. Ballman, treasurer, 


who had been ill for several weeks with an attack of bron 
chitis, and who is now recovering and was expected to be 


out in a short time; Henry Schlueter, reported ill with 
appendicitis, is now around, but very weak; Ed Thauwald 
who had a severe case of rheumatism and was confined 
to his home for two months, attended the meeting 
received a hearty greeting This closed the business 
meeting and the dinner was then announced, with Pres 
dent John Dornette, Jr., as toastmaster. 

The elegant things on the menu were disposed of, cigz 
were passed, and Frank B. Wersel, ex-president of the 


Cincinnati Furniture Exchange, gave an interesting talk 


on his visit to San Francisco, and a visit to his brother 
George Wersel, a former Cincinnati manufacturer, W 
living at Los Angeles. William J. Sextro and Louis 


Schneider spoke of advantages of organization, and were 
loudly applauded. Henry Sprengard reported as delegate 
to the Municipal Pure Food Exposition to which he had 
Dornette, Jr., during 


been appointed by President John 
the summer vacation. He reported that the Pure Food 


r 


Exposition was a success, and that a demand had cet 
hen cabinets. Joseph Scheid 
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The Conklin 
Dealer 
will fit your hand 











There is a D 


in your town 


The Conklin Dealer is not 
only a merchant, he is an 
expert fitter of pens to hands. 
His Conklin stock contains a 


er 





wide variety of pen points in 
all styles and sizes; he can 
furnish you with a pen that 
will exactly fit your hand- 
writing expression. 
Furthermore, he knows t! 
inside mechanism of all ¢ 
filling pens and he will de 
strate to you the uni 
plicity of 





years. 


4 


benefit 





166 Conklin Building 








month, 
































THE SATURDAY EVENING POST 
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in October. 

Denny , —_- . 

“Wwe You won't find a manufacturer anywhere 
al more keenly interested in your success — 
wae who puts out more real ‘‘dealer’’ advertis- 

“T ing than we do. At the left is illustrated a 
~ segment of a page torn from the Sept. 18th 
oni issue of The Saturday Evening Post, which 
_ is only one example of how CONKLIN 


advertising is written for the merchant. 








44 Self- Filling 
Fountain Pen 


NON-LEAKABLE 


ee 
Loy 
— 


is the only self-filler that’s been nationally advertised for 14 


This Fall, Saturday Evening Post, Collier’s Weekly, 


Literary Digest, etc., carry big Conklin messages every 


YOU can get the 
write for our Special Dealers’ Proposition. 


doubling in size for Christmas. 


The Conklin Pen Manfg. Co. 


Toledo, Ohio, U.S. A. 
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been considered in the Allsteel Line Furniture and Fu 
nishings harmonize in design and finish—G-F Filing Sup- 


plies give the customer 100%, value from his investment 


We'll explain our Dealer plan if you will write us 7) 


may be Opportunity tor an agen 


(G5 The General Fireproofing Co. 
PRC TORO TONS | Youngstown 3680 Logan Ave. Ohio 
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Y| Bill Carlton Got the Job 


~ BLL had been getting every sizable job down in Multiopolis 
for quite some time, no matter what the Peoples’ Book 


Store or that highfalutin Modern Office Shop did to prevent it. 


Bill says it’s easy for he has his prospect coming and going 


with the Allsteel line. There's no secret to selling at all. 





If a little fellow comes in he has a single stack all set up for 
him in no time—room for documents, legal blanks, card indexes 


and correspondence or some such arrangement. 


If it’s a banker or insurance man, Bill And Bill is one of those fortunates 
trundles out a typical stack all mounted who never fails to avail himself of per- 
on a bus ready to be rolled into the vault sonal assistance, advertising and special 
when the day's work is over. circulars that are everyday service with 


If he’s ‘‘some pumpkins’’ around the Allsteel Line 


Multiopolis, Bill shows him photos of 
one or two Allsteel jobs like ]. P. Morgan Back of Bill Carlton's uccess 1s a Line 
& Co., The Great Northern Railway and so complete that no one gets away from 


other ‘“‘big guns’ are using with huge him because Bill didn’t have the goods 


satisfaction. to meet his filing needs. Back of it also 
Of course G-F Supplies go with All- is the intelligent team work of Bill and 
steel Equipment, helping to swell the the Allsteel People, which he says just 
profit. naturally scoops 1n prospect 


The Filing Cabinet Cat- The G-F Filing Supply 
alog will prove to you the Catalog describe practical 


completeness of the Allsteel and economical system 


Line. It issent onrequest. and G-F supplies. Free also. 





Send for both books and let us give 
you full details and agents’ terms. 





The General Fireproofing Co. (im 


Youngstown 3680 Logan Ave. Ohio euaoite sino 
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The STICKTITE LIQUID PASTE 


“STICKINE” 


The FAMOUS ADHESIVE 


rue FIRST ee 


me BEST 











No. 435}-—-4-oz. Desk Bottle 


The Refillable Bottle 


PUT UP IN THE FOLLOWING SIZES 
No. Retail Price 
431 —Quarts .... . 85e 
432 —Pints ...... We 
433 —1 Pints ..... 3c 
4354—4 oz. Desk Bottle . . 25c 
436 —30z. Bottle . . . . I0c 
4304—3 oz. Spreader Tube . 10c 


Superior to all other adhesives 
It stickstite everlastingly 


We shall be pleased to send you 
imprinted Envelope Enclosures 
upon request. 


ORIGINATORS 


The Diamond Ink Co. 


Milwaukee, Wis., U.S. A. 














was then called upon to relate his experiences during an 
automobile tour that occurred during his summer vaca 
tion. The other members who responded to the invitatior 
of the toastmaster were George W. Schutte, Henry Hage 
man, Fred Busse, Ed Thauwald and C. Kurleman, of the 
Geo. Henshaw & Sons Company, all of whom related 
humorous experiences, 

The meeting of the Cincinnati Furniture Exchange at 
the Zoo was a pronounced success in every way, and the 


adjournment at 8:30 p. m. came all too soon. 








& 





Directors’ Room, Continental and Commercial National Bank, 
Chicago. Chairs Furnished by Milwaukee Chair Company. 


Invincible Factory Busy. 


Notwithstanding the financial difficulties throug! 
which the Invincible Metal Furniture Company of Mani- 
towoc, Wis., has gone recently, owing to the failure of 
J. B. Fuller & Sons Company, private bankers of Wins 
low, Ill, the factory is now running night and day. 


Present stockholders of the Invincible Metal Furniture 
Company have bought out the Fuller interests for $20,000 
This is reported to be much less than the interests of the 
Fuller people were worth, since they were principal own- 
ers of the Invincible Metal Furniture Company. It is 
presumed that owing to the failure of the bank it was 
necessary to raise cash at once to meet obligations to 
depositors. 

It seems, from a circular sent out recently by the com 
pany, that J. B. Fuller was practically sole owner of the 
business. Mr. Fuller loaned about $60,000 to the Invinci- 
ble company, whose assets are said to be worth about 
$90,000. The company has a considerable quantity of 
stock on hand, both in uncut steels and in furniture in 
process of construction, while there is a considerable 
amount of manufactured goods ready for the market. The 
dies, special tools, etc., increase the value of the property 
The company has five and a half acres of ground, and the 
factory consists of good brick buildings with 25,000 feet 
of floor space. These buildings are of slow burning con- 
struction inside and are modern in every way. A fine 
power plant furnishes electric power and light, also steam 


for the enameling ovens. 


LMOST every magazine reading perros 
in the United States is being reached by 

the powerful force of this year’s Esterbrook 
advertising campaign. 
We are literally ‘‘selling’’ Esterbrook pens to about 
25,000,000 people—concentrating on the name and repu- 
tation of Esterbrooks with all the power of 57 years of 
reputation to back us up. 
With full pages, half pages and quarter pages (larger 
spaces than we ever before used) in the widest circu- 
lating magazines of the country, the public preference 
for Esterbrook Pens will be even greater than ever. 
It is more than ever a reason why you should concen- 
trate on this one nationally known line of pens that has 
been the standard of excellence for more than half a 
century. So complete is the Esterbrook line that with 
it alone you can meet practically every demand, and at 
the same time tie up less money in stock, get maximum 
display, save counter space, and make it easier for 
customers to buy. 
In addition to this big national campaign, we are help- 
ing the dealer with more complete and valuable sales 
helps than ever before. 
Write for practical suggestions how you can concentrate for greater 
profits and for our special Counter Display Case offer. 


Ask us for any other assistance we can give to make your pen de- 
partmeni still bigger and better. Write us today. 


ESTERBROOK STEEL PEN MFG. CO. 
§0-100 DELAWARE AVE., CAMDEN. N. J. 














Sectional View. Float in center closes well 
after each dip of pen. No ink is ever 
exposed to air and dust. Always Clean 


reater [ han Ever 


Month by month and year by 
year our sales are increasing. This 
means that more and more people 
are learning that the only really 
practical and right inkstand is the 


SENGBUSCH 


INKSTAN 


This also means that the dealer 
can now afford to carry a larger 
assortment and should keep the 
‘“Sengbusch”’ well to the front 
in the showcase and _ window. 








The #8 Mucilage Applier is 
something entirely new and just 
what the people have long been 
looking for—a means of using 
mucilage that is always ready, 
clean and handy. It must be 
seen to be appreciated. Send 
for a sample, today. 




















Sengbusch Self-Closing 
Inkstand Co. 


400 Stroh Building 
MILWAUKEE, WISCONSIN, U. S. A. 
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Prominent In Hammond Affairs. 
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connection with the improvements in 


writer it is but just to mention tl 


he company’s general manager, A 
who had much to do with the invention and p 
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Brooks is regarded as one of the ablest 


held, and his experience not only 


ntry but abroad as well. He successif 


rr some time, having been Europe 


ompany previous to accepting the 


inager of the Hammond Company 
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Brooks made a careful study of th 


-uropean market, and his marked ability 
ality, his sincerity, and his careful 


sts of European agents made him exc: 
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among dealers abroad He is a close 


business, and as a salesman and su 


Mr. Brooks has few superiors. 


Brooks has accomplished great things 
Typewriter Company. He has used his | 
men, markets, and machines, his rare 
igh mechanical ability to such good 
business of the Hammond Typewriter Cor 
kept close to the prosperity mark even 
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imes of stress and difficulty. His succes 


been duplicated in this country and 


here are gratified at his splendid achi 
Brooks can fairly be regarded as one of 


typewriter industry as well as 
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A Catalogue De Luxe. 


Taylor Chair Company of Bedford, Ohio, 
ce catalogue No. 50, a cut of which 


This catalogue is a splendid exan 
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and engravers’ arts. It contains forty 


plementary price list, and shows the 





The New Taylor Chair Catalogue. 


line of the Taylor Chair Company 


called the “Masters’ Line of Office 


ny states that this line represents 


leas in high grade office chair con 
finished product of two of the 
building—Vincent A. Taylor, president 


Chair Company, and A. L. Shattuck 
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ADVANTAGES 


Business gravitates to the dealer who is best able to handle it. 
Customers come to your store for their typewriter ribbons and 
carbon paper if the quality of your line and the service you render 
is the best they can obtain. And you are really dependent to a 
great extent on the manufacturer whose line you carry. Should 
he fail to uphold his end either in manufacturing the goods or 
getting them to you, you suffer. You need have no fear on this 
score and you will have certain advantages over your competitors 
if you sell | a 






/ 


L 





Ault & Wiborg Ribbons and Carbons 


Because—We manufacture the most complete line of ribbons 
and carbons in the world. 


Because—Our service department works with you and helps 
you select the numbers you require. 


Because—Our large stocks and many branches enable us to 
make immediate shipments. 


Result—“ The Service that clinches Sales.” 


The Ault & Wiborg Company 


Factory and General Offices 


CINCINNATI, =< OHIO, U.S. A. 


Branch Houses in amma the Principal Cities 









121 








+e ays WNT ie ta i 
vashid md) 1 ene NS. dO 


ea er: Sh A i 


ts 







































PPLIANCES Octover, 1015 















22 OFFICE 

Nom Read fenrsea 
for Foreign Write tor 
Markets Terms 


The New 
Typewriter 
Sensation! 


Wonderful!—not only because it is the most perfect 
typewriter yet produced, but because we have found a 
way to sell this new machine of strictly $100 quality for 
ONLY $57.50 RETAIL. How can we do it? Simply by 
selling only through YOU, the dealer, or by mail direct to 
rural communities. Experienced typewriter men know, 
AND THE PUBLIC IS FINDING OUT, that $50 of 
the $100 retail price of other machines goes to pay the 
SELLING COST—the expense of hundreds of branch 
stores and “‘service’’ depots with big armies of managers 
and salesmen, elaborate and costly catalogs and other 
extravagant selling expenses. Our staple merchandising 
methods make possible our startling price of $57.50, saving 
your customer nearly ONE-HALF while still giving you 
a liberal profit. But you simply can’t believe it—even 
the following description will not convince you—until 
you have actually seen it. Let us ship you 


The Great 


REX 


Visible 


for examination. Get posted on this new wonder, the 
first real cause for worry that the price-padding type- 
writer manufacturers have had. 


Segment shift; double-shift Universal keyboard; mar- 
velously light touch; unlimited speed; extra wide (11 
inch) ball-bearing carriage; right and lefthand shift 
keys with lock; two color ribbon shift with neutral 
position for stencil cutting; new model tilt-back paper 
shelf; handsome design, paneled back and sides; reliable, 
perfected tabulator; marginal stops with release key; 
ribbon reverse on keyboard; new design paper fingers; 
line lock; spring tempered, extra heavy typebars re- 
inforced to insure perfect, permanent alignment—every 
real improvement found on other $100 typewriters. 


$100 QUALITY 5 
RETAILS FOR 21.00 
X Some splendid territory still open for live dealers. 


@ Write at once for full particulars of the greatest 
& proposition ever offered to the trade. No matter 


SEND & how thorough your experience and knowledge 
THIS ®& of typewriter values, we guarantee that the 
coupon * REX Visible will positively amaze you. 


Send the coupon now, with your busi- 


H. M. Ballard e aie tie ag vee che” i ae 
Director of Sales, ness card or letterhead, or address 
Rex Typewriter Co., 


28 E. Jackson Bivd..  H.M. BALLARD, Director of Sales 


— ago: Please send q 
propention to dealer on %. REX TYPEWRITER 
ud in Orrice Armiavces. MQ COMPANY 
Name . 
%. 28 E. Jackson Bivd. 
Address * 
~ CHICAGO 


Enclose your business card 
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looking upon the actual articles themselves. Every de- 
tail, and all the fine shadings of the grain in the wood 
are here shown in almost absolute perfection. 

Dealers who are interested in office chairs should by 
all means obtain a copy of this most useful catalogue. 


A Pencil That Writes on Black Paper. 

How to write titles to pictures mounted in kodak 
albums, where the mount is usually black or dark gray 
is a problem which has taxed the ingenuity of many kodak 
users. So-called white ink does very well, when properly 
used, but the Joseph Dixon Crucible Company of Jersey 
City, N. J., believe they have solved the problem in an 
even more staisfactory way by the creation of what is 
designated as Dixon’s Best White No. 352 Crayon pencil 

There are many other uses for this pencil, such as 
marking proofs, blue prints or other dark, rough finished 
papers. Women find Dixon’s Best White Crayon pencil 
useful in marking designs, patterns, etc., upon dark cloths. 

Those who buy a supply of these crayon pencils will 
find them in demand as soon as their multitudinous uses 


and advantages are explained 


Envelope Business Prospers. 

Office Appliances is informed by the National Envel 
ope Company, Inc., of Philadelphia, Pa., that the business 
of that company has expanded to such an extent that it 
has taxed their utmost capacity. This has occurred in 
what are usually the dull months. Arrangements have 
therefore been made to add several new automatic ma 
chines which will greatly increase the output. At the 
same time the company has leased additional buildings 
for storage of stock, etc. 

To a certain extent the new lines which the National 
Envelope Company is offering to the trade are respon- 
sible for this great increase in business. The lines re- 
ferred to are the photo mailers advertised in Office Ap- 
pliances, and the new line of manila folders which they 
expect to advertise in forthcoming issues of the maga- 
zine. Notwithstanding this, an increase in the orders for 
regular line goods has been noted to a surprisingly large 
extent. All of this is exceedingly encouraging and bodes 


well for the prosperity of general business. 


Texas Firm Agents for Progressive Wire Goods. 

The Progressive Wire Goods Company, 528 Commerce 
street, Philadelphia, Pa., has recently appointed Hayes 
& Webster of San Antonio, Texas, as their exclusive 
general sales agents for Texas, Arkansas, Louisiana, Mis- 
sissippi, Alabama, Georgia and Florida. 

From their headquarters and sample rooms in the State 
Bank and Trust building, San Antonio, this combination 
of “live wires,” that is so well known throughout the 
South, will carry “Prowico” products into every available 
point in their territory. 

The connection is an unusually good one and it will 
result in a well developed business in stationers’ wire 
goods of the better grade in which lines the Progressive 
Wire Goods Company has standardized for the past 
twenty years. 


The Remington Typewriter Company makes a practice 
of suspending operations in its entire plant for a ten 
minute interval at a specified time each morning and aft- 
ernoon. This ten minutes of rest, it is said, has a benefi- 


cial effect upon operatives. 








aa dre ta a 


nner aa 





Be En ecm i rn 





va 


vont 


ro 


OFFICE APPLIANCES 














BUDA! TF REP 














Most stationers are familiar with the many good 
qualities of Old Hampshire Bond Stationery, but 
there are still a number who have not become 
acquainted with 


Old Hampshire Vellum 


This is a paper that has now proved itself, and makes a 
most desirable addition to the Old Hampshire line of high-grade 
stationery. The reputation of Hampshire products is high, 
and it would seem desirable to increase your variety under this 
trade mark. But, whether or not you contemplate an im- 
mediate purchase, we should like to place samples in your 
hands. We want you to know this very attractive number, 
and if you will allow us to mail you our sample package the 
obligation will rest with us. 


HAMPSHIRE PAPER COMPANY 


We are the Only Paper Makers in the 
World Making Bond Paper Exclusively 


South Hadley Falls, Massachusetts 


_ ‘MEMBER 
PAPER MAKERS 


ADVERTISING CLUB 
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Reach your trade 
quickly and 
economically 
with a $35.00 


ELLIOTT 


Addressing Machine 


Here is a perfectly efficient ad- 
easily operated by any 
employee durable and low 
priced. It is economical for any 
office where even a small list its 
addressed regularly. Ellotts have 
been chosen by thousands of con- 
cerns because they meet all require- 
ments. 


Free Trial for 30 Days 


dresser 


We will be glad to send one of 
these machines to any business 
house willing to pay transporta- 
tion charges and to give it a fair 
trial. Write us today for our free 
trial offer—investigate this econ- 
omy machine NOW. 





THE ELLIOTT CO. 


145 Albany Street, Cambridge, Mass. 












Book 


his book 
shows how 
to in- 
crease sales 
through Di- 
rect by Mail 
Advertising 
it's written by 
one who has 
sold thousands 
of dollars’ worth 
Of goods by this 
method. Sent sree 
to sales and adver 
tising Managers or 
Other oMcers upon 
written request on 
your business station- 
ery—or the book will 
be sent to ANYONE 
UIOn receipt of fifty 
cents. This 56-page book 
is 54x71 in. in size. Write 
now and get your copy 












The Elliott Co. 


145 Albany Street 
Cambridge, Mass. 





























Diamond Combination Patent Spout. 
A combination spout for filling fountain pens dire 
from the large size bottles is supplied on all sizes of the 
Diamond Autograph Fluid 
This spout is a great improvement over anything of 
kind on the market, as the small end of the spout allows 


enough ink to flow, when the screw cap on the larger e1 


is regulated, to fill a fountain pen properly. When 
cap is screwed back in place, a piston which runs throug 
the spout closes it up absolutely air-tight, which prevents 
evaporation of ink in the bottle 

This spout is a great convenience for it is a com] 


fountain pen and inkwell fille: 

The Diamond Autograph Fluid is an especially pre 
pared ink for all around office use and is one of the most 
satisfactory inks for fountain pens, bookkeeping and g 


eral record uses. 





Each bottle of the Autograph Fluid is put up in a hand 
some five-color carton. The sale of this ink is g 
very rapidly and all those who have used this package 
greatly pleased with the high quality of the ink, and 
convenience of the combination spout 

The above package is a new addition to the Diam 
line of writing inks and adhesives, and further details 
be gladly supplied upon request to the Diamor 


Company of Milwaukee, Wis 


Moore Push-Pin Company Issues New Catalogue. 
\ new catalogue has recently been sent out by t 


Moore Push-Pin Company to all of the trade, one 


interesting points of which is the fact that this ca fe 
vas printed entirely in their own printing plant, 


the first catalogue issued since installing this ne 


Che installation of a printing department by this 
ling concern is an indication of their continued 
and the popularity of the articles they manufactur 


[his new catalogue contains new prices and new 
Moore Pushless Hang 


pa king of Moore Push-Pins 
ers and Moore Push-Thumbtacks, and is well wort! 
attention of any dealer handling these popular lines 
(On page & ts illustrated new counter display 
ing one dozen packets No. 1 or No. 2 
Push-Pins r Nos. 24, 25, 27 or 28 Moore Pu 
Hangers [his display is printed in four colors and ea 
spla llustrates and suggests a different us¢ 
p lucts Pages 5, 6 and 7 are also interesting, as 
show substantial reductions, in the price of the ass 
nents illustrated 
\ny dealer who has not received a copy of this 
logue may obtain one by addressing the company at 


headquarters in Philadelphia 
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THIS NUMBER STANDS FOR 


THE HIGHEST GRADE 
INDEX CARD 


ON THE MARKET 


IN COMPARISON TO THE PRICE 
OUR 


METROPOLITAN GRADE 


SETS A STANDARD 


For Low Priced Index Cards. 

















Made of high grade Bristol Board and guaranteed 
accurately cut and ruled to register. 


We also manufacture a cheaper card, our 


ECONOMY INDEX 


Recommended for temporary use only. 
Samples on Request. 


WRITE FOR OUR PRICES. 


BOSTON INDEX CARD CO. 


6 Becadwes 113 Purchase Street Harris Trust Bidg. 
NEW YORK BOSTON MASS. CHICAGO 
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Time, Labor and Money- 
Saving in the Handling of 
ORDERS, Really Doesn’t 
Begin Until You Install a 


lite 





O matter how carefully an 
Order-Handling System may 
be worked out—it can never 

reach a high state of economy or effi- 
ciency until this ever-ready machine 
is made a part of it 

Every worth-while ORDER 
System in Office, Shop, Factory or 
Warehouse, only reaches the highest 
peak of efficiency when Department 
copies of orders and requisitions are 
made quickly, accurately and at low 
cost. 

Carbon manifolding, or other meth- 
ods of reproducing orders of this character, 
can only be tolerated when time and expens¢ 
is of no account. When speed, accuracy, low 
cost and prompt shipments are vitally neces- 
sary—the only successful course to follow in 


order to obtain this result is to put a Com- 
mercial on the job and let it do the work 


mechanically 


—Without Delay 
—Without Error or 
Rewriting and 
at Trifling Expense 
The Commercial Duplicator System 
of handling Shop, Mill, Factory and Ware- 
house Orders is a proved success. 
Hundreds of up-to-date concerns 
testify to its ever-ready capacity and money- 
saving value. 
Send for Catalog TODAY 
If any of your present system re- 
quires clear, easily-read and exact copies of 
orders or business forms of any kind—write 
and get the facts regarding this versatile 
machine. Simply address 


Duplicator Manufacturing Co. 
1179 Monon Building, CHICAGO 
1588 Hudson Terminal, NEW YORK 
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Big Aurora Company Opens New York Branch. 

The Miller-Bryant-Pierce Company of Aurora, Illinois 
manufacturers of inked ribbons and carbon papers, have 
recently incorporated the Miller-Bryant-Pierce Company 
of New York in New York state, and have established 
offices at 253 Broadway for the sale of their ribbons and 
carbon papers in the eastern territory. Ward J. Downs, 
who has been a salesman for the Miller-Bryant-Pierce 
Company in the middle west, has taken charge of the 
Miller-Bryant-Pierce Company of New York and the 
New York City agency and he has associated with him 
Frank Anning, also of Aurora, who has had some ex- 
perience in the ribbon and carbon line. 

The office has now been established a little over a 
month and Mr. Downs, the manager, reports that busi 
ness so far has been good and that the prospects are 
brilliant. The Miller-Bryant-Pierce Company, about a 
year ago, established their own agency in Detroit and a 
year before that they started a Milwaukee agency 
their own. These two agencies are in a flourishing con 
dition at the present time 


Office Equipment Company Takes Better Quarters. 

The Office Device Company of Philadelphia, formerly 
at 716 Chestnut street, have removed to larger and more 
convenient quarters in an attractive location at 837 Chest- 
nut street. This is at the corner of Ninth street and is 
in the heart of the office appliance district of Philadelphia 

The Office Device Company represents such devices as 
the Belknap Rapid Addressing Machine, the Sealograph, 
Pence Mailing Machine, etc. The company is headed by 
E. D. Dorsey, who is one of the most energetic and suc- 
cessful office equipment men in the East. With its new 
location and improved facilities for taking care of the 
trade, better service and greater success will unquestion 
ably result. 

The Office Device Company is owned by Mr. Dorsey 
and C. Josephs, both of whom have made an enviable 
record in the addressing machine and office equipment 
field of Philadelphia. 


Ribbon and Carbon Men Meet. 

A meeting of the Ribbon and Carbon Paper Manufac 
turers’ Association was held at the Hotel Astor, in New 
York, on September 15, at 10 o’clock a. m. 

Most of the manufacturers of the United States were 
present and topics of much interest were discussed. One 
of the principal ones brought up was “The Present and 
Visible Supply of Paper, Cloth and Colors.” The discus 
sion of this subject was instructive and interesting. 

The annual dinner Wednesday evening, September 15 
was an enjoyable and thoroughly satisfactory event. 

The officers of the association are: A. L. Foster, Mani- 
fold Supplies Company, president; George Malcom, F. S 
Webster Company, vice-president; E. A. Brecher, The 
Frank Bayer Company, secretary-treasurer. The execu- 
tive committee consists of the foregoing and C. B. Gor- 
don, The Carter’s Ink Company; E. C. Hirschfield, Ameri- 
can Ribbon & Carbon Company, and F. O. Mittag, Mittag 
& Volger, Inc., Park Ridge, N. J. 





Highest Honors to Graff Company. 
The highest honors for enameled steel signals, 
tabs and paper clips at the Panama-Pacific International 
I xposition have been awarded to the George B. Graft | 
pany, of Boston, on their lin signals, tabs and clips 
The ribbon confirming the award was attached to the 
exhibit on the opening day of the stationers’ convention ir 


San Francisco. 
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It Makes the Stenos- 
rapher's Work Hasy 


This is the best thing that can 
be said of any typewriter. And 
it happens to be the crowning 
merit of the 


Smith 
Premier 





The stenographer’s work is made easy on the Smith Premier—at 
every stage, from the moment the paper is inserted and the fingers 
touch the keys, until the work is completed. 


Simplicity is the keynote of everything. The “key for every char- 
acter, ’’ which is the chief distinctive feature of the Smith Premier, 
is the very acme of simplicity. So also is the *‘ complete keyboard 
control.’”’ On the Smith Premier you do not have to hunt around 
for anything. Practically all the operations can be performed with- 
out taking the hands away from the keys. 


The Tilting Cylinder makes corrections easy. The Swinging Paper 
Fingers make it just as easy to correct carbon copies, and the Inter- 
changeable Cylinders render it easy to change instantly from one 
piece of work to another. 


Thus a whole group of exclusive Smith Premier features insures an 
ease and convenience of operation which is unequalled. 


329 Broadway, New York 
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EATON, CRANE & PIKE CoO. 





Business men seek those 
things which make for 
economy, efficiency, and 
better methods in their 
business. 


Each different class of 


BERKSHIRE 


TYPEWRITER 


PAPERS 


presents some sound, con- 
vincing reason why bus- 
iness and professional men 
will find one or more of 
these papers valuable for 
their uses. 


Typewriter Paper Department 


Pittsfield, Mass., U. S. A. 
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T he 


Pembroke 


dy ) 
Striking Window Display. 
illustration shown in this column is a picture 
a window display shown recently in the windows of 
Stationery Company at Salt Lake City, | 
is trimmed with the Alvah Bushne!l Com 


T he 


window 


pany’s line of 


*Paperoid” 


ng 


containers. This di 





Window Display of Bushnell Goods at Store of Pembroke Sta- 
Salt Lake City, Utah. 


t 


proved very 


ionery Co., 


profitable 


al 


id ré 


sulted in 


inquiries for standard and special goods 


The 


the line popular in 


great 
representatives of the Alvah Bushnell Company has made 


amount of introductory 


every 


section of the 


many 


work 


c 


done 


ountry 


orders 


by 


al 


th, 


Ch 


company is providing selling helps to dealers, these helps 


The 


assisting largely in bringing 


duplicate orders 


nell company 
and become | 


of making the 


tells us that 
nterested in 
Bushnell liu 


dealers who show 


em readily see th 
active 


these 


e possi ilit 


and profitable 


Wabash Cabinet Company Prospers. 


\bout a year ago the Wabash Cabinet Company of Wa 
bash, Ind., purchased what is now called Factory No. 2 
a three-story brick building, occupying two acres 
ground. Not over six months later another floor 10.00% 


feet ot 


floor S] 


ace was add 


j 


\nd now, 


notwithstanding 


New 


ing approxit 


in process of constru 





d to Factory No. 1 


those 


recent 


additions, they 


ur more 


rooms, ontatitr 
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‘‘Leathertuff"’ 


nate ly 8,500 feet 


Folder, Wabash Cabinet Co. 


ot floor space, to take 


of a still further increase in business 


This is no 


mand for the 
work made under the label ot 


war time boom, 


supplies, 


but a steadily increasing 


filing cabinets and fine cal 


Wabash” 


of 


exclusive 


de ale Ts 


in all 


parts 


the country 


The 


Wabash 


Cabinet 


ar 


yn 


pany 


is to 
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congratul 
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vements in the f 


he past year 


i 


c 


of conditions whi 


inet 


ae 


+ 


al 


and sold throug! 


ed 


h } 
i 0 


ee ey 





October, 1915 OFFICE APPLIANCES 129 





STUDENTS’ SIMPLEX 
Loose Leaf Note Book 





Full Black Cloth, Reversible, Flat Opening, 
: Stiff Covers. Durable and of moderate cost 
' Opened by pulling on the rings. Closed by 
: pushing the rings together. 
' 
| The Variety of Fillers Widens Your Market 


Record, Quadrille, Drawing and Cross Section. Several kinds of fillers can be 
used with one set of covers. Use this handy notebook as a “‘get acquainted 
special’’ for your school and college trade. Made in the following Styles and Sizes: 


' , ‘os Note Books are supplied with choice of 6 stock fillers Faint, Plain, 


























SIDE OPENING END OPENING 
No. Size of Sheet List Price per Doz. No. Size of Sheet List Price per Doz. 
3802 81 x 63 $4.45 3800 33 x 53 $3.70 
3808 83 x 54 4.45 3801 45 x 7} 3.90 
3804 91 x 73 4.70 3807 45 x 8} 4.00 
3806 10 x 8 5.10 3803 53 x 8} 4.00 
3810 il x 8} 6.10 3809 8 x10} 5.10 
3811 14 x 8} 12.00 3805 75 x 9 4.70 
STOCK SIZES PRICES 
9! x ll 
' Covers only) 
9} x 11; 7 
Ili x 112 Ranging trom 


$11.00 to $13.35 





New Loose Leaf Supplement Ready 


A new Supplement to the Catalog of National Loose Leaf goods 
is ready for mailing. If you do not receive yours, a postal addressed 
to us will bring one—or more! 


NATIONAL BLANK BOOK CO., HOLYOKE, Mass. 


= [BLANK BOOKS| *:" 
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Thousands of 
Chicago 
Pencil Sharpeners 








$4 -00 


are sold every day. Are 
you getting your share 
of this business? E-very- 
body everywhere is buy- 
ing them. 


The CHICAGO is the 
best of its kind, of course. 


Jobbers and dealers are 
pushing this sharpener. 
Profits are good. 


WRITE FOR PRICES 


Automatic Pencil Sharpener Co. 
1308 Garland Building, Chicago 














Stationers’ Board of Trade Acts on Returned Goods. 


The following circular letter from Gordon Cameron, 
secretary of the Stationers and Publishers’ Board of Trade, 
is self-explanatory: 

“Dear Sirs:—In order to correct an unsatisfactery con- 
dition existing in our trade, the Stationers and Publishers’ 
Board of Trade, at a meeting of the Board of Trustees 
held Tuesday, Sept. 14, 1915, adopted a resolution recom- 
mending the following regulation concerning the ‘Re- 
turn of Goods’ 

“*The Return of Goods will not be accepted unless for 
sufficient cause and only when previous arrangements 
have been made for the return of the goods. All such 
claims must be made within 30 days.’ 

“It is urged that the members of the Board and the 
trade at large, as far as possible, will indicate their ap- 
proval of this action by having the resolution appear on 
their bill heads, or shown in some other manner when 
shipping goods. Such action has already been taken by 
some of the members, and if it becomes general, and lived 
up to, we are confident that an unsatisfactory condition 
which has existed in the trade will be at least lessened, if 


not done away with entirely.” 


Defiance Co. Absorbs R. H. Baxter & Co. 

The stationery trade will be interested in the announce 
ment that the R. H. Baxter Company, manufacturers and 
wholesale dealers in stationers’ specialties and supplies, 
96-102 Church street, New York City, has been absorbed 
by the Defiance Manufacturing Company, who have taken 
the stock of the former concern in exchange for the 
equivalent in Defiance Company stock. The Defiance 
Manufacturing Company will do a general manufacturing 
and jobbing business in architects’ supplies, stationery and 
related lines 

The sales headquarters of the stationery department 
will be at 96-102 Church street, the old offices of the 
Baxter Company, and R. H. Baxter will manage the sales 
division of this part of the business. F. S. McNeil will 
remain as Mr. Baxter’s assistant 

On September 15 the Defiance Manufacturing Company 
moved from Broadway and Forty-second street to 22 East 
Forty-first street. The company is capitalized at $800,000 
It has a manufacturing plant in Massachusetts and sales 
rooms in Philadelphia. A new catalogue will be issued 


soon. 


When a Pencil Is Not a Pencil. 
“Graphite,” the house publication of the Joseph Dixon 
Crucible Company of Jersey City, says that the north 


‘ 


west is particular about the pencils it uses. “This fa 
is brought to light by a letter of a railroad agent who 
needed a good, dependable copying pencil and who shared 
his thought concerning this need with a local stationer,’ 
says Graphite. “It costs too much,” said the stationer 
“I cannot afford to handle Dixon’s Eterno No. 2050.” 
So a customer was displeased and a profit was lost 

“When one of a stationer’s customers writes, ‘I need a 
dependable copying pencil but cannot buy it here. I have 
used Dixon’s Eterno a long while and cannot get along 
with an ‘indelible’ pencil the — market offers. Since 
the dealer will not sell your goods I cannot see why he 
should enjoy my orders,’ it is time for that stationer 
to do some mental house cleaning.” 


W. R. Clarke, a representative of the Sam’ ¢ Tatut 


Company, Cincinnati, recently called on the statio 


trade of Gotham 
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OFFICIAL ENDORSEMENT of EBERHARD FABER PRODUCTS 


The Grand Prize and Two Gold Medals 


‘*The Highest Honors Possible to Confer’’ 
Were Granted by the Jury of Awards 
of the Panama- Pacific Exposition for 


Eberhard Faber Lead Pencils, Pen Holders, Rubber Bands and Erasers 














eine 





ay, ae) lo 
DAS ENE aaa 
nnn 














EBERHARD FABER EXHIBIT, VARIED INDUSTRIES BUILDING 


This official endorsement of the product of the oldest Pencil Factory in America but confirms the estimate 
which discriminating dealers and the consuming public long since placed on these goods. It is a recognition 
of sustained quality, the attainment of which has been the motive of this house in all of its fifty-four years 
manufacturing experience 





(15 Degrees 


Van Dyke Drawing Pencils ofits: 
‘Our Best Make”’ 


This finest of drawing pencils received the GOLD 
MEDAL of the Exposition; this honor following ZA ' 
closely the adoption of the “Van Dyke”’ by the U.S ar at : —_—---— 
Government for its departmental drafting rooms. This eG ad 

‘ EBERHARD FABER 


assurance of lead value and quality will carry convic- ' = NEW YORK 


tion to those who may be skeptical as to the merits 
of an American-made, high grade drawing pencil 

The ‘‘Van Dyke” is hexagon shape, yellow polish 
and is made in fifteen degrees of lead, from 6B to 7H 


EBERHARD FABER New York 

















132 








Typewriter 
Dealers 


There is a Reason 


why our customers are still with us 


OUR PROMPT SERVICE 
OUR LOW PRICES 
OUR GOOD GOODS 


We are giving all we can for what 
we get instead of getting all we can 


for what we give. 


We lead in offering Special Money- 
Makers. 


We assist the Dealer in every way 


possible. 


We want your name on our mailing 


list. 


Special Price List now out—GET 


IT. 


Young 
Typewriter 
Company 


62 W. Madison St. 
Chicago, Illinois 
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Ballard Takes Management of Rex Company. : 
H.°M. Ballard, widely known among typewriter met F 
has become treasurer and general manager of the Re» 
Typewriter Company with offices at 1504-1508 Steg: 
building, ( hicago, and factory at Fond du Lac, Wisconsin 
Mr. Ballard is one of the most experienced men in the ty 
writer business. For the last six years he has operated tl 
Typewriter Distributing Syndicate. Previous to organizi 
that business he was for four years with the Fox Type 
writer Company, having been sales manager for the « 
pany one year and branch manager at Chicago three years 
All told, Mr. Ballard has been in the typewriter busin: 
about fifteen years. 
H. M. Ballard was born in Brooklyn, New York, in 187 
and educated in the common schools of Brooklyn 
in the high school and training school in Chicago 
He is married and he has one daughter, fourteen y: 
old. 
Jallard is a square, up-standing, solid chap in the 


of life and probably few men understand the typewr 


er 




















— = —_—_—_—_———_—————_————— 


H. M. Ballard, General Manager, Rex Typewriter Co 


business in all its general details more thoroughly 
he. He is experienced in handling salesmen and 

the faculty of imparting that confidence which he hims 
feels. Mr. Ballard says that | 
sition with the Rex Typewriter Company because 


e accepted his present pt 


feels that it is feasible to build a typewriter to be s 
by dealers. The Rex, he states, is a good machine and 
is built for dealers exclusively. Mr. Ballard’s experien 
in all the branches of the typewriter business gives 

a capacity to develop a proposition that will fit 
dealer’s requirements. 

The Rex Typewriter Company is a strong institut 
having a capital stock of $800,000. Of this amount $40‘ 
000 is paid in and the company has sold $100,000 w 
of stock in addition to that which is already paid in. Ther 
is every assurance, therefore, that the company is finan 
cially strong and is able to meet all contracts and 
liveries promptly. The factory is well equipped and it 
felt that it would be possible to turn out machines fast 


enough to meet any demand 


The regular monthly meeting of the New York Sta 
tioners’ Association has been postponed from October 18 


25. This postponement is order 


to Monday, October 
on account of the fact that many of the members are at 
tending the convention at San Francisco and will b¢ 


able to return in time for the earlier date. 


a 
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es “421” Line Files 
Are the Recognized Standard Among Low-priced 
Letter Cabinets 


Sold Profitably as ‘“‘Leaders” 
--Sales-Stimulators by Pro- 
gressive 
Dealers 
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No. 421 No. 321 § No. 221 


FILES FOR EVERY PURPOSE 


Letter, Legal Cap, Invoice, Card Index, Check, Document, 
Voucher, Legal Blank and Other Sizes 


Variety, Compactness and Economy are the special advantages of this line. There are ten 
kinds of drawers for filing almost any business papers, cards,etc. Yourchoice of these files may 
be arranged in one cabinet to meet almost any need. These files are compact, handy, accessible. 





Nospace is wasted and 
economy is effected 
through the elimina- 
tion of superfluous 
parts. Each frame- 
joint is inter-locked, 
glued and held with 
twoscrews. Drawers 
are dust-protected 
and roll on Roller- 
Bearings. 

The superior wear- 
resisting qualities of 


You buy 9/2 Files reasonably 





Full Height Drawer Sides 


these files have been 
demonstrated by 
many years of prac- 
tical, daily use in all 
parts of the world. 
Get 
$< Catalogs 
Attractive discounts 
and liberal advertising 
service make "fae 
Lines" favorites with 
dealers, everywhere. 


so you can sell them reasonably —at a liberal profit 








The Y& Manufacturing Co 








No. 4258-D 


162 Union Street Monroe, Michigan 


New York Office—75 John St. Made also in Canada by The Knechtel Furniture Company, Ltd 
Hanover, Ontario 
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Ife Fibre Boarta 
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Practical 


various departments, ete. 





Fibre Board Vertical Transfer Cases 


These are strong and durable files, made of tough fibre board, with cloth re-enforced corners and 
covered with imported Agate Paper. Hold the entire contents of an ordinary vertical letter filing 
drawer. Made in two depths—20 inch and 25 inch. Shipped K. D.—Folded Flat, in packages 


approximately 2? inches high. Get quantity prices. ’ 
| | Fibre Board Vertical Letter Files 


Are made in three capacities—4 inch, 5 inch and 
6 inch, and in Letter and Legal Cap sizes. Cloth 
re-enforced corners, drop front, cloth hinged top. 
Have ring pull on end for easy handling. These 
are exceptionally handy files for orders, bills of 
lading and special inter-department correspon- 
dence, ete. 


Wie Security 
Mailing Envelopes 
Are made of tough stock, which bends but does not break. The lock works 
automatically, so that contents cannot be removed without destroying the 
lock or tearing the mailer. Made in a large variety of sizes to accommo- 
date all standard sizes of photographs and other mailable material. Put 
up in handsome display boxes for retail sale. 


Ufc Wood-Back Invoice Books 


A large variety of sizes is included in this line, all being eal with solid 
wood backs, into which the leaves are glued and riveted. Leaves cannot 
be pulled out, backs cannot break. A variety of bindings makes this a 
very desirable line. Sizes 114x163} and 12x18}. Get Hé@ Catalogs of 
Office Specialties for complete information regarding these salable books. 


¥fzs Box Letter Files 


There are 16 different kinds of Box Letter Files, listed 
in the #2 Stationery Supply Catalog. There is a wide 
range in price to take care of almost every Box File re- 
quirement. "Easy Clasp" and "Modern" Files, shown on 
this and opposite page, are re- 
cent additions to the line. 


Ask for the Catalog now ! 


The Sf eid- Manufacturing Co 


162 Union Street 
Monroe -i- Michigan 
New York Office—75 John St. 












Fibre Board Office Specialties 

where Card Systems, Filing De 
Owi 
ness, they fill many wants—es 


Light | 
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are first k 
low cost, 
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Htationery Specialties 


rt Strong 
Kconomical 


€S aMing demand—especially in offices 
+ Dem are first being introduced for the 
Owl low cost, strength and compact- 
“€SPiire files are not to be permanent. 





F popularity. j 

: Card Index Cabinets with Fibre Board Drawers 
' The drawers of these cabinets are constructed like 

the trays described above. The cabinets are made 

; of Stained Hardwood— 

' serviceable and attrac- 

; tive in appearance. Made 


and drop handle. 





words "Scrap Book" for use as albums, etc. 
leaves cannot be removed, except by tearing. 











in two, four and six draw- 
er sizes for 3x5 cards, and 
two drawer size for 4x6. 


Collection Papers, Ete. 


Yj Wood Back Scrap Books 
Three sizes each of nine kinds of Scrap Books are listed, offering a large variety 
in bindings and sizes. Manila, white and grey leaves. Also made without the 






Fibre Board Card Index Trays 


We offer 3x5, 4x6, 5x8 and 4x9 sizes in these substantial trays for Index Cards, Cancelled Checks, Etc. 
They are very substantially constructed of fibre board, with cloth re-enforced corners, covered with 
imported Agate Paper. Covers are separate. Plated pull and label holder on each tray. The steel, 
self-locking follow block operates on round counter-sunk rod. These are very practical files of immense 


This substantial fibre board file has a tapered 

Transfer File ‘"@Y. which holds papers up to 4§x10 inches. 
Document Capacity about 114 inches. Cloth re-enforced 
corners and covered with imported Agate Paper. Has nickel label holder 


Easily accessible for transferred Documents, Envelopes, 


Solid wood backs from which the 
Space is provided for expansion. 


Get We Catalogs 


of Filing Devices, Stationery Specialties 
Sectional Bookcases and Music Room 
Furniture. Our lines are most complete 





and varied to meet almost any needs. 


Our co-operative advertising service is valuable and greatly appre- 
ciated by our dealer friends. We offer attractive values and adver- 
tise our goods at retail selling prices which provide for a liberal 
margin of profit. If you do not know all articles in the #4 line, 
write,now for ourccatalogs. 


The f72@ Manufacturing Co. 


162 Union Street Monroe, Michigan 
New York Office—75 John Street 
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For Disc Record 


For Sheet Music 


——) 








For Player Rolls 


Sls Sectional 


Music Room Furniture 
Appeals to All Music Lovers 


Dise Records and Sheet Music should be Filed, 
not Piled. Here are sectional cabinets of 
handsome design, incorporating Practical Fil- 
ing Systems. Any number of sections may 
be stacked together, providing the required 
capacity for any Music-Library. 

Disc Records are individually filed in 
indexed pockets which tilt forward so the 
record may be removed easily and returned 
after playing. Section holds 80 records. 
Sheet Music is filed on its longest edge, 
between Guide Cards which classify alphabet- 
ically. Two sets of Guides separate Vocal 
and Instrumental Music. Drawer is obscured 
when doors are closed. 

Player-Piano Rolls are easily acces- 
sible on the five shelves of Section No. 1660. 
Promiscuous piling results in unnecessary 
wear. Protect the frail player roll boxes by 
keeping them on separate shelves. 


Two styles of Tops and Bases make the Sections adaptable for 
many purposes. Made in beautifully Veneered Quartered Oak 


All Sections Look Alike 
When Doors are Closed 


and Genuine Mahogany. Paneled Ends and Finished Backs. 


Get catalog of Music Room Specialties now. We will quote attrac- 
tive discounts to dealers, and outline our co-operative advertising 


campaign which will create sales during the Fall and Holidays. 








- 
he M4 For 5'/2 inch, 10 inch 
Sks© Record Files *% inno 
Made of strong Binder Board, cloth re-enforced corners, with a 
Get Catalog for further details. 


rich brown covering. 
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For..Ten-Cent “‘Little Wonder” Records 


Wie Little Wonder Keoore v 


Far More 
Practical 
Than 
Albums 


For 10 and 12 inch Records 








Hite 


Monroe -%- 


The ff Manufacturing Company 
162 Union Street 
Michigan 


New York Office—75 John St. 
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ONKEN IMPROVED AND RECONSTRUCTED YOUNITS 
a 





Tuis Set oF SHow Winpow FIXTURES 
Witt Hep Any Retait STATIONERY 


ONKEN Improved and Reconstructed YOUNITS 
Are Now Made ‘“‘No Screws Screwing Into Wood’’ 4S T O R 3 





Catalog Catalog 
Full Set No. 20 
on 50 on 
Request $ 2 (= Request 





Part Set, No. 205, $16.50 





Cost Less THAN 
A CENT A Day 
Think of it —over 500 


different trims, one a week 
means I0 years use and we 
will guarantee the fixtures 
that long. 


ONKEN YOUNITS 





(used everywhere) are the 
recognized standard window 
fixtures for stores in every 
state and in many foreign 
countries. They have a uni- 
versal demand. 

















These attractive window 
fixtures are drawing custom- 
ers into hundreds of stores 
daily. 


This certainly is the min- 
imum expense one could 
expect for making trade 
pulling windows, and after 
you have had the 500 dif- 
ferent trims the fixtures are 
ready to start all over again. 


X 


A 


hey 


Right in your section of 
the country there are dozens 
of merchants who are using 
ONKEN YOUNITS. They 
will gladly tell you of their 
value. 


ee 
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YW 
Yi 


THESE IN ONE SET 


ONKEN 


INTERCHANGEABLE 


a 


These Interchangeable 
YOUNIT Fixtures are wonder- 
ful. You set together just 
the trim you want—when you 
want it. And you do all 
without the aid of a tool. 


A ita 
tL 
SA LA 

*) ( 


We'll send you the names 
of these Merchants if you will 
ask for them. 


The Storage Chest. The 89 YOUNITS that make up this set 
are put up in a hardwood, hinged lid storage chest (oiled fin- 
ish). A good place to keep any part of the set that is not being used 


THE OscaR ONKEN Co. 2.4.22 Cincinnati, Ohio 


Address all Correspondence to Cincinnati. 


Stock Carried in Cincinnati, New York and San Francisco—Canada, England and Australia 




















ORDER THROUGH YOUR JOBBER OR DIRECT—IMMEDIATE SHIPMENTS 
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Problem 
38 lbs.@ 28 £1b, 
less 10&2 4. Find 
net cost; also what 
total selling price 
Should be to make 
protit of 22% on 
selling price 

Solved with a few 
turns of crank~ in 
Yeyi1¢ AY 





Study this problem carefully. To appreciate just what 


it involve take pencil and paper and work it out 


38.25 x .28=10.71. Deduct 10 and 
2°,;=net cost 9.446. Add to this 
22°, of selling price by dividing by 
-78 (100°, — .22)=Selling Price=12.11 


All this is done on the Monroe Calculating Machine in 


8 to 12 seconds. We challenge anyone to show a method 
that is easier and quicker Any member of your office 
force can do this problem on the Monroe after a few 


minutes’ study of Monroe principk 
erator necessary. 


no expert Op- 


This problem is but one ex: 
and utility as the yreatest ti 


of Monroe efficiency 
aver on all figure work 





involving division, multiplication, subtraction or addi 
tion, 1n any combination 
Before vou buy any calculating or adding machine, in 


vestigate the 





Calculating Machine 





Occuptes less than 
a@ square foot of 
desk space 





Monroe Calculating Machine Co. 
Woolworth Bldg., New York 


Boston, 220 Devonshire Street 
Hartford, 18 Asylum Street 
Albany, 2 Clinton Avenue 
Rochester, 42 East Avenue 
Buffalo, 458 Ellicott Square Bidg 





Philadeiphia, New Stock Exch. Bide 
Baltimore, The Falconer Co 
Washington, D. C., Woodward Bidg 


Greenville, 5. C., Bank of Commerce 


Building 
Atlanta, Ga., 512 Hurt Building 


Pittsburgh, 75 Vandergrift Building 

Cleveland, 305 Frederick Building 

Detroit, 1312 Majestic Building 

Chicago, 330 W. Monroe Street 

St. Louls, 944 Syndicate Trust Bidg 

St. Paul, American Bank Building 

Denver, 1639 Champa Street 

Salt Lake City, Shields Stationery Co 

San Francisco, Merchants’ National 
Bank Bidg 

Boise, 210 N. Sth Street 


Assistant Sales Manager for Art Metal. 


Effective October 15, Joseph D. Rogers becom 





ant general sales manager of the Art Metal Constr 
Company and will be located at the main offic: 


town, N Y.. after that 


This is a substantial re znition of Mr 
of efficient service in tl \rt Metal organizati 

Mr. Rogers’ entire business life has been spet 
\rt Me He starte S 'y im the ctory . 
worked through — the ferent departments 
thorough knowledge of the business in all its phases 


In 1906 Mr. Rogers went to Cleveland as sales 


the Art Metal Company, and he made good tl 


anager of the Cleveland territory and tl 


made a big success under his direction 
Mr. Rogers has a host of business as well as 
friends in Cleveland who will be sorry to se: 


Cleveland 


In announcing the appointment, Mr. Harry St 


the president of the Art Metal Company, said 


We appointed Mr. Rogers to this positiot é 


1 


his thorough understanding of the problems t 


service with us \\ 


4 
s 
< 
f 
, 
s 


to move up the men inside the organization and give 


recognition for what they d rather than rit 


Holtzer-Cabot Co. in New Factory. 
Che new factory of the Holtzer-Cabot Elect: 
\rmory street in the Roxbury district of Bostor 
the ground was first broken on May 21, 1914 ist 
been occupied by the company Phe executive 
factory, formerly at Brookline, have been moy 
e Boston factories 


new location, together with t 


company, which were located on Albany street 


{ 

Bristol street, thus bringing under one roof all 
partments of the industry 

The new factory consists of a main buildi 
y 60 feet wide, six stories high, with a1 OO 
feet lone bv 60 feet wide. 6 stories high. an 
basement 60 feet by 60 feet which is used as a ¢ 
boiler house 1s 42 feet 4? feet, 20 feet 1¢ 

ot 6 inch chimney 120 feet higl the foundr 
is 60 feet by 60 teet, o1 g 

Chese buildings are gr ped ona lot of land 
mately 250,000 square feet, located on Amory street 
bury, and backing up on the shore line of the Ne 
New Haven & Hartford \ Che construct 
orced concrete with brick paneled walls on the 
and terra cotta partitions plastered on the 

repro n the true and strict sense of the wor 
work has been entirely eliminated, with the e> 
the few office partitions and finish on the second 
the general office \ll other doors and do 
rails, et throughout the manufacturing porti 


building, are metal or metal-covered 


Che building 1s designed isa skeleton concrete 
with flat slab floor const1 tiot the slabs beit 
thick, with no beams or girders projecting bel é 
side of the floor slab, giving an unobstruct 
height of 11 féet 3 inches from floor to ceilin 

The largest columns are 24 inches in diameter 
mushroom heads of these columns are 5 feet ¢ 


diameter and they are set 20 feet apart from 


center and designed to carry the full dead 

The foundations are reinforced concrete on sand 
spread so that the soil is ving a total loa 

pet =f T¢ oot 
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THOROUGHLY 


modern 4-drawer steel 
upright to retail at the 
extremely low price of $18.00 
letter size, $22.00 cap size, 
with freight and cartage added. 


Particular attention paid to de- 
sign and construction has enabled us 
to produce this high-grade cabinet 
at a price that will appeal to your 


customers. 


The drawers operate on an im- 
proved slide equipped with steel 
rollers that eliminates all friction. 


No rivets. Electric and gas 
welded. Cast bronze pulls. Baked 


enamel finish. 


The demand does not have to 
be created—it is here. You can 
double your sales in this item by 
stocking the ““INVINCIBLE” No. 
i 





The Invincible Plant is running 


night and day. Recent readjust- 








ments made neccessary by the 
failure of a Bank have resulted in 


much new and added strength. 











Send in your orders. 














Invincible Metal Furniture Company 
MANITOWOC, WISCONSIN 
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“Carbons 
that endure” 


“Ribbons 
that last” 


e — 


’ “Records Time Cannot Erase’ 


MAKE MORE MONEY 


by selling 


Neidich Process 
Carbons and Ribbons 


You will find they will help you keep down your costs 
and increase your sales, and a steady growth in your 
profits will be evident 


By their Quality—you can win more customers, 
perfectly satisfying all their requirements. Perma- 
nent, satisfied customers are the security of your 
business, and the high character of our line is your 





j ; . ; , 

| best insurance against losing their trade. 

| 

} Their Prices—reduce your costs at once——increase 
} your profit on every sale. You can sell more and 
} defeat close competition at a profit. 

y 

| By our Service—the “‘life’’ of your business de- 


} pends on it, we realize. You are assured individual 
service you can rely upon always. Your interests 
are protected by our unqualified guarantee of uniform, 
} satisfactory quality. 


eT 


; Write for samples and prices Today. Tear off the 
coupon Now for a reminder. Use it to save time. 


_NEIDICH PROCESS CO. 


BURLINGTON, N. J. 











NEIDICH PROCESS COMPANY, 


Burlington, N. J. 


Send us samples and quote prices on your carbons and 
ribbons. Also please match attached sheet of our most 
popular carbon. 





um 


All exterior window sash are steel with absolutely no 
woodwork around the window openings. The hand rails 
of the building in the stair wells from top to bottom are 


iron pipe, no woodwork being used. Fire do 


S 


installed in various parts of the building separating one 
manufacturing portion from another, which should make 
it absolutely impossible for any small fire in any rtion 
of the building to spread throughout the entire building 

\lthough the Holtzer-Cabot Electric Co. do not gen 
erate their own light and power at the present time, never 
theless two 250-H. P. high-pressure boilers have been in 
stalled with the necessary equipment to install generators 
at any time so that the electrical power and light can be 
generated. 

[he heating system installed is the Warren Webster 
Vacuum System and is automatically controlled in the 
office portion of the main building by means of a Powers 
Regulating System There is a total of approixmately 
17,000 square feet of radiation throughout the building 

\rtesian wells are driven on the lot and this water is 


pumped to two 6,000-gallon tanks in a pent house on the 


root. This water is used for all purposes throughout the 
building except for drinking and boilers. The pump starts 
and stops automatically by means of an electr float 
switch in the tank, so that no attention is required to keep 


the water supply in the tanks at all times 


No expense was spared towards obtaining and installing 


the latest and most modern sanitary plumbing xtures 
that could be obtained These fixtures were worked out 
carefully for the different requirements. Bubble fountains 


are installed throughout the plant. Rest rooms 


dent rooms also provided 


1 


As might be imagined, the electrical installat 


be very complicated and extensive for a factory 


where electric apparatus is manufactured. The prt 
of lighting was the simplest part of the electrical stalla 
tion; the most complicated being the installatior the 
power wiring for the different individual and neral 
motors, and other electrical apparatus, such as testing 
of motors and other electrical devices manufactured by 
the Holtzer-Cabot Electric Company. Motors of various 
horsepower were installed in the floors, on olut . ind 
on the ceiling, yet the power to these various motors is 
carried in conduits concealed and embedded 11 
crete 

Phe fice portion of the building consists res 
dent's office, directors’ room and reception ri 
toilet and coat room ta lities There are several ivate 
offices for the treasurer, general manager and assistant 
manager, with a large office for the rest of the oft ree 

he main entrance vestibule through whi rs 
the public space has a rich Sienna marble dado 
nessee marble floor with ornamental plaster ceilit Phe 
pul lic space 1s 20 teet s lare and 1s panaled W ] 
oak 8 feet high 

\ll finished floors throughout the manufa 
tion of the building, approximately 148,000 square feet, are 
granolithic Che floor of the office portion is linoleum 

mented on the granolithi 

Recent numbers of the Macey Monthly, published by 
the Macey Company of Grand Rapids, have emphasized 
the Macey Tuscan line of files. A recent number de 


scribes in detail the Macey Tuscan Corporation files, 
which have been especially designed for the use of large 


concerns \n interesting article on the Macey 


a 
Service Association is presented, also an article on “The 
Tuscan Line and the Agency Ad Service,” with examples 


of several of the electrotypes with which the Macey 
] 


Company furnishes its dealers 
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Trace a drawin},— 
then print it. Save expense of 
engravers’ cuts or blue-prints. The 
new Edison-Dick mimeoscope solves a bi 


problem. Quickly and cheaply, designs, plans, 







sketches, etc., tozether with typewriting, may 


now be reproduced in one simple operation 









* 
S 






EDISON-DICK 





RSS 








7 


A thin sheet of dark blue paper has revolutionized 






office printins, methods. The new dermatype wax- 





less stencil has made a new mimeograph, which 










does better, quicker, cheaper work. Get 





important booklet “T” today. A. B. 
Jick Company, Chicago 


New York 









also 
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Canadian Typewriter Woman Enjoys Horseback 
Riding. 


ELL the Specialties || 1: vit: rerreaveed ere is a tkeness 





ind her thorous red mare, 
| tograph was taken shortly after Miss Morgar id ré¢ 
that offer the largest turned trom her holidays. Miss Morgan and the ur 
. standing in what is known as Hungry Holl ; 
margin of profit and | takes its name from the fact that many Indiat starve 
e A . on this spot in the old days Che mare is a hackne ul 
| it is Miss Morgan’s daily habit to ride to the outskirts of 
give the most satisfaction _ || *.:,.%s Mor#as saily habit co nde to the ontskirts « 
ise al resh air to put her in shape for the S| I 
U-NEED-ME of duties 
(PecisTeReo) Che oys who manag the aftairs of the 1] 
change at Regina ar ld typewriter met Phe ul 
ager, Mr. Ribble, is known as a capable typew r mal 
in the trade on both sides of the line L 
perintendent oO! the hie | inl al department S rine? 
C] ma ind e time « 





U-NEED-ME 
Felt Chair Pads 


PREVENT THE SHINE 


Full assortment—made in four color Green, Brown, 
Maroon and Black prices range from 35 cent 
$1.25 


Che ever increasing demand for these goods mak 
worth while for ever lealer to stock then Get 


new pri 





Miss A. H. Morgan, Supply Manager Regina Typewrité E 
change, and Her Hackney Thoroughbred “Dar 





Gatenby, is an old Sn Premier salesmat 
sell ty vriters in c ern states 
e |] ewriter | publishes the 
| of ( egina theat yntrols the 
1d Ve sil isiness Keegina 
| 
; —_ | Western Specialty House Prospers. 
s, \ = The increased and in ising prosperity 


+ \ Sans | cialty houses is a gratifying sign of the times ne 
oe - | 
| 
| 

















i! ae Cred ae ee | the houses which is enjoying a growing business 
ee [z= | Les) | | George E. Fox Company, who have recently removed 
| from 219 South Dearborn street, Chicago, to larger prem 
ises at 415 Rush street The removal was made impera 
U-NEED-ME | tive on account of the expansion of the business 
The George E. Fox Company manufactures _ the 
Plate Glass Desk Pad | U-need-me line of office and desk specialties. These spe 


1 


List Price $3.00--Size 19 x 24 | cialties are principally of felt, but they have also a line 


ah , , ‘ f r y lecl ; cae hattan ¢ 
Che cheap st beveled gla lesk pad on the market of blotter pads, glass SF pads with felt bottoms, « 
] 


Write for discounts. | likewise flexible, noiseless inking pads. In 


I il 


. 


something new. 


The U-NEED-ME line of FELT CHAIR PADS and 


ufacture a large line of felt specialties under the [ 


avin 2 oun ar i | me trade mark 
PLATE GLASS DESK PADS are made to satisfy the r a , 
3 1¢ company is \ known for its yf It chair 
most exacting trade at a price that pleases them and _— a ’ - time 
pads, which are especially useful to office men, while its 


pleases you. 
lines of inkwell pads, re top desk pads, typewriter 


° bad e \Inc. | ful and interesting collection of specialties 
415 Rush Street CHICAGO Those desiring further information about thes 


uld write to tl mpany at the address 
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THE HOUSE OF TATUM 


Loose Leaf Devices —— Stationers’ Specialties 
Power Paper Drills, Punches and Perforators 





Where ‘‘The Line of True Merit’’ Is Made 


96 YEARS OF KNOWING HOW 


Catalogue No. 31-B will help to eliminate your loose leaf troubles, and 
our catalogue of stationers’ goods is also brim full of good things for the 


Stationery trade. 


Catalogue No. 32-B, ‘hot off the press,”’ will tell you all about our Paper 

Punches, Paper Drills and Perforators, which are recognized as standard 

throughout the world. Their merit was further recognized by the GOLD 
Z a - 


MEDAL AWARD at the Panama Pacific Exposition. 


While in San Francisco, we invite you to make our office at No. 444 
Market Sireet your headquarters. 


We also invite you to see our machines in operation at the exposition, 


Block No. 31, Machinery Hall. 


The SAM’L C. TATUM COMPANY 


New York Office: 
54-60 Lafayette Street 


Main Office and Factory: 


Cincinnati, Ohio 





Makers of ‘“‘The Line of True Merit’’ 

















—— 
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ENUS 
PENCILS 


> 


Every architect, draftsman, enyineer 

or surveyor in your territory is a logical 
customer for Venus Pencils. If they 
are not using Venus Pencils now, it is 






because they have not been fully informed 
as to the good points of these pencils. The 
uniformity and toughness of the lead in 
each grade—the evenness of the grain of 
the wood—the ease with which a Venus 

Pen cil can be sharpened and kept harp that i 


outlasts a half dozen ordinary penci lese are 
only a few of the talking points you should use in 


educating your customer to ask for Venus Pencils, 
“By the Box.” 


PENCILS 


Every concern that employs an office 
man, accountant or clerk ought to be 


a user of Velvet Pencils for all general 


office work. 


Velvet Pencils are economical be- 














cause the smoothns of the lead and 
the even fibre of t wood make it un 
necessary to sharpen them as often a 
the case with other pencil 
Velvet Pencils (selling for 5c each) will 
outlast two ordinary pencils. They can bi 
sharpened accurately, will keep their point 


‘ ? 


wear down to the last inch, and are each equipped: 


with a Ve vet Rubber Tip 


Are made of the very finest Para Rubber in assorte: 
sizes, and are unconditionally guaranteed for five vear 
Are sold by the pound—} pound, } pound and ounce 


packages. 


Venus Erasers 


Our latest product. Pliable and soft. Indispensable 
for all pencil purposes. Superior to all others for 
cleaning drawings and engravings. Made in gray to 
avoid any discolorment of paper, so often found with 


colored erasers. 


Your Correspondence is Solictted. 
f 


AMERICAN LEAD PENC'L COMPANY 


220 Fifth Avenue, New York 
AND CLAPTON, LONDON, ENG. 








An Interesting Experiment Which Proved to Be a Great 
Success—Sound Psychology at the Bottom of It. 


Efficiency which disregards the human equation is no 
efficiency at all. This at least is the view of our modern 
factory efthciency expert, and it finds a splendid illustration 
in One or two recent departures at the Remington Type 
writer Works which are yielding splendid results Chey 
nay seem sniall things in themselves, but the f 
their suggestion of the lines along which true « ency 
is to be obtained. One of these is the new ten-minute 
daily “rest period” which was recently instituted in the 
big Remington factory at Ilior 

Everyone familiar with the manufacture of typewriters 
or machinery of any kind knows that employees engaged 


in the operation of machines or in assembling work whi 


in orcer to be done rizht, needs close attention and con 
centration must at i! Is more or less freque elax 
in one way or another t is stomary i! g 
erally for them to do this in a more or less fugit ind 
irregular way 

\t the Remington factory it has beet ons é 
to authorize the doings this in a fegular way that 
there may be complete relaxation, this completeness ing 
secured by the employees’ knowledge that it is a lutel 
right to loaf for the te minut es in questio 

Those employees whose work is sedentary usually ris 
and walk about. Those who do their wor standing 
usually sit down to rest themselves. Some of them eat 
luncheon, others talk in groups and the effect is ial 
in every way. Incidentally during this ten-mintus rest 
period,” except in the severest weather, it is t ractice 
of the employees to throw up the windows and a t all 
the fresh air possible. How beneficial this pract has 
proved is shown by th ures definitely ascertains 
the time study made at the Remington works This study 


shows that the rate of production is always abnormally hig] 


for a certain time after the “rest period’; enough to more 
than balance the time consumed by the “rest perios tsel 

linally t s needless t say that the i 
which 1s very much like ll Remingt: | S 
that from the standp: employer and 
clearly i ade led suc ess 

The front page of t na Bulletin fo S or 
tains a ture of the ( tl it the IP? 
Expositior In this 1 the likenesses ssrs 
IR ¢ i] Bi 1a d ( shown \r I tne 
(orona a exposit ve on the rst. § I 
posit n scenes and the ‘ bootl ) 
nteresting ] tur ( t { io ¢ I I I té 
se So St ne This s ¢ s the 
TSst ‘ Ii ly 

E fhicic y in the Mail Departmet S itl t 
a booklet published by the Acorn Brass Ma turing 
Company of Chicago This booklet gives interesting 
descriptive material, well illustrated, concerning the d 
ferent models of th \corn-Thexton hand and power 
operated sealing ma s in four different 1 lels The 
booklet tells a little story about how mailing work was 
handled years ago and how now things have inged 
Model 2 Acorn-Thexton ts ind operated sealer; Model 3 
is an electric or motor driven sealer: Model 4 is an elec 
tric machine, while Model 5 is electric or motor driven 


The prices of these sealers range from $27.50 up to $80 


A list of prominent users of the Acorn-Thexton ma 









































chines is given 


Ten-Minute Rest Period at Remington Factory. 








See mmm eo 
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Will the Cabinet 
you are handling 
withstand a real 
fire test? 


This SAFE-CABINET (shown falling from 


tower on left) was equipped with our stand- 


ard filing devices and partially filled with 
records, papers, books and memoranda, in- 
cluding a large amount of currency. It was 
then placed in the testing furnace where 
heat recording instruments of the most ap- 
proved type where inserted in it. THE 


SAFE-CABINET was then closed. 


Forty-five Minutes at Max- 
imum 1890 wate F. 


The ga 1 on, completely en- 

closiine THE SAPE ( ‘ABINE T in flames 

for forty minute Maximum tempera- 
ire 1890 es F 





Hurled Thirty Feet 
While red hot it was hurled thirty feet to 
Hit by a Ton of Brick 
Immediately ter, it was buried under a 
ton of brick dr ypped from the same height. 
Back Into the Furnace 
an hi and five minutes at 1860 de- 
grees F After four hours ¢ » cool, contents 
Thu r tual { re cot litions were repro- 
i xcept that not one fire in a thou- 
il evere 


THE SAFE-CABINET 


If Your Customer Needs a Safe, remember this: THE SAFE-CABINET gives the same 
protection as an iron safe, but has greater capacity, is easier to handle, and costs much less. 
If Your Customer Wants a ‘‘Fire-resisting’’ Cabinet, remember this: THE SAFE-CABI- 
tel is the only safe of cabinet construction that has proven its ability to withstand fires, 
f-,1] ¢ 1 

falls and blows. 


THE SAFE ( a T is made in 46 styles and sizes for both home and office No matter what 
make 1g you sell, there is a SAEE-CABINET designed esp: illy to protect it. 


THE SAFE-CABINET COMPANY 


Original and Sole Manufacturers of 


THE SAFE-CABINET 
Dept. F-10, Marietta, Ohio 


Foreign Sales Dept. No. 18 Broadway, New York City 


saaticah/Sc" | UNDERWRITERS LABORATORIES INC._ 
Unders INSPECTED LIGHT WEIGHT SAFE [No | 
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of Browne-Morse filing cabinets are clearly illustrate: 


(rept TT Some Remarkable Browne-Morse Catalogues. 
> § The Brpgwne-Morse Company of Muskegon, Mi 
¢ presenting to the trade a remarkable series of catal 
; the principal one of which contains about eighty pages 
? ; [t is a full size catalogue, printed by the offset process 
$4 | mat surface paper. Softness and wonderful detail al 
; § acterize all of the interesting illustrations with whi 
22 | book is abundantly supplied. The constructive features 
i¢ 


explained, and each of the different members « 


4 . 
AL fil; ) receives its due share of attention. 
E | Ing ( ( A smaller catalogue which accompanies the princy 


one is a pocket size or miniature catalogue, much mor 


cases carried  § condensed than the main book, and extremely useful 


one who desires a miniature catalogue for ready refe1 


. >) 
In stock. et ) | ence. The miniature catalogue contains forty pages 


\ll dealers who handle filing devices should wt 


! 

} 

| Made-to-order spe- «vie»! tie cataosues 7 
| clal steel furniture $s Modern Maid Operates Archaic Machine. 
| 

‘ 


\ popular figure at the exposition is the Centen: 
of the Remington booth 


erating an 1876 model machine. 


equipments forbanks, ! } Maid who sits in the center 


Mahoney, manager o 





commercial offices, \»niine © Pat & 
courthouses, customs | 
houses, post ofhices, 
libraries, etc., sup- 
| plied on short notice. 
We maintain an efh- 
cient engineering de- 
partment of metal 
_ furniture experts, 
i whose services areat 
the disposal of our | 
patrons. ? 





PP re 


ONL NL lle 


ODL 


) 








~ Watson Manufacturing Co. > | = a 
‘ Centennial Maid at ig a, Palace of Libera 
JAMESTOWN, NEW YORK Arts, Panama-Pacific Exposition. 


ington Typewriter Company's exhibit at San Fra: 
the attendance is holding up wonderfully well 
booth, and increased interest is shown in the exhibit 
cipally in the vast development of the typewrite: 
the last few years, as shown by the different 1 


different people and for all purposes. The little Jay 


demonstrator continues to gain popularity. In add 
2 to writing her own language, she has learned to ope 
5) all the accounting machines since the expositior 
sa — and her demonstrations attract much attention 
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For A Quarter 
Of A Century 


We have been studying and meeting every sort of office furniture need. 
Our line—the result of our years of experience—includes probably just 
what you want for your trade. 


Write for our catalogue. It contains information well worth your while. 


WESTERN FURNITURE COMPANY, 1500 Palm St., St. Louis, Mo. 














VIKING STATIONERY FILE 
FACTS: 


Seven feet of paper in one 


Patents Pendir 


lrawer. Headings dis- 
tinguished at a glance. 
Each receptacle is a unit 
easily kept clean. Built 
1 scientific principles. 
slectric we oa Lasts life- 
. Good Profits. 


V IKING FILES 


Manufactured by 







Currier Sales Company 
MINNEAPOLIS, MINNESOTA 
SPECIALISTS IN CORRESPONDENCE EFFICIENCY 
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Will You Accept 
the Judgment of 
Hundreds of Successful 
Dealers in Your Line? 


OU would not read this 


magazine—you would 


not attend trade conven- 
tions or meetings—you would 
not seek opportunities to ex- 
change ideas with other live men 
in your line—if you did not believe in 
the benefit to be gained from the ex- 
perience of others. 


Then, why don’t you accept the judg- 
ment of hundreds of office chair dealers 
that 


The Masters’ Line 
of Office Chairs 


is the one high grade line best adapted 
to the quality requirements of their 
trades? 

This judgment is expressed in concrete 
form by the steadily growing list of 
new dealers. More definitely, how- 
ever, is it indicated by the frequent 
repeat orders of old dealers who find 
The Masters’ Line easy to sell and 
profitable to handle. 


Be guided by this 
evidence that The 
Masters’ Line is 
building up a sub- 
stantial office chair 
business for hundreds 
of live dealers. It 
Write To-day for Ji) do it for you 


this Catalog 
Tt See: . and make you mas- 
is new catalog will give - 


you an intelligent idea of _ 7 - Cae 
the unusual strength and ter ( I 5 our ¢ iffic C 
chair field. 





completeness of this ad- 
vanced line of high grad 
office chairs. Send for it 


today. 


The Taylor Chair Company 
Bedford Ohio 














Buys Part of Spirella Plant for Office Appliance 
Business. 

E. H. Shartle has purchased the Spirella Corset Com- 
pany’s printing plant, rubber stamp manufactory and 
multigraphs, located at Meadville, Pa., and will consoli- 
date the same with his wholesale paper and office sup- 
plies business which was started shortly after he retired 
from the management of the Spirella Printing and Sup- 
plies Department last June. Mr. Shartle will be pleased 
to renew former trade relations and will welcome new 
ideas along the lines he handles. Present quarters, about 
1,600 square feet of floor space, not including warerooms, 
will be occupied until after January first when the busi- 
ness will occupy a splendid location on Chestnut street, 
opposite the theater. 

Mr. Shartle took possession on September 1 and will 
operate the plant in its present location until January 
1, after which date a downtown office at 278 Chestnut 
street will be occupied in connection with the wholesale 
paper and office supplies business which he started about 
six weeks ago and has now well established. 

Mr. Shartle is an experienced printer and has been at 
the head of the Spirella printing department several 
years, in addition to his newspaper experience. Mr. 
Shartle was at one time a member of the staff of the 


Meadville Tribune-Republican 


G. H. Reed Visits School of Fish. 

We learn from Southport that the fish along the Maine 
coast have protested against the war recently declared 
against them by Georze Howard Reed. Mr. Reed, when 
at his desk in the school department of the Joseph Dixon 
Company, is a most quiet and peaceable man, but when 
at irregular intervals he is obsessed with thoughts of the 
briny deep, the spirit moves him to his favorite haunt, 
upon the coasts of Maine and in oil skins and with line, 
he begins a march which threatens extermination of the 
enemy. Four days after his arrival upon the scene of 
action, the population along the coast decreased by 147 
rock perch, 26 hake, 13 cod and 3 whitings. 


Automatic Pencil Sharpener Company Plans Vig- 
orous Campaign. 

More active campaigning in the New York market is 

the decision of the Automatic Pencil Sharpener Com- 

pany of Chicago. Charles H. Carpenter and his brother, 


Richard L. Carpenter, have been added to the selling 
force of the company, the former becoming manager of 
the New York branch while his brother will assist him 


Both of these gentlemen are well fitted for their new 
positions, having been identified for some time with the 
stationery trade 

James H. Einstein, formerly in charge of the company’s 
New York office, has resigned on account of the broaden 
ing demands of his business in a highly specialized a 
count which he has controlled for some time. 

The “Apsco Line” selling organization now numbers 
nine hustling salesmen, without including E. C. Loomis, 
president of the company, and the sales manager, R. M. 
Decker, both of whom do a good deal of traveling them- 
selves 

E. S. Dearing, who covers the larger Pacific Coast 
towns with Carter’s ribbon and carbon lines, is calling on 
the trade in the southern part of the state. He was ac- 
companied down the San Joaquin Valley by C. H. Jenkins, 


manager of the western distributing station of the Carter 


products 
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Awarding 
The First Grand Prize 


Supreme Honor 


To Th 
The Latest wingipes 
Addition oe 
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Toan Unparalleled “jeegm 
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Supremacy Record |gieeed "2" 






















































FIRST PRIZE GOLD MEDAL MANILA P. I. 1914 —¥ | 
GRAND PRIZE TURIN 1911 it 
ELLIOTT CRESSON GOLD MEDAL PHILADELPHIA 1910 | 
GRAND PRIX BRUSSELS 1910 | 
GRAND DIPLOMA OF HONOR BUENOS AYRES 1910 
GRAND GOLD MEDAL ST. PETERSBURG 1909 
GRAND PRIX TURKESTAN JUBILEE 1909 54 
GULD MEDAL GLASGOW 1908 as 
GRAND PRIZE BARCELONA 1907 | 
GOLD MEDAL JAMESTOWN 1907 =s 
GRAND PRIZE MILAN 1906 Z | 
GOLD MEDALS (2) PORTLAND OREGON 1905 3 
GRAND PRIZE LIEGE 1905 \ \ 
GR.ND PRIZE ST. LOUIS EXPOSITION 1904 
GRAND PRIX ST. PETERSBURG 1904 } 
GRAND DIPLOMA OF HONOR ST. PETERSBURG 1904 | 
DIPLOMA OF HONOR ROME 1903 \ 
GnAND PRIZE LIMOGES 1903 4 ' \ 
GRAND PRIZE ROME 1902 C ; 
FIKST GRAND DIPLOMA VENICE 1901 | \ 
GOLD MEDAL PAN AMERICAN BUFFALO 1901 Z j \ 
GOLD MEDAL PARIS 1900 4 ig 
Z \ | 
) , ; 
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An Attractive Furniture Line. 


. . ° - 

j ypewriter Supply Men [The Western Furniture Company of Blair and uln 
streets, St. Louis, Mo., makers of a very attractive ar 

interesting general line of otfice desks and r off 


and Repairmen furniture 








, are featuring at this time a low roll t sk 
on ; , eae Chis is a member of their famous 700 line. The 
There are several reasons why you are logically the ath ' : 

man to handle and make a large margin of profit on 32 inches d.ep and is constructed of plain white al 
with quartered oak top. The tops are 1-3/16 inches, five 
AZORA AIR CUSHIONS ||? built up. with quartered oak face. The sw 
are one inch built up, with veneered edges The inte: 
In the many office is made of gum \ll wood boxes have oak fronts il 
hat vou visit dail’ ry ; 
al VU Vii MmMiltyY CVCl 1 ’ ’ ‘ ; ‘ 

, . ped with dull brass label pulls With each desk is a pr 
typewriter that 1 not . ' 
already equipped with vate compartment with special tliat keyed lock a1 sce 
Azora Air Cushion laneous drawers [The drawers are dovetailed front ar 
epresents a prospective back They are strongly constructed with three ply 
«hit ; mt ‘ 

. hA framed-in bottoms hey also contain adjust { 
1 inattacn : ra 1 ’ 
; , = | titions and are finished on the inside The leg: } 
n a few seconds, whil 
; ; ' . 2 ‘ , f I with di brass socl 
Patent Applied For a king ‘ cu omet ai¢ sk are ] 4 ne he ; ipe red, tted with ad ill Ta K 
whether he has ever used ets and sliding shoes Drawers in pedestals 
them. The beneficial effect oO immediately evident 


that the rest is simple 
Azora Air Cushions are built on the same successful 


principle as the automobile tire, a combination of air 
chamber and rubber—of the greatest resiliency. 

Azora Air Cushions would work in with your busine 
excellently. We'll be glad to tell you more about their 


ales possibilities—their nerve-saving, typewriter-saving, 
anitary features. 


Let us hear from you today. 


AZORA RUBBER COMPANY 


Manufacturers 


1945 South 54th Ave., CICERO, ILL. 
Sole Agents for India 


PADAM GODREZ & CO., 291 Hornby Road, Bombay. 


| 
i K | 
N A Special Western Furniture Company Desk 


desks are controlled by the curtain. The extensi 


are tive ply, built up, veneered face and finished 1 gl 
golden oak, dull rubbed 
rt} I tur larze and interes lit 
comme 




















ne company manulta res a 





of both roll and flat top desks, office tables, b ( 





j 1 } } tathiat fnen , ’ 
fine quality ink, nay LK LO desks and typewriter desks and cabinets, botl 
A little tin, carried in the vest pocket, 1 lat top [The line is characterized by extent ar 
sal to +} Mie thintth only von don’t na a 
equal we i OU" } . Gus) pe tility. One who requires furniture may obtair 
tor the water (nearly a quart ot it simply , , 
14 ‘ iat ante. | ‘ from the Western Furniture Company’s line s 
i wat in ‘ LDlt 1 a net 
Imost "1 th 
" 7 a | anthy Ou ( 
Ke Ipse Ink la ( ‘ \ 
Kcep indefinitely | a cole 
Various department the U. S. Govern . , oa ti 
nent age use liclines Tablets hecaus Seattle Company in New Building. 
they are guaranteed pure ( erse Company of Seattle, Wasl 
and absolutely unfading; an - , hit - ess , hing 
they contain no acid (non-corrosive). > ; ’ 
ee a oo ‘ ~~, ott 
Ny 1 $0 en t¢ i le x , = . 
‘ il i | ‘ cs Ve I OVE cs T t ‘ 
t to a round or | +? ! 
principal siness dis Seattl \ 
“ } the { nvers¢ \ indles . t 
dictat hine ine | f Jictagra 
' | 
pany is recently tak veostyle 1 
ng mac 1 es and Ss T ¢ ¢ progress 
t \lontague address nes and a numbe 


General Eclipse Co., Dep:. A, Danielson, Conn. he Montague a 
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No matter how hard you ‘“‘push’’ cheap carbon paper it seldom 
makes good. 

It deteriorates on your hands. It dries up, skins over and becomes 
‘*dead.’? It makes umsatisfed customers. ‘This is really of much 
more importance to you than the fact that the stock itself goes 
back on you. 

The easiest way to make the carbon paper business ay is to sell the 
buying-public the quality-product of a responsible manufacturer. A 
carbon paper they know by name. Have confidence in. 


Such a carbon paper is MultiKopy. 


It has the call. MultiK opy never deteriorates, 


Its copies are sharp, uniform, 2nd we take back any goods 


permanent and non-smudging. you have difficulty in selling 


It is extra-durable and has after a certain time. 


wonderful manifolding power. You run no risk. You can’t 


But here is what interests you lose. The MultiKopy way is 
most—-We Insure Your Sales. the sure way to make it pay. 


Write today for this definite Selling Plan which Guarantees you against loss ope Een, 
and Insures your sales. 


Star Brand Typewriter Ribbons 


The best known ribbon in the world. Write for information. 


F. S. WEBSTER COMPANY cosTonx miss. 


il ECthy 





sTar 





ADDRESS ALL LETTERS TO HOME OFPICE 
New York: 114-118 Liberty St. Chicago: 14 N. Franklin St. Philadelphia: 908 Walnut St Pittsburgh, Pa.: 830 Park Bldg. 
London, E.C.: 67 King William St. Berlin: Friedrichstrasse, 60. Vienna: 11] Paracelsusgasse, ¢ Budapest, Hungary. 
Copenhagen: Sotorvet 1 and 3 Stockholm, Sweden. Rotterdam: Zuidblaak, 64 Ghent, Belgium. 
Kr w, Poland Moscow. Russia Gossnitz S/A, Germany Par 10 Rue Saulnier. 
Barcelona: Calle Universidad, 106. Milan: Via Principe Umberto, 5. Tokyo: 3 Kajicho Kand 
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A Full Line of 
Vertical Cases 
with solid 
ends 









A Full Line of 
Vertical Cases 
with remov- 
able ends 

















Our “System” 
Line— Over 
5000 possible 
arrangements 











FIREPROOF FURNITURE & CONSTRUCTION CO. 
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THE COMPLETE) 








All types and 









a fo rti sizes of Inter- 
al fli heaa of 
Tr racings and 


Drawings 








changeable 
Units 















John Wanamaker said: ‘‘A successful merchant 
must purchase quality goods at the lowest possible 
prices in order to serve his customers better than 
his competitors.”’ 


Our new 96 page catalogue is ready for distri 
territory may be open. Our prices and quality 


Flat Roll 
Typewriter 





Miamisburg, Ohio 
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DEALER LINE 
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FURNITURE 
























Card Drawer Office Safes 






Transfer 















Cases— Letter Cases in all with 
and Cap standard Adjustable 
Sizes sizes Interiors 





The Security business policy is founded 


on this basis. A larger modern factory, 






special tools and skilled workmen have Steel Shelving 






of every 


made our policy a working possibility. 







description 


bution. Write us forit. Your 
goods will surprise you. 








Specially Con- 
structed Work 
of every de- 


Adjustable 
File Cases—A 
stock substi- 
tute for spe- 
cial work 









scription 





>. FIREPROOF FURNITURE & CONSTRUCTION CO. 
Miamisburg, Ohio 








een Ra parterens 
































Advertise the Wizard Way 


The Wizard 
Poster Stamp or Label 
Alfixer 


Solves the Problem of 
Poster Stamp Advertising 


j The stamps or labels are 
furnished in rolls and our 
new “Wizard” machine 
patented) feeds, moistens 
and affixes the stamps by 
simply punching down the 
plunger, eliminating all 
handling of the stamps. 


BOSTON. MASS 


We manufacture the stamps 
in many very attractive 
stock designs suitable for 
various lines at very reason- 
able prices—we also furnish 
them in special multicolor 
designs as simple or as 


elaborate as may be desired 





Write for full particulars and illustrated 
circulars, samples of stamps, quotations, etc. 


Wizard Company 


179 Summer Street, Boston, Mass. 
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What a Man Should Look for in a Cabinet. 





People don’t buy filing inets or system outfits every 
day, nor every week. Or: in a while there is a : 
who is really farniliar with all kinds of office appl 
but as a rule people don't know what the points " 
, cabinet really are ; 
: : 
In view of this fact, all reliable merchants n . 
scientiously help their cust ers pick out that w ; 
rive hem the greatest ultimat Satistaction Phe s 
protect them against mistakes that may prove cost . 


to what they s 


ret omen ener 


keep trvinz to educate them up 


ior in a cabinet prior to buying one 


\ recent “Y and E” syster 


was written for the express irpose of helping 
necessary missionary wot t is a mighty goo 
give to any one who isn't very tamiliar with the ess 
of satisfactory filing cabinets 
] , ] ‘ ] } ] 

In the rst place, a cabll should be made w 

f f detail that 1 , 1] have t 
perfection of detail that the user will never have to 
time working with it; it must never be in a stat 
slightest disrepair. There should never be any atte! 





or expense required for maintenanc 


no trouble whatsoever 





Next, the construction must be such that the draw 
vill ci¢ and out wit perfect ease, cven W : 
loaded They should w SO casily that the l 
can ope them with the pressure of a fingertip, 
saves the temper and thus prevents mistakes 
Every part should have sufhcient strengtl 
ork no nly now ve or ten years from now 
irames should be sturdy gh to withstand all 
racking strains. The } s should be so str y as : 
to spring The panels must never warp, in any 
anywhere 
\nd there must be so 1 1 body to the cabinet 
will withstand the assaults iny ordinary fi i 
this point s ms on rs sideration to natt 
Y and E” wood cabinets have actually pt 
test atter test to have ere ‘ re-resistance than any s 
ibinet mas the only exception being “Y and I 
ibinets, which have special four-fold protection 
Notwithstanding all tl strength and solidity 
1 good cabinet must not ilky Floor spac 
:refully economized, at inets be easy to 
nd not over-heavy on the floor 
Good nis real i nz—s ild s 
Ina ( Lus¢ ica I part the othce 
ent nee »lastal \ll s ¢ 
enoug dit uy its 
f 
Jordan & Company ers of record gitt 
ently ssued i hand ome talocue po ket s 
on highly finished stock, and bound between rei 
board covers [his catalogue lists all the numerous 
ioks manufactured by this company The catal 
Cs] ally appropriate at this season, since the 
now beainnit to turn its mind toward holiday 
Chis is really a remarkable catalogue with a most s 
1 variety desirabl ft \oks in beautiful 
All stati ers wh are interested at all in the 
trade should write to Jordan & Company, 209 5S 
State street, | izo, Il t copy of this cat 
Cn ge | Uyson, St s representative 
Volger,. | ent fis] long ago with C. S. S 
SO! ind | I Adan Ss Dig Piney i \ 
S iueht s fish prodig 
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and listing machine ever manufactured. 


—without the operator giving it the least concern. 


at San Francisco. 


plate is covered by the same uncon- 
ditional guaranty. Let us bring a 
machine to your office and show you 
just what it can do on your own work. 
Write or telephone NOW and say 
the word. 


6 ive Dalton Keyboard is the index of Dalton simplicity. 
Every key in an adding machine must have its full complement 
of connecting parts down in the machine. There are but ten 
figure keys on the Dalton, as against eighty or a hundred on 
other machines, and a corresponding simplicity extends through- 
out the machine, making the Dalton by far the simplest adding 


The mechanical simplicity of the Dalton is surpassed only 
by its ease and simplicity of operation. To introduce a number 
into the machine, it is necessary only to strike in their natural 
order keys corresponding to the figures composing the number. 
No attention whatever is paid to decimal order, the Dalton 
taking care of this automatically and always placing the figures 
in their proper columns—units under units, ten under tens, etc. 


The Dalton machine has just been awarded the Gold Medal 
for both simplicity and speed at the Panama-Pacific Exposition 


From the small capacity Dalton at $125.00 up to the fully 
equipped models of larger capacity costing several times the 
amount named, each and every machine with a Dalton name 
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Let us tell you about 





TENACITY QUALITY 
TENACITY SERVICE 

TENACITY PRICE 

: 

The Tenacity Manufacturing Co. | 

INCORPORATED : 

READING, CINCINNATI, OHIO ' 


Manufacturers of Loose Leaf Devices 
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Silent; 


alesmea. 





“Your Show Cases Have 
Proportionately 50% Less 
Breakage Than Others,” 


says the superintendent of a big department store. 

He refers to the Silent Salesman all-glass show cases 
which are made with all glass joints cemented. (A patented 
process. ) 

These cases are made of heavy plate glass, edges rounded 
and polished, plate glass shelves. There is absolutely no crack 
or separation where glass meets glass. The doors slide on ball 
bearings and are provided with rubber bumpers. Shipped set 
up—never to come apart—that’s proof of solidness and 
strength. 


Catalog ‘“‘D”’ tells all about this case, send for it. 


Detroit Show Case Co. 
489 West Fort Street Detroit, Mich. 
New York Salesroom, 24-26 West 30th St. 








THE ACME! SEALER 


Retails 
for 
$1.00 


Sanitary 
Swift 
Simple 


For Envelopes, Stamps, Labels, etc. 


For a large mailing list or a small one the ACME sealer will save 
time and promote efficiency An automatic air valve regulates 
flow of water. The device is made of brass, heavily nickel-plated 
It is built correctly and will last a life time 
DEALERS AND AGENTS! This device sells quickly. With 
* it you can increase your sales 
The price is low enough so that a business man will not hesitate 
to take it on demonstration Write for descriptive matter and 
discounts 


COMMERCIAL SALES & MFG. CO. 


Sandusky, Ohio 
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Struble Heads Interesting Association. 
Harold B. Struble, the Chicago representative of Eber 
hard Faber, whose offices are in the Republic building, is 
president of the Representatives Club of the Republi 
building. This is one of the building’s local organizat 
of which there are six in all, and all are organized into a 
central association for the mutual advancement of the 
ants of the building. In a recent number of the Re; 
Item, the official publication of the Republic building, Mr. 
Struble’s picture was among those which appeared 
A representative of Office Appliances, at the invitation 
of Mr. Struble, recently attended a dinner given by the 
Republic Building Association, an organization composed 
of all the tenants of the building, including the landlord 


ne ot 


as well, who was present at the dinner and made « 


the best speeches of the occasion. This dinner was one 


of the most interesting it has been our privilege to attend 


for some time. Representatives of a number of different 
industries spoke and much enthusiasm prevailed. About 
two hundred were present, among the number being sey 
eral ladies. Some interesting and pertinent speeches were 
made Phe landlord, a pleasant-faced gentleman, told I 


} 


his plans for maintaining the standard of service of the 
building, and of improving it where possible, and repre 
sentatives of the various organizations also spok« 

lining the objects of their association. Everyone was 
called to the floor before the dinner was ended either 
make a speech or to announce his own name and the nam: 
of the house he represented These dinners are periodical 


affairs and are looked forward to with much interest 


all the tenants of the building 


Four New National Ledgers. 

Four very good ledgers are pictured and described 
the latest supplement to the National Blank Book Com 
pany’s Loose Leaf Catalog-B. These ledgers are all brand 
new, and meet the extremes of demand by supplying bot 
expensive and modest-priced loose leaf ledgers 

The Queen heads the list, and is guaranteed by the 
makers to be “as handsome and as strong as can be mad 
Stationers who are familiar with the National line will 
the Queen “an old friend in a new dress,” for it is really 
the National Royal mechanism with covers of genuin« 
English pigskin and dark green corduroy, making an 
ceptionally rich-looking book 

The Berkshire ledger is durable and low-priced; and is 
zes to satisfy the varied requir: 


1 


made in seven stock s 
ments of users of this zrade of ledger. The binding 


red imitation leather back and corners, with pebble: 


from $6.50 to $10.50 


sides. Complete outfits can be had 
as listed. 

For a clever little loose leaf ledger, without any 
or feathers,” the company recommends stationers to tl 
new Petite ledger. This book is made with coin screw 
mechanism (used in the National Presto), and is bound 
full green cloth over heavy beveled boards. \ comple t¢ 
outfit of covers, 200 sheets of fine writing paper, and A t 
Z canvas-tabbed white Yorkshire ledger paper index, aré 
listed at a moderate pric« 

The Hampden ledger completes the quartette. It is a 


1 ledger, bound in full imitation pigskin, 


key-operat« a 
These are four new specials it is believed will give an 
impetus to the sales of any loose leaf department, and 
every manager and clerk, as well as the stationer himself, 
should write for a copy of the “Supplement to Catalog-! 


to the National Blank Book Company, of Holyoke, Mass 
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1916 PHILADELPHIA 
BUSINESS SHOW 


AND 


EFFICIENCY EXPOSITION 


Horticultural Hall, Philadelphia, Pa. March 13 to 18th, 1916, inclusive. 














Under the same management as the 
New York, Chicago and Boston 


Business Shows. 


There are great sales opportunities in 
Philadelphia and vicinity for manu- 
facturers of business equipment. 
Wide-awake manufacturers will find 
this Show an excellent means of get- 
ting in touch with some of these op- 
portunities. Floor plan and further 


particulars upon request. 


ANNUAL BUSINESS SHOW CO. 


NATHAN W. TUPPER, Vice President 


FRANK E. TUPPER, President 
NEW YORK 


150 Nassau Street 


READERS OF OFFICE APPLIANCES will be sent, upon request 


_ with addressed stamped envelope, free tickets of admission for 
the 1915 NEW YORK BUSINESS SHOW, October 25th to 30th. 
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The Eureka Blotter Bath and 


The Eureka Sanitary Copying 
— 2 ws elt 
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There are more 
Eureka baths in 
use than all others 
combined 


Sold exclusively 
through dealers 


Write for the 
Eureka Booklet. 


The EUREKA BLOTTER BATH CO. 


6215-17-19 Wentworth Ave., CHICAGO, ILL., U.S.A. 



























Erasers 
a 
Chance 
to Sell 
Themselves 


Don't | 


coop them up in boxes upon shelves, 
1ST to keep them clean and fresh It’s un- 


necessary 
No dust or dirt willcollect upon the 


Dixon’s Dust- Proof Eraser Assortment 
No. 1090 


contents of a 


because the container is protected by a thin, 
transparent window-lik« ver. The contents 
iTt ht ck CTL pect | i d cr nNhina Ww 
erasers, in red, whit bl ray “( olor 
Container is 8} by 9} inches; fitted with easel 
back attachment, for counter display as illus- 
trated Order this new eraser assortment o 
write for prices and information to. the 


JOSEPH DIXON CRUCIBLE COMPANY 
JERSEY CITY, N. J. 




















Sell Your Customers What They Want. 


By Gail Murphy, Advertising Manager Art Metal Con- 
struction Company, Jamestown, 
New York. 


'¥4 HERE is on 


other countries can learn from (iermat 


lesson in. salesmans! 


It is the secret of (German commercial su 


selling the customer what he wants. We are 


prone to try to force uy man what we 


should have instead of what he wants. The (ie 


makes a study of the man’s actual needs and in 


Bl 1 1 
to fil those nec . 


tions .then offers him the article 


1 


(his among other things is one of the lessons 
industrial efficiency we can learn from warring Europe, 
\dams Gibbons, who re 


according to Dr. Herbert 


ly addressed the Jamestown [usiness [Luilders’ ¢ 
\ll of us have a natural inclination to force ou 


ideas upon our customers. A man comes in and asl 


to see a square inkwell with brass feet he €1 
doesn't hke that kind of inkwell, so he tries to sell the 


customer round inkwell with rubber feet. If he 


certain type of business men he may walk out 


out buying. 


Study vour customer's wants. (Get him to tell 


his preferences. Show him the thing for whicl 


indicates a liking. Draw him out 


Remember that it’s always easier to sell a 
thing he wants than the thing you want him to 


Hle comes to the store to please himself, not to 
ister to your personal tastes 


If vou haven't exactly the thing your customer want 
say something like this 


“Well now 


of those special leather desks pads made for you 


Mr. Smith, we will be glad to have one 


wont vou look at this line we have over here. May be 


we can find something that just suits you. It will 


take a minute. I'd like to fit you out right away and 
save your waiting.” 
sidos 


Nine times out of ten, you e able to sell him 
thing from stock that will satisfy him perfe 


show him your desire to give him what he wants ( 


him feel that his wishes are law to vou. 


Never let him feel it’s » much trouble t 
anvthing tor m. That it vou re there ft 
( t] ( e your W G ss to serve 
Me MINK me d »a eV 
! o] | é ( ( mt ( ( 
» \ ted _ esi V¢ 
top Too . room t ug 
( T Orn s ( 
He Is h 11h O) ( | ) 
ended b ving a doz s five 
\ I < I urtie ] ( 
YO tO Lif but w e some pu ( 
S es 1 
Sell ur customer what he wants—no matt 
m nub means yu 
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Not alone the ideal to 
manufacture merchandise 
that excels — 


Not alone the ambition to 
conduct the distribution of 
that merchandise so that 
every man gets his just 
due — 


Not alone the desire to 
help our dealers with sug- 
gestions — information — 
criticisms sincerely made— 


BUT 


Above all—the unswerv- 
ing determination to render 
maximum service without 
regard to compensation. 


Irving-Pitt Manufacturing Co. 


THE 
[Loose] ]-Pa= 











CODE 


KANSAS CITY 
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ONLY 60 DAYS OLD 


—and now being sold from coast to coast. 


The“INADRAWR” 


The steel stationery file with the latest 
adjustable features. 

Has found wide favor with both dealers and users. 
Because it satisfies, it sells. Dealers who placed orders 
during August are already sending in “repeats”. 

The prices range from $2.75 to $5.50. 


THREE STANDARD MODELS— 
SPECIALS BUILT TO ORDER. 


Order early if you want immediate deliveries. 
y 
No. 103 
Oak or Mahogany 
$3.00. 

Plain Enamel 
$2.75. 
Dimensions: 
9x2}x15} inches. 





Capacity —1! tray for envelopes, 2 letter-size, I 
three-quarter and I half-letter size. Trays hold 
about 150 sheets each. 


No. 102 









Mahogany 


Plain 

Enamel $3.50. 
Dimensions: 8 15/16x3x19 inches. 
Capacity—1 tray for envelopes, 2 legal size, | letter 
size, | three-quarter letter, and | open box-tray 
at back. Trays hold about 150 sheets each. 


No. 101 


Oak or 
Mahogany 
$5.50. 


' Plain 
Dimensions: iL” Enamel 
8 15/16x3 3/4x19 inches. 7 $5.00. 
Capacity—I receptacle for envelopes, 3 for legal 
size, 3 letter size, 4 trays ranging from three- 
quarter letter size down to telegraph blanks, and 
| open box-tray at the back. Trays hold about 75 


sheets each. 








Indispensable to the business man, cashier, book- 
keeper, stenographer and all who have use for a number 
of forms that should be kept in a quickly accessible place. 

Makes ordinary desk 100% efficient. 

Can be used on the desk or in drawer as preferred. 

Broadens stenographic efficiency—More letters, less 
stationery. 

Full assortment of stationery in one drawer in san- 
itary condition, always ready for use. 


Saves time in assembling forms for the machine. 

Eliminates confusion, lost motion, and unnecessary 
effort s, and increases rush-hour « ipacity of operator. 

All receptacles adjustable for any length of stationery 


from legal size to telegraph blanks or smaller. 

SAVES TIME—SAVES MONEY—SAVES TEMPER 
Wanted in every office where efficiency is valued. 
Discounts to dealers are very attractive With every 

order for an assortment of ten or more files we give you 

1,000 circulars with your own imprint. 


If you are a dealer and want to add a profitable line— 

If you are a salesman and wish to represent the “INADRAWR” 
line on the road 

If you are a consumer and wish to increase the efficiency of your 
office force— 


PARENTEAU & HIGGINS 


Manufacturers 


154 North Dearborn Street, CHICAGO, ILL. 


> 
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Important Changes in Art Metal Heads. 
The Art Metal Construction Company, Jamestown 
N. Y., announces the resignation of President G. M-P 


Murphy, who has been called abroad, and E. St. Elm 
Lewis, vice-president and general manager, who leaves 
to take up the work of industrial organization with spe 
cial efforts on distribution problems, in conjunction wit] 
the financial and industrial interests, with whom h« as 
been co-operating during the past year 

Harry Stoddard, who the past three years has 
associated with the Siu s Magneto Company as sales 
manager, has been elected president and general mart 
ager of the Art Metal Company 

Mr. Stoddard has had a wide experience as a 
facturer, salesman and sal manager and he bring to 
the Art Metal organization that intelligent comprel 
sion of the nditions at needs of the business 
makes for ertain success 

Fot several years Mr CWis has been ntere 





E. St. Elmo Lewis. 


public service corporation and civic problems, and has de 
voted much of his time to the formulation and discussio1 
of matters of this character, and the growing pr yf 
raising the efficiency of organizations of distribution. 1s 
work along these lines has resulted in demands upon his 
time and services which have been very hard for 
resist. 

Mr. Lewis said in a recent interview that the work 
\rt Metal Construction Company had been interesting 
and valuabl Owing t e total reorganization of the 
whole sales policy since the first of the year, tl 
panys st r ready-made business has materially 
creased over any previous year. The month of August 
the irges s sales ade n one mont 
ompany’s story, al first time the stock 
vere larger ; il the ¢ ntr t sa S 

[ am sorry to leave Jamestown,” said Mr. Lew 
shall, of rse, have to iuse both Mrs. Le 
mvVse picas r r eT r h spit 
riendly esy with w the people of mes 
received mad s ne 

W. H. Cox, the ribbor nd carbon paper representativ¢ 
of the Carter’s Ink Company, visited St. Louis houses 
septe nber ) 

‘' H. Bassinger recent sited Boston in the te 
ests of the Heinn ¢ { Milwauke 

















have now completed a line 

oe that comprisesefiiciency desks 
& + in forty-four different designs, 
offering a choice of one thousand 
drawer combinations. All of these 
desks are made similar in general ap- 
pearance, and are built with the one 
idea of simplifying work for the desk- 
user. 

‘Characteristics of the line are: card 
index drawers for 5x3, 6x4, 8x5, or 
mixed-size cards, filed across the drawer; 
drawers for filing letter-size or cap-size 
folders, also across the drawer; a cen- 
ter drawer equipped with various com- 
partments, including a sliding tray, 
divided off for pins, clips, pencils and 
other business tools; the famous 
“Y and E”’ roller suspension drawer- 
slide; big, heavy, dead-flat tops; su- 
perb golden-oak finish and metal fit- 








tings, including locks for drawers and 
brass cups under the legs. 

By means of these fine desks, a 
company can not only Save money 
through increased efhciency on the 
part of its personnel, but can stand- 
ardize its desks to an extent hitherto 
impossible. 

The line includes desks for execu- 
tives and desks for other employees, at 
prices corresponding with the amount 
the firm would wish to invest for the 
individual. 

Each employee can have a desk as 
closely suited to his peculiar require- 
ments as if built to order, yet all the 
desks will be harmonious in color, 
finish, height and general quality. 

The clerk will have all needed rec- 
ords right at his finger tips, and the ex- 
ecutive all his confidential information, 





all his reports, department records and 





miscellaneous data—thousands of cards 
and 10,000 papers all properly indexed 
and in perfect order. 

Not a paper in the desk beyond 
reach of the forearm or in danger of 
loss. Chart kept beneath the glass 
desk-top shows where to find the dif- 
ferent files, and each file is indexed 
so that any paperscan be found instantly 
if needed when the owner is away. 


Write for Prices 


Complete information about this important 
new desk line may be had on application of 
any ‘‘Y and E’’ Traveler, Branch or Agency, 
or direct from the Home Ofhce. 


YAWMAN “0 FRBE MFG.@. 


ROCHESTER, N. Y. 


Branch Offices in New York, Newark, Boston, Phila- 
delphia, Was ton, Chicago, Kansas City, Cleveland. 
Buffa P rgh, Springfield, Mass., San Francisco, Los 
Angeles and Oakland, In Canada, The Office Specialty 
M Ltd., Toronto and Newmarket, 


é s of Efficiency Desks and «Leaders of the World” 
in Filing Devices and Office Systems—Wood and Steel. 
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Us Par orr 


TRADE PARK REG 


Graffco Products 


GRAFFCO 


VISE SIGNALS 


r Follow-up Syste 





In 12 colors with a patent grip that holds. 


TABS 


} ] 
1 DOOK, lOost 


and bound books. 


A INDEX 


for ledger, c: 





] ; 1 +1 ] ; 
Made ot nic kel | cecil WI ce luloid face -e€a ily ke p clean. 


GRAFFCO VISE eR ss 


Made of flat-rolled Bessemer 





“The Clip with the Grip.’ 
Can't tear holes or catch on other papers 


Made in three izes, cut show large Se No. 3. 
Send for free samples and prices. 


George B. Gratf Company 


294 Washington St. Boston, Mass. 


Mfrs. of Time Saving Office Device 


THE MAHOGANY 
INDUSTRY 


Its Location, Production of Wood, Et 
By F. E. Erbe in The ‘“‘Y and B”’ Idea 





OSSIBLY no material known to the woodworking 
| Pp trade is so beautiful in color and texture, so highly 
prized and so adapted, artistically, to commercial 
| and domestic uses, as mahogany 


Mahogany is a tropical wood and grows in almos 


| 
| 
| pe netrable forests to great heights and 


diameters 
trees are not often uniform since they vary 1n size 
ing to location 


\lexican mahogany is generally graded as coming 


| the province of Tabasco, or of Campeche or of Quint 

| Roo; some stock is als btained trom certain sect 

| of the province of Vera Cruz, but Vera Cruz wood is 

| and spongy and of less high quality than that of the three 
first mentioned Mexican provinces. Mexican logs are 


smaller in diameter and the wood is harder and straighter 


grained, lacking the eautiful figure which is 


t 1 


nearly all the Atrican wood In color it is a wax 








“THE EQUIPOISE” 


MOST MODERN AND POPULAR 


TELEPHONE ARM 


It shows at a glance the advantage of having one in the office 


Easy to attach and handle, is self-balancing and will remain in 
any position and at any angle 


y 
OVER 
125,000 

NOW IN 
DAILY 
USE 


Xe 
SELLS 


ON 


OWN 
MERIT 


aN aN 


Get further evidence of convincing proof from us. 


The Holtzer-Cabot Electric Co. 


BOSTON, MASS. 


6161-65 So. State St. 101 Park Avenue 1104 Union Trust Bldg 
CHICAGO NEW YORK BALTIMORE 








without the red tinge of the African 








Chief Lumbermen Cruising for Timber. 2. Erection of Stag 


ing. 3. Tree Felled by Natives with Matchets 
Mahogany Lumber Camp =) Logging Camp Crew 








1 he ( s logs 1 are sin 
emplove i, witl ‘ eption that t g 
} Is ¢ e by en instead en 
Dhe S onditions e€ same as in Afr 
s ocne illy KI wn t i pr duct on i < 
creates ¢ Oss ng white peopl 
|} tevers res an s illnesses which ar " 
tractes ese deadly rests 
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DORNETTE DESKS 


Extremely Popular 
With 
Office Furniture 
Dealers 








Pb 7 4 ¥ + Ae Made as fine as the 
| best kiln-dried hard- 
woods and skilled 
workmanship can 


make them. 






Patent) Typewriter 
Desk 







Write for 
Catalog 


Machine needs no fastening 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio | 
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DEALERS AND AGENTS WANTED 


TO SELL 


The New Woodstock Visible Silent Typewriter 


IN THE UNITED STATES AND FOREIGN COUNTRIES 
STANDARD, in shape, weight, equipment and de- 


sign. Has ball bearing carriage, two color ribbon 












device, 42 keys, and all other necessary con- 
veniences. 

TWENTY PER CENT LESS PARTS than any other 
standard machine, and has a greater percentage 
of hardened steel parts than any standard 


machine of simple construction. 


Owing to quality and our new sales plan 


SSPSSSSSSSSSSSSSSSEE 


it sells with little « 


Simple—Durable— 
Artistic—Efficient 


Manufactured, Sold and Guaranteed by 


W oodstock Typewriter Co., Woodstock, IIL. 
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You Can’t “Outgrow”’ 


BROW NE-MORSE 
FILING CABINETS 


It’s perfectly safe to select your first office 
equipment from the Browne-Morse lines. 
No matter how much your business expands, 
you'll never need to go outside this line to 
meet your requirements. It’s complete in 
every respect. 

Still more important. If you have the good 
taste to select Browne-Morse equipment at 
the start, you need never fear that your 
taste will change The more you know 
about office furniture, the better you will 
like Browne-Morse Cabinets. 


THE “DESK WITH BRAINS” 


The ‘Desk With Brains’’ adapts itself to 
your particular requirements. It makes 
your desk your workbench, placing at your 
finger tips all your tools—your letters, cost 
sheets, orders, etc. If your requirements 
change, the ‘““‘Desk With Brains’’ can be 
modified to suit them 

If you are a man who expects his business 
to grow, it will interest you to learn more 
about the ‘‘Desk With Brains’ and Browne- 
Morse Cabinets. Please write for our 
literature, using the coupon if convenient. 


A WORD TO DEALERS 


Browne-Morse dealers have the habit of 
growing tut. he. dcn’t outg:ow our line 
Let us tel you why Use the ccupon if 
convenient. Write today. 


Browne-Morse Company 
110 McKinney Ave., Muskegon, Mich. 


Browne-Morse Company, 
110 McKinney Ave., Muskegon, Mich 


W'thont obligating me, please send me information promised in 
Septem ber “Office Appliances.’ 


Name 


Address 


Mahogany similar to the Mexican is also found along 


the eastern Central American coast as far as Colombia 
The best of this material is the Honduras wood which is 
becoming very scarce and is somewhat darker and of 
better texture than the Mexican. 

Cuban mahogany differs from the Mexican and African 
chiet'y in that the logs are very much smaller and the 
wood much harder and closer grained. It is, in fact, s 
heavy that it will not ficat alone and has to be cut in cor 
junction with cedar so as to facilitate its being floated 
down the streams in small rafts. Contrary to the general 
belief, Cuban mahogany is really the highest grade mahog 
any on the market since it takes a beautiful polish and 
comes very nicely figured. It is the nearest reproduction 
of the old original San Dor 


to get years ago and is now practically extinct The 


ngo mahogany which we used 


Cuban mahogany, however, coming in such small logs, 


does not give off planks nearly as wide as any of the 
other grades 
The African mahogany is possibly the most unifor1 


; 


color, hgure, texture and nensions., 


\frica produces the larzest amount of mahogany at 


present. Mahogany cat id almost anywhere in the 
tropical belt of Africa an directions of the compass 
from coast to coast Phe ef locations of Afri 


anda: US aaa taipe te 274 





No. 6. Typical Hauling Roadway. Up-to-date ‘‘Cater- 
pillar’? Driven by Gasoline Power. 8. Logs Being Dressed. 


hogany are Southern Nigeria, the French Ivory ast 
the Gold Coast, the \xim District, the Frenci Long 
District and the Gaboon District. There is also a certair 
amount of mahogany produced in Portuguese West Af 
rica 

Mode of Extraction. 

lirst, it is necessary for the districts where the timber 
grows to be well cruised by expert bushmen and 
men to discover where the trees are located. 

Picture No. 1 shows the chief lumbermen in t! lens¢ 
tropical forests cruising after this timber \s_ these 
trees are discovered they are “blazed” or slashed with 
an ax to denote identification After a certain number 


of trees have been thus discovered the timber rights 

licenses covering such a district or territory are pur 

chased from the government or African tribal chiefs 

trolling the land and expert loggermen are sent on, and 
} 


together with such native population as can be obtained 


mahogany lumbering is commenced. 


Picture No. 2 shows the erection of the staginz. The 
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For Quick 
Duplication 


THE AUTOMATIC 
SPEEDOGRAPH 


Visit our Booth No. 80 at the New 
York Business Show, October 25th 
to 30th, and see the demonstration 


























HE Speedograph is the latest and best device on the market for use in duplicating penwritten or type- 
written forms. It prints from a cloth-back film, requires no stencil sheets, printing ink or typesetting, 


and does not have to be washed after us Every copy register ertectly, insuring even margins and 
preventing waste of stationery. The operation is very simple. All that is necessary is to write the orig- 
inal with typewriter or pen, place it face down on the table of the machine and run off copies automatically 
by pushing the impression roller back and forth until the desired quantity is mad 


[he machine is made of metal throughout and is guaranteed against defect or damage (from any cause 
} + * 7 f . + = S = . . = | . - 
whatever) tor three years. It is manufactured in the following siz¢ 





No. 1 84 inches by 13 aches ... $30.00 | . yryy ™~ 
Sep tae wr pies om! | AGENTS WANTED | 


No = 30 - 75.00 | 


The Speedograph Duplicator Co. - 476 Broadway, New York 
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# The Chair That’s Made To Sit In 


an Safe to lean back in, that adjusts easily and 
staysadjusted, that can’t break where most 
chairs do, and won’t break anywhere—the 
simple, safe and silent tilting rotary office 
chairs with the patent Marble & Shattuck 
iron 








iabsussssusessssssssseeeeesenssetees 


Other chairs have irons made to look like 


That’s the Chair to Sell 





they copy the iron and chair pattern, they can't use t 
. principle of the fixed one-piece shaft. This basic M.&5 
s natent prevents the “‘wabble.”’ : 
a patent preven ne waodpie. a 
. s 
a ry | | ¢ ] aos ‘ _ 
H Why not obtain the agency for the line that 1s standard 
H design, of workmanship and finish—the Marble & Shattucl ; 
® ine of chairs for offices, banks and all public building 
2 
: 
Sold only through the dealer 
‘ 
Send for catalog and booklet ‘‘Revolution in Chair Irons’ ; 
f 
' 
4 


THE MARBLE & SHATTUCK CHAIR CO. \ } 
CLEVELAND, OHIO 


CHICAGO OFFICE: 600 So. Michigan Ave., H.G. HUNN, Representative 
NEW YORK OFFICE 815 Marbridge Bidg., A. B. HUNN, Representative 
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MERCURY 


CARBON PAPER 


modern, 





what to from 


new-process carbon 


Have You Tried it? 


requirement to 
carbon. 


has shown expect 


It meets every exacting the 
complete exclusion of ordinary 


A Modernism in the Carbon World 








DEALERS 


Become a 






Purchasing Agents 
Write us 


contracts 


before leader 





placing your territory 





for season’s suppl) may still be open. 














Send for Booklet and Samples of 
Carbon Paper of a Higher Quality 


MERCURY MFG. COMPANY 
Rochester, N. Y., U. S. A. 





The 


















Fuller’s ‘“‘Never-Smear’”’ 


Stamp Pads and Inks 





cannot dry 
out on the pad—It is odorless—It cannot smear 
or blur—Positively does not injure rubber stamps 
Guaranteed to contain no glycerine 


STAMP PADS 


Owing to the nature of this nk—It 


Size No. 1, 40c No. 2, 50c No. 3, 60c 
INK IN CLEAN INKING BOTTLES 
Small, 35c¢ Large, 90c 
Red —Black —B.ue Violet —~ Green 


20°, discount allowed on all trial orders received 
within the next thirty days. Sent prepaid 
Please mention color desired 

Liberal discounts to Stationers and Specialty 
Dealers. . . 


FULLER INK CO., Inc. 


Brockton, Massachusetts 











see 


but while tl 


1 
ne 


to have slashed the tree practi 


length, as per 


material to cut throug! 


cuts in this tree average a 
illustration, there are 


betore the 


tree wil 


Was 


ives sll 


am] 


ew 


oaadwa 


r and 


p! 


at dt 


more 
Picture No. 3 shows another tree which 
natives by means of matchets or small kn 
our small hand axes 
Picture No. 4 shows a mahogany lumber 
all lumber is usually drawn for inspectior 
ping 
Picture No. 5 shows the logging camp ct 
are Mohammedans who lerstand the logging 
thoroughly 
Picture No. 6 shows a typical hauling 1 
all hauling of logs is done by man powse 
dificult to perform. When better locations f 
are found, however, the method shown in 
is used This is an up-to-date caterpill 


gasoline power! 


cut and s« 
Picture No 


No. 9 show 


Cross-Cut. 


by man pi 
neither 


iS a very 


time. Picture No. 12 shows a typical shipping 
mahogany, and is located at Sekondi, on the Gold 
of the Gulf of Guinea [There are various other shi 
points along the coast, all very much alike, mak 
difficult to load the vessels, all logs having to be Itwht 


No mahogany can be 


under government grants 


there are 
taining the 


trictsS are 


seems almost impossible to 


ual 


A Log 
11. 


wer, 


t1 


Slashes have 


t 


s 


animal 


also 


ml 


tedious operation 


swamps 


can be dragged 


It hauls the logs to the 


d into huge timbers ready for the 
shows the logs being dressed 

log being squared Picture No. 10 
ver being crosscut, which its the last 
lipping t’ ture No 1] shows stil 
difhicult d of hauling huge g 


Being Squared. 10. Piece of 
Hauling Log by Man Power. 
Shipping Point for Mahogany. 


1 


which s times is nec 


nor mechanical power 1s av 


and requires a 


extracted from any 
the difficulties of working t 
ver, since a great many 
ravines 


and cut up by 
the logs t 


arTag 


torest so 


good deal 


to be cut into the 


out, and since a 


oO these trees is done by \frican chiefs 
lagers, wherever the timber is located, the 
receive a substantial fee for the felling of 
the working up into logs 

[he trees are usually felled under the ins 
head carpenter who, after tree is felled, 
he log nt such size as will proportion 


camp to 


approximately 


Timber 
12. Typical 


essary 
alla 


great 


rorest 


Chen, in connection wit! 


he are 


It sé 
o the 


tructi 


measu 
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a>» 


mahogany 
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iberstoK 


THE STANDARD OF QUALITY 








OUR GOODS ARE OF UNEQUALLED QUALITY 
OUR PRICES ARE REASONABLE—AND a hae 
ox aliets 


Our di - are liberal; the goods are imprinted Crushed Box Wallets 
‘ Bank Pass Book Covers 





ul ir nan ou ( 
Oe es Pag ae Partition Expanding Envelopes 
. ; . — ~ ; Expanding Files 

Flat Envelopes ) mpt that you can cot ntrate yout living Deposit Slip Files 
Expanding Envelopes to one manufacturer and get a uniform produ Flat Vertical File Folderc 
Short Panel Label Holder Envelopes Expanding Vertical File Folders 

Long Panel Label Holder Envelopes O t e imprinted flet t Lawyers Expanding File Pockets 
Mailing Envelopes abinet : t Writ Legal Envelo 
Security Mailing Envelopes for f t regarding t ‘ Congress tie Envelo 
Expanding Mailing Envelopes tion t \ rtment of [ t Bankers Stop Payment C heck List, 
1 write m etc. 


Cloth Lined Envelopes 


NATIONAL ENVELOPE CO., INC. 


Factory and Executive Offices: 
34 to 40 E. Allen St., Philadelphia, Pa. 


Sales Offices 
NEW YORK CHICAGO 


Manufacturers of 
FiberstoK, RedstoK, and JutestoK Lines 
National Binding Straps, Cloth Coin Bags 
Photo Mailing Envelopes, Manila Folders 
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SPECIALIZATION 3) O°" Prot oh agete A 7 


promoting efhciency generally. Specialization in typewriter furniture 


most f fully « xemplified in the 


Byron Typewriter Cabinet , 


the cabinet that is made to fit all needs of 
he typist 

The ordinary typewriter desk or cabinet 
does not specialize; it lacks the capacity 
The typist must adapt it to her work The 
BYRON on the other hand, is adapted to the 
ypist s needs be ‘fore it leaves the factory 
The logica! arrangement of all supplies in 
separate compartments, keeps everything 
within easy reach of the stenographer. 

The BYRON is economical. It saves the 
time that stenographers formerly wasted in 
preparing to work and it saves thousands of 
waste motions and unnecessary steps during 
the day's work. If « ympared with other 
desks it occupies very little floor space 

BYRON TYPEWRITER CABINETS 
are easily sold on demonstration. They are 
made in various styles to fit the requirements 








of all users. They sell at medium figures 
with a substantial profit to the dealer on 
each sale 

Get the BYRON Catalog for fuil explana- 


tion of the 39 special features of this illus- 
tration—it will pave the way for a hand 
some increase in profits and new customers 


to your stor 


Byron Typewriter 
Cabinet Company 


Mount Clemens, Mich. 
U.S.A. 






Byron Cabinet No. 100-A 
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iday specialty. 
ific Exposit 


special case offer. 


1 


To each of the hundreds of lady customers 
you can sell an Eversharp. 


ng hol 


1 


ion, 


st 





it at the Panama-Pac 


a) Pee 


Write today for our 


proven to be a remarkable sell 


What shall I get “*him’’? 
ask this perplexing que 
See our exhib 


Industries. 
1417-19 Lytton Building, 


who 
been 


ROH 


SILTL Fp) 


Cardinell-Vincent Co., San Francisco, Calif. 


SHARP PEOPLE USE THE 


oast Agents: 


lendid article, and 
played in our attractive glass cases 


Sole Pacific C 


is sp 
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PERFECT POINTED PENCIL 


The Eversharp 


is acknowledged to be the great- 
ges of th 


ime. 





Coen £e 


ae ol 


Men are quick to see the advanta 
dealers who have these pencils well dis 


are sending in repeat orders. 


Wise dealers sell it. 
est lead pencil invention of all t 


KEERAN & COMPANY, 


iat ia el a 

















when squared. After the log is chalked into lengths ax 
boys then cut down to the chalk line. Next come the 
carpenters with tree adzes, to polish up the sides of the 
logs as with a plane, and finally after the dressing is con- 
cluded, which also squares the log, and the ends are cross- 
cut the clerk marks or numbers the log and brands it 
with the company’s trade-mark. Then the logs are hauled 
over roads, as described above and shown in the photo- 
graphs, to the rivers, into which they are roiled and 
roped together ready for their journey to the coast. Upon 
reaching the coast these logs are floated alongside of the 
large freight steamers, hauled onto the deck by means of 
a derrick and shipped to the foreign markets of London 
Liverpool or Hamburg; also to America. 


Manufacture and Selection. 


When the mill receives these mahogany logs tiey are 
carefully inspected for color, size and figure. If a log 
will not allow itself to be quartered on account of poor 
figure it is usually cut into plain mahogany. When a log 
shows zood figure it is quartered and makes what we call 
“figured mahogany,” but the very best logs are usually 
selected for veneering. Veneer logs are either sawn into 
thin sheets about 1/20 or 1/24 of an inch thick, and placed 


in a slicer which slices the sections thin. The logs are also 
placed in a rotary mill similar to a huge lathe and peeled 
off into immense sheets and afterwards cut into uniform 
widths and lengths \fter being cut the strips are tied 
up into bundles or flitches, after which they are nlaced in 


the stock room ready for the market. 


Mahogany is usually graded into two classes of figure 
One is known as the “Fiddle Back” and shows the very 
broad, splashy or beautiful flowery figure so much ad 
mired in piano casings or tables. The other grade is 


known as the “Pencil Stripe” and consists of deep, regu- 

lar but faintly clouded lines about the width of a lead 

pencil, which show beautiful shading and a very peculiar 
ure. This grade is used generally in the production of 

filing cabinets, chairs and such mahogany furniture as 

does not require much soft and delicate figure 

to 


The general grading of mahogany lumber is similar 


++ 


the grading of our regular domestic lumber, excepti! 
} 


that prices are usually governed by lengt 


g 
1, width, thick- 
ness, color and figure. 


The mahogany used by the Yawman & Erbe Company 


all comes from the African coast and is logged and shaped 
for them by Uptegrove & Beckwith, who are very large 
mahogany dealers in New York and Grand Rapids 

The “Standard,” the Boorum & Pease Company’s house 
organ, in a recent number presents as its trontispi¢ 1 
handsome window display of the Rittler Company, sta 
tioners and printers of Baltimore, Md. This display 
shows a handsome assortment of Boorum & Pease prt 


ucts, carefully selected and well arranged to make a1 


effective exhibition of the wide variety of the company’s 


lines. The leading article Getting By,” bears no mark 
of authorship, but it is a good article nevertheless. It is 
a “gingering up” article, full of optimism, strength and 
faith. The issue is filled with interesting facts about 
“standard” products. One of the timely articles in this 


little magazine is entitled “Windows With a Puncl 
This article presents some valuable suggestions to deal 
ers on getting up window displays 

The Panama-Pacific Exposition recently made a num 
ber of awards to the Remington Typewriter Company 


Among these was a gold medal for excellence in type 


ik 


writer ribbons and carbon papers. 
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OF LOOSE — DEVICES 


EAS 57 RS. 





THIE 


THE FAULTLESS TURNING POST POSTING LEDGER 
HAS SPECIAL FEATURES THAT WILL APPEAL TO 
YOUR CUSTOMERS—BANKERS OR MERCHANTS— 
WHO MAY BE USING OR CONTEMPLATING PUR- 
CHASING A POSTING MACHINE. 


DOSE LEAF DEVICES 


THE 


LEAF DEVICES 
THE FAULTLESS IS EQUIPPED WITH POSTS THAT 
TURN—OVAL POSTS THAT PERMIT THE SHIFTING 
OF SHEETS WHEN TURNED IN ONE POSITION, AND 
HOLD THEM FIRMLY, PREVENTING SHEETS FALLING JOSE LEAP DEVICES 


OUT, WHEN POSITION IS REVERSED. 


THE FAULTLESS IS EQUIPPED WITH A SMALL ~ | 
METAL DETACHABLE AND ADJUSTABLE RATCHET — 
STAND (NOT THE CUMBERSOME AND UNSIGHTLY 

WOODEN RACK), ADJUSTABLE TO ANY CAPACITY 

LEDGER. 


NO OTHER POSTING LEDGER SYSTEM HAS THESE 
FEATURES. NO DEALER CAN COMPETE WITH YOU 
IF YOU SELL THE FAULTLESS. 


SEND FOR “CIRCULAR C”. JUST ISSUED. 






STATIONERS LOOSE LEAF CO. 


‘“*FSELLS TO THE TRADE ONLY’ 


346 Broadway, MILWAUKEE, WIS. 203 Broadway, NEW YORK CITY 
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You can quickly find out why YOU should use the 


4iddresso sogfaph 


Its Best niet Are Those Who Use It 


VEN the largest and busiest firms take pride in F YOU visit the New York Business Show, call at 
explaining the advantages of their Addressographs. Jn the Addressograph ile ced Bied t wile the 


your town, some enthusiastic Addressograph user (doubtless 
many of them) is ever ready to explain the advantages he is 


securing with this remarkable business energizer. 


Zz % 
é > 








Addressograph is paying such big dividends to others 
right in your line. 


OU can buy a perfect Addresssograph ideally adapted to your requirements for as low as $37.50. In 20 
minutes this little machine AUTOMATICALLY “typewnites” more names, addresses, etc.,on any or every form than your 


TRIAL OFFER 





The Addregsogfaph Co. 


903 W. Van Buren St.. Chicago, I! 


Submit without obligation, further deta fy r Hand 


Addressograph Free Trial Ofte: 


most rapid typist or penman can write in ONE ENTIRE DAY. The work looks like 
the best typewriting because it is printed thru a ribbon from exact typewriter style 
type. You secure every advantage of the most perfect Card Index file—and the addr 
plates from which impressions are printed, can be made RIGHT IN YOUR OFFICE 


or by us, if you desire. 


Costs LITTLE If You Keep It 


ITHOUT obligation to you--let us send a Hand Addressograph to your office { 


10 days trial 
Nothing If You Don’t 


You obligate yourself to nothing. Try this little machine in your own office, on yo n 
work. Compare the kind of work it does and the time it takes with your present fee 
method — and if, at the end of the trial period, this little Addresso graph hasn't sold itself t 
you, just return it, freight charges collect. Sign and mail the coupon opposite. 


903 W.V T. 
The Addressogfaph Co AN BUREN ST 





an ee CHICAGO 
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Interesting Desk Line. 

The Imperial Desk Company of Evansville, Ind., manu- 
facturers of a general line of roll top and flat top type- 
writer desks and tables, also a complete line of teachers’ 
desks, are among other things featuring their No. 31 solid 
oak typewriter table, which is illustrated herewith. This 


table is thirty-two inches long, and is a very convenient 
article for the home or the office, or for commercial de- 
partments in schools It can be easily folded together 
and carried from place to place by removing four screws. 
[he table is made of solid oak, finished in light golden, 
dull finish. It is shipped knocked down. The table con 


tains one large stationery drawer and arm rest 
Dealers who 
by the Imperial Desk Company should write to Evans- 


are interested in the lines manufactured 


cal, 


gue 


ile and obtain a copy of the company’s recent 





Typewriter Stand No. 33 of the Imperial Desk Co. 





The company is one of the most prominent business 
oncerns of Indiana t is headed by the Hon. Benj 
Bosse, mavor of Evansville L. C. Greiner is vice-presi- 
dent and treasurer of the company, and Gilbert H. Bosse 
is secretary [The company has a line which should ap- 


peal to most dealers as one that would sell readily and 


| 
without undue effort | 


Interesting Number of “Remington Notes.” 
Vol. 3, No. 11, of Remington Notes is just out. This 


is one of the quarterlies that is always welcome wherever 





it goes The leading article is entitled, \ Heart to 
Heart Talk With Stenographers,” and was written by 
Miss Ethel W. Spalding, head of the Remington employ- 
nent department, Baltimore, Md An interesting article | 
\ The Onlooker,” entitled “Miss Remington of 1876 at 
the Panama-Paci Exposition,” is one of the features ot 
this number of Remington Notes Miss Remington, by | 
the wav. dressed in a costume of 1876, is shown writing | 
upon a typewriter made in that year. The number con 
cludes witl n interestit chapter on “Practical Points 
[ypists This 1s epartment which has appeared 
in all recent numbers f Remington Notes and is « 





New Advertising Manager for Blaisdell. 
yvror lownsend,. formerly with the Timken Rolle: 
Bearing Company, and editor of the Timken Magazine 
has recently been made advertising manager of the Blais 
dell Paper Pencil mpany of Philadelphia Mr 
Townsend ts eful writer and an experienced adver 
tising mar 
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THE QUESTION. 


Of the dealers who read this ad- 
vertisement very few will have any 
question as to whether or not it 
pays to handle rebuilt typewriters. 
To any in whose minds there may 
be this question we offer the best 
proof of which we know—the fact 
that thousands of dealers in every 
sort of community all over the 
world have been selling rebuilt 
typewriters for years and continue 








17 


to sell em 
Undoubtedly, many dealers are 
making money on rebuilt type- 


writers under conditions quite 
similar to those in your territory. 


Surely ou, too, can make the 
proposition pa 

The really important question is, 
‘Have you looked into the superior 
advantages offered you by 


RAMER 


Remanufactured 
Typewriters 


They are turned out in a big, 
modern manufacturing plant by 
a pioneer company in the field. 
In fact, no concern in the line 1s 
more widcly known than the 
Wholesale Typewriter Company. 
We make the se tements only 
in order to point out to you that 
you ought to be on our mailing 
list, no matter whether you are 
selling re built typewriters or look- 


ing into the po ties in selling 

1e1 you to keep in 
ouch v ket, and we are 
putti hen we say that 





no concern is in a better position 


to help vou do it than we. 
Write us toda It will pay you. 


WHOLESALE TYPEWRITER 
COMPANY 


151A-153A Easton Road 
London, W.C., England 


314-316 Broadway 
New York, N. Y. 
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The Clip That Locks! 


Extra Features — Extra Talking Points 








The CLIPLOX not only fastens two or more sheets 
of paper together but actually locks them so they 
will not come apart until you wish to separate them, 
which may be done easily and without tearing 
the paper. 


An Exclusive CLIPLOX Feature 


A talking point really worth talking about and one that is 
appreciated by all users. 

CLIPLOX—this wonderfully efficient new invention is ex- 
tremely simple, neat, light, durable and the handiest little 
paper fastening dev ice on the market. Saves time, expense, 
trouble and 35% filing space. Papers fastened with the 
CLIPLOX lie flat— no bumps. There are a hundred daily 
uses for the CLIPLOX in every office. 


Retails at $2.50— Manufactured only by 
Max Gessler, Inc., Milwaukee, Wis. 











SLIDING TRAY SETS 

IG THEY MADE GOOI 
cau THEM BIG HIT IN THIRTY DAYS 
A high class article in Letter an 1Cap sizes, 3, 4an 15 


travs high They suspend or slide out from either en 


Qr. sawed oak, Light or Dark 
Golden and Mahogany 








No. 4—Letter size 
Qr. oak as illustrated, 


$6.00 
EVERY FLAT TOP —— : WORKER wanes os 
and we will send it to him dir f rders, express prepaid guaranteed 
satisf: aeten wits aebultene of seturaing at our expense if t higt pleased 
Looks like a big risk of expense for us—but it’s not—then why) | 
every Office Supply Dealer have th usiness w waiting for some 
to call and not find these trays in st K Each pa ked i1 pping cart 


ready for express or freight shipment 


ALSO REMEMBER that we 


AUTSMATI« Cc Filing Devices 


made up into all styles of Cabinets, Flat 
clusive Filing Specialties described ina72-1 
we will send on request 

Note the expansion in the Automatic Fil 
which not only adds 25% to or j 
pacity, but greatly improves upon rap 
venient and proper filing. Our g l 
sell and stay sold on the strongest kind a 
guarantee. Write us 


THE AUTOMATIC FILE & INDEX CO. 
143-157 Pearl St., GREEN BAY, WIS. 
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Eaton, Crane & Pike Have Fine Coast Office. 


Phe ecent estab lishn lent of a warehouse and sales 
room in San Francisco brings to the attention of the trade 
the remarkable organization of the Eaton, Crane & Pike 
Company, which now has warehouses and salesrooms 1 
New York, Philadelphia, Boston, Chicago and San Frat 
cisco, where large stoc] I vods are kept an 

eniet e trad dition to the t roug str 
1 s gained in I States, this 
S¢ ‘ (anada Ss ll Tor 
\ Fk. H. Palme 

| \ ( ol S 








H. S. Adams, Manager J. E. Hollwedel, Manager 
Chicago Office. New York Office. 


hanced by the personnel the ranch offices I 
it ve of a branch office is to his credit an exper 
in the stationery business which ts well rou 
vears ey ce and nities t ! ‘ r 
needs retailers 

| S; is S 

y | S alte S the 
! ‘ Wiil } 





Y. Wilson, Joint Manager E. . Matlack, Joint Manager 
Philadelphia Office. Philadelphia Office 


( Ss Mr edel 1s ( 
ers York hice 
\\ itest a the < e 
e lis i n \ | I ca 
s 2 \dams ( icag J | { é 
\ \ \Mlessrs | Ma < iné t \ Vilsor 
ly I idelphia ssrs. L. J. 1] ‘ ‘ W 
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The Quigley Furniture Company 
Whitesboro, N 





PRACTICAL EFFICIENT ECONOMICAL 
A TYPEWRITER CABINET FOR 
HOOLS AND BUSINESS COLLEGES 
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sy U.S. A. 





























First 
Then 


Because 
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The Corona Typewriter Co., Inc. 
oN. YY. 


the Superior Jury of the PANAMA-PACIFIC 
EXPOSITION awarded the GOLD MEDAL 
to the CORONA the highest possible award. 


the Jury of the PANAMA-CALIFORNIA 
EXPOSITION awarded the GOLD MEDAL 
to the CORONA—the highest possible award. 


the CORONA 
shows the high- 
est development 
and is the most 
practical port- 
able typewriter 
on the market. 
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Opportunity for Big Money 


STATE AND DISTRICT SALES 
MANAGERS WANTED 


Big Caliber Men are needed, experienced in 
the handling of high grade men. Want men 
of record who can show results; men who 
have made money and are financially respon- 
sible 


The Company I represent has perfected and 
is ready to market a new Office Device—some- 
thing new and radically different, filling a need 
in business now supplied by no other appliance 
of its kind. Every merchant, large and small, 
a prospect. 

It is their purpose to « omplete a sales force 
immediately. Do not write if you are merely 
curious. But tf you are in earnest, and big 
enough to qualify, a real commercial oppor- 
tunity awaits you; and it will be decidedly to 
your interest to write me at once and state 
to what extent vou can finance vourself. 
Quick action is important 


P. B. ARRINGTON 


10 S. La Salle St., Chicago 

















DODGE 


RRA Oe 


DU BUL 


Many 


RIBBON 


Are you a *“*Dodge”’ user? If not 
write us and we will give you proof 
that you should be. 











REPUBLIC-DODGE 
Dougias St. and Third Ave., | BROOKLYN, N. Y. 




















L. J. Lutticken, Joint Manager 
San Francisco Office. 








ArrLIiANCcES O 
Willoughby, jointly, of Sar rancisco; and F. H. | 
ot the Toronto omece 
Not only is the orga ition been strengthens 
ard to the points of distribution, but every cl l 
een opene t promote erest on the part of tl ( iler 
1 the pp y}i IT the cise wi! h is 
produces 
\t the | ama-Pac I sitron ‘ tne 


W. J. Willoughby, Joint Man 
ager San Francisco Office 





interest and thousands of w en call to be initiated int 
the mysteries of the production of fine social statior 

\s a part of this company’s program to be in closer 
touch with the activities of the trade at large, ( Day 
the second vice-president is moved his oftices to New 
York City, where from this vantage point he will d 
the work of the sales and advertising departments, 

In this connection a dealer service department repre 
sented by ( (; Percy of the Pittsheld offices is now t 
in helping the retailers in the onducting of thetr adver 
tising and display work Mr. Perey is spending 

F. J. McLleavy, Manager Boston Office. 
his time around the count: illing upon deals 
curing their co-operatior r. Irwin of t san epa 
nel s als ictively eng ( gathering mate 
Ss user terest the « r s reading this 
| Pull-7 
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@ifes. File Desks 








» , , , Keep your letters, cards, contracts, 
Use file cabinets in the place of ordi- catalogs, order forms, documents, 
nary drawers, because drawers are etc., in scientific order—indexed, 
good only for useless flat storage. ready at hand and up to date. 














The VISIGRAPH TYPEWRITER 


The most EFFICIENT 
AND CONVENIENT. 


Highest SPEED with 
EASY ACTION. In- 


terchangeable carriages. 
Interchangeable platens. 


Automatic Ribbon re- 
verse. NO BREAK- 
DOWNS. 


A SUPERIOR 
MACHINE. 


Catalogues on request. 


The Visigraph Typewriter Co., vers ave. 116m st, New York city 


GENERAL AGENCY FOR GREAT BRITAIN: 35 Queen Victoria St., LONDON, E. C. 








_wewerererereweweweeeeef,_,_Cere 
ll a i ee ne ee ee ee i 
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Ask Any Retailer 
In The Association 
This Question:— 


‘Who makes ‘Paperoid’ Filing 
Containers and Specialties?” 
He will tell you without hesi- 
tation, “Bushnell — Philadel- 
phia.”” 
There are several reasons 
Bushnell’s “Paperold” why ‘Paperoid”’ is universally 
Expanding Wallets’ t-nown. It has been on the 
market for over twenty years—tonger than 
any other line of ‘red goods”. But that fact, in 
itself, would not account fully 
for the supremacy of ‘Paper- 
oid’. It is largely because 
‘‘Paperoid”’ is the best line of 
“red goods” on the market 
the most widely advertised 
in business publications—the¢ 
most extensively introduced yo. us “Paperoia” 
by direct initial sales to users, Vertical File Folder 
to show their value Style V 


BUSHNELL’S “PAPEROID” 











Wallets, File Folders and Pockets 


stand pre-eminent among 





dealer first, because the 
thoroughil\ iti he user: 
second. he 


caus Ln 


Bushnell’s “Paperoid” list and dis 
Flat Wallets P ' 
COUNTLL NAKE 


the retailer's eftorts well 
worth-while 
If you do not handle Bush- 





s+} 


nell’s, why not connect up with —Bushne 
the best the line which offers 


t 


s Paperoid’ 
Vertical File Folder 
Style W 


you most 


ALVAH BUSHNELL COMPANY 


Manufacturers of Durable Filing Containers 


925-929-927 Filbert Street, PHILADELPHIA 





Still Sowing Seed for Stationers) 























ke S October, I JI5 


Complete details have been received regarding the prize 


given to Eaton, Crane & Pike Company of Pittsfield 
Massachusetts, in connection with their beautiful exhil 
in the Department of Varied Industries at the Panama 
Pacific International Exposition 

\ccording to the decision of the jury of judges 
Eaton, Crane & Pike Company received the Grand Pri:z 
which covered their entire product. 

The basis for making the award was on the follow 


points The high standard of the product; the ri 

and educational value of the exhibit; the excell 

acter and high business standing of the con 

value to society of such a product and its usefulness t 


the country in upholding the standard of American mant 


factures The country-wide interest manifested in this 
exhibit was also a strong factor in favor of awardi1 
highest honors to the Eaton, Crane & Pike Company 


\ll of the grand prizes were given out on the point 


m, and in every respect this company n 


e standard of judgment 
7. & W. M. Crane, Crane & Company, and Crane Bros 
t 1 in making the exhibit, are also included 


> 


in the grand prize award 


In addition to this grand prize, Crane’s Linen Lawr 
received a medal of honor for eing a paper « f the 
highest quality and one whi appeals to people of cultur 
ind refinement 

\ gold medal was awart Highland Linen becaus 
was nsidered by the judges to be the best paper at 
opular price It will be seen, therefore, that the I 
Lawn Medal of Honor is for the best quality that 


made, while the Highland Linen Gold Medal iS [tor tt 


best quality that can be made at a given price 


South Dakota House to Have New Home. 


; 


thee Appliances announces with pleasure the 


Will \ Beach of Sioux Falls, S D., 1S interested i! 
the erection of the Beach-Parshall building in that ty 
which is now being erected at Seventh street and Phill 
avenue, at a ost of $50.000 

Chis building is four stories in height and of subst 
tial construction. It will be upied by the Will A. Bea 
Printing Company about ovember 1 The build 
covers a ground space of 44 by 150 feet, and contains 
commodious basement beneath its whole area It is 
structed of reinforced concrete and is practically 
Che east and north fronts vill be faced witl 
and white cement trimmings Che south and west 
will be ck and ‘ n b } i 

\ urbe p will | n the baseme 
remain space W I] lf iti re turt 
( storaut pur] secs \ 22 \ 75 re 
rent on the rst floor, and here it is expected that 
store will be installed remainder of tl ot 
will be « upied by the Will A. Beach Comy 
main entrance on Phillips avenue and a side « 
sevent Street The S¢ ( rw ] ( ntalt s 
oO ott S tire tront r il r Be i 
Company will cupy t inde vith tl 
| 0 iT) \ \ ll oceu I 
1 ng depa it and m, while t 
will ( S¢ r tne stor < S 
nties 

Retail Merchants Commend Fountain Pen. 

[The United Retail Merchants’ Associatio1 lL) 
Mich., has issued a strong endorsement of the Laug 
Satety s lling founta They state that t S 
s tr le-proot” an O ind idvis - 
met ers sell it 



































A PERFECT WORKING DEVICE 


The McM. Push Button Binder 


eee : «ates 
‘*Tt works like an electric swttch 


Solid or Sectional Posts—Interchangeable 
Any Binding Style—Any Size 


Ask vour dealer or write to 





McMillan Book Co., Syracuse, N.Y, 


aa 


PLAYING CARDS 


Bicycle | Congress 
No.606 /[-..-- 


Gold Edges. CONGRESS 


Air-Cushion Finish. PLAYING CARDS 























Ivory or Air-Cushion 


Finish. 
FOR SOCIAL PLAY 


=[wioce pack] S| : i 
ude » FORGENERAL PLAY SN F Rinses Casniititan Cees 
in CONGRESS. Congress’ eneumyan 





Cucomats vba 




















FRONT oF Box 


Bicycle quality made Bicycle reputation. We With new picture designs in colors constantly 
coming, other popular designs revised, dealers 


Spare no expense to maintain this quality and 
give players the best popular priced card in can always supply their cnstomers with patterns 
suitable for any occasion 


the world. 
Keep your stock of Congress up to date. 
The Official Rules of Card Games— Hoyle Up-to-Date-—a 
complete book of rules for all Card Games revised each year 


Aiso makers of 89 Treasury, 1 Bijou, 54 Initial, 202 Sportsman's, 88 Jumbo Bridge, 500 Five Hundred, TOT Cabi- 
net, 39 Trophy Whist, and many other grades of Playing Cards. Also Poker Chips—al! kinds end quatities— 
Card Dominoes and Educational Games. Write us for Catalogue Price List 


THE UNITED STATES PLAYING CARD COMPANY 


CINCINNATI, U. S. A. 

















Holds copy 
up before 
the eyes. 






Just Touch Here! 


You Will be Amazed »t the Wonderful Simplicity of this Low Priced 
Time and Money-Saving LINEGUIDE COPY HOLDER 
Stop Wat ervations of ¥ © eter y r k rey 









il th rising fact: she spends 

fi Phis thirty 

t . r t ef r ek, nit I nd one-half weeks. 

Vou , I , lew t y many times over 
, \ . J 


Ask Your Stationer Today DEALERS 






Broad 
linefinder 









tf e Lineguide 





hank 
it sells iis 











-_LINEGUIDE MFG. COMPANY 


160 North Fifth Ave., CHICACO, ILL, 
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OUR NEW MODEL 
Hand Power Letter Opener 


opens 85 to 100 envelopes per minute 

come—any length, any 
thickness flat, torn or 
many times faster than they 
hand 


just as they 
width, any 
crumpled 
can be opened by 


Experienced, Reliable, Salesmen 


write for terms and territory. One 
salesman alone sold nearly $1,000.00 
worth of our Letter Openers the first 
half of August, 1915 


Lightning Letter Opener Co. 


77 Exchange Street, - ROCHESTER, N. Y. 








1 A” 


ka lM Ha, 


You'll Find It Pays 


to be able to furnish your trade with a fire-proof receptacle 
which not only protects against fire, dust and theft, but 
is also convenient for storing things of value: Important 
papers, office and factory supplies, stationery, etc. 


Terrell’s Steel Cupboards 


— — have a practi- 
cal system of 





HY at 


ds i NE 


2 
= 
z 
= 





shelf supports §@ 
at one-inch in- &| 
tervalspermit- § 
ting adjust- @ 
ment of the & 
shelves to any &@ 
distances be- | 
tween shelves & 
without the & 
use of bolts. 

The large 
field offered for 3 
the sale of : 
these cup- @ 
boards in of- & 
fies nstitutions : 
et and rea = 

} = 
sonable prices at - 
wh e' aire £ 
al od ts the 

id¢ ike the z 

ea sty ¢ z 








7 For d write 
Terrell’s Equipment Co. 
Hilton Street GRAND RAPIDS, MICH. 


ne Pr or AEN pememnneen 


rT ull 


Tite SE APA” 
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Noyes-Randall Co. Make Important Deal 


[The Noyes-Randall Company, 49 Westminster str 


Providence, R. I., has within the past few days taken 


the entire selling rights for the Sterling Non-Car 
sheets, manufactured by the Non-Carbon Paper | 
pany ot Attleboro, Mass 

The Noyes-Randall Company, the manager of wl 


\llan Randall, is known throughout the 


as manufacturers and dealers in school supplies 


tional scale Mr. Randall is the designer of the s 
record filing system which has been adopted i1 
states, and has attracted attention by building 
tended business in this line entirely by the use 


mails 


Che Non-Carbon Paper Company in 


is a recently incorporated concern, of which the 
dent is J. M. Cann, and actively associated with hin 


management is Walter Easterbrooks, for 


well known in the southern New England tvpew1 





Allan Randall. 


supply eld and Earl Whittaker, ror some yvears al 
ployee of a Providence banking house. 


The manufacturing concern produces a sensitize: 


which takes impressions from typescript or pencil 
out the intervention of carbon paper. The elemental 
ciple of this product is already known to the ofhe: 
ply trade, but many details the product and the 
to which it is applied are being developed now 
first time The plant is fully equipped, and has a1 
sive productive capacity, throuzh Mr. Rar 
sales manager, agencies ha lately been establis! 
many of the first rate cities ughout the 
periment is in progress | ing to the add 
leaf and recording instrument departments at t 
which will en the use his product to lines 
ously dertaken 

Che Sa Tatum | ( I 

italog 2, recent! ss ( des bes a ¢ 
ind eresting line I idjustable 
punches ertorators italo ( s 
eight | s and is well strated Che 1 
contains 1s mplete il ie wit etere ¢ 
machine only ar small hat erfo s 
b t l Vist large power ines 
Dies i ents, ete se ma nes a s 
\ny stat er or printe ‘ s casio! : 
punches, dri ls or perf should write 
this atalogue 


United St 





Attl Or \Mlas 
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THE NEW IMPROVED 1916 


MULTIPLEX 


‘*The Machine with the Velvet Touch’’ 
SILENT ACTION QUIET RUNNING 


A writer of distinction and individ- 
li in a class by itself. 








All types and all languages inter- 
changeable on the same machine 


‘‘JUST TURN THE KNOB” 
instantly from one to the other. 


GREATER IMPROVEMENTS THAN 
EVER BEFORE INCORPORATED IN 


ANY MODEL OF THE HAMMOND. 
New Frontal Dust-Proof Construction— 
New Enclos« Ribbon Spools—New and 
Improved Shuttle Arm—New Wide Corru- 

1 Anvil giving UNLIMITED SPEED 


ind GREAT MANIPOLDING POWER. 
The New and Improved MULTIPLEX HAMMOND is “The Very Latest’ in Typewriter Construction. 
Special and Attractive Proposilion to Dealers. Don’t Delay— Write Today. 


THE HAMMOND TYPEWRITER COMPANY 


69th STREET AND EAST RIVER - - NEW YORK, N. Y. 























Perfection Pedestal Typewriter Desk 


Made with All Steel Roller Bearing Mechanism 
Write for Catalog 


J. F. DIETZ & CO., 4851-71 Spring Grove Ave., Cincinnati, Ohio, U. S. A. 
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The Polar Center 
Desk Drawer Tray 





The busy business man can never locate about his desk pencils, pens, 
clips, pins, rubber bands, et« 

This center desk drawer tray is designed to fit the 
knee space of any desk and permits him to assert them where they are 
always convenient 

Made in a size to fit most any desk drawer and of a finish to compare 
with the inside finish of most desk drawers 

No. 5-—Size, 17 inches long by 4 inches wide by 1/] inches high 

rhe loose pencil tray can be easily lifted out so that an additional 
stock of pencils, etc., can be stored in the compartment underneath 


A Liberal Discount to Dealers 
A few of our other practical office articles, which all dealers should know 


center drawer in the 


£2.00 


about 

Polar Glass Desk Pads Polar Paper Weight & Memo. Pas 
Desk Reminder Penknife & Ink Fraser Black 
Pocket Index Card Cases Signature Blotter Book 
Cut Glass Paper Wehts. & Tra Valuable Paper Wallet 
Side Desk Drawer Tray Furniture Top Protectors 


Dealers write for complete information 


Polar Manufacturing Co. 


611 Cherry St, Philadelphia, Pa. 




















The “B&P” Universal 
Punch Press 3 


There are three Standard 
Gauges of 3/16” Post Bind- 
ers and three Standard 
Gauges of Prong Binders. 


It Punches 
Them All 





is a practical, simple 
and strong punch for 
office use, and one 
that the office boy 
can operate quickly 
and without fear of 
breaking. 





Notice the simplicity 


$ 1 a / 5 
This Shows Method of Adjustment 


BOORUM & PEASE 
Loose Leaf Book Co. 
MAKERS OF 
“Standard” and “‘S. & T.”” LOOSE LEAF DEVICES 


MAIN OFFICE: 109-111 Leonard Street, New York 
FACTORIES: Brooklyn, N. Y.-—St. Louis, Mo. 














Detroit House in Improved Premises. 
George A. Drake & Co., 101-103 Woodard avenue, 
troit, have thoroughly remodeled the store at thei 


location at the above address, and have a first-class 1 





plant, complete in all details. Here they carry on print 
bookbinding, catalogue making, embossing, et I 
carry a full line of wood and steel office furniturs 
Metal Construction Company steel lines, als s 
et Their commercial stationery, office supply and 
ing business is on a large scale 
This firm is equipped with all the necessary 
successfully to carry out thei ndertakings, and its assis 
ry an able corps of experienced business getters 
One of the best known stationers in Detroit 
(. Bazley, for twenty years general manager and yel 
the commercial stationery department of the Richmond & 
Backus Company, of Detroit, is now a member of the 
ot George \ Drake & Co Mr Bazley is very ] 
with all traveling men, and has hosts of friends 
them 
\nother live member of the Drake force is Williat 
Roehm, who was for twelve years connected with tl 
William R. Roehm. 
Ing orgat ition ¢ the G y, Mayer & TI 
pany Only the chance of becoming a member 
tirm of George A. Drake & ( induced him to le 
ongenial surroundings with his old hous¢ 
Becomes Visigraph Agent for Great Britain. 
Ernest Wilson of London has been made agent ¢ 
Visigraph typewriter in Great Britain, and is now locate 


«Al 
in elegant quarters at No. 35 
Wilson has an enviable record as a typewriter mat 


the Visigraph Typewriter Company feels that it is _ 


Queen street, Lond 


ticularly fortunate in securing his co-operation in placing 
the Visigraph on the English market 

Mr. Wilson is a gentleman of culture and of pleasing 
personality He introduced the Titania, a German type 
writer, upon the English market and put the sale of the 
machine upon a profitable basis in England before the 


war 


ig St. Paul House Changes Name. 
The Brown, Treacy & Sperry Company, printers, st 


tioners and blank book makers at St. Paul is 


Brown, Blodgett & Sperry Company \mendments 
firm’s articles of incorporation have been filed 
secretary of state changing the name and fixing 

est amount of indebtedness at $125,000, these changes 
ing been authorized by the stockholders and directors 


their annual meeting July 13 
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|e “AMFIL” 


PLATENS -PARTS-TOOLS-SUPPLIES 


“Best By Test” 
OUR SERVICE-PLAN TO DEALERS 
IS SUPPLYING A LONG NEEDED REQUISITE, 


PRICES are MoRE THAN CONSISTENT WITH THE 
QUALITY OF GOODS AND THE SPECIALIZED 
SERVICE RENDERED. 


A PARTS CATALOG oF unequatep 


COMPOSITION. WRITE US ABOUT IT TODAY. 

















TO THE TRADE ONLY 


m4 THE AMES & FILSTEAD COMPANY 


NEW ye RK a2 Duane Street r 
ISTON AGI cy 





S 9 


vey deuag) 
PONTE ia 
at 

a « 

















YOU and Your Customers 


WILL BE SATISFIED 


WITH CFO ES BIANKs 


FOR, 


‘STOCK CERTIFICATES: BONDS : DIPLOMAS -BANK FOLDERS - 
TYPEWRITER RIBBON anp CARBON PAPER COUPONS 


ANEW LINE CHECK BLANKS Now READY 


LITHOGRAPHED CALENDAR PADS 
165 STYLES anv 3 DAILY DATE PADS ror 1916 


a Corporation Record Book tar 


CAN BE USED THRUOUT THE UNITED STATES AND CANADA 


GOES OS ee 


a 
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DOLLAR 
BOSTON 


PENCIL POINTER 


NEVER BREAKS THE LEAD 


thousands of p« wit 





ment 


itomatically 


ransparent shaving 


replaced in an instant 


A Necessity for the HOME AND OFFICE 


Boston Specialty Corporation 


261 BROADWAY 





NEW YORK 





AF ¥ %.1 





ANCES Met 














nen 


PASSED AWAY DURING 


THE MONTH 


Brief Comment in Appreciation of 
Those Who Have Passed Away and 
Whose Work in This World Is 


Tinished. 





An a 


manager 





Underwood’s 


EVERLASTING 
BANK INK 


A Quality Product 
for 


PERMANENT RECORDS 
“Lasts as long as the paper”’ 
Put up in handsome at- 
tractive style. Quarts 
and Pints furnished with im- 
proved aluminum pour-outs. 
A great convenience to the user. 


John Underwood & Co. 
62 PARK PLACE $2 NEW YORK 
Branch Offices: 


TORONTO LONDON VIENNA 


BOSTON PARIS 











the latter 


passed aWa 


Earl Van Benschoten. 


rtant member f the typewriting tratert 

y when Earl Van Benschoten, New Have 
the Underwood Typewriter ‘| 

part of August at his home in Browns 
Elms 


Mr. Van Benschoten was known throughout the 
try not only as an able typewriter man, but as a railré 
man of rare executive ability He was born in Spaffor 
N. forty-five years ag He entered the 
ploy of the New Haven Railroad as a stenographer an 
private secretary \fterwards he became chief clerk, ar 
rapidly rose to the positior ontract agent [wo year 
avo Mr Van Be nschoter } ned the forces of t 
woot [Typewriter Company special railroad i 





E. Van Benschoten, Late Manager Underwood Company's 
New Haven Office. 
mat ve g the New England states, and | 
moted he U nderwox d ranks te the | sitio! 
ager New Haven brat In all the fi 
lea which Mr. Van Benschoten has work: 
hel esteem of those wl ked unde S we 
is < ¢ e ot the ils W i 
é s s V ed ry h s W gl ¢ 

ry é n which M Bens¢ 

l Underwood organization but in the 
panic whom he work is some sligl 
the 1 lled in the hearts of thos 

S assoc 
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“PELOUZE” POSTAL SCALES 


re scientifically made They show exact weight 
yunces, also cost in cents on all classes of mail 
matter. 
Banks and large business houses use 
“6 9° 
Pelouze” Scales 
because of their accuracy, reliability and durability 
Made in several styles. ‘*Pelouze’’ Postal 
Scales are ready sellers. All the best dealers sell 
them. Write today for catalog 
PELOUZE MANUFACTURING CO. 


232-242 E. Ohio Street, Chicago, II. 


TERT NNTP 




















Rotospeed Stencil Duplicator 


PRINTS PERFECT COPIES AT 20c PER THOUSAND 


Form letters, ruled office and factory forms, cards, menus, 
notices, etc., printed in your own office—75 per minute. 


fave meny pring tile and able you ogee PiCe $25.00 


ny 
crepes Sain dpe ) $27. 50 West of the Mississippi 
The R ed has eight excl , hanical it I € 1 l lll equipment 
rovemet that n ike it rapid leanl " irate and nd appli Mmicient | printing 24 jobs 
Rote saa y sieht ied , nd of a isa! pl saving 
exa dupli ' riginal n this much work alone wv pay for the 


Send for Our Offer 
We want to prove t at, regard- 
| f the Rotosy is the most 
buy. We 
in your 
time and 
ee trial. 
for ta } liberal 
\ ‘ é amples of 
t 1 1 I la i 1 ed users. 
1) W1 


The Rotospeed Co. 


610 W. Sth Street 
Dayton, Ohio 





— 


DEALERS! Every Rotospeed that is sold means a new regular customer for some dealer. If we 
are not represented in your territory WRITE for our liberal money-mz aking plan. 








THE BIRD- ‘BILL PEN 


“Right to the Point” 
Always Practical— 
All Ways 










_ Aboommiery New in vara ipenx0i 


f f i 1 desire to owna 
BIRD-BILL. |! ry part Gl ARANTEED REPI ACEABLE. * SELF FILLING 
ATA TOUCH. > T SATISFIES. 
DON'T OVERLOOK THIS “IN YOUR HOLIDAY PLANS BIRD- BILL will help you 


Write for full information today 


2 TOWER MFG. & NOVELTY COMPANY 
TheRn That Fills TheBill” 326-30 Broadway, New York 
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} FCORRESPONDENCE 


Double front a ’ 
pletely urround each 
of steel containing that 
sulators, dead au 


This Double- 
© corres pondence even 


The Berger ‘'1300’’ Line 
of Steel Vertical Units 


tures which make it 
easily manipulated cab 


Protec ts 
scorching 


Wall Construction 


against 





* market 
about our C« 


OMice Outfitters: Ask 
ope ye Service® When Bt ips you sell tt 


line, aT S pe u Catalog H.O 


The “ae Mig. Co., Canton, O. 


Export Dep't: Berger Building, New York, U.S. A. 


dent of the Little & 


tacturer died re 











PERFECT CHAIRS 
THAT GIVE PERFECT 
OO SERVICE OO 


Milwaukee chairs are carefully 
made to suit the needs of users- 
Our catalog represents a fine as- 
sortment in which you can get 
anything and everything you 
want in office chairs. 


A copy is yours for the asking 


MILWAUKEE CHAIR CO. 


General Sales Offices: 
910 S. Michigan Blvd., Chicago, III. 
New York Office: 374 Broadway 
Factories: Thirtieth and Center Streets, Milwaukee, Wisc 











William H. Little. 


t | William H. Little died recently at his home in 
oul Little was pres 


ot seventy-seven Mr 
Becker Printing Company, 


ommercial and s ial life of St 


Robert A. Stewart. 
Robert Alexander Stewart, a promin 
cently at his summer home 


was pre sident 





~ 


and was 


01 Broadway, New York, and also of the 
nt Manufacturing Cor Philadelphia. Mr. St i 
is a na Illinois, and was fifty-seven years age 
Isaac H. Estes. 
Isaac H. Estes, one of the oldest business 
Lewiston, Me., died at his home, 52 Howe street r 
ty, « S mber 7, aged &2 vears Mir. Este i I 
1 Lewist \pril 18 ‘ 1 id | " 
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HAVE YOU SEEN CARTER'S CICO? 


Your customers will like the smooth way this new 
liquid paste works. No moistening with water required. 
Cico is always ready for use and always stays ready. 
The new adjustable brush in the desk jar prevents 
sticky fingers. Cico is put up in small bottles, Spreader 
Tubes, pints and quarts. Ask our salesman about Cico. 





. NEw TaUTD paste 
Soe THE CARTER’S INK COMPANY 


CARTER'S INK CO 
—— BOSTON NEW YORK MONTREAL CHICAGO 


No. 724—5-oz. Jar 














A Brand New wo = C babies f ’ Ledger 


Keyless Operation 
A Revolutionary Improvement in Ledger 
Binders. Made to fit any sheet and any 
punching. Will not mar the most beauti- 
fully finished furniture. 


DEALERS: 


Het 








ked v n 
real leak. 


THE SCOTT. COPPAGE CO, = 129 White St., New York City 


) | RITY. 
"ry | 
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IN EVERY OFFICE where shears are used there is a place for a Bradley Cutter. This 

OFFICE APPLIANCE _ instrument cuts paper, cardboard, celluloid, cloth and other sheet material easily and 

DEALERS accurately. It is to shears what the typewriter is to the pen. One movement of 

the blade and the cut is made—no crooked or ragged edges, no trying again to get it 
You should gelinon this 


straight. 
proposition A clean traight 


hater of mechan SAVES TIME. AND MONEY 


dise now heing promoted 
by extensive advertising in 
leading magazines reach- in every office. An absolute necessity to photographers, printers, show card writers, 
ing the people who should } k i : d ; | : : . k +h le } ve: = ° 

bent. Yeu can coll these yankers, window dressers, price tag makers, schools, photo engravers architects, artists 
goods to your regular trade and commercical designers. Made in sizes from 6 to 30 inches; prices from $1.25 to $30.00. 
and reop a_ substantial . + 
aus Witkenieenien Send for Illustrated Circular 


qealen coerywher. " MILTON BRADLEY COMPANY, SPRINGFIELD, MASS. 


dealers everyu here 
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What the pDejuxe]ingO 














HREE YEARS AGO this month, we announced in “Office Appliances’ the selec- 


tion of fifteen of our most popular devices which would thenceforth be known as the 


“DeLuxe Line.” 


Our idea was to concentrate the entire effort of our organization upon these standardized binders, 
to the end that we might make them better, quicker and at less cost, thus giving our dealers 
goods of higher quality, prompter service and larger profits than they had ever known before. 


This ideal has been realized—-the DeLuxe Line of Loose Leaf Binders and Systems stands today completed 
and perfected. We point with pride to the progress we have made and invite your consideration of the 
broader opportunity which we now present to you as a dealer in loose leaf goods. 


Some Popular Devices 
of the DeLuxe Line 





The DeLuxe Ledger —the King Pin of the Line 





The ‘‘Jewel’’ the Best Selling Low Priced Outfit 
on the Market 





The Peerless Toplock Binders Four Grades of 
Binding Stock Sizes 





The DeLuxe Ring Book — The ‘Book with the Oval Rings”’ 


A Complete Line. Successful dealers are daily finding it 
to their advantage to concentrate upon fewer lines—thus get- 
ting the fullest measure of co-operation from the manufact- 
urers and the largest discounts, besides making a considerable 
saving in the cost of transportation. When you reach the 
conclusion that your interests will be best served by tying up 
with one line you will want that line to be a Complete Line 
so that your every requirement will be promptly met. All that 
we ask is that you compare other lines, item by item, with the 





DeLuxe line before you decide. 


Quality Unequalled. Recent improvements in DeLuxe 
Binders add the finishing touches to twelve years of effort to 





reach a standard of quality which enables us to say in all earn- 
estness ‘‘Better goods cannot be made.’ The story of DeLuxe 
quality cannot be told in a paragraph—but when our line is 
next spread before you the truth of the above statement will 
be readily apparent. 


Service. Service means much to you in these days of short 
stocks and delayed orders. With two complete stocks and 
two modernly equipped factories we are taking care of the rush 
orders of our customers on a faster schedule than ever before. 


Right Prices. Equitable prices establish a friendly relation- 


ship between you and your customer, insuring a permanent 





trade. You have but to turn through our new General Catalog 
to realize the wisdom of the changes which have recently been 
made in our price-lists; particularly the new method of grad- 
uating the prices on quantities of special binders. 


Send Today f 


WILSON-JONE 


Home Factory: 3021-3031 Carroll Avenue, CHICAG 
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1 Offers You Mr. Dealer 
eee eel eerie 
lec- ODAY the DeLuxe Line of Loose Leaf Devices and Systems stands supreme for quality, 
the for completeness and for attractiveness to the particular user of loose leaf goods. Its success 
in the three years it has been before the office appliance dealer in its present form has been 
ers, remarkable. It is no exaggeration to state that today the largest and most successful 
less loose leaf dealers the country over ae DE LUXE DEALERS. 
ore. Without these dealers the DeLuxe Line could never have enjoyed the prestige it has at the present time. 
ail Without DeLuxe Quality, Service and Sales Co-operation, these dealers could never have made the success 
the they have made in loose leaf. It has been an ideal merchandising combination—good goods, good 
dealers, good service, intelligent co-operation. How could it fail ? 
a Sales Co-operation. DeLuxe sales co-operation will this Some Popular Binders 
i year cover a broader scope than ever before. We are just start- of the DeLuxe Line 
ing a direct advertising campaign which will reach in an effective 
act. way the buyers, office managers and head bookkeepers of all large - 
ible users of loose leaf goods throughout the country. 
the 
up Catalogs. A large edition of General Catalog No. 36 has been 
ne prepared for mailing direct to the consumer. This complete cat- 


hat alog, unquestionably the best we have ever published, is sure to 
be retained and used by every man who is interested in modern 























the . -s 
loose leaf systems. Our 40-page Ring Book Catalog, describing 
DeLuxe Ring Binders and DeLuxe Petite Systems, is daily prov- — 
: ‘ . 2 : . The Style S—Tray Binder for Machine 
ing its worth as a business getter for the many dealers who are Bookkeeping 
= using it. 
to 
rn- Envelope Enclosures. A number of attractive booklets, 
-_ folders and envelope enclosures, printed in two and three colors, 
‘. have been prepared and will be imprinted and supplied in liberal 
rT quantities to dealers who carry DeLuxe Goods in stock. 
vi 
Signs and Window Display Features. I he window dis- The Star Sectional Post Binders Two Grades of 
plays have proved a most effective advertising medium for the Dinding—Stock Sass 
” loose leaf dealer, and to aid you in making your displays of DeLuxe | 
ol Goods more attractive, we have prepared some splendid signs, 
price cards and stands, which are sure to please you. 
ish 
Newspaper Campaigns. Local newspaper campaigns have 
also proven their worth in developing live prospects for loose leaf 
- supplies, and this year we have made up a number of well illus- 
nt trated ‘‘ads’’ which deal specifically with the most popular DeLuxe 
Systems. 
og 
° . A ; P The DeL Slotted Lock Bind “The Bind 
en Slides for Movie Shows. ur new slides for moving picture ““TthietoalbGeuae 
d- show advertising are now ready and a set of four slides will be 
S - 


sent on request. 





y foa General Catalog No. 36 


YSLOOSE LEAF CO. 





The Styles H. & J. Sheet Holders--Bound in Water- 


“AGO Branch Factory: 129-135 Lafayette Street, NEW YORK » aol taka Cena 























See 
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MOON DESKS 


MUSKEGON, MICHIGAN 





Typewriter Most Conveniently 
Placed for Operator 











Desk Always Ready for Use 








YOUR INVESTMENT 


in the stock which you carry should be judged 
by the same standards and surrounded by the 
same safeguards as any other investment. 
Especially is this true of your supply business 
which involves return orders and is among the 
most dependable of your assets. Because we 
recognize this we are manufacturing 


World and Tuxedo 


Brands of 
Ribbons and Carbon Papers 


for dealers who, like you, refuse to take any 
chances with their customers, and who under- 
stand that it pays to consider quality. Satis- 
factory results are what the customer in rib- 
bons and carbons demands. and failing of these 
his business goes over to a competitor. It 
pays to invest in the best 


We'll send samples and terms to prove it if 
you'll write us on your letterhead 


International Carbon Paper Co. 


206 Broadway 17 Quincy St. 
New York, N.Y. Chicago. III. 























or the 
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Anderson, Ind. 


Robe (). Shanklin has re tly opened an « ce 
Union Bloch \nderson, he intends to carry 
a business which he calls a Selling Service, and 
he s given the name Shanklin’s. His plan is 
rticles arious lines which will stand the test ot 
ind il {) ccoutl Shanklin’s sever 

periet office ind supplies 
speci ] s lines = nis ope r se 
| = ¢ ~ t he T {! ~ 

al {) al r both states 

Birmingham, England. 
sn » tems Compal 39 Chorp street, desi! 
it s Ils i he | ed §S 
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\ irwe s Ine S¢ ral cs al 
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ot getting 1 i cs Tl s tl r¢ re Va S 

a s iss typewriter that can be delivered 1 
ately () i ns and ll irs, catalogues, 
etc ma ( i ressec te ) \ppliances ment 
this ite when the information will be torwarded 
rm desiring 

Irkutsk, Siberia. 

The iven suse O \ ys evitsi 4. Solda » 
9, Irkutsk, is in the marke stationers’ specialties 
iS Pa fasteners ¢ el Ss icks il Ss 
small devices s ible for I ssian trade M: 
ers who des ncreas r S it! 
should get in touch with this us¢ 

Lafayette, Ind. 

The Wilson Letter Shop is the name of a new 
open primarily to carry siness 1 ¢ 
ny le ers iddit yn weve s 
have on sale it typew! ar 1 paper, \ 
pape ( sks airs, ¢ es ies a d ther ( 
essities \V. Wilson is F the Wils | 
S] I < \ | please ri i i i 
If nN in at ers 

Marseille, France 

\m«e an inufacturers wisl intr 
de es i e are nvit i! I ouch w { 
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‘Fire the Shipping Clerk”’ 


yelled the Big Boss. 


The Big Boss fumed and raged. There Then came the complaint the investiga 
on his desk lay a letter from one of his best tion and the lost boxes with the bleary, 
customers, Smith & Company blurry, blotchy addresses turned up at Spring 


field, ILLINOIS. 
Checked three boxes short on last saa us 






shipment If you can’t give us better But the Big Boss wasn't thru. He looked 
service, cancel all unfilled orders. What’s for a way to prevent such errors—a way to 
wrong with your shipping system?’’ help his shipping clerk send out neatly 


marked boxes and avoid losses and delays. 






by SPs t oT 4 Oo 
IDEAL NO lowe” 


What's wrong with your shipping system/ . - “% 
The ges at The Bar Ba ioe He found it in the Ideal Stencil Machine , = a —. = — 
nere was th ub! ) i oss investi- : ; te - swat. \ . 4" 
gated and found how this error occurred. nad the big, ¢ id, pecs Sp read stenciled ad | pia Al. $ I ENC | I. MACH | NE 
dresses, which SAFEGUARD shipments in La ~ Sq tt : 
The goods were packed; four boxes were transit. 
ready to be shipped to Smith & Co., Spring- The shipping clerk He's still on the t 
field, Mass. making good with the Ideal Way. 
The shipping clerk marked the first box. What prevents you from learning about a 
He answered a phone call came back all money-saving, cost-cutting, no-error shipping . 
Saves t‘me—prevents costly errors 
a-rush- and marked the other three boxes system for your own business . 
“Smith & Co., Springfield, Ill.” Booklet No. 15 explains. Your copy is free puts more Ww orking hours in the day. 


IDEAL STENCIL MACHINE CoO., 151 Ideal Block, BELLEVILLE, ILL. 











15 
Days 
Free 

Trial 



















We are also 
man ufacturers 
of typewriter 
and telephone 
stands and 
chairs. Maga- 
zine and csta- 
log stands, 
mercantile 
tables, 
adding 
machine 
stands, 
des ka, 
factory stools, etc 


UHL ART STEEL TAR 




















i 












Write for Special Proposition 
‘ literature 7 . ninat i a 


wna fair ni : {Fess L 4 ft. floor 


The Toledo Metal Furniture Co., 







Write tor 
free catalog 








2623 Dorr Street, Toledo, Ohio 





CLOSED 











THE “CADO” BRAND “L. E. B.” BINDER CLIP 








7 Will instantly make a book of any papers, with the title on 
| its back You can instantly remo iny paper therefrom, 
or add any paper thereto t is the simplest, cheapest and 
D ost handy filing svstem ever devised It also adapts itself 
perfectly as a valuable auxiliary to present filing systems. 
0 Letter fil are kept or helve the same as. books. 
m. 
D 
*No. « in. capacity 4c each, 40c per doz. 
om. No. 5 in. capacity 5c each 50c per doz. 
a *No. € « in. Capacity), Sc each 5c per doz. 
_ No. 10 (14 ia. capacity 10¢ each 1.00 per doz. 
v *No. 11 (14 in. capacity). 10c each, $1.00 per doz. 
*ttl s+ ‘ ‘ trat ¢ 
No. 50¢ . in. capacity binding edge inches, 15¢ each. 
No. 511 (1'4 in. capacity binding edge nches, 25c each. 
" — 4 Write for booklet “What Shall We Do with the 
Back Numbers?”’ and trade price 


CUSHMAN & DENISON MFG. CO., 240-242 W. 23rd St., New York 
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Celluloid Tipped Guides 


Offer your particular trade 
better Guide Cards—fewer of them. 


Celluloid Tipped Guides will outwear six or more 
sets of ordinary un-reinforced guides. Your 
customer dispenses with the annoyance of con- 
stantly replacing dog-eared sets. He will re- 
member the store that solved the vexing little 
problem of giving his card index file the well- 
kept appearance it should have. Write for 
samples. 

STANDARD INDEX CARD CO., 701 to 709 Arch St., Phila. 











Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 


Presented in the following Styles and Qualities: 
SUPERFINE QUALITY. In Light Blue Boxes, 


containing } ream of Note paper each, and in separate 
boxes } thousand Envelopes corresponding. 


EXTRA SUPERFINE QUALITY. In Lavender 
Colored Boxes, containing } ream of Extra Fine 


Paper each: in like Boxes are Envelopes to match. 


, 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CoO., Pittsfield, Mass., 
and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE’'S” containing our 
goods, 


y 





This Trade Mark 
every box 


ALL THIS STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


Z. & W. M. CRANE 


DALTON, 
MASS. 











It Helps Salesmen 


That is the reason for large sales and words of com- 


Handy Portfolio 


mendation from user 
It isa handsome leather case 


oe 


= RRR Tg TE | | RE with pockets of various sizes for 





; earrying correspondence, cata- 
logwues photographs folders 
t All material which the 


salesman requires in presenting 
his proposition to a customer is 
in its proper place and imme- 
diately accessible No time is 
lost in sorting through papers 

The ithustration shows just 
one of many styles We have 
one which will fit your needs 
exactl 


The Cleveland Leather Goods Co. 
20 Noble Court, Cor. W. 2nd St. 


a 

















i Cleveland, Ohie 








APPLIAN 


that his firm 


of France and is, therefor good positi I 
the sale of new articles 
Ottawa, Canada. 

Frank R jurgess, sole Canadian agent for the S 
heque Writer ¢ ompany 1 he Sun 7 ypewriter | 
pany of New York, with ces at Hope Chambers 
tawa Canada, is desirous of securing salable lines of o 
equipment. He assures us a big business is 
on account thre a (Jttawa 1s the 
ital of the Dominion of Canada, where the g¢ 
ernment uys for all its offices throughout the 
minio! Nir Burwess has formed a very good conne 
throughout the different departments of government 
recently obtained the All-Star button of the Burroug 
Adding Machine Company for number and amount 
sales. He is now laying the foundation of a business 
his own account, and desires to get into immediate 
munication with American manufacturers 

Seattle, Wash. 

Che Converse Company, 421 Union street, has tak 
quite a number of devices which are known as profita 
sellers in the office equipment trade. They have mad 
great success with Edison dictating machines and the 1] 
ner Dictagraph, and early the present year they 
on the Neostyle line, with which they have made 
progress The company also represents the Montag 
ma‘ling machine, which they tind a ready seller. H 
Converse, the manager, desires to be kept informed 
garding any new and salable devices which may apps 
from time to time. This ts a progressive, energetic c 
cern, and we suggest that ma cturers put them on tl 
lists for information regarding new devices which t 
may bring out from time to til 

Some U. S. Consular Opportunities. 

Office supplies, etc., No. 17807 An American consu 
officer in Switzerland writes tl he is in receipt of 
inquiry from a large dealer in office supplies d 
niture and tures, for the resses of American 
ufacturers ar exporters of rchandise of this class 

General agency, No. 17993 \ Pacific Coast commer 
organization reports that it 1s receipt of a commun 
tion from a ipany in France which desires to repres 
American manufacturers and e» rters The firm 
not specify any particular line 

General Agency, No. 18066 he Bureau « 
and Domestic Commerce is in receipt of a letter f1 
busine SS man 1n \le X1CO Statit hat he de sires tft 
commercial relations with American manufacturers 
exporters lew to representing them 1 » 
\merica | does not Sp iny parti ular ] 
speaks Spanis! References are offered. He is als 
pared to advise American rers and | 
relative t ercial « s and opport 
South Ameri 

General Agency, No. 1815 Che burea sil 
ota « 1 tion fro siness firm in Arg 
which esires eprese! \ il lanutfac ers 
exporters does fy any parti 
Samples Il intormatr s] be sent a ¢ I 
firm s S is the umiliar witl 
ondit < the \rgent P eig hor I. 1 
Correspor ! should be S s 

Store Su] s, No. 1805 il ns 
n Africa Ss e nance resses 
of business n mis Is vine desire 

italog cs 1] nt a elati © te voods 
partment s es. Quotati s | be made 

tio}! { res] ndence i) English 


CES 


ts in the principal 


or 


‘ 


( 





if 








er, 1915 OFFICE APPLIANCES 191 











THE UNUSUAL SERVICE tte 


“2 in 1 CLEMCO” 





consumer, (or user). 
riter is in the pedestal 
the top of the desk. 
et high with books or 

naterial it would n st i the typewriter. 
l CLEMCO All §S M inst ich is in every ‘2 in 1 
CLEMCO” i wabre effort pulls the machine 


\ 





THE CLEMETSEN CO. 


Pe AN 2608 Flournoy St., Chicago 
/ Toa %~vgs > 

{ (2 JU) g, MIGO 

SS Tp)) are Pacific Coast Office 











= CS 


SLOSS 


THE CLEMETSEN CO ete 674 Mission St., San Francisco, Cal 
AGO,USA 


nein uaebr dies F. W. Bullock, in charge 








Are you, Mr.Stationer, among the hundreds whoare now selling 


Japan Manifold 


The Perfect Carbon Copy Sheet 


If not, write at once for information 


Japan Manifold is made of strictly pure Mitschfibre Superfine, exceptior ight w and non-bulking, but 

ery stro1 Ba ne enough to stand upright in a vertical file lakes the Ca n Perf nd makes it stand out 
T rul 7 

Boxed 1000 sheets in a substantial full telescope box, 10 Kes f Py 84x5}, 8)x 11, 83x13. 


Manufactured exclusively by 


The Detroit Sulphite Pulp & Paper Co., Detroit, Mich. 


Makers of Papers of Stren: 
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Quality” aaa Quality” 
Wagemaker qua pright for the =F sere, 
price of a cheap ¢ et ou 


Here is the best prig 
tical Filing Cabinet with full panel de 


tachable ends and f panel b lip -— 














front drawers, full roller bearing 
ers, metal followers and cast br ! 
sattanm | <3 





ware 
itary B che 
is on eofour large 








i ye o ‘ thor 

and Solid Filing Cat f ad 

Supplies are the | f rt ne 

, 

¢ ia me » oO t r own 
tha perpetual nin y 
dividuality b imprint or : y 
every Index Guide P er witt 

urown trade-mark f we 8 f , 





this service wit! 


Ww make 
Record Cards I \ | 
I Guides and I A 
Files, Docume I } 
Reports, Ete 


Get our complete ¢ 
Price List on Suppille 


WAGEMAKER COMPANY, Grand Rapids, Mich., U. S. A. 


‘40 Alpl I Letter Size 
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PROTECTION! 


for. against the criminal who stole 
1 0 $23,000,000 last year and 
$ : may steal from you next! 





Right in your city are perhaps criminals who make check raising their 
They may try their clever methods on YOU next rhe Home 


y oe. 


business 
Check Protector possesses all the good points 

of the costly kind——it perforates the paper 

is simple to handle; cannot get out of order CA 





a 





AGENTS You can sell this in ever 
office you visit Get our 
plans at once On receipt of price we will 


send this device for ten days rial. send 
now and teat it out 


WACHUSETT SPECIALTY CO., Dept. B, Box 794, WORCESTER, MASS. 











The “Anco” Pen and Pencil Clip 


- 





High qualitvy—-low price. Made in one piece of spring steel, ball point, deavily 
nickeled and highly polished Write for prices 


The Ansonia Novelty Co., Ansonia, Conn. 








GERMAN STYLE 


THUMB TACKS 





MADE IN U.S. A. 
Also Round Head Brass, Steel, Enamel 
and Celluloid, in Display Cartons, Gross 
and 100 in a Box. 

THE COMPLETE LINE 
H A M P D E N H O G E 106 uetae 


No connection with any other concern 











UTOMATIC CARD PRINTING IS 


EVER-LASTING-LY GOOD PAYING BUSINESS EVERYWHERE 


WRITE TODAY FOR FREE BOOKLET OF OUR 


AUTOMATIC SELF-FEEDING PRINTING PRESS 


S. B. FEUERSTEIN & CO., MANuFacTURERS, 542 W. JACKSON BLVD., CHICAGO, ILL 





S-C DAILY BALANCE 
EXPENSE BOOK 


Enabk ne saiesman to enter 
—_ | } } ’ red 
| - his expense at the time incurre 
@n20g0 Gh cam = ome 4 * 4 ‘ , 
—ommmes f = lab cut leaves show days ol 


= a = week 2 
r- } ; 4 ’ ry" ] , 1 T ‘ 

= t+ tit - Che only book which makes it 
= as Py necessary for the salesman to 
—= hyo yp f | balance his cash and mileag: 
— . 
— be EE | =account daily 

eae bes ohee Liberal discount to the trade. 

- ++--~+ ~ 4+ 
ee , ' 
~ i = j Send for sam ple. 


The Scott-Coppage Company 
127-129 White Street New York City 
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|'STATIONERY 














Arkadelphia, Ark. 


organized at Arkadely 


tTlld 


The Dixie Book Co. has been 
Ark., with capital stock $3,000. The Rev. J. H. Bet 
nett is president; H. L. McAllister, vice-president, and 
J. J. Pannell, secretary and treasurer. Charles M. Clark 


and C. ¢ Tobey with the officials of the company com 
pose the directors. The company proposes to operate a 
general book and stationery business. 

Cold Spring, N. Y. 

Daniel Weed, of Cold Spring, N. Y., has sold the pape 
and cigar section of his business, and will hereafter de 
vote his entire attention to the stationery end His in 
creasing stationery trade made this move advisable 

Detroit, Mich. 

lames Barker has become sales manager for the Greg 
ry, Maver & Thom Company and will handle ll tes 
ritory tside of Detroit Ile was connected with tl 
Richmond & Backus Company or twenty years 
salesmart thirteen years ind sales nianager 
last seve irs 

Fort Recovery, O. 

A1 ( has been established here, known as tl 
Schneider Ink Company They will manufactur: ks 
mucilage, cream paste, ete Ferdinand Schneid [) 
troit is head of the company, and his brother, Wilh 
Schneider, will be local manager and satesman 

New York, N. Y. 

lessaro Ss Stationers, has been 11 orporated witli 
tal stock of $15,000 \Ir. Tessaro recently purchase é 
assets of Rhode & 6 Cortlandt street, New 


Haskins 
York He will continue the | 
lessaro’s at the present add 


which he will remove to 14 


siness under the name 
ss until November 


laiden Lane 


with A. W. Faber 


Fred Hambrock, until recentl 
resigned ind has jomed 


Middle West 


Faber Hle will cover towns n the 


New York City, stati 


printers, lithographers, advertising, et have in 
porated with a capital stock of $40,000. Incorpora 
r. J. Hobe, Englewood, N. J \. Hossenberg, 159 | 
107th street, New York Cit I. G Schluchtner 


Arlington place, Brooklyn 


Clark Book Co., New York City, 
and stationers, have incorporated with a 
| \ Bolling, W. | 


167 East 80th street, are the in 


printers, pu 


S1LO0.000 


yrporators 


The New York office of the 
Company has 
they were at 41 Park Row Their present quarters 
it is said, better suited to the growing business of 
New York branch 
in the same building. 

Philadelphia, Pa. 

The firm Shepherd & Sp: 


at Philadelphia, announce that they are now locate: 


selling staff of Eberhar 


oner, wholesale station 


ist 


capital stock 


Bardusch H Barnar 


American Writing Paper 


moved to a new location For a long time 


aft 


, 
tne 


The company will have larger offices 


ers 
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In vielen Geschaftskontoren in 
zrossen Stadten benutzt man 


— 


Cook’s” Stenographenstuhle 


“ 
zu allgemeiner Befriedigung. 

So ziemlich jederman hat schon 
n seiner eigenen Stadt mehr oder 
weniger n “Cook’s” Stenographen- 


ehen. 
Fabrik- 


das Kenn- 


tuhlen im Gebrauch g« 
Suchen Sie nach unsere 

marke, “Quality”. Sie ist 

ichen von Qualitat. 

Wir erteilen gern alle Au 


1f Verlanger 
aul Vv eriangen 


Zé 


Kunitt 





Dans les bureaux de tous les pays 


principaux on trouve employées les 


Chaises pour Dactylographes 
“Cook” 


avec des résultats excellents. 
Vous avez vu probablement en 
‘ “11 } oa, ae: ty a 1-?? 
votre viii en des aises “Cook 
pour da graphe 
Cher ycre marque de fabrique, 
“Quali Cela ¢ lication de 
J 
la gual 
ia q Ack s 
Nou quete Ss 











En las oficinas de negocios de las 


principales ciudades se emplean las 


Sillas de Taquigrafos “Cook” 


con resultados excelente 

Casi cada uno ha visto la le 
taquigrafos ‘‘Cook”’ en su _ propia 
ciudad. 
Busque nuestra marca d 
4 lity’? Je 1} j 
Quality”. Es la sefia de 
Invitamos la correspondencia de 
todos los que estén interesados. 


11 
Slllas ¢ 


fA} . 
e fabrica, 
cualidad. 
} 





Which means that Cook’s ‘‘Quality”’ 
Spring-Back Typewriter Chairs are 
1 principal cities of the 
world. Are you familiar with all the 


used in the 


advantages which the Cook line 
offers? Get in touch with us. Our 
trade mark on every chair guarantees 


service. 





C. A. Cook Company 


Manufacturers 
16-28 Osborn Street 
Cambridge, Mass., U.S. A. 


The Reward of Merit 


THE U. S. GOVERNMENT 


has selected the TRINER “ALLSTEEL” 10v- 
Ibs. Beam Platform Parcel Post or Shipping 

oom Scales for the equipment of the parcel 
post service 





43,300 
TRINER “ALLSTEEL” SCALES 


have been installed in the different post offices 


It means that unpre 


ghou 
i 1 | p t judges made a selection 
that shouffi be a guide to anyone who uses 
parcel post hipping room scales and wh 
wa t I ‘ALLSTEE is 
str | the t below the platfo 
pe e weighing fa 
a Ka whet! tter 
1 he ate puti 
i an be ged 
ar 


ORDER THROUGH YOUR JOBBER 
Price $20.00 Each 


Write us for descriptive matter 


Triner Seale & Mig. Co. 


2714 W. 21st Street Chicago, Ill. 























Mention 
Office 
Appliances 


ar 
P a 
( E AI IANCES 
do as 1 + 
it L 
nd ‘ 
and 
OFFIC] 
i Loi) r i 
1 ’ Mf 
K . y 
iD By 
; 
i s 
" $2.00 F 


THE OFFICE 
APPLIANCE COMPANY 
417 S. Dearborn St. 
Chicago, IIl. 























A Big Cut 


in bindery costs will | 
surely interest the man- 
ufacturing stationer. 


A reduction of 20° in the 
cost of forwarding a steel back 
ledger is certainly a big cut 
eans some increase in 
in the course of a year. 


THE P-M PURITAN 


permits you this saving. 





u 
-~ 


4? 
= 


ie 


AN 


ee Rac eesrgre nent ata 


hl Lt in 


i 





Aldi) 


li hill I 





’ 1% * 
Beees --Bue- o-oo * 


Illustrating 160°, Expansion 


me “freak"’ cutting 
punchings in leather to 
hinge lugs; simply cut 


SAVE a in material, 15% 


time and give your 
he strongest ledger in 
with the greatest expan- 


COMPLETELY BOUND 


OR 


METAL PARTS ALONE 


The 

Plew & Motter 

Company 
CHICAGO 


























i} 
He 
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A Brand New Carbon Paper 
For Your High-Class Trade 


fer er discriminate. 


i 


Crown Brand 
Papier 
De Luxe 





W ! ample D PAPIER DE LUXI It 


ire wet 


f CROWN BRA)? 


me wort 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
New Y rk N , 3 


206 Broadway 
BRANCH OFFICES: (.ntury B -. M 


Direct inquiries to nearest office. 

















Insure Perfect Service 


BANK PINS 
CUSHION PINS 
PYRAMID PINS 


Your pin orders will receive careful 
and prompt attention. Satisfaction will 
be guaranteed if you send them to 


CRESCENT BRASS & PIN CO. 


DETROIT, MICHIGAN 








The 


) we 


Be rkshire 


I 


vers of 


Il and toy making, and 


opened anotl I 
of the me 
perience in de 
this part the 
J ews 
Company vit 


September, and left immediately afterwards for Seatt 
to meet J. | Schermerhorn, treasurer of the mpat 
ind accon \ ol down the is 

The Cardinell-Vincent ¢ iny recently closed a deal 
whereby t s¢ ired for itself the sole agency on the Pa 
ific ¢ : é Evershary pencil, made by Kee: 
& | Inc., mington | Chis company has a 

me exhib its produ ts I the Palace oT Var ed 
dustries at he Panama-Pacific exposition, whi 

ght the e into sor minence here 

Richard P. Harvey, western representative of the O. | 
Manutfa ¢ Company, makers of O. K. paper faster 
ers, the “Sanitary” eraser and the Ries letter opener, 
been making his headquarters this summer at 225-227 
‘lonadno building In addition to his regular work 
with the trade, he is looking after the company's « 
it the exposition 

\ngy Thomas, representing Eberhard Faber, has 


spel nsiderable time in San 
lL. Hubs manutacturet printing and litho inks 
has moved to new quarters 1 the ground floor and bas« 
ment at 422-424 Sacramento street He announces that 
i ra al ink-maker has arrived from New \ 
take re of the color matching and manufacturing here 
vhil he tr le will be called upon by George H ( 
in {y ree Kocl 
Chas. A. Kaas, represent e New England t 
eli ( vy and otl s s been siting is 
mnect ‘ p < 
* > 
(x ll Hall & Smith, comm « il stationers 
turned CCE \ m at I bile trip over the I i 
a the l irters e Tuolumne River and 
Nevada “ side tri t tne rim the \ Ss 
Valley 
Late Loose Leaf News. 
Cincinnati, Ohio. 
| sa { | m ‘ 1 . na ecent italog 
l se leat ne de es I irt la attent 
val es chines 1 ect n t the 
S é ipa y pur ng 
hi \ l Ss | l ¢ vay tl g 
st Ches ‘ es S gely r drill: 
x ilen¢ S road tarifts I t} 
< . 
New York, N. Y. 
| > ( ppage Compan\ now at & Maid 
] e re large s ere ev are nsta 
thei \ pl é i re in mbe — 
( il ] s( Ca nders \ I t S é t 
will be ino her ] 





at 806 Cherry street. where they will 
ome their friends 
Pittsfield, Mass. 

Stationery Company of this city has 
branch store in the Miller building. Or 
the firm has had considerable ex 
they will featur 
business at the new store 


Cal. 


ti the Joseph 


San Francisco, 
I represe! Dixon ( 
headquarters at the San Francis 


the Hawaiiat 


Francisco this summer 
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A. GENCY 
> Like These GUNN 


PEREE window pa 


Meyercord Lsauvend Window | OFFICE 
IF? fl O° A rt . ; © ewtees rs is a R, . 
if il ry 1 line will brine samples—-some 
in your own line and prices 
Sy sfems THE MEYERCORD COMPANY, CHICAGO DESKS 


TIONAL BOOKC 





OED 














le card yor the tab is the wear. 


A SOLID CELLULOID TAB GUIDE CARD 


That means the strongest, most practical and sanitary gu 


Ss O L 1 D Here is aisad 
The Hub-o Solid 


Celluloid Tab Guide 


issupreme. This guide has 
a tab made of solid celluloid 
not merely pasted over a 
card tab, but solid celluloid 
through and through with no 
exposed edges). It is pleasing 
to the eye, clean, sanitary, 
and will outwear five of the 
ordinary kind. It cannot 
soil, break or fray. 




















Send for free sample, prices and 
slogue Made in ard, letter, 
. > 2 gal, vice and spec ial size 
THE HUB-O SOLID CELLULOID TAB Set No. 25. 
mye + ) The J. C. Hub Mfg. Co. SOLID CELLULOID TAB GUIDES. 
Made in 1". 134°, width Tabs. Made in Pink, Blue, White Tabs 
> p . ° e 
Patd. 11-10-14. Cleveland, O. Patd. 11-10-14. 








SAFETY- FIRST | The Greatest Baling Press Value Ever Offered 


Baling Presses 
All Sizes All Purposes | 


$22.00 Upwards | 









| 


Agra ee 


Show Many Values That 
Send For 


Always Highest In Quality—-Now Lowest In Price. The Safety-First Presses ) 
One You Ought To Buy Sold At A Price You Can You Will Be Pleased To Consider. 
Afford To Pay. List M. 


CHICAGO BALING PRESS CO., 305 South La Salle Street, CHICAGO 
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SIMONSON 


Patented Metal Tip Guides 














For Vertical Letter Files, Card 
Systems and Check Files, are 
Indestructible 





None genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 

FREE Samples Sent on Request. 
Discounts to Dealers. 

R. A. SIMONSON & CO. 

122 S. Michigan Ave., CHICAGO 














GOLD PENS-- All Shapes and Styles 
Imprint _ Mm Pe ompt 


Worka ——= Sa >= a R pair 
Specialty ~ 5 Ps - — Service 


All makes Gold. Fountain. Stylographic Pens. Pen:'! Cases perfectly 


re paired and returne d day received. Satisfaction guUarantec d. 


GEORGE P. GAYDOUL, 50-56 John St, New York 





yw 


Yoo 








TO sonaeenuseeeegenin 





















TYPEWRITER OIL 


The world’s best lubricant for Typewriters, 

Adding Machinesand all delicate machinery 

Chemically pure, gumless and colorless. 
Write to-day for free sample and prices. 


MORTON MFG, CO. 
Louisville, Ky., 
U. S. A. 


h 
\ 


Export orders giv- a! WA 
en caraf-l atten- 4. 
tion. ° 











& 


CUUHTUATLOEDORA UAE UEDUAEEU NEL ONELONED OE OOEsUnODeHUONLOCNOOOROAOnONEOOOECONAnOOOOONONONNONEOOEEOOLOHIONND 


TEPUUELROUEEEDUTEVEDEEEOLEREOOORRDEEEEEOUEER TEER ODE ERDEEROOEERDOEODDERROOGERDDURGOUOREOUEORDOGEROOOEEE vintine 














The Adams College Book Rings 


The Adams College Book Ring is a Universal 
ring for perforated binders and papers. This 
ring ts easily operated and allows the sheets to 
lie perfectly fat. The most satisfactory ring 
ever invented. Beware of imitations 

Our goods are handled by leading stationers 
If you do not carry them write us at once for 
catalog. Order through your jobber. 


HENRY T. ADAMS, 6823 So. Chicage Ave., CHICAGO, ILL. 




















ee 








remy: 


. . 
Your Customer Will Buy This 
Show him this desk 
lock and tell him 
is a good paper 


weight and an ex- 
celle mt tirne keepe 
Convince him 
‘ 1] } ‘ 

it will save him time 


every lay. 


Sample mailed 
for $1.00 


H. D. Phelps 


Ansonia, Conn. 
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ed | ‘ Pi S 
vent met! i 
have ns 
| \1 ng 
in Geo. B. Graff, 


liamsport, Pa 
public; Chas. | 
pany, Detroit 


I Rowe oO th 


City: N. H. Stuart 


of the Denominator 


ture Company, 


Sealograph Com 
nolds, IR ¢ vnolds 


W. Apter, Apter 


cago; R. W 


\. R. Ames, Ames 


Best, \mes w 


GRIFFITHS, 
picture play, “The 
at Louisville, Ky 


HORDER, MR 


trom a visit te 


mour, at Westfield, 
KERNAN, W 
of the L. E. Waterman 


recently after six month 


countries, wher 
onditions and 
doing business 


PEASE, E. W 


SOUTHWORTH, EDN 


pany, Holyoke, 


Hobbs, the company’s 


, , 
Southwort 


enjovs a visit 


rODD, CHI 


the L. E. Waterman has return 
from a rv su Illinois 

UBER, J. I s Aires, South Amer 
turned recently the San Francis 
sition () is s t an hour r tw 

Prominent Stationer Married. 

I. O. Upham, he Isaac Upham Company ot 
San Francise ceiving the congratulatio 
the local trade marriage to Mrs. Mau 
Clark New marriage took plac 
presence of a fe iends of Mr. Upham 


bride and was 


associates, as ne 


pent in touring South 


urprise to most of his 


nent had been made 





tee oor rr ea aT 


ee ae a 





Ev ARITA a 


Office Appliances’ Guest Book. 


\pphances a 1 
s Magazine with ca 
Mfhice Appliances 
us appearing are the 


Mass.: C. S. DuBell 


enos Aires, Argentine 


e Lrescent Brass Ww Pin 
Gessler, Milwaukee, W 
Davids Company, New 
ZOO, Mich.: M \\ 
Machine Company, 
Sundstrand Adding 
Secor of the Quigley 
= DD. G. Saunder 
s City, Mo.; Dr. H 


Sealer Company, Chicas 
Manufacturing Company 


fein Company, Milwaul 


id Company, Chica 


mpany, New York City 
| tl 


reated i great 
a Nation,” is a former statior 
MRS. E. \Y recently re 
te! \MIrs Frederick 
r oft the export dep 


ompany, returned to New Yor 


\n 
ned his knowledge 
rst hand the correct 


\merican merchant 


he Remington Typ 
\ngeles, Cal paid i 
S ming a snort N¢ 
\RD. of the Southwort!l 
nt a week recently wi 


sentative in Chicago 


western visit greatly 3 
Mrs. Hobbs 
i the Cc] ica hb 


t 





Ma 
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{HUULNLUULOUULLULVOUEASOP ALTA 


ye, Something New for Stationers 


b ———ir , Lavette has just put on the m arket his No. 2 Display Box containing 
all sizes from 1 to 10 or six of each size for $2.75 per box. The box 
is much stronger than the No. 1 and take: 


Photograp up no more room You can replenish from [J _ R 
caus For Sale by All Jobbers \ wise 
BEND: \ 2am 












































Price to Price to \ MAILING 
Retailers Consumers Packed \ ENVELOPES 
Cab. Size—44x7 inches $1.00 per 100 2 for 5 cents 100 in a box Na 
No. 2—5{x7}** vile 3 10 * 100 C** y 
= ee wal " 36x83 — « peentseach 100 “ * \ FOR SALE HERE 
COPVRIGHTED JAN 28-93 4—S8ixi0; “ 3.50 “ - 10 50 . \ 
5—6x104 se 2.50 “ - - . 100 o om 
6—Rixliy * — * 10 — = 8 Ses Risa Re age 
8ix13 on —- = _ . 50 °* - ew Sas 
8—7x9 Hp 8 Te alllees 5. * a 000C~«;S=i‘( ® * SRE, he 
These envelopes are composed of fine 60 O—12x14) ee 455° * 15 “ “ 50 Se : Bee , 
ib. Manilla paper, reinforced by two sepa- 10—10x12 ee 3.75 ee 10 50 4 FS ins! 
rate pieces of pulp board, one on each side. ; 
The cut represents the cavelenn open with 
photograph laidin. Fold over back marked , r samples circulars, e€ 


Band seal with gummed laps A. 


H. C. LAVETTE, Patentee and Sole Manufacturer ?:"'2 ewe 
sizes, $1.75 per box. s b 
224 South Jefferson Street, CHICAGO Phone Monroe 6778 no-tondets jobbers. aren 


sol 11 AR 


mM JUNNUQUUIYUALUUUUUIIALOIME 













Everything On The Square 
QUALITY PRICE SERVICE 
A touch of the finger and the PHONOPOISE telephone 


bracket brings your telephone to you, sitting or standing, 
or lifts it up out of the wa carrving it over books, papers, 


The PHONOPOISE 


Works Like the Human Arm 


$3.50 


WHY PAY MORE? 
Maximum Convenience at Minimum Cost 


The first high-grad elf-balancing bracket ever offered 

SO reasonable a price 

Avoids all loose and tangled ¢ cares for the receiver 
MADE hen holding the wire Handsome enough for any home 






on the ni 
or otlice 


SQUARE -: Made by the 
| TUT TOUT TET 3 OWNLE MFG. CO., 133 Federal St., Camden, N. J. 


oom , Makers of the Celebrated OWNLE Brackets 
Nothing Better at Any Price DEALERS ARE MAKING MONEY ON THESE BRACKETS 








-BLICKENSDERFER 
TYPEWRITERS 





VISIBLE WRITING LIGHT ACTION 


INTERCHANGEABLE BACK SPACER 
TYPE 





Equipped With Decimal Tabulator The Blickensderfer Mfg. Co. 


hi the Is Made. ; 
for Which no Charge Is _— ee 
SEND FOR CATALOG THIRTY-TWO 
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Se er ee 
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Typewriter Men Attention! 





> 

$ 

5 

5 

2 Having purchased the patent right for a real carriage 
4 return tor typewriters—one which 1s operated by a key 
2 on the key-board—which can be manufactt lf ] 
§ than 50 cents each; which can be attached to any typ 
> writer in less than five minutes; which wi 
; cakes for not less than $5.00, for which I am offer 
> handsome royalties by several typewrit " I 
§ am organizing a company to develop and pla 
> market and will sell a limited ar 
ypewriter men. Write for particula: 
> 
PAUL C. MAILS 
; Leavenworth, Kansas 
) 












YPEWRITER 


The only brush that will clean all parts of machines Small end cleans type, 
large end cleans in between keys, under carriage, the type rods and all hard-to- 
get-at places. For typewriter, billing and adding machines it cannot be beat 
Total length 14 inches All bristles 
Adopted by Business and Public Schools, Public Institutions, 
Hospitals, Government and City Departments and the 
Largest Concerns in the Country. 


EACH 25¢ POSTPAID BIG PROFIT TO DEALERS 


CLEANALL TYPEWRITER BRUSH CO., gseficten Ave” Rew vork 
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Our Autumn pewarren, 


in high-class magazines and newspapers 
is creating such a consumer demand for 


Moore Push-Pins 


Glass heads, steel points 
Moore Push-less Hangers 
The Hanger with the Twist 
that all that is necessary to reap large sales is {i 
to display these goods prominently on show- f 





case or in window. 


Send today for catalogue describing Moore Push- Pins, 
No. 2s  Push-less Hangers, Thumbtacks and Map Tacks. 
' ] 


MOORE PUSH-PIN CO. «A } 


113 Berkley Street Philadelphia, Pa. 








CLINCH PAPER CLIPS 


Their simplicity accounts for their inexpen- 
siveness and great adaptability. 

Try a few prepaid at these prices: 1,000, 
30c; 5,000, $1; 10,000, $1.90. F.O.B. Buffalo, 
bulk, 100,000 clips, $5.75; 500,000 clips, 
$26.25; 1,000,000 clips, $50.00 


Life Size 
THE BLACKHALL CO., - Buffalo, N Y. 















EUR KA EVEnSHADE 4% 
ii 






A A Pg 
« | 1 t : i 


A FEATHER’. 











Retails 
for 25 cents 






Relieves 
Eye Strain 














The Eureka Eye Shade is made of cellu i and prote the 
from troublesome sidel:ghts It buck he back a i 
catch in the hair. A proper display ifficient to pr sa 
Ihe dark months are coming Mhis is the best time t k 






Sold by all first-class jobbers 


CHICAGO EYE SHIELD COMPANY 
134 South Clinton St. CHICAGO 
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TYPEWRITERS 














Brooklyn, N. Y. 
ompany believes that the f 


breaker for speed in the ri 


[The Corona Typewriter ¢ 
lowing incident is a record 
covery of a machine. At 9:30 on the morning of July 
23, the Rev. G. Bayard Young of Brooklyn called up the 
Knickerbocker Typewriter Exchange and stated that his 
Corona typewriter had been stolen. The Knickerbocker 
people got in touch with the Corona office in New York 
ind at 10:30 o'clock, or one hour later, Mr. Young had 
his machine back again. It seems that the machine ha 
been offered for sale on Broadway, where it was re 
ered by Corona investigators 


Chicago, IIl. 


Che National Typewriter Distributing Company of [lh 
nois is a new corporation with a capital stock of $3,00I 


H. C. Brodman, A. D. Coe and R. A. Schrieber are the 
incorporators 
Duluth, Minn. 

Harry McArthur, the manager of the Duluth Typewr 
Exchange, is pushing the sale of the new Oliver N 
and says it is meeting with fine success 

Escanaba, Mich. 

The Remington Typewriter Company have recently 
opened a sub-office in Escanaba under the Duluth off 
R. C. Durham, formerly connected with the Royal Typ¢ 
writer Company, is the resid 


Houghton, Mich. 


ent manager 


The Hought n office of the R 
pany is under the able management of John J. Summers 


mington Typewriter Cor 


who has handled this territory for the Smith Premier 
Remington Companies for many years. Gilbert Meli: 


in chargé the repair department 


London, England. 
The new Corona office in London is located at 55 
Strand. It is a ground floor location and is regarded a 
much more desirable than the former second floor locatior 
on Southampton street 
Mayfield, Ky. 

Howard D. Happy, a dealer for the field department 
the Royal Typewriter Company, on September 1 was 
placed in charge of important territory in western Ket 
tucky, becoming a member of the regular Royal sales 
rorce 

Milwaukee, Wis. 

ri. (Uf Bridges, formerly with the Underwood Type 
writer Company at the Toledo branch, 309 Huron street 
Toledo, is now with the Underwood company’s Milwau 
kee oftice 

New York, N. Y. 

W F. Sroufe, New York inager tor the Corona 
lypewriter Company, recently contributed an interesting 
little article to the magazine Spokes in the Wheel,” t 
irgan of the Rotary Club of New Yor! Mr. Sroufe 
article was entitled, “Own a Corona He presented 


number of good reasens why almost everyone will find 
it of advantage to own one these portable typewriters 











I / This 
Is Wh 
You 


Should Sell 
VUE: COTS 


COTS are the only guaran- 
teed-to-wear waste baskets. 




















































ERS My re are a number of big advan- 
ROVE, A a tage in adding them to your other 
ROTONMERE, -S-PY7 profitable lines. 
TL First, they offer very liberal dealer 
o liberal that they have 
ieee been a large factor in deciding 
everal hundred dealers to stock 
Vul-Cots during the past year. 
Second, all kinds of dealer helps 
are at vour free disposal, circulars, 





ADVERTISE 
YOURSELF & 


Your trade uses type- 
writer ribbons and carbon 
paper. You want to sell 
good ribbons and carbons. 
This combination can be 
worked out to result in 
more business and greater 


imprinted with your name, poster 

ps, window displays, etc. These 

are backed up by our own national 

advertising campaign that is help- 

ing every month to acquaint your 
omers with Vul-Cots. 


wi ra le 


there is the big guarantee 
Every Vul-Cot is guaran- 





bili ti, 





yrofits for you if you sell eal ry V 
* bons d ~ teed to wear for five years. When 
LD) al o e e 
S and carbons un ou a man such waste basket 
der your own name and ervice as that, he appreciates it. 
brand. Then your cus- It is a solid foundation for develop- 
tomers will come back ing a satisfactory trade in all your 
because they know where “ts es, and it can be made the 
to: ’ ba or a permanent trade with 
{ yr ) i 
BM: customers who are not now 
Send for samples of our acquainted with your store and 
Sz ee , ell policy 
vy pe bs rite : ribbons and Writ I i fa ts about discounts Gic., 


your disposal without obli- 
you will be in a position 
sition serious attention. 


carbon paper. Try them 

out thoroughly. Put them 

to the most difficult tests. 

You'll decide they are the 

kind you'd be gl ad to have 
Ww 


AMERICAN VULCANIZED FIBRE CO. 
520-25 Equitable Bldg., Wilmington, Del- 











associated with your THE 
name BATTLEFIELDS 
| OF 
Write today for samples. \ BUSINESS | 
Typewriter pence 
Typewrn St. J 
Sy e Mfg. Co., Get 
th 
Sansom 5 8th Sts. ST. JOHNS TABLE CO. 
CABLE ADDRESS —USTRE 2 Cadillac, Mich., U.S. A. 
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IN SELECTING REBUILTS 
AND ROUGH MACHINES 


have you taken into account 
the fact that we probably can 
furnish you with just the 
typewriters you want at 
prices that are sure to satisfy 
both youand your customers? 
We are wholesalers only and as 
such have made a special study of 
what you as a retailer demand for 
your trade 
We especially solicit inquiries 
from our friends ones 
Write f t 


You'll find it worth y 


National Tenewsieor Exchange Co. 


Equitable Building BOSTON, MASS., U. S. A. 


our propos n today 
yur wh hile 











NEW )REX¢ TYPEWRITER BRUSH 


BRUSH MADE OF BRONZE WIRE AND BRISTLES 


a Most practical typewriter brush made. 
Suret i” 


No other like it. Cleans without pins 
or benzine. Will not injure types or 
machine. A GOOD SELLER FOR DEALERS. 
Send 20c for sample postpaid, and ask for dealer's term 


Retails 20c. 
KAYE & POUNSFORD COMPANY, 546 Fifth Avenue, New York 











PAPER BALER 


SIREPROOF ap. @ 2500 08 OF St. mmn os 0a mn ws ied 


You need a Schick Paper Baler, not only as a 
source of profit, but to keep waste paper in a safe 
place to avoid fire risk. You can’t afford 
to throw away or burn waste paper when it 
is worth 30c to $1.00 a hundred 
Order a Schick Baler on 


FREE 10-DAY TRIAL . 


If it isn’t all we claim you’ 
Schick Balers are made ios Oar lees 2 nd will 
time, earning money for you every day besides 
ing fire risk. You need a Schick Baler right now 
today for Catalog A and full details 


DAVENPORT MFG. CO.., Davenport, lowa 


Salesmen and Jobbers Wanted 


E 2graved 

E Wedaine 

Envihat lions 

and An- 
nouncements, 

Social and Business 
Cards, Steel Die Business 
High grade 


and Social Stationery 
stock and work. Buy direct from makers, 
Samples and orrore © gladly furnished. State kind 
of samplesdesired. The American Embossing Co., Buffalo, N.Y. 


OF eA aed ed eh ODO 


“+2222 e22e2e2ee 











“DAISY” Indestructible 
Waste Paper Baskets 


MADE IN FIVE SIZES 
No. 63-C is the BIGGEST VALUE ever 
HT {| TT? offered te RETAIL at 50 CENTS 
Also 

















“DAISY” Indestructible 
UMBRELLA STANDS 
TWO Sizes to RETAIL at $1.00 and $1.50 
“DAISY” RUBBISH AND 
TRASH BURNERS 
FOUR Sizes to RETAIL at $1.00 to 
$3.00 














Liberal Profits to Jobber and Deaier 
Write for Prices 
The Massillon Wire Basket Co. 
Manufacturers 


Ohio, U. S. A. 


No. 63-C 


Massillon, 
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ES October, 1915 


Merrick, a field department traveler for the 
Typewriter Company in 


recently 


F. W 
Royal 
machine-a-day man as well 
quarters in New York 


southern Florida and a 


visited Royal head 


Che Royal Typewriter Company notes an increasing 


demand tor typewriters. They say that one of the most 
Royal typewrite: 
Their factory 


proofs of it is the large 


August and September 


convincing 
business done in 
at Hartford, 
every week in the month, and yet so great was the num 
ber of Royals sold, that before the end of August they 


Connecticut, is running six days a week, 


were unable to meet all the demands for their machines 


The demand in 
natural and will continue 


August and September was perfectly 
Business throughout the er 
tire United States is feeling the rejuvenating influence 


October 


the new prosperity is expected to be one of the 


big months in Royal selling history 
Salt Lake City, Utah. 


illness and a good recovery, 
months, A. | Armstrong, a 


department of the Royal Type 


necess 


After a 
tating an 
salesman for the field 


severe 


absence of eight 


writer Company, has returned to his work in Utal 
San Francisco, Cal. 


John M. Lund, district manager for the Remington 


Typewriter 


1 


Company, visited the tactory last month 


o * * 


Carl Salbach has resigned as manager of the local 
American Writing Machine Company, and 


this 


branch of the 
Hefflon has assumed charge of the business at 

Mr. Salbach sold out his Pacific 
\merican 


oe 
point business, the 


[Typewriter Company, to the company some 


months ago and since has been acting as branch manage! 


for that company 


department of the 
»f the 


Paul R. Mahoney of the foreign 


Remington Typewriter Company, who has charge « 


company's exhibit at the exposition, gave a lecture or 


South America recently under the auspices of the Liberal 
Arts Progress Club in the U. S. Government Exhibit 
lecture room, Palace of Liberal Arts. which was largely 


attended 


‘ 

( H. Jenkins says the featherweight alu 
Blicks are making a strong appeal on the ist () 
person, of light-fingered tendencies, this week abducte: 
sample machine from the ter and got away be 
the machine was missed. He had evidently hidden 
der his coat The thief has been apprehended by the 
police and is to be prosecute | The stolen typewt 
was recovered in a pawnsho] 

‘ 

| | illes rore:ign eN Manage! or tiie A 
Cypewriter Company, wl s been out seeing t 
position in the urse S estern tour, has 


east 


Cornelius Murphy Now a Benedict. 
Othce Appliances has received the announcement 
Murphy to Miss Elsie L. But 


marriage of Cornelius M ler 
at Green Bay, Wis. The wedding occurred on Monday 


and Mrs. M 


Green Bay 


September 20. Mr. urphvy will reside at 700 
Crooks street, 
Mr. M 


Underw ood 


energetic representative 


tt 


urphy is the efficient and 
of the Typewriter Company at Green Bay 
Office 


good wishes 


; 


Appliances extends its congratulations and cordial 








ber, 1915 OFFICE APPLIANCES 201 








Expanding Leathertuff Folders 


Having a Patented Celluloided Tab with a Removable Label 


Leathertuff looks, feels and Cea he Celluloid is made a part 


> —«§ &&, 
wears like leather. The ex- | se ' of Leathertuff bv our own 
mor cathertat 
Neale; Se a es = . ; 


pansion featur uloided * heat process of attaching. 
I 1 removable label, DEADMRTUCF Labels are furnished blank, 
» make the folder , =~ lphabetical, for Towns and 
Names, and can be specially 
and printed. 

This is your opportunity Ash for our sample plan 

to be the first to secure a eal ee 
the cream of the busi- r - — se 
ness in your city. pod os bay oP Don't 

ela e first. 

The Wabash Cabinet ¢ 0. . | : 

ni Sapphes fer Filing 
Est oe W: abasl - tadiens 











GRAND RAPIDS 


TOW-DAVI 


Makers of 
Office and Bank Furniture in Suites 


Our trade-mark means a great deal to the dealer who knows good 
furniture. When a customer wants high grade furniture of good designs, 
instinctively the dealer turns to the Stow-Davis catalog, which you 
should have. 


STOW & DAVIS FURNITURE COMPANY 


80 FRONT AVE. S. W. GRAND RAPIDS, MICH. 








4 ee de or i Pa i co ir er ad 
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ugh which this most desired class 


ee AUZE, The channel thro 
of business passes will in consequence be kept 
“SILK - lubricated to the greatest possible extent. 


Live dealers handling our branded goods will re- 
ceive the same help and interest as a salaried 
The Dealer with a good Factory Line is going to get alesman We lwa\ n and are always glad 
yr a >< > < i a Ldali « « : c 

Better support ‘Bet ter co-operation ot the VERY . . ys 8 
: 2 des to help cur selling organization obtain business. 
BEST of everything that the Manufacturer can - ae ‘ 
produce We insert our reputation with every package of 


It is natural that the Manufacturer desires to get his 


own trade mark known and acknowledged as a leader, ee RUZE, Z 
therefore he expects to and will go to greater lengths SILK 
is MARKED goods are for K 


to see that his » placed before 
the ultimate user in the most attractive and satisfy- 
ing manner Carbon Paper and Tyewriter Ribbons 


Columbia Ribbon & Carbon Mfg. Co., 69-71 Wooster St., New York, U.S.A. 


Also 212-213 Upper Thames Street, LONDON, E. C., ENGLAND 
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SAFE AND HANDY 
Spurgin’s Eyeleted 
Coin Bag 


(Pat. Pending) 
A small brass eyele: is fixed in the side 
of the bag. It prevents slipping up of 
the tying tape, whether by accident or 
design, thus insuring greater security 
to contents without additional cost. 
Used by many leading banks. 
Made in all sizes and grades. Write 
for descriptive matter, etc. 


SPURGIN MFG., CO., Inc. 


The “‘Something Better’’ Line 
304 West 69th Street, - - - CHICAGO 











THE PERFECT PLUGLESS ROLL 


For adding machines of all makes. We have elimi- 
nated the wooden core with its faults 

The Plugiess Roll is guaranteed to contain 250 
lineal feet The stock is white wove, hard, sized 
writing, 18 pound follo, free from lint or dust 

If you prefer the 2 5-16 In. rolls with wooden cores, 
we will furnish them at the same price as plug!ess 

Write for samples 


GEO. IRISH PAPER COMPANY, Manufacturers 
21 River Street, - Buffalo, N. Y. 
CANADIAN HOUSE— Monarch Paper Co., Ltd., 60 Victoria St., Toronto 











THE EXECUTIVE’S 
TIME IS SAVED 


the time which is the 
most expensive 
through the regular 
use of the 


“EFFICIENT 
MAIL 
DISTRIBUTER"’ 


Mail ond papers can 
be distributed with it 
more quickly than by 
other methods Its 
eight shelves in easy 
reach of the user, do 
away with desk trays 
which take so much of the desk space The concentration of shelves in a 
restricted space avoids loss of time in reaching to various parts of the desk 
Its actual desk space is «bout one square inch 

The “EFFICIENT” is manufactured of black or green enameled steel 
adjustable to various spaces between shelves—-erected or dismantied in a 
few seconds 


THE BAILEY MANUFACTURING COMPANY 
526 Fifth St., South, Minneapolis, Minn. 


DEALERS 
Introduce this 
device in your 
territory. It sells * 
rapidly 








~ 
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EASY FASTENER 


SIMPLE and 
EFFECTIVE 


for fastening letters, orders. 

moeeee, <a ove and 

Ss other papers. t ls easy to 

amples and prices free use and holds papers Ormly 

upon request. without possibility of slip- 

ping Used constantly hy 

concerns who capitalize th? 

importance of simplicity 
and system 


EASY FASTENER CO, Candler Bidg., Atlanta, Ga- 
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REG. US PAT OFF 


FILE 


Bind your correspondence and 
loose-leaf accounting forms in 
the Tengwall File 






Its advantage is that a leaf may be inserted or 
removed instantly without disturbing the 
other leaves 

We are manufacturers of LOOSE LEAF LEDGER BINDERS SEC- 
TIONAL. POST BINDERS— Solid Post Binders, SPKING HOLDERS, 
Bills of Lading, Order Systems, Bill and Charge Blanks, Purchase Order 
Systems, Monthly Billing Systems, Combined Cash and Journals, Pay Roll, 
Leaves, Inventory Sheets, Voucher Records, Manifold Books, Bank State- 
ments, Accounts Payable Systems, Indexes, Ete., Ete Ask for Catalog 
SAMPLES FREE ON REQUEST 


THE TENGWALL COMPANY 
OF ILLINOIS 


2952 Sheffield Ave., 109 Broadway, 
Chicago New York 





[ADDING MACHINES 

















Chicago, IIl. 

EK. E. Noell, formerly with the Standard Adding Ma 
chine Company of New York City has taken the agen 
for the Sundstrand Adding Machine Company in Illinois 
and has opened offices at 82 East Randolph street, ( hicag« 
Mr. Noell was at one time with the Burroughs Adding 
Machine Company, and before going to New York was 
a resident of St. Louis. He has been in the adding ma 
chine business for fourteen years 

Davenport, Ia. 
Elmer Vasen of Davenport, la., has entered the services 


of the Dalton agency at Davenport, as a junior sales 


under MM I Hoag, district sales agent 
Philadelphia, Pa. 
F. H. Montgomery, general salesmanager of the Ellis 


\dding Typewriter Company of Newark, N. J., visited 
Philadelphia recently to attend personally to the special 
installation of Ellis machines for accounting work. Thei 
system has been approved by some of the largest cor 
cerns in the country and has recently been installed by 
one of the big national advertisers. 

San Francisco, Cal. 

The local office of the Burroughs Adding Machine Con 
pany was a busy place the last week in August, wher 
members of the sales force of the Pacific coast agencies 
gathered here to attend a post-graduate course in sales 
manship. C. P. Staubach, assistant general sales manager! 
at Detroit, presided at the school, and was assisted by B 
L.. Holton, from the Chicago office, who is an old ofhce 
specialty man and expert at ledger posting About thirty 
five attended the school, and all agreed at the close that 
the time was very profitably spent. The week ended up 
with a banquet at the Techau Tavern 

D. W. Saxe, district manager of the Burroughs Adding 
Machine Company with headquarters in San Francis 
left for the factory on September 11 to attend the dis 
trict managers’ convention there on the 16th, 17th and 
IXth He is expected back October 1, returning via Min 
neapolis, Billings, Butte, Seattle, Portland, etc. 

* * * 

W. W. Erskine, Pacific Coast manager for the Dalton 
\dding Machine Company. says the firm's extensive , 
hibit at the Panama-Pacific Exposition has resulted it 


various sales and a great many prospects 


W. R. Brown, who arrived recently to look after 
Pacific Coast interests of the Monroe Calculating M 
chine Company, has been looking over the field, and is 


tT) 


well pleased with the prospects in his line of business 




















Addition to the staff of Baer’s, Canton, Ohio. 
Assistant to Leonard A. Baer. 
Leonard Gruber Baer, born September 18, 1915. 
He is a wonderful ‘‘cub.”’ 
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7 oe * “ ** en Sex Su : - Fili Cc ibin ets 
Ground Area Home of G i wood and steel 
in 


Fifteen Acres 
~~ , 
Floor Area dhe Globe“Wernicke Co, 4 — 
Cincinnati, U.S.A Xo Sectional Boulkcases 


Ove: Twenty Acres 


Slobe-Wernick 


Lives 


21 Difterent Lines 
12 Wood Filing Cabinet Lines 









9 Steel Filing Cabinet Lines 
Over 100 Different Filing Sections 


SHE dealer who handles Globe-Wernicke products enj tl ales 
"| supremacy and business prestige of a connection with the greatest 
manufacturing concern of its kind in the world Behind the Globe 
Wernicke dealer—constantly at his and his customers’ service—stands the 
vast Globe-Wernicke plant and the mighty Globe-Wernicke system equip 
ment organization. Globe-Wernicke offers him the greatest var 
different lines—9 lines of Steel Cabinets, 12 lines of Wood Cabinet Keach 
of the 21 lines embracing from two to 100 different hling sections to m 
evel demand of his cli ntele for special service and othce equipment \nd 
the financial strength and_= stability of the Globe-Wernicke Ci Ires 
deliveries from stock of standard Globe-We1 


od se > 


* oe) ee 


cet 


immediate and steady future 


nicke Units that the long-established Globe-Wernicke aq ity reputation 
ind the powerful Globe-Wernicke national advertising help him sell today ies 
In h indreds ot thousands OT othces Globe Wernt k¢ secti nal ( abinet are : 
In use Additional sections for these are being continual rdered. Glob ~ 
‘ * 
Wernicke dealers vet the ordet - 
Herewith we show sampk llustrative the iriet the 
great Globe-Wernicke Lin t will pa ou to investigate r proposition 
Send tor full. information nd complet italogs ; @ (Gslobe-W ernicke 
lf handk arte 1 or trainload lel rh ¢ ial 


| Ine Wi dre prepare 


Ihe Slobe-Wernieke Co. 


ncinn 


i< 





LOWEST IN PRICE 
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HIGHEST QUALITY 
LOWEST PRICES 


Slobe~Wernicke Irines 


BUILT TO ENDURE 


QUICK SALES 
GOOD PROFITS 

















HERE 1 tremet is market for G Wi 32 H 
{lobe-Wernicke Horizontal Steel S 
| Globe-Wernicke Unit in additior 
1 re 1 tal Al Globe-Wet 
() rot G Safi (ou IR 1- Joint , 
Ma Globe-Wernt st I I) 
aped out of ONE SOLID PIECE OF S 
WI] ma t e thar 
welded by I Wel M 
Fil il 1 Ca I i 
This is done by a nev 
ry ire 60 diff 
G Wer S ( 
rganiza th Hi 
GG e-Wi ' lu ve 
Iny (; t WW 
1212-V. Le Section: Verti al ‘Letter Jil Every part ent ins 
Globe-Wernicke ( 


expert " 
ahr 


1218- L Section 
124-B. S 


The Slobe-Wernieke 32 Inch 


Horizontal Steel 


Line 


ection (4 Box Drawer 


Truck Combinati 


1 No. 2-S. Top 

2 “* 126-D. Sections 
1 “ 122-D. Section 
1 “ 8 Truck Basé 


123-D.S. Section (RollerShelf$ 

















GLOBE-WERNICKE 

16-INCH WIDTH 

LINE STEEL 
UNIFILES 

The line of Globe-Wernick« 


Narrow Horizontal Steel 


Section may be assembled 
in any number of combina- 
tions for customers who re- 
require one or many handy, 
quick re fe rence cabinets 
Made of the same quality 
steel and Globe-Wernicke 
Built-to-Endure rolled- 
joint construction as_ the 


sag he a, Legal large Steel Horizontal 
Units. Also adaptable for 


Pry es 


Globe Safes. Can be ex- 
tended horizontally to the 
312-H. Leg Base, 
STEEL CABINETS 





1 V. bee — 





32-inch Width Steel Sec- 
tions 





ALL 


GLOBE-WERNICKE 

SOLID STEEL CARD 

INDEX CABINET 
LINE 


ach cabinet is complete in 
itself, finished on all sides, 
but so constructed 
that units may be arranged 
one above the other for 
three sizes of cards 3x5, 
$x6, and 5x8. Lhe last two 
sizes have extension slides 
Solid rolled-joint construc- 
tion. Beautiful and dur- 
able. In Olive Green, Oak 
or Mahogany enamel. For 
prices, consult Catalog. 
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S-43 
S-44 
S-45 


S-63 
S-64 
S-65 


ALLY WELDI 
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HIGHEST QUALITY 
LOWEST PRICES 


Slobe~Wernieke Irines 


BUILT TO ENDURE 


QUICK SALES 
GOOD PROFITS 





SIZ 1 


} 














1 No. C. Roller Shelf 

1 No. C. Shelf 

2 No. 6-C. Partitions 

1 No. 31-V. L. Steel Unifile 





1 No. B. Shelf 
2 No. B. Steel Roller Shelves 
1 No. 254-W. D. Section 


1 No. 2612-V. L 


ALL STEEL 





Section, with 2 Vertical Letter 
Files. Cap size Files also furnished. 


( 


The Slobe Safe Line 


nnn we 


HH wu 


O the convenienc: 


of sectional cabinet 


construction the Globe Safes (in five 
sizes) add the highly desirable fea- 
tures of security and easy portability. In- 


uphtte d 
of standard units from 


teriors can be quickly and easily 
with any combination 
stock to 
requirements. 
to the variety of Globe Safe interiors that 
can be made of Globe-Wernicke Steel 
Shelves and Partitions 


meet your customers individual 





There is practically no limit 








yec- 





Tmons, 





1 SAFE containing 

1 No. 123!4 One Row C-I. Section 
1 No. 2-S-S. Section with 2 Sliding Shelves 
1 No. 1212-V. L. Section, with 2 Vertical 
Letter Files. Cap Size Filesalsofurnished 
1 No. 123-C Section 1 No. 126-B Section 
1 No. A Shelf 3 No. A Roller Shelves 


Fire Resisting Properties 
~ 


lhe outside structure consists of double walls of cold 


rolled steel. QOuter and inner walls are lined with as 


A two-inch air extends all around thi 
front, back, 


upward in case of fre, 


he stos. space 


Safe ; ends and top. As heat units press 
the bottom is given extra pro 


tection by a 31-inch air chamber. 

Consistent with Globe-Wernicke quality, Globe Safes 
are fitted with Yale Combination Dial Locks, or Yale 
Paracentric Key Locks. 
Green; or oak or mahogany enamel when specified 


Finished in standard Olive 





y Cabinet Sections can 
tock at any time 


NX NG : Line of Steel Trans- 
Slobe- ernicke fer or Storage Cases 


if eights: 83 ins., 10% 


tie 





ins., 13 ims 














ABINETS ARE ELECTRICALLY WELDED 





See 
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HIGHEST QUALITY 
LOWEST PRICES 











Slobe<“Wernieke Trines 


BUILT TO ENDURE 


‘The Slobe-Wernieke 


6000” Stee! Line 


Hk “6000” Steel Line comprises upright 
steel vertical units, 54 inches high and 25 
inches deep, with attachable panels and 


skeleton sides so that several units can be quickly 
and securely fastened together in one outfit by 
means of thumb bolts, and then a pair of End 
Panels attached to finish off the two exposed sides 
One pair of panels serves for a battery of files. 





QUICK SALES 
GOOD PROFITS 




















Files are equipped with frictionless drawer sus- 
pension with strongest possible support for any 
: = - ‘ 
amount of weight. With or without leg bases 
Standard color; olive green. Oak or Mahogany 
grain finish furnished if desired. Cabinets are 
finished all around. 
\n Automatic Locking Device, operated trom the 
cornice by means of a Plunger and High Grade e0i-¥. L. Unriets 
Paracentric Key Lock can be fitted into any Up- 
6040 Bill —0; right Unit. \ 
6140 Bill I’ ; : ; . 6041-V. L. Upright 
For complete information, write for Catalog 815 ; 
Steel Cabinets are electrically welded. 
\ll Steel Cabinets are ele¢ ca elded 6042 Cap 
6142 Cap 
Slobe-Wernieke ‘S00 LINE” OF SOLID STEEL UPRIGHT VERTICAL UNITS 
EITHER WITH DOUBLE WALLS OR SINGLE WALLS 
Bill Size Letter Size Cap Size Cupboard Unit 
S-540 V. B. Upright S-541 V. L. Upright S-542 V. C. Upright 
with double walls with double walls with double walls S-545 Cupboard Upright 
S-540'. V. B. Upright S-541'. V. L. Upright S-642!. V. C. Upright with double wa 
with single walls with single walls with single walls 
ALL STEEL CABINETS ARE ELECTRICALLY WELDED 
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Mwesterices Plobe~“Wernieke Lines wis sss 
The Globe-Wernieke 


ee a4 ‘ . 
8000” Steel Line 
Counter Height Upright 
Cabinets 
A New L S Incl D 
EARS of experience and the most 
modern equipment enabl the 
Globe-Wernicke dealer to supply 


the greatest variety of devices, embracing 
suitable cabinets for all standard require 





ments as well as special needs. 

For instance, the Globe-Wernicke “SOOO” 
line of Counter Height Steel Upright 
Units were designed to meet the demand 
for a 42-inch height upright to be used 
as counters and partitions, allowing an 





unobstructed view of the ofhce. ‘Thess 
ese V.C.U , units are exactly like the new “7000” ling 
‘ ‘ pright T ; 
prig Steel Units (see page 6), except that th 8031 V. L. Upright 
are about 10°, inches less in height +7, inches wide 
‘ar i7 . | ] , Oo iit =: 
Cap Size Sides are closed-in and water-tight, bu Letter Size 
unfinished, requiring but a single pair of 
| Pt | 
panel ends to finish off an entire batter ons of Fil 
of units 1214 incl 
lL here Is a constant! growing demand for 10's 


these “Globe-Wernicke’’ Counter Height 
Cabinets 











ALL STEEL CABINETS ARE ELECTRICALLY WELDED 
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HIGHEST QUALITY 
LOWEST PRICES 


The Globe-Wernicke 
“7000” Line of Steel U pright 
1 New Li) Filing Cabinets 8 Inches D 


HE most recent developments in Globe-Wernicke Equipment 

mean the last word in filing cabinet efficiency—and these new 

Globe-Wernicke “7000” Steel Upright Filing Cabinets repre- 

sent the pinnacle of improved filing equipment design and quality 

construction. All parts entering into these cabinets—as in all Globe- 

Wernicke Equipment—are made in the great Globe-Wernicke plant of 
materials made especially to our rigid quality specifications. 





7040-V. B. Upright —Bil! 


Of a uniform depth of 2 


28 inches, 


these cabinets possess the greate 





wereeiotere ~~ + 





actur idex care d filing capacity of any on the market. 
and a rus 5s for wu “sy . . , eo 
she. Werasche Filine Cabi- MECHANICAL IMPROVEMENTS 
nets. Drawers run on the most smoothly working side extension slide eve! 


devised, consisting of heavy steel channels and solid steel roller bearing 
cut from bars of solid steel. The side slides are connected by cross 
bars all electrically welded together into virtu- 
ally one piece of solid steel. Extension slides 
allow free access to full depth of drawer. 
The uniform depth and length of the cabinets 
gives perfect alignment when any number ot 
units are fastened together by wing nuts. 
No tools are necessary for setting up a 
battery, and one pair of end panels to 
finish off the outfit does for a single cabi- 
net or an entire battery. The end panels 
are attached by winged bolts from the 
inside, leaving a smooth, flawless surface. 
BEAUTY OF FINISH 
\ll hardware trim is of solid cast 
a rich dull tone. Dark Olive Green 
standard enamel finish or finishes of Oak 
Mahogany graining can be supplied promptly. 
Your customers will appreciate the quality of 
service that offers them equipment of such 
quality as these new “7000” Steel Upright 
Cabinets. 
lo appreciate fully the extent of this line you 
must have Filing Cabinet Catalog No. 816. 


ABINETS ARE ELECTRICAL 
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h —- Can and 3x5 Card 4x6 Card Sx8 Card err’ ny rt Cupboard 
+. 
the Slobe-Wernieke 
9000’? Line of Wood Upright 
\ New Lin Filing Cabinets 28 Inches Deep 


A new square edge design—side suspension slides 
horizontal pulls—made both with solid sides 
and with open sides for attachable panels. 


HE “2000” Line of Upright Cabinets is identical with the 7000” 
Steel Line, except for materials. These Cabinets combine every 
mechanical improvement and construction feature that dis- 
tinguish the ‘*7000” line. 2142 V. C. Upright 


STANDARD FEATURE For index cards and other sup- 


\ll units are 28 inches deep. The fronts are of five-ply construction olies for use with these and all 
Globe-Wernicke Equipment, 
end for our Catalog of Sta- 


. ; 
ners Goods. 





the handles are secured by counter-sunk bolts—follower blocks are 
made entirely of steel, and clamp to bottom of drawers, operating in- 
dependently of rods. Drawers operate on 
the new Globe-Wernicke Steel Side Extension 
Slides. All rollers are encased in steel chan- 
nels, giving the greatest possible strength and 
durability, with frictionless and noiseless oper- 
ation. ‘The steel side slides are connected by 
steel cross bars all electrically welded together 
into virtually one piece of solid steel. An ex- 





tension suspension slide as near perfection as 
human ingenuity can make it. One pair of 
end panels serves for one or a complete bat- 
tery of files. 

FINISH 


The standard finish is Quartered Oak, but 
Mahogany Finish will be furnished when spec- 
ified. The Quartered Oak is carried in stock 
in the attractive Antique Dull finish, and all 
orders can be promptly filled. A limited supply 
of unfinished cabinets in the white is always 
carried in stock, so that any desired finish can 
be obtained on short notice. The mahogany 
finish is dull rubbed, and furnished at the 
same price as the Quartered Oak. Dull brass 
hardware trim is used with both finishes. 2041 V. L. Upright (Letter Size) 





D 2050 Upright 
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ick 
rhe Slobe-Wernieke 
6 9 ’ 
L000” Line of Wood 
U prights 
28 Inches Deep 

y Ln ENE eptionally ad 12 i ified Square CALE | ine 0 
beautiful design, made with three-ply finished 
bat k ) steel body jl les heavy cast bra cs f ard- 
ware S idé S uspen 10n slides both with 


sides and with open sides for atta hable pai 


p SHE Units in the “1000” Line measure 
28 inches deep outside from front to 
back. The body of each File is made en- 

tirely of steel. The Files when extended are 

supported by the improved Globe-Wernicke 

Steel Side Extension Slides, permitting full 

access to the entire depth of the Drawer. 

The backs of all Units in the “1000” Line 

are finished Quartered Oak or Mahogany 

Finish exactly the same as the fronts. Each 

Bill Size Unit is equipped with an extra steel bottom 

which is vermin-proof. 

The Legs of the Bases are fitted with Brass 

Cut illustrates how 3 Units with open sides are fastened together in one Sockets and Domes of Silence. 


group or battery and the exposed ends finished off with 2 attachable panels, iow « cae fnew nee : ’ -_ : : 
also how the Leg Base supports 2 Units, either Unit resting on half the Base. For supplic s for use with all Globe W C1 nicke 
Equipment, consult our Supply Catalog 


These Units, either all Letter size, or all Cap size, or all Bill size, or any \ 915 
number of each can thus be grouped together in one battery without limit. O. ). 








LOWEST PRICED VERTICALS ON MARKET 
MAXIMUM CAPACITY AT MINIMUM COS) 


Of a neat design, clean cut, strong, 
dust-proof, hardware bolted on so 
that it cannot come off, Sanitary, 
practical and inexpensive, these 
Cases are the best values ever 


offered. Ask for Catalog No. 615 





No. 4891—Letter Si No. 3891—Letter Si No. 2891—| 
No. 4892. -Cap Siz No. 3892-——Cap S No. 2892 — 
Bill Size -No. 4890 























HIGHEST QUALITY 4 ° QUICK SALES 
LOWEST PRICES Slobe<Wernieke ‘Trines GOOD PROFITS 


The Slobe-Wernieke 


+ 


33 Inch Wood Line 


Designed f d Sta Government) 
I xtraordinary Points of Quality in the 33-Inch Width 


| is impossible to produce fling cabinets of better material or better con- 

struction than the 33-inch and 16-inch Width Lines. The back of every 

Unit is finished exactly the same as the ends and the front. 
he top of each Section, and the bottom of each Section are closed in by air-tight 
framed-in panels, exactly the same construction as the sides. The top, bottom, 
back and both sides, being absolutely solid, make each Unit not only a com- 
plete, solid case, but vermin-proof, non-warpable and dust-proof. These 
Units are the most compact, substantial and strongest fling Cabinet Sections 
ever built here are hfty different kinds of sections in this line. 


lhe Globe-Wernicke dealer has so many grades of Filing Cabinets to draw 
upon, from Cabinets priced lower than any others on the market to Cabinets 
which could not possibly be better constructed, that he can fill the requirements 
of any and all come 











The Slobe-Wernieke 
16 Inch Width Wood 
Desiened tee the United Gee Ea 


The 16-Inch Width Line: Half Sections 










Line 


} 


HE exact outside width of this line is 16! inches, but it is known 
as the ‘16-Inch Width Line.” These narrow Wood Sections are 
exactly one-half the width of the 33-inch width Sections, and two 
of these Half Sections will fit above a 33-inch Section, and then a second 
33-inch Section or Top will fit above the two Half Sections. 
[t is impossible to find better materials or construction than we put into 
the 33-Inch or 16-Inch Width Lines 


You must personally examine these goods to fully appreciate them. 














HichesT QUALITY CleaheSWernieke Lrines ics sstks 


BUILT TO ENDURE 








1301 S. Top 
130146 C. I. 3x5 


Finished Ledge 


1701 D. F. Sect 


PF I ished Le dge 


2501 V. L. Sectior 





41%¢ Inches Wide 





One Row Sectior 


2501 M-16 Leg Base 


The Slobe-Wernieke 


42 Inch Horizontal Wood Line 


HE Globe-Wernicke Horizontal Wood Sections, 

like the Steel Horizontals, are designed for 

offices where more wall space is available than 
floor area. They admit of an unusual assortment of 
varied devices in compact combinations, including ver- 
tical file documents, card index cabinets, etc. In ver- 
tical extension one Unit will fit on another of the same 
or greater depth, and Units of the same or different 
depths interlock end to end. 
This line is so varied, that you can quickly make-up 
from stock any special combination to fit your custom- 
ers’ exact requirements. In quality and construction, 
they are typical of all Globe-Wernicke products. There 
are 100 different sections in this line alone. 
All these goods are carried in stock at the factory and 
can be promptly shipped. . 
For information on the full line, send for latest filing 
Equipment Catalog, including dealers’ quotations. 
For twenty years the Globe-Wernicke Co. has been 
shipping these sections to all parts of the world and to- 
day in the United States they are in use in hundreds 
of thousands of 
offices, and 
Globe-Wernicke 
dealers are con- 
tinually receiv- 
ingrepeatorders. 

















THE GLOBE-WERNICKE 
1I8-INCH WIDTH WOOD LINE 
UNIFILES 


Built for the 
othce W here the 
available space 
is limited, and 
for the man 
whose present 
volume of busi- 
ness does not re- 
quire larger sec- 
tions. 

Can be stacked 
to any desired 
height, as an in- 
terlocking pin 
holds the vari- 
ous Unihles se- 
curely. 














THE GLOBE-WERNICKE 


800 LINE 
Another Low Priced Four File V 
| ertical Line 


These files fill the big 
demand for cabinets 
of strength, durabil- 
ity and capacity at an 
extremely low price. 
Made with solid Oak 
frame work and three- 
ply, built-up Oak pan- 
els that will not warp. 
Files are made of 
hardwood, htted with 
substantial follower 
blocks, and slide on 
polished steel tracks 
which insure smooth 
operation, even under 
heavy loads. 





No. 821—Letter Size 

No. 822 . Cap IZA 

All Globe-We 

dui reshiy 821 V. L. Unit 





: of rdet 822 V. C. Cap 
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BUILT TO ENOURE 


Slobe-Wernicke 


Supplies for Filing Cabinets and 
Stationers’ Goods 






















HE tremendous volume of yearly sales of Globe-Wernicke Filing 
Equipment offers dealers a corresponding demand for Globe- 


Wernicke Stationers’ Supplies. 


lo dealers interested in this great, steady market 
we will mail, on request, our complete Stationers’ 
Catalog and Supply Catalog showing full line of 
cards, guides, folders, perforators, covers, desk trays, 






No. 206— 


clip boards: a hundred and one highest quality office Deposit Ticket File 


accessories. 


Every dealer will appreciate the efficiency and time- 
saving afforded when all supplies can be shipped with 


equipment complete. 


When you handle Globe-Wernicke Equipment and Sup- 
plies, you are prepared to deliver your customers’ orders 


promptly, on time. 


\ll supplies are of the same high standard of quality 
representative of the traditional Globe-Wernicke thor- 
oughness in manufacturing methods. AIl are made in 
the Globe-Wernicke plant of highest quality materials, 
and the various products represent the combined sugges- 
tions of the great Globe-Wernicke corps of system and 


othce equipment engineers. 


Send for our Stationers’ Catalog No. 615 and Supply 
Catalog No. 915. 





Letter and Cap Size Vertical Envelopes 
Mar rleathe r Stock 





one month's accumu- 


Sectional Desk Trays--New Construction -Featherweight 


K ale lips, or other 
v. ers taken f No. 205 File and bound with 
Oy k for reference. 








Slobe-Wernicke 


Sectional 
Bookcases 


~ LOBE-WERNICKE originated ind 
perfected the Sectional Bookcase 
Notonly was the U nit idea of bookcase 
construction evolved by Globe -W ernicke, 
but the tremendous force of Globe-Wernicke 
national advertising has made the buying 
public, the ~ 
home and 
office, think 
inevitably 
of sectional 


gx ase vrs 


Dd dObEEIE 


Seaeere**S 
: / book« asses 


in terms 
ot (slobe- 
Wernicke. 


This is why 





Gf n b es A-B is Felt Strip to prevent di 
; ; entering and air escaping. 
Wernicke | — C is Arch in which Felt Stri 


] 
Swings snugly. 


> 
Bookcases . . ’ 
D is face ply of three-ply bu 


sell most up Back. 
; E is center ply (grain running i 
readily opposite direction) of three-p 


built-up Bac k. 


and ever\ 
F is rear ply of three-ply bui 








I rst $2 S i up Back. 
G-W Colonial Style Library Case No. 11534 ot Globe- H.-J is three-ply built-up Botto 
- ; constructed same as Back. 
Wernicke M-N is recessed shoulder 
~~. . . . ’ : Bottom against which do 
Sectional Bookcases means future repeat sales ol Globe - Wernicke | comes in contact and prevents 


Sections. dust entering. 
M.-T is re« essed shoulder of end 


against which door comes in 


No other line is so complete. No other line will assure your customers | 
contact and prevents dust en 


such complete satisfaction. When vou otter ( slobe-Werni ke Book- tering at sides, 
R is groove in whic h tenon (pro 


cases you inspire the confidence that comes of offering a piece of 
' ection) of unit below fits 


furniture of recognized superiority, artistic beauty and lasting stability. 
; ; Notice how strong the Top 
1s built. 


The patented dust-proof Felt Strip, and the patented Door Equalizer 
are exclusive Globe -Wernicke structural features that make prime 
selling points. 

Globe-Wernicke Sectional Bookcases are in a million homes and offices. 
Additional Sections are being continually ordered. Globe-Wernicke 





dealers get the orders. 
Investigate our Exclusive Bookcase Agency proposition. Write for 
Catalog and particulars to-day. 


* THE EQUALIZER 
e O - erpie g O PREVENTS THE DOOR FROM 
¢ BINDING AND STICKING 


Cincinnati = a 
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Ideal Tubular Stands 


are now used by practically all leading 
manufacturers of office machinery of 
every kind for which a stand is neces- 
sary. 






If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations at our risk. 

The cuts herewith show but two of a great 
variety of styles. 

Cut at left shows model No. 3 combination 
ortable and rigid typewriter stand. Same 
10del with all its advantages will be furnished 
for any other office machinery 

Mount your machine on our stand, roll it 
to your work, throw the crank to other side, 







y Burroughs 
and you have a rigid stand. Adding» 
: : Machine 
Write for circular with prices and discounts. On Our 
Stand 





Fowler-Mlanson-Sherman Cycle Mfg. Co. 
1447-1455 W. Austin Ave., Chicago 


No. 3 Combination 
i ypewriter Stand 














THE WASHBURNE “‘O.K.”’ | THE RIES “‘0.K.’’ LETTER OPENER| THE SANITARY “0.K.”” ERASERS 
PAPER FASTENERS | 75% Time Saved — Handy — Easy to Operate The Most Practical Erasers for Everybody 




















THRE No Adjustments — Always in Order 
“eee Guaranteed Two Years 
Hand and i lec tric Drit en Power Machines 
N°OB = Ww 
A — 
N°IB 
n°2B |Model B.. 





| The Sanitary ‘‘O.K.’’ Eraser includes an Adjust- 

The Ries ‘‘0.K.’’ Letter Opener has the advan- | able Metal Holder which keeps Rubber Clean, Firm 
tage of few parts. It removes only ten one thou- | and Keen-edged; works better and lasts longer. 
sandths of an inch from the envelope, therefore, | Two Rubbers are made,one for T ypewriter and Ink, 


Holds with a Sleeve Protected Point that Pierces | the liability of cutting enclosures is virtually impos- | one for Pencil. By slight pressureclean Rubber is 
Attractive, Compact, Strong, no slipping — never I! sible. Made in 3 sizes, each size adapte d to easy fed down until used; its narrow edge allows a letter 
On in a flash — ‘‘Bull Dog’’ grip handling for desk use, average weight 6 lbs. | or a line to be erased without injuring another. 


GOLD MEDAL AWARDS! PANAMA-PACIFIC INTERNATIONAL EXPOSITION 
These products wherever shown, receive the highest endorsement whether at expositions or in the offices of business men. 
“‘O.K.’’ Products are high grade and universal sellers— We control all patent rights. OK. 

Full particulars, illustrative and descriptive literature on request. Liberal Discounts lism om 


THE O. K. MFG. CO., SYRACUSE, N.Y., U.S.A. SOLE MAKERS 


The Washburne “O.K."’ Paper Fasteners are 
easily put on or taken off with the thumb and 
finger: can be used repeatedly and ‘they always 
work. ’’ Brassin brass boxes of 100 fasteners each. 












Flat Top Desks 
are efficient 


The machinery of busi- 
ne cros 
1 ( nere ) 
crannle a corn O 
ccumu dust 1 
hold impr 
paper 

B.&G. ] Tops are 
well built and give lon 
service—they are 


quality desks. 


Catalog mailed on request 
Bentley & Gerwig 


Furniture Company 
PARKERSBURG, W. VA 





We also manufacture roll top, standing ana typewriter desks 
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PIII. 


WANTED 


District Sales Managers 


We want men who, by past successes, 
have proven their ability to manage a 
district office and selling organization. 

We want men of high caliber—men 
with “sales punch” who cannot only 
get business thernselves but can endow 
others with the same business-getting 
enthusiasm. 

To such men we have an unusually at- 
tractive proposition to offer on the 
sale of a change making machine that 
has no real competition —and fears 
none. 

The sale of this machine must be 
handled on a commission basis and a 
small sales guarantee is asked as evi- 
dence of good faith. 

When you ask us about our proposi- 
tion, tell us about yourself. Address: 


Barrett Changer Co. 


812 Association Building 


Chicago Illinois 


ET RRA 











LOOSE LEAF MEMOS 


are built on new and correct lines, permitting | 
the greatest compactness, beauty, strength and 
simplicity. 

Made in several bindings; low, medium and the 
highest grades, including our patented one-piece 
“KUT FLUSH” binding. 

The metal of which the rings are made is oval 
and solid. 


Pictures of metal parts shown are actual size. 
Note the compactness and beauty. 


russ Mfg! Eo 








10 N. Cherry St., Poughkeepsie, N. Y.— Branch, 106-108 Fulton St., N.Y. C. 


APPLIANCES Octobe 


SAE MM csp RCO NAT vitesse cE mea AN RAMADAN AP” AIP is | 8 
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OTHER MACHINES | 


Es 





Chicago, IIl. 


Manufacturing Company, 


It is expected that the Pelouze 
makers of many varieties of scales, including parcel post 
scales, will offer a new scale of this class during the holli 
day season in all probability. The company is said to be 


working on some new models, characterized by simplicity 


of construction as well as durability and accuracy. 


/ 
a) 


ERE ER BRR ER RR RL 


S. D. Childs & Co. recently made a feature of the Chi- 
cago Dollar percil sharpener, made by the Automatic 
Pencil Sharpener Company, with a dozen pencils that 
created the usual interest from the buying public. 


* * al 


Vas 


Miss M. Davis, representing the Thomas ink line, 
1 recent visitor to the local trade 


* + 


Richmond, Va. 


\. B. Sincebaugh, formerly of Ohio and New York, 


has just been promoted to a general agency for G. W 


WEEE ERE RR RIE 


| Todd & Company at Richmond, Va., and has taken pos 
es | , 
sx} | session of the territory. Mr. Sincebaugh expects to live 
| up to his reputation and then s in this new field. He 
l a fine showing as a seller of Protectographs 1! 


has mad 


the Eastern section. 


+ * 


St. Louis, Mo. 


P. A. Erbes, who represented the Protectograph in Utal 
and California, has been transferred to St. Louis, wher 
he will take charge of a large 


Kentucky and Illinois territory 


San Francisco, Cal. 

Coin Ds ompany 
.. Hardy as manager, 
\Manutacturit Company 


h has had a brancl in this 


The Tabulating Machine Company has moved its 
quarters in this city from the Board of Trade 
444 Market street, to 403 Wells Fargo Building on Second 
street. C. W. Stoddard is district manager. 


. ‘ 


The G. H. Shannon Sales Company recently ope 
play rooms at 63 Second street to demonstrate the Cashier 


cash register, a Los Angeles, Cal., product Mr. Sha 


was formerly active in the typewriter and duplicating 


chine field 


Manufacturing Company, is in cago attending a 


vention of the company’s sales managers. It 


that on his return he will begin featuring on the coast the 


new change-making theater c machine now manu 


factured by the company. 








portion of the Missouri, 


\. L. Chandler, district manager for the Coin Machine 
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Just LABELS 


But these little 
wonders 
get the money 


$1. 90 fo 1000 of either, 
100 ’ : ; 

| dsc mMeELV CI i\bossed 
in color Wi al OT] ake LA 


BELS in roll form—No Waste 
non-curling , wonderfully ef- 


ficient 


SEND TEN CENTS 








EVER-READY 
ROLL LABEL 
COMPANY 


eh) 417 W 


b 42nd Street 


y) NEW YORK CITY 


4 


Nit APPRECIATE your 
BUSINESS AND HOPE 
YOU ARE PLEASED | 


HAVE YOU 
ORCOTTEN 
us 

N 





a) 





CALCULATE 
THE COST 


“MILLIONAIRE” 
Calculator 


W. A. Morschhauser 


New York, N. Y. 


Ave., 


1 Madison 









































Absolute Chair Satisfaction When 
You Know Our Line 


We manufacture a complete lineof officechairs 


backed by over half a century of practical ex- 
perience and give the utmost in both quality 
and style 
All That You Can Ask of a Chair 
The « s one of our ideal office chairs 
mad st grade selected quartered oak 





and fir her G k, “Office Oak, 
Weatl or Fs nglish. Seats put 
togethe nderms wedged, dovetailed 
joint, i lurability 1d equipped with 
Gilson Mig. Co s chair irons Standing arm 
chair to I 


Get our ¢ yee and price list. 


NICHOLS & STONE CO., Gardner, Mass. 


Established 1857 
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As Neatly Pesfeet 
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as an eraser could be. ee 
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The Crystal Mf. Co. 
Larned Bidg., wéeawenien Y. 
| manana 
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THE ROSCO: 
Glass Desk Pad: 





PATENTED) 
As necessary asa desk. A glass plate that 
an be lifted as easily as your hat. An orna- 
me tanda utility combined. Sanitary and 
ec oni ym 


rhe ROSCO GLASS DESK PAD consists 
of a glass 5  fitt ed into a flanged frame. A 
hole in th el n of the pad permits the in 
sertior fin gert ) lift glass, and thereis NO 
SUCT 1ON or DISTURBANCE of Papers 
when glass is lifted or lowered. The flang- 
s protect edges of glass from contact and are 
und in the heaviest and finest quality of 

n finishes that beautifully match 
oak, weathered oak and 





ix. & en 
sigcats uy desks 

Its originality attracts attention every- 
where. 
Desk Dealers and Stationers will find this 
a proht maker ‘ 
Write for complete descriptive matter and 
prices nov 


@ Ravenswood Office Specialties Co. e 


© West Ravenswood & Newport Ave., Chicago 4 
2 - 
"eeeeeeeeaeeseeeeoeeeeeeee? 


nif ctaatiiatirstind tition cindiattid “@eeeeeeeeeesoeoooeeoeeeeeeseee 











Fully evetented 


ted Fe 4 1902 


The Improved 
University 
Book Ring 


The Ring with the Deep Locking Joints 
A Deep, Steel-Jawed Feature which 
adds longer life to the Binder 


It 1 ry requirement for the 
of student’s and 
books, and various 

ple, strong and neat. 

Zz No. 1, 14 inches 
weight; No. 1, heavy 

ies; No. 2, 14 inches 
weight; No. 2, ly 
heavy weight. 


hes diameter. Write 


OTTO KELLNER, Jr. 


4028 State St., CHICAGO 




















“We have used Weston’s Linen Ledger for 
37 years, and during that time have never 
been able to substitute something just as good 
and have our customers satisfied." 


SANFORD PUTNAM CO,, Worcester 


Reputation Avoids Repetition 


WHEN you say “Byron Weston Linen Record” to 
your customers, you've said enough. You don't 
have to waste your time and his, explaining ‘“‘who,” 
“when,” and “what.” 
This paper, which has an unbroken record of fifty 
pt 
years of satisfied users, is now made with the famous 
B-W patented hinge. 

Your state, county, and large corporation customers, 
who are changing to the Loose Leaf system will be glad 
to know they can get “the paper they have always 
used” adapted to Loose Leaf record-keeping. 

Sold at the same price as the long-established Byr 

Weston Unhinged Linen Record Paper, for bour 


d book 


Send for Demonstrating Folder 


BYRON WESTON COMPANY 


Dalton, Massachusetts 
“The Paper Valley of the Berkshires”’ 








OFFICE 


APPLIANCES 





October, 1915. 



































THE ONLY ADJUSTABLE 
POST-BINDER 
ON THE MARKET 


Here's a simple device that enables the office boy 
to bind into book form “‘in a jiffv’’ any kind of loofe 
leaf records. 


The “F-B” Loose Leaf Holder 








Pat. May 13, 1913 


is adjustable to any distances between punch holes 
and to any size of paper. 

The retail price is $3.00 a dozen with liberal 
discounts to deelers. 


ROCKHILL & VIETOR 


- Sole Agents 
Dept. ‘‘F-B’’ 22 Cliff St. 
Branch: 180 N. Market Street, Chicago 


New York City 








! 





Oo O82 LEAF 
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Cleveland, Ohio. 


Roberts Company has installed a well 


The F. W 
thought out series of store fixtures for the display of 
Each case is 9 ft. 4in. wide by 4 ft. 7 in 
high. The height to the display ledge is 3 ft. 5 in., while 
the depth at the display shelf is 2 ft. 5 in. The depth of 


the upper display case is 1 ft. 5 in. These cases are com- 


loose leaf OK ods 


pact, tasteful and orderly, protecting the case from dust 
and yet providing for a complete exhibit of whatever line 
the stationer carries. 
Keene, N. H. 
The new factory of the A. E. Martell Company, manu- 
f loose leaf and manifold books, with offices in 
Machinery 


facturers « 
Boston, is said to be now near completion 
is being installed, and it was expected that business would 


start in the new factory by the first of October. The main 
building is of brick and iron, 250 feet long and 120 feet 


wide. There are six large, well lighted rooms. Heating 
and plumbing systems will be of the most modern char- 
acter 


New York, N. Y. 
The Accurate Manifolding Corporation has been incor- 
porated in New York with a capital of $5,000, to manu- 
facture loose leaf systems [Isidore Meyrowitz, Jos 


he incorporators, 


t 


Wiener and A. Steinberger are 
* * * 

Fletcher L. Gibbs, who for a number of years has been 
connected with Irving-Pitt Manufacturing Company, has 
just joined the sales force of the C. E. Sheppard Com 
pany of New York. Mr. Gibbs is highly regarded in the 
East, especially in Boston, where he has had charge ot 
the Boston office of the Irving-Pitt Manufacturing Com 
pany 

Philadelphia, Pa. 

On the last Saturday in September the Manco, an or- 

ganization of the William Mann Company, played a ball 


game, in which the team representing the club defeated 
) 


that of the Bank of North America by a score of 3 to 2, 
the season. After 


in one of the best played games of 
the game other athletic sports were held, such as races, 
tug of war and ball throwing for distance. A fine dinner 
was served at the clubhouse, f lowed by a dance 
ee * 

Thomas R. G. Phipps, Philadelphia manager for the | 
E. Sheppard Company, was married on September 11 
Mr. and Mrs. Phipps have recently returned trom 


th 


honeymoon. 
* * + 

E. D. Bedenbaugh, formerly with the Foote & Davies 
Company of Atlanta, Ga., has been made a member of the 
selling staff of the Wm. Mann Company. He will travel 
throughout North and South Carolina in the interests 
his house 

San Francisco, Cal. 


ts 


The Bert M. Morris Company, newly-appointed agen 
for the Sam’l C. Tatum Company, has the handsome 
Tatum sign placed in the window of its offices, and will 


shortly have a full line of samples on display. 
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With the GEQZCC Loose Leaf Line 
You Are Sure of Repeat Orders 


Cesco dealers know and the 
purchasing trade realize the 
high standard of quality be- 
hind Cesco Devices. 


They are not hastily thrown 
together for price competi- 
tion, but are made to meet 
the exacting requirements of 
discriminating buyers. 





Each Cesco binder is the re- 
sult of many years of experi- 
menting and persistent 
betterment. 


Are You a 
C&3CC Dealer? 


No other line offers such 
a salable assortment of De- 
vices and Accounting Forms 

popular because of their 
practical utility and sim- 
plicity. 








No other line offers such 
helpful sales aids and deal- 
ers’ co-operation. 


We want to submit our budg- 


et of facts and figures—-why 
a you too should be a Cesco 


Dealer. 





Send today for Catalog 


Our New House Organ and full particulars New Catalog of Metal Parts 
Beginning with October we will Our new catalog of Metal Parts 
seeue each month our new House ready for distribution. 
Se ee ee SHEPPARD CO. it contains a wide variety of 
ducer. — eo ne — 1ANUFACTURERS O nal r binders of every de- 
a ea i je LOOSE LEAF SUPPLIES cription. Send for your copy 


303-311 Hudson St., New York, N. ¥ 


you on our maul St CHICAGO PHILA 
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IEVLINK F- iling Safes 





YOUR VALUABLES 


Were chosen to equip these mammoth 
Chicago office buildings on the ap- 
proval of the Consulting Engineers, 
and their findings are based on the 
showing of facts and figures: 

The Merchants Loan and Trust 

The Conway 

The Marshall Field Annex 

The Lumbermen’s Exchange 


The L. J. McCormick Estate 
BECAUSE: 


The construction is correct from an engineer- 
ing standpoint 

They have strength to carry the heaviest 
loads that may be placed in them, without 
sagging; to swing the doors in true position, 
insuring perfect operation of lock and bolts; 
to resist any torsional or crushing strains that 
may come on them. They are steel con- 
struction, light enough in weight to use any- 
where 

The value of the Meilink method of fire- 
proofing has long been established by the per- 
formance of Safes in actual fires 

The adjustable interiors afford every con- 
venience in arrangement. 


We have a complete and economical 
line of Sectional Steel Filing Cabinets 


We want Dealers and Capable District Sales- 
men. Some excellent territories still open 
Get our proposition—a more liberal one has 
never been offered on Safes and Steel Filing 
Cabinets. Write us today. 


The Meilink Mfg. Co. 


Toledo, Ohio 
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Boston, Mass. 


\. F. Schabacker of the Eri \rt AMletal Company 
Eerie ra, presented the line ff Dan-Dee steel spe alties 


to the stationers of Boston recently 
Buffalo, N. Y. 

Che Buffalo Office Furniture Exchange, Inc., has been 
organized in New York to manufacture desks, chairs, et 
It has a capital stock of $30,000, and the company was 
incorporated by C. R. Kimball, A. J. Stygall and E. ¢ 
Stygall, all of Buffalo 

Chicago, IIl. 

The fire which destroyed Grace Church on South Wa- 
bash avenue, Sunday morning, September 26, worked dam 
age to a number of business concerns in the immediate 
neighborhood, including the Midland Chair & Seating 
Company, whose Chicago offices were next to this church 
It is said the furniture display suffered total destruction 
and that the loss was $25,000 

The Western Furniture Exposition Company, in whose 
the entire loss of the 


building the fire originated, suffered 


building, entailing damages to the extent of $150,000 
This building is one of those wl house a large num 
ber of furniture concerns during the big July and Janu 
ary expositions Che loss of this building and its valu- 


able contents is greatly to be regretted, as is also the 
heavy loss sustained by the Midland Chair & Seating 


Company. 


The house of Stevens Maloney Company has taken the 
entire basement under their store on La Salle street, fitting 


it up in an attractive manner and stocking it with office 


furniture and other goods. This new basement sales 


room is reached by a brass-rail stairway in the rear ot 


the main salesroom 
Cleveland, Ohio. 


The National Association of Steel Furniture Manutac 


++ 


e following oth 


ld a = 


turers recently held a meeting 
cerTs were e] 
of the Fireproof Furniture & Construction Co.; vice-presi 


dent, W. H. Foster, president of the General Fireproofing 


ted President. { ( (arpenter, pre sident 


Co.: treasurer, H \ Rock, V1 president of the Van 
Dorn Iron Works Co \ new Executive Committee was 
elected as follows C. U. Carpenter, of the Fireproof 


Furniture & Construction Co.; A. B. Clark, of the Canton 
\rt Metal Co.: W. H. Foster, of t General Fireproofing 
Co.; E. St. Elmo Lewis, of the Art Metal Construction 
Co., H. A. Rock of the Van Dorn Iron Works Co.; L. C 
Walker, of the Shaw-Walker Co., and H. C. Yeiser, of the 
Globe-Wernicke Co 

Louisville, Ky. 


Ml. G. Roth of Louisville is taking out on the road the 
Imperial Desk Company's © lit 11 mnection wit! 
the Big Si» lixed Car Loading Association lines Mr 
Roth travels in Missouri, Kansas and Oklahoma. He has 
had considerable experience in furniture ‘ines. For eleve 
vears he was connected with the Ft. Smith Associated 
lines at Ft. Smith, Ark. The Imperial Desk Company 

lines it the New 


maintains a permanent exhibit of its 


York Furniture I xchange 
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The Chicago 
Glass Desk Pad 








DANGEROUS High Grade 
Typewriter Desks Salesmen and 


You e kit hav 
| | "x Stationers 


have found that there is quick 
turnover and a big margin of } 


Hart’s Dustproof profit in selling the new gold- 


hinist 


Typewriter Desk J 


RUSH-FRASER 


Absolutely Dust- proof 











a de luxe article at a moderate price 
— . es Th RI SH ERASER ap pea! s to the 
Tyr si te — rE 1. . 
Lez Peete customer by reason of its novelty, utility, HE Chicago Glass Desk Pad 
te economy onl beauty provides a smooth, hard writ- 


ing surface, protects the desk, 
is strictly sanitary and improves 
the appearance of the office. 


It uses no rubber, acid, or blades, yet 
joes the work of all then 


It erases writing ink, printing ink 





and typewriting with a stroke or two, The glass which extends to the 
and leaves the surface of the paper edge of the pad and leaves neither 
smooth and Cciean. pockets nor cracks to collect dust, 

It is a handsome article in any of the is made of plain and beveled giass, 
three finishes solid gold, solid gold and rests on a leatherette base. 
plate, or Sterling silver The glass can be raised easily with- 


Sample, gold plated, sent postpaid for ing pushed over top of desk 


50c and the name of your stationer. 


] } Dl 
Elegant display sign in gold and silver Price $3.00 to $7.00 Altractive 
, : tree to the trad terms to dealers. 
H Dusty newriter Write today for our attractive offer t 


ee CHICAGO MIRROR AND 
iY ART GLASS COMPANY 

Hart Manufacturing Co. RUSH-ERASER CO. Established 1890 

520 N. Main St. Findlay, Ohio 825S.A.&K.Bldg. SYRACUSE, N. Y. 216-220 N. Clinton St., CHICAGO, ILL. 














La France Brand 






No. 386. Oak 
Revolving Office 





Chair 
No. 38616. Oak 
Stationery Office 
Chair 





rr 





Write for Typewriter Ribbons 


Exclusive 


enc The Sanitary Way | to Moisten 
er and Carbon Paper Fingers, Flaps, Stamps, Labels 


hite porcelain, metal 


Dealers Only part aa shed nickel plate. The 
IDEA ner thoroughly durable 

MANUFACTURERS an It simply cannot wear out. 

We have Seam I I er in this moistener to 


neaepaien a THE NATIONAL 3 So omen a On 
5 k t insanitary and must be fre- 


ought. to know RIBBON & CARBON 








now. nitary moistener is a 
No. 387. Oak Revolving COM PANY t ur iy u can aaa money 
Stenographers Chair imnitineieininaen 
° 411 Frankfort Avenue , 
The Buehner Chair Co. eaten on The IDEAL MOISTENER COMPANY 
CLEVELAND, OHIO Findlay, Ohio 








Evansville, Ind. 
| Adver g matter furnished in Spanish if desired- 
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TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 
CARBON 
PAPER 
: SERVICE 
A two cent stamp will get us together. 
= Standard Carbon & Ribbon Co., Inc. 
= New York City 
: Business as Usual During Aliterations to Map of Europe 








APPLIANCES 


Cnet 





Your Manufacturing *: 
*: Problems Simplified 


¥ We will take your article, develop an1 improveit, de- 
sign and make the tools and special machinery for its 
manufacture We will produce it for you tn our fac- 
tory, or design and make a complete equipment of 
jigs, fixtures, dies, etc., for its production in your own 
factory. 








{ Our tool department is peopled | 


signers and tool makers. 


300 expert de- 


¥ Consult us regarding your proposition. Our advice 
will be valuable to you 








The Taft-Peirce Mfg. Company 


Main. ome Woonsocket, Rhode Island 
NEW YORK, 165 Broadway DETROIT, 1311 Majestic Bldg. 








INK ERASING SIMPLIFIED 


The modern business man uses, 
instead of a dull-edged knife, the 


BEEGEE, JR.—“The Perfect Ink Eraser” 


Which annihilates blots and ink-markings in less time than can be done 
by any other method. No chemicals used. Beegee, Jr., is just a 
speedy sanitary eraser used by the Uniled States government in various 
state and city departments, and by some of the largest financial and 
commercial houses throughout the country. In actual use in every 
business center of the glebe. Retails at 50 cents. 


A most successful seller for stationers and dealers. 


Send for terms 
Beegee Co., 1133 Broadway, New York, N. Y. 











Established 1875 Incorporated 1900 Still at it 1915 


We Make Covers 


For Typewritin 
Computing and all 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 
faces. 
OFFICE FURNITURE and 
everything with bright 
surface should be so 
—— We are 

rge manufacturers of 
these goods and believe 
we make the greatest 
quantity and variety. 

Send us sample or diagram of your article and we will quote you 
Prices and send sample of the material. 

No article too large or too small for us to make and figure upon. 


Wm. H. Wiley & Son Co., Hartford, Conn. 


(PEWRILER CER 




















Octover, 1975. 








RIBBONS AND CARBONS 























Muncie, Ind. 

The house of B. D. Emanuel & Company, typewriter 
ribbon and carbon paper manufacturers, has opened a 
number of branches in southern states. In San Antonio, 
Texas, the Argo Ribbon & Carbon Company will handle 
the line and is managed by William Robbie. At New 
Orleans the company’s representative is Arthur Soucier, 
20710 Magazine street The Georgia Ribbon & Carbon 
Company, R. A. Grant, manager, handles the line at At- 
lanta. Messrs. Emanuel & Co. are represented at Jack- 
sonville, Fla., by the Florida Ribbon & Carbon Company, 
W. F. Holmes, manager At Charleston, S. C., by the 
South Carolina Ribbon & Carbon Company, George J. 
Lanneau, manager; in North Carolina by the Carolina 
Ribbon & Carbon Co., Greensbor N. C., W. E. Sullivan, 


manager, and at Richmond, Va., by the Virginia Ribbon 





& Carbon Company, Sam Whybrew, manager 
New York, N. Y. 

The Miller-Bryant-Pierce Company of Aurora, IIl., has 

organized and incorporated the Miller-Bryant-Pierce 


} 


Company of New York and has established eastern offices 


at 253 Broadway, in charge of Ward J. Downs and Frank 
Anning 
* * 


Harold W. Jarvis, South American representative of the 
Carter’s Ink Company, was married on September 1 to 
Miss Juliette Biboureau. 

Park Ridge, N. J. 

Frank ©. Mittag, Jr., of Mittag & Volger, Inc., manu- 
facturers of typewriter ribbons and carbon paper, was a 
Democratic candidate for the nomination for assembly- 
man from Bergen county at the primaries recently 

San Francisco, Cal. 

Accompanied by Mrs. Macaulay, J. A. Macaulay, travel 
ing representative of the Carter's Ink Company, has left 
for a tour of the Orient. He sailed for Honolulu, and 
from there will have to return to Victoria in order to get 
a steamer for Australia 

* * * 

Edmund S. Lancaster & Company, who specialize in 

modern business equipment and efficiency devices, de- 


wr dis- 


voting particular attention to the manufacture and 
tribution of carbon paper and inked ribbons, have taken 





the store at 26 Front street for their rapidly expanding 
business. Formerly the firm maintained offices in the 
Board of Trade Building, 444 Market street. Upon mov- 
ing to the mew quarters, Mr. Lancaster has inaugurated 
an extensive campaign for the furthering of his ribbon 
and carbon business with the stationery trade. He is now 

} 

1 


] ter ¢t 


his carbon paper in dis tive di: 


putting uy 


boxes, and has adopted a plan whereby each weight of 
paper is incorporated in the nam: \ specialty is being 
made of the three carbons—Western King (7-lb.), Maid 
of the West (5'2-lb.), Western Wueen (4-lb.), while the 
brand “Triple C” continues to hold prominent place 
Of this latter brand, Mr. Lancaster reports having just 
secured an order for 1,240 boxes He expresses the 
opinion that the time of expensn ‘arbon paper is past 


( 
;In his own business $3 per box is the maximum 
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— Hotel 
©) Charlevoix 


Detroit, Mich. 
A 200 room hotel, 


completely furnished 




































Adjust- and equipped. 150 
able to rooms with privat 
any bath. An Ideal L . 
height tion. Absolutely Fire 
and after Proof. 
easily Rates, $1 and $1.50 
B and without bath, $1.50 
vl qvichly up with bath. 
$l 
neg oe GRINNELL BROS., 
ing lessly " Preps. 

: moving . Kel % ° 
this easy the Adding a ee 
ball-bearing om meread w its 

i , pertect rollers to 
wheel ,_£- any desired 
the stand is place or posi- 
adjustable tion, the Stand 


is held abso- 
lutely rigid by 
simply TRIP. 
PING _THIS 
hag s- 
FOOT 
LEVER 


to any de- 
sired height 















Excellent Restaurant Correct Service 


HOTEL HERKIMER| | °°’ te oese sur Tae 


GRAND RAPIDS, MICH. mel 





Maximum Comfort at Minimum Cost much a part 
Dice acces I 
It may be anew line for you, but it’s the 
new lines that add the extra pronfts. 





Write us today for our dealers proposition 


‘‘ The Inn Beautiful ”’ which will interest you. 


ADJUSTABLE TABLE CO. wi, “slg ; 
GRAND RAPIDS, MICH. Chr fizpak poPealh we 


Also from Adding Machine Agents & Salesmen 




















SYRACUSE, NEW YORK 


Montgomery and Jefferson Streets 











TURTON’S pioieen in wary Seer 
“SPRING a parody 
CUSHION” ; “ee 


Typewriter Feet NO TIPS ALLOWED 
Save Ribbons, 
Carbons, Repairs, 
Soften Touch, 
Increase Speed 
- ducing these results from special ' 1 

SPRINGS ea h being regulated in exact Multigraphs, Adding 
accordance with the weight ome vibra- 


tion of the make and model it is intended Machines, Office Devices Big Business 


tosupport. This fe: of mechanical 
accuracy is exclusive with hese “cushions, 4 If 4 d | 
and it is only through adhering t strictly at a price an ess and 


mechanical construction that it is pos- 


sible to secure perfect mechanical re- Rebuilders of typewriters, adding machines, Wi = C d 
sults; besides, sprir 1gs constructed relative time clocks, dictaphones, duplicating machines, iggzins ar s 
































to the use intended for ther will prac- new and second hand office furniture and safes 
tically last forever Pee ce our ‘unlimited a = a ys — aa = — HI ' two wavs to buy 
guarantee. ow price ne goods ar eap in price oni) tai ; Ww bl i] th J 
. Write for price list today. : me, Diundiy—the 
They are attached directly and It will save you money. ‘*Big Business” way 
permanently, to the machine. : nig lity 
- “ v regard oO quanty. 
» » % , : J: 
While thes  Feduce the noise fully 50% fe: Chicago Safe & Merchandise Co. We ar ers to a long list of 
sinor e compared wi 
, ° ‘ oie wile ‘' » th: 

saving in ribbons and carbon paper, 30 and 32 W. Lake St., Chicago eu irds who realize that 
= of wear on | the machine and pe engraving plays a mighty 
ck hiefly, i yur opinion, producing a ee ; sine world. The 

“velvety” ’ tou h, which enables the oper- ¢ : . ee ‘ 
c hich ena bal 900060808080 80088800880888088" é ire exercised in engraving 


ator to do more and better work and 
























- - « - 
with less fatigue. : “ ‘i a Wiggir plate, from which our 
These attachments are not an ex- a ft K bbo * ften marks the differ- 
periment—sets that have been in use e Typewri er ] ns © é e ind failure in getting 
three years are giving perfect service e & : <n Geel 
today. * The clean-cut writing of distinc- & ‘ oe ew * caee 
, , ve appearance and the long wear owe eee 
Write for trade discounts and cash a Te. * 6 lany i » much. 
refund proposition, and remember e ained from our 7 ypewriter . waved cards. detach 
we stand back of every set . give the user extra ribbon e yr . oo ° A . 
oe ion eTve their snarp 
& & ifforded by cards 
Book Form 
at, N ; Write for Agency Propositior 2 llence. Samples 
. 
RITE id 
Two” Co § Canode & Hunt Mfg.Co. « Pa 
> sneseidaaiaiin al > The John B. Wiggins Co. 
e Established 1857 
Boston, Mass., U.S. A. ‘ Spey See ° Engravers Die Embossers Plate Printers 
" 536-538 So. Clark St. CHICAGO ®@ as . 
Parts Platens Tools Supplies 4 . 51-53 E. Adams St., Chicago 
4OOSSSCSSCSSCSCOOCSSCSSESSSSS 
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G. W. TODD & CO. 





Manufacturers of the 


Protectograph and 
Protectograph Check Writer 


(Todd Patents 


World’s Largest Makers of 


Check Protecting Devices. 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 


MARSH HYGIENIC 
RUBBER FINGER PADS 


Fit the finger perfectly—perforated to allow ventilation. 
Corrugated to Grip the paper. Will not smudge or soil 
as a moistened finger does. Bank Clerks, Postal Clerks, 
Cashiers. Pay- 
masters, Ref- 
erence Clerks, 
Printers, Press 
Feeders, Account 
ants--all use these 
pads for sanitary 
reasons as well as 
for saving of time, 
accuracy in count 
ing or sorting 
This is something 

reatl y needed. 
Write us. 


Davol Rubber Co. manc?'Surers 
PROVIDENCE, R. L. 


| 




















THE THREE “RIVAL” FOUNTAIN PENS 


OPEN 





NEW RIVAL SELF-FILLER Pen is filled by simply turning the collar 
in center of barrel to opening. Press hard rubber bar, release and pen is 
filled. No metal parts to corrode or to rot rubber sack. Has all the good, 
reliable features to be found in any of our pens, plus the special advantage 
just mentioned. 


RIVAL NON-LEAKABLE—Perfect fitting, air-tight Joints form a per- 
fect, absolutely non-leaking writing iastrument. Can be carried in any posi- 
tion without leaking. 


— 


RIVAL DROPPER FILLER—From No. 1 to No 8 plain, chased, gold 
mounted with bands and sterling silver and gold filled filigree mountings. 
Very appropriate for Holiday trade 

SPECIAL FACILITIES FOR REPAIR WORK. 

Catalog illustrating our full line and giving Prices and Discounts will be 

sent to dealers on request. WE FULLY GUARANTEE EVERY PEN, 
Istablished 1884 


E 
D. W. BEAUMEL & CO., Inc. 


Office and Factory 35 Ann Street, New York 





POREIGN TRADE SOLICITED. 














Pe Re 


CATALOGUES 








dT APTA MTD TT cine 








\n excellent atal ror ue Ss ft t of the (row! Met 
Construction Company of Jamestown, N. Y., showtr 
the metal furniture manutactured by this famous hous 
This catalogue is just off the press and it is worthy « 
place in the business library of any man who is in any 
way interested in steel furniture and equipment t 1s 
beautifully printed on super-calendered stock, and 1s 11 
lustrated with a large number of high-grade halftone 
pictures showing the methods of work in the Crown 
factory Chese interior views the Crown Metal plant 
are of much interest. Exterior nd interior views f 
banks and other places equipped with Crown goods are 
shown in attractive groupings on right hand pages Che 
Crown lines are illustrated, « bed and priced so it 
any dealer with a copy of this catalogue can instantly 
select whatever item will fit the requirements of cus 
tomers Several pages in the rear of the catalozue are 
devoted to supplies for the lit 9 cabinets, etc., such as 
vertical guides, cards and other necessary equipment 

In the tirst few pages of the catalogue there is a briet 
discussion of the use of metal furniture in connection 
with banks and trust companies \t the bottom of each 
left hand page of this introduction are photographic 
sketches worked up with the brush. In these sketches 
the human element is predominant. They are intended 
to illustrate the accessibility and easy operation of the 
Crown Metal files \ small girl of about six, very bright 
and attractive, is the demonstrator This young lady 
has entered into the spirit « er job with so mus p 
parent Joy that she is a d ly « inal and leasing 
pa oO e catal uc 

The Wabash Cabinet Company of Wabash, Ind s 
getting out a new catalogue which should be about ready 
for distribution by the time this tssue of Office Appli 
ances reaches ifs subscribers This catalogue Pives ex 
tended and valuable information regarding supplies 
Wabash filing devices. It is a booklet which should be 
in the hands of all dealers who realize the importance of 
the supply end of the business 

‘ * 

\ useful catalogue is that the Tengwall | 1 y 
containing a complete description of the Tengwall loos« 
leaf accounting forms and binding devices [his cata 
logue is issued by the Teng ll Company of Illinois 
whose ces are at 2954 She avenue ia igo Che 
company maintains a Ne \ ( at 27 T es 
stre The | contains iges It is illus ed 
with diagrams and halftones s ving a complete se 
stock torms es ulinegs ne aescriptive te 
rial concernit all of the different Tengwall products 
Dealers who are famuliar Wit | S¢ leat devices will re 
call that the principles of Tengwall construction, while 
among the earliest of loose leaf systems, remain to s 
day one of the most successfu i il adapta s 
of the loose leaf idea 

\ll dealers should possess < t < | ow | 
cataloguc 
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Here’s How ) FEATHERWEIGHT EYESHADE 
To Cut The shade that takes your eye 


and keeps it in good health. 
Light Weight, Adjustable, Durable, Hygienic, 


Costs in . Healthful. No metal or elastic band to press or 
. bind the head. Opaque 


for artificial light 
Transparent for natu- 
ral light. Lies fat when 
not in use, thts pre- 
venting being crushed 
out of shape by acci- 
dent; can be carried in 
hat or rolled up ina 
small package to carry 


in the pocket Visor 
wider than other shades 
We recommend the re 


WET E4 
Department 


a se — = Getting 
age make your mailings more eff “FAULTLESS” 
Pen and Pencil Clips Your Share 


ACORN THEXTON ENVEL Ore a GQUARANTFED of this Special Loose Leaf Business? Your 


own city council does or should keep their 
records in the 


BARRETT 


Congressional Binder 


opaque for those wear- 
ing glasses. 
The Featherweight 
Eyeshade Co. 
Merchantville, N. J. 
es 
























FREE bi Made in three sizes—Pencil, Medium and Large It is used by legislatures, city councils, and 
the tant Pen sizes. Mounted three dozen on a card in any other deliberative bodies for filing records 
assortment-desired i. a ; ie ” Of. 
Finished in Ebony black, which is new and ex- = © gs quickly and in readily-ac 

ceedingly durable. Heavy ~ 9 nickel “ lec ee cessibie torm. 
gold plate. For neatness and practicability this Ee Oe nee . Se . . 
clip has no equal. , Many a eys keep es re sont 4 | 
nore import t Cases in the arre on- 
L. D. VAN VALKENBURG, Manufacturer gressional Binder. Its open back gives un- 

HOLYOKE, MASS. U. S. A. lim‘ted capacity. 







DEALERS 
Vr 













‘ special The Barrett Congressional Binder has 

sition unlimited city and is furnished in all 

Mot SIZES al i The trade discount on 
tee mel Index Cards this binder ikes selling it well worth 
Guide Cerds if Rey Py ey free bulletin will tell you 


Manifold Paper 
Folders THE BARRETT BINDERY CO. 
726 Federal St., Chicago, Ill. 


TYPEWRITER 
PAPERS 


100 Different 
Lines 


ACORN BRASS MFG. COMPANY 
426 South Clinton St., Chicago, Ill. 




















Indispensable 
Office Necessities 


The Porto Clip File 


ELSINORE PAPER CO., **sewvork city 


SHEARS 











Made i in sizes 8, 12, 16, 24 and 36 














ssosttt oN incl es and three style . With Table 
ese? \ and without, alsoon stand. $4 to $70. 
a OSE a Draw Cut—no clamp required. 
sas Useful, durable. reliable for cuttir g paper, Made in Letter Sise, 111x104 inches 
cardboard, cloth, thin leather or wood veneers. Covered ta Cio 
Bremae ine of am ond P .~ i utters, P Tinting Simple, Practical, Substantial, Convenient, 
Te ses and ccessortves rite for literatur Stat 
soqumremnents ature ate Inexpensive, Elegant. 
GOLDING MFG. CO., Franklin, Mass. RETAIL PRICE 50 CENTS 


Our Refinished Underwoods are selected used 
machines which are in such good cond ition that 


they do not require rebuilding The frame is 

given a brand new finish by our !mproved proc- I h A ( 7 Fast n 

ess, which includes re-striping and new trans- e e cc e er 

fers Each machine is equipped with new ere S ] one 
bbon, new front *, new thumb 


platen, new ribbon ynt scale 
knobs, new key-board and new key-rings. All 
important bright parts are re-nickeled in 
We guarantee these machines to be complete : 
asto parts. Money refunded if they are not all ll omat ¢ ar r nting 
we claim for them 
Immediate shipment. The Automatic prints while you wait 


























Write today for our () special Business and Calling 
stock list 16-K Cards i t it 








A perfect filing device, will hold any amount 
or kind of papers, fits fice flat and 
takes up no room in the fil 
MADE 
AMERICAN CL IP COMPANY 
Beebe Ave. and William St., 
LONG ISLAND CITY, N. ¥e 


TYPEWRITER EMPORIUM end cuany others. Peles 


100 p t 6000 
34-36 West Lake Street hour. ni minate, 6 for po 
CHICAGO, ILL. free catalog 40. 
Established 1892) S.B.FEUERSTEIN & CO. 


Largest Independent Dealers in the World 542 W. Jackson Blvd. 
CHICAGO 
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. . . E | 
e Original Cushion ||| HOUSE ORGANS | 
Speed Keys for T iters | 
Prevent sore finger tips and split nails, increase speed and save repairs, 
no machine complete without them. 
A keyboard equipped with Cushion Keys 
gives comfort, speed, delight and ease. 
, 
render z 
ae aw 
a r ¥ = =. = = 
ne ) as ‘The Proof” is the name of a lever little house pu 
’ pM = I 
So 4. PPR Alone plow lication issued by the Jeffrey & McPherson Company 
| Minneapolis. The July number is “Proof Two” of the 
| . , 1 
| first volume. It is printed in blue and red The Jul 
|} number contains the “style 1915” declaration of inde 
Fit over the regular keys, put on with the fingers, no tools required. vrendence The color scheme of the number, or course 
‘ 
wants of Ginch, waste or green rubber is red, white and blu The articles are short and cris] 
=" Ss red, nite and pine, ea cies ; ; 4 ) and crisp 
aA Single Keyboard Sets Now $2.50 RR eR Ne elle nek eal Bae aa 
REDUCTION Double Keyl ds N 4 Marginal decorations and sketches are cleverly done and 
IN PRICE: Addi e Machi ar 8c ag a het are printed in red. At the bottom of each page in italics 
vey) acnhines O18.) " are clever epigrams, one to a page 
If not at your dealers s¢ t 
* . > 
IMPERIAL MANUFACTURING COMPANY ree oar cee 
295 WASHINGTON ST. NEWARK, N. J. Phe ~S X. ews tor septen ber, an organ o ( i 
eS ae er | tional Cash Register Company, is a handsome littl 
* . let of forty pages and cover, profusely illustrated wit} 
| tone reproductions of portraits of N. C. R. people and 
ictures of their vacation and playtime doings It 
Drawing Inks, Blacks and Colors : play : ) ; 
Eternal Writing Ink tains a lively lot of news concerning N. C. R. folks, to a 
Engrossing In , ; : : 
Teustina eciions of whom it must be highly interesting 
Photo Mounter Paste .~ & << 
Drawing Board and Library Mucilage 
Office Paste ee ae . | ( W. Todd ( f Rocl ter N 
Liquid Paste it appears that 1 ‘ odd & 0. OT ,ocneste 
Vegetable Glue, etc., etc. | manufacturers of the Protectograph, recently were in 
Strictly Original G of the Highest Grade Only ' important patent litigation in the United States courts 
Show Cards, Color Cards and Imprinted Matter Sup- , 1 
ied ten, ties 1, i dadenpatan: acne “ain: Wedaaie ale This announcement and a number of congratulatory let 
Pp 1 ie Trad I ints and Trad Prices give 
good profit P ters and telegrams are featured in the Protectograpl 
Consumer peer y come rom the use of . A . _—a . . . 2. 
enrscaive os 4 ll 4 adhesives and Weekly Bulletin for September 10. This little booklet 
adopt t} ' : P 
- pe Figen inks ad po then They will by the way. is interesting and well edited and printe d It 
We protect the trade by referring ntain nirty-two pages exclu of the cover \ 
all orders and inquiries thereto. fusion ot portraits of Protecto raph men and numerous 
} e S 5 “+s . e ran . : > I} , 
Originators and Manufacturers ric? and mely articles appear in eat h issue The Pr 
CHAS. M. HIGGINS & CO., Refined Inks and Adhesives 1 1 > . j j 1 
Brooklyn, N.Y tectograph Weekly Bulletin, edited the advertising de 
i ice and Facto rook! -Y.,U.S.A- New York-Chicago- : 
Meia Office a ae ” se- Londen partment and published in the interest of the Protect 
7 7 | LT 
wrapn sales force, is evidently higniy co-operative in its 
production, 
HIGHEST EFFICIENCY ae 
The September number of \mmu yn, | house 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE I ee. mmuniti¢ = om 
CAN BE OBTAINED publication of the Safe-Cabinet Company of Marietta, O 
BY USING contains much useful information for Safe-Cabinet agents, 
The Bristow Radial Distributor salesmen and branch managers, giving proof of the fire 
and shock-resisting qualities of the Safe-Cabinet, and es 
vecially of the desirable qualities of the new “S-Cientist’ 
I : 1 
model 
* * * 
“Safety First” is the title of an interesting member 
the house organ field. This clever house organ is pu 
I 
lished by the Peerless Check Protecting Company 
K) Rochester, N. Y., and it is a neat little public in- 
= 
c——) tended to keep dealers and salesmen up to the minute 
en ee ‘. , —* The forn £ oh 
personal news as closely as possible 1e forms of this 
MODEL 8 PRICE $5.00 : A ' 
$ publication are managed in such a way that ney are / 
Clears the Desk of Baskets and Trays ae 
closed, printed and mailed wit three days’ tim« Tele : 
The above cut illustrates our Mode! 8 Distributor when fully . ' : 
get . Any number of compartments less than eight are ob- graphic news. therefore is sometimes in “Safe Fire : 
tal by leaving out some of the partitions, all of which are ; . wae : 
removable or insertable at will. Size of base, 12in. x 64 in. x and in the mail three davs after the event P, uits « 
341m. All metal construction—finely finished. : ; : 
he different men ho are mentioned in “Safe inet” on 
An Indispensable Feature of Every Well Equipped Office the different men who are ment Fin satety Fit = 
can Oh sde mara; This contributes nel im mead 
If the size shown above is not suited to your needs send for our run in the wide margin. Th es he to speed in past 
circular illustrating the other sizes. ing up the dummy and making the forms ready for the 
Liberal proposition to dealers and office outfitters. press. The publication is pocket size and is perforated 
FREDERICK BRISTOW for insertion in a filing binder for the benefit of those 


54 Lawrence St., Newark, N. J. 














who desire to keep a continuous file of the publication 
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The 

** Satellite” 
Typewriter 
Stand 






Your Typewriter 


. os 


S 
+ 


located ‘Satellite’ stand, is 
as convenient a 


The ‘‘Satellite’’ way 


lavorite pen. 


$ 
increases the 


efficiency of operator and type- 
writer 100%. Does not infringe on 
desk room and always gives the 
operator a clear and unbroken 


r 
writing bed in the center of the desk. 


lf your dealer cannot supply you 

we wii ship direct Write u 
Adjustable Table Co. 
Grand Rapids, - Michigan 





Look 


Metal Corners for 
Books by Mail 


MADE BY 





Ideal Book Mailing Corner Co. 
WORCESTER, MASS. 


Write r Sam{ 














() | CLIMAX 


y SQUARE TOP 
io PAPER CLIPS 





Pat. Appl'd F sest and Most Economica 
Paper Fastener on the Market 
I 1 1.00 box 
00 P 1 or 
6,000 Pe t i 


Packed 10,000 to the box 
F. O. B. Buflak 


90,000, 8S c per 1,000 





500.000, $6 per 1,000 
BUFFALO AUTOMATIC MFG. CO. 
457 Washington St., Buffalo, N. Y. 














POCKET NOTARY 


%) Fa 


RUBBER STAMPS STEEL STAMPS 


Mansleziun | 
SEALS, 
STENCILS, 


BADGES, “g” 
Rubber « Steel 

“@ SIAMPS, 
METAL GHECKS sen 
pockeT COINS 
BRASS SIGNS 


STENCILS 


} FOR SALE 
WEYER & WENTHE, 


| ee, x scaneeen st 


Fone pee 


MEYER & WENTHE 


Sie: Wee, ee ONIGAGS 


aK 




















BADGES 














re! @ Stamps 1Y4X 31 > die. 50 
Hundreds in use. One stationer 
m made over $3C0 in | month on 
- | press. Turns odd lots of station 


ery at big profit. Easy to operate 


Starts tre a your way. 
OSCO MONOGRAM PRESS 


Stamps I in. sq. Monogram die and 
2 line address. Price includes cabinet 


We cut 3 letter monogram 








~ 
<&b — 


for 65 cents, for this press. i 
We have lot of stox k dies. i 
OSCO MCH. CO., BOSTON, MASS. 








Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 


G if ri i i : a aity 
Ri Gold P t Pens 
P promptly 


EXPORT TRADE SOLICITED 


35 Ann Street, New York 





























DEALERS 
MAKE 
MONEY 


By handling 
our Coin 
Wrappers 

Over 144,000,008 Soild 
We Sample and Circular the Banks ond Street 

Railwaysof the U.S., Stating they ‘are sold by lead- 

ing Stationers,’ We also make fine BILI STRAPS. 
We furnish FREE, with your imprint, Circulars 

to enclose in out-going mall, so you can catch this 
trade Write for our Liberal Trade Discounts. 

Address 


THE DETROIT COIN WRAPPER CO. 
371 Harper Ave., Detroit, Mich. 
70 Bond St., Toronto, Canada 
U. 8. Agent for Parsons’ Silver Plated Pens 











Printers Who Know How 


to employ their art to the best advan- 
tage can produce steel engraved securi- 
ties of the highest quality with the use of 


“K. B.” BLANKS 


They are steel engraved like a bank 
note. They look like money. They 
feel like money. Crisp currency 
that’s the idea. Do not confound them 
with lithographed blanks. This is an 
all steel engraved line and every blank 
has the impress of a paper of value. 
Therefore dealers and investors prefer 
these blanks to all others. That is 
why they get the orders. 


n application 


KIHN BROTHERS Bank Note Engravers 


99-103 Beekman Street New York 














NE AAS A 


DAN-DEE 





FIRE PROOF 
WASTE BASKET 


is Basket pro- 

ivainst the ever 

inger of Waste 

it will last prac- 

r and add materi- 

ing appearance 
late office. 


Catalogue and Prices on Request 


ERIE ART METAL CO. 


ERIE, PENNA. 








> ie 0 ear 
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| 
-*aragraphic Record of Recent Inven- 
tions in the Office Appliance Field. 
ae Penne an i CS 
Copies of any one of these patents can be obtained by 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, 
Suite 33, N. U. Building, Washington, D. C., and mention- 
ing Office Appliances 
1,143,448, Calculating and Listing Machine Daniel W. 
Shiek, Indianapolis, Ind., assignor to Walter L. Milliken, 
Barnstable, Mass 
1,143,540. Hand-Stamp Andrew J. Hellings, Philadel 
phia, Pa., assignor to Hill Independent Mfg. Co., Phila 
delphia, Pa., a corporation of Illinois 
— i 
Kis — zi Hf 
be Be ea an wa, Kd Me +H 
f ; ry of | 








\ 
4 ~ y, 
. 
I ¢ . 
1,148,721 , 
—_—_ —— - 
4 1,149,855 
s 4 
aa 
a 
i 
A 


pa 


— 


patented August 


Vt 


levers 
\lbans 


typewriter 


lL». Seott 


‘ap for 
Richart 


No. 1,148,721.—< 


by 


ot 


No. 1,149,293. New and improved means for pivoting typebars 
of a typewriter; patented August 10, 191 by Alvah C, Roe 
buck of Woedstock, Il 


for 
Perey Io 


typewriting ma 
Pierce ¢ 


No. 1,149,855.—Carbon 
chines; patented At 


Altoona, Pa 


copys 
gust 


‘ 


attachment 
lt 1915, by 


PPLIANCES 


1,143,556. Check-Protector. Harry R. Sinclair, Worces 
ter, Mass 
1,143,557. Check-Protector. Harry R. Sinclair, Worces 
ser, Mass 
1,148,535. Check Cancelling Attachment for Addi 
Machines and the Like. William B. Rearick, Baltimor i 
Md., assignor to Rearick Automatic Clock Endorser Co1 


No. 1,151,637..—\Locking device for swinging typewriter stands 
patented August 31, 1915. by William C. Weis of Monroe, 
Mich., assignor to the Weis Manufacturing Company of 
that place 

No. 1,153,567.—Feed roller for typewriter; patented September 


1 
_ 





915, 


by 


Eri 


Julius 


Pilblad 


ind Arthur 


Tomlinson of 


pany, Wilmington, Del., a Corporation of Delaware 
1,148,536. Check Canceling hment \ ¢ 
Machine and the lke. William Bb. Rearick, Baltimor: 
assignor to Rearick Automatic Clock Endorser ¢ ; 
Wilmington, Del., a Corporation of Delaware 
1,148,562 Type-Writing Machine. Henry C. Wisen 
Youngstown, Ohio, assignor to Underwood Typewrit 
Company, New York, N. Y., a corporation of Delawar« 
1,148,616. Educational Devi \ugust E Paul 
William F. Preuss, Chicago, III 
1,148,618 Temporary Binder or Loose-Sheet or the 
Like Holder. John Paxton Petty, Reading, England 
1,148,645. Hand Stamp Machine. Frank Woldon, Bri 
lyn, N. Y., assignor to Cushman & Denison Manufactur 
Co., New York, N. Y., a corporation of New York 
1.148.661. Writing Implen lunter Dennis, Tt 
Cal., assignor one-third to Samuel Schmidt, Tracy, ‘ 
1,148,663 Type-Writing Ma é Benjamin M es 
Jardins, Brooklyn, N. \ issig o John T. Underwe 
Brooklvn, N. ¥ 
1,148,671 Envelop. Geors I tzsimmons, > 
N. ] 
mpl ? F502 
i ‘ ¥ ‘ i 4 4 vod 
i Ja ; : - t 
— Si jn , i 4 
—= , a ~y ; R F 
“@ a a ; b / / 
j / 
i § 
< j k 152 628 
| of) eine if 
‘ ve ‘ >>, i sf a ae  . 
a i a yw uy. 4 
=: “ “7g 
—~ a] oe va 
* ”. “ —, a 
it Cm Y 
2: St) \ } 
4 +3 . : CH S 
——y if ’ / 
| > 
e t 3 j A2Q.5. 
j , 
= = a ti a ia 
= =— & ; ; 
! = H_h 4 \ >» 
od ; ’ 
y pany \ ais 
1,153,567 ; + 
~~ At , 
pe 
Ze < 4 ee 
j a] 
lig 
1 ee ar 
awe , 
a Oy” 208 
° 4 4 
wat —— - \ onatemen ? 
va 4 : “ 
; 10 19"" te ‘s ‘ \ 
we a ae y Zu \ 
ees, — \ wan! 
s ° . / 
— ; 
é : 
Leicester ier issignors Type te ( 
pany Ltd of that place 
No. 1,151,872.—Bil ittachment fe typewriting machi 
patented August 1, 1915 I \ Gilfillan of West 
Philadelphia, P assignor to wood Typewrite Cor 
pany of New York N Y 
No. 1,152,509.—Fountain pen; patente September l 
John A. Holland of Cincinnat assignor to th J 
Holland Gold Pen Company of that city 
No. 1,155,208.— Electrically lighted pe patented Septer 
28, 191 by Willis Q. Browne of Boston, Mass 
No. 1,152,628.—Letter opener; patente September 1 
Herman Hesse of Easton, Pa 


| 
| 
| 


a amen a ne 





en 


1,148,684 s ex Charles A 
Chicayvo, III ssignor to utomatic Utilities | 
porat S 

1,148,721 ( tor | Writer Key-Leve 
Ds ~ ins 

148,724 te Sheet iding Device. Frat 
Rivers ssignor to Story & Clark Pian 
Cl orporation of Illinois. 

1,148,732. Calculating M ine. John C. Wahl, | 
Hi] SSig cs SS1xk ents, to \\ 
Ma e ( \ \ Del i 
Delay 

18 ' ine. John C. W 
assignor 1 Wahl ing Machine Cor 
mington, Del., a rporation of Delaware 

1,148,83 | Willard D. Dor 
ing 1) assignor t The Exactograph Cor 
Washingto1 . C.. a corporation of Delawar« 

1,148,874 Envelop. ¢ rles Valenta, Chicas 

1,148,8' elop « etter Opener. Henry A. | 

I Wes Vis 

1.148.904 ( ¢ ~ Kerr, Des M 

1,148,964 ined ll-Book, Check-Bool 
Bo Boies Chittendet art Basin, Wyo 

1,149,050 nk-Feeder r Pens Frank Br 
El Pas 

1,149.08 Irvin Rittenhouss 
I I). ¢ ssignor t lorace F. Clark, W 
I). ( 

149 O87 \\ M: ie Mars 
» £ s issiznor t Phe ‘ 

| 


j . ne Writing a1 
ine ( e ( New York. 3 } 
| ne Compar 
. ‘ 
? } K 
19 \ 1 C, Roe 
+ al | \\ 
} +. r mas (ar 
t ents 
( ()] 1 
+ 54 n I i 
NA ( Nledl ( 
~ I The ~ 
[The } 
n i 
) i I 
i 
j Svste 
mesne iss 
? ) 
al a 
$9 47 2 ! r e | 
, \\ 7 ‘ 
i t Wal 


19 ‘ ‘ 
T 
] 1 ty ~ ‘ T < 
| assignor t o1 
T 
, S William D. Gr 
() 
149.794 ne-Writir ichine lesse¢ ~ 
ew Yorl r \ ssignor t Underwood 


orporation ot 
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Summit, Apex, 


nd that we shall be glad prov ir contentions if you will but 
AKe I ’ 
N vestigate a proposition which promises 
There is no reas is there, why you should not 
write us immediately? 


UNION RIBBON & CARBON COMPANY 


tio re mind vou 
of the fact that profit for 1 and permanent 


isf: customers lie in 


and Cyclo 


BRANDS OF 
Typewriter Ribbons 
and Carbon Paper 








Main Office and Factory: Frent and Laurel Sts., PHILADELPHIA 














FR ere ath Pal ii NE oa 


gi at) Re 


aA NE La 








ahi ate 














esources and opportuni- 
esults in more thun or- 
success. In many 


Intensive «= 
Development 2222 


ful man and one 


| reading of trade litera- 


v ; ca 

ture, ad pla r subjects which are 
me every d t it ry similar to your own, 
will increase your] rtoearn. OFFICE APPLIANCES prints 
each month such material as w ist referred to. And if 


will read it n me way it will in- 


crease your Capacity for work and rning power. 


Subecription price is $1.50 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 


elo ee 








How much TIME is 
wasted in your office by 
nging pens? How 
iny PEN HOLDERS 

! roken or thrown 
because the per 

I emoved ? 

TIME ind PEN 
HOLDERS. Elim- 
tes WASTE. Inval 


Ll 
HooK Keepers. 


Dealers write 
for Discounts 


Ghe KOHLHAAS CO. 


31 W. Lake Street 
Chicago, Il. 


Neat 










Price 
$1.00 


Attractive 





















Trademarks and Copyrights 


res Detter service. 


Personal Attention Guaranteed 
25 Years’ Active Practice 


Specialty: —Typewriting and Adding Machines 


Address E. G. SIGGERS 


Suite 33 N. U. Bldg., Washington, D. C. 
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> 
eee 6 | k Reci O tfit 
“~ 
FOR THE HOUSEHOLD 
Make an inexpensive Christmas present or Kitchen 
necessity for this 20th-Century way of doing 
| : ‘ : ‘ 
| things, which is now entering our homes 
Prices and Trade Discount prompt! 
furnished on request 
* . - 
/inperias [etheds Co 
_- ~~ 2 se _ 
Furnished in Quartered Oak, Birch, MFRS. OF FILING CABINETS AND SUPPLIES 
om ~ 1 a —— 204-06-08 West Monroe Street 
Sizes 3x5 an x6 inches. i - . _ 
Each outfit contains 100 ruled cards CHICAGO, ILLINOIS 
and 21 Guides (printed with recipe CABINET DEPT, 
headings). Special quantity prices. 
Y 1UNG man thoroughly experienced in stationery and offi 
pply lines desires connectior vith progressive firm At 
present manager of established firn First-class references 
\ddress G-s, « ‘ iffice Appliance OS T ne Bldg New 
W ANTS | * 

‘ a = 2 P ‘ SALES manager, capable of handling a big position, is open 
NOTE—“Want™ Advertisements are received for this fi for connecticn in this field. For several vears has had 
department at 4 cents a word. Minimum charge one a B.A _ cine giee eee ade: eae a... + Bi ge sat lity. 
dollar, payable in advance. Only legitimate advertise- \ddress P-7, care Office Appliances, Chicago 
ments received, and those relating to trade necessities. 

ITI ATION wanted by typew ts man wit} six vVears ex- 
perience is salesman and siib-office manage Open for m- 
mediate eceptance of new t tion Can prove in ex t 
record. Address F-12, care Office Appliances, Chicago 
AGENCIES WANTED 
. \\ LERLANI Capable agent with first-rate experience in 
C | ITZERI NI bl } 
typewriters ind office app neces desires representatior 
first-grade firms only, for Switze ind, Germany, and Austr 
Consignment preferred, or spec greement Headquart 
Zurict Write under F 1542 to H senstein & Vogler, St. Galler 
Switzerland 
SANT RTI eS TITY TTA 
FOR SALE 
HELP WANTED 
ULTIGRAPHS (all rnlels Printographs, Writerprs es 
\ TANTED—Expert all makes typewriter repairman. Give re! MM Mimeographs. All tone fourth to one-third original cost 
erence, experience, salary, et Durkin Typewriter Co., Slightly sed but perfect. Guaranteed. Hundreds of largest 
Pittsburgh, Pa commercial concerns, colleges, even the Government 
bought from me Rare bargains now Russell A. Baum, Phila 
SALESMEN WANTED delphia Bourse Philadelphia, I 
WANTED Competent, “‘live-wire’ young salesman capable TYPEWRITER Exchange established . eo Doing . 
of handling intensive sales work for specialty in small Pane ~ on ri he lth only reason 10r m ling \ddress 
town and rural communities. Only high-grade men need apply care Office Appliances, Chicago 
Give full particulars and photograph with first letter. The Safe 
Cabinet Company, Marietta, Ohio FoR SALE at a bargain—One Simplex Motor-operated Er 
velope Se iling Machine Address Beech-Nut Packing Co 
; WANTED High-grade sales manage can finance him- Canajoharie, N. ¥ 
self to contract for Chicago and other territories on a new 


and patented line of office equipment 


St., Chicago, Il 


well established with —-, — 
large consumers in Chicago. FlexiFile Company, 72 W. Adams AGENTS WANTED 





} 


H, OHASHI & CO { Leonar Street, New York 























A GOOD adding machine salesman is wanted to manage a titans Tea t} a _ Po te > seg a Cc 
++ good territory in the middle west. Liberal commission for 40). paner and Japanese pb d 'R gp ‘Best i Peep 
remuneration. An excellent proposition on a first-class machine rd t - —_ o NPT IRE. Boones, Cu a 
Give references Address H-13, care Office Appliances, Chicago aw 1 Snes BRC 
GITUATION open in prosperous eastern city for a good sales- MISCELLANEOUS 
“ man, who has had experience in handling printing and of 
fice appliances. Terms, part salary and part commission Ad- mers i : 
dress, with references, I°-7, care Office Appliances, Chicago Ww ANT ED- To purchase oo nterest in a printing ane oft . 
Supply usines in a city of 0 to 2 000 population 
“te ae : ; ; proposition in an established or proposed business considered 
SALESMEN To take steel die embossed stationery as_ side \ddress K-14, care Office Appliances, Chicago 
“ line; worth investigating by men seeing high-class trade 
Harper Illustrating Syndicate, Columbus, Ohio A ET IT INSTANTLY—1 NAME DESK ‘HART Ww 
; Ns 2 0,000 . DESK ¢ AR ith 
J out cataloguing, chart locates books, correspondence ‘ata- 
file 





SITUATIONS WANTED 


logues, stock, et Self-explained Sent postpaid, $1 Baffil 
Company, Washington, D. C 





CAPABLE office furniture man desires 
established office appliance concern in Middle West as man- Ww ANTED—We want three or four Writerpress ma¢ 


ager of office furniture department 





connection with well 


ines 


h 
furnish excellent Must be cheap for cash Address M-10, care Office App! 


references. Address W-3, care Office Appliances, Chicago inces, Chicago 








| The Adding Machine for All Figure Work | 


, 
es all your corres] 


ae mptor ter les all y a gure work—additi a, iti Adds 
Subtracts 


( livid 
al fa ( is as well as w 
g i ( estimates——« 
€ i a i e wonate i 


Work you can do Quicker, Easier, 
Better with the Comptometer 
BOOKKEEPING. COsT. 


Figuring pie 
Figuring prorate 





) eT | 
T c 
4 Figuring { 
er partmen 
‘ Figuring sé 
K guring selling 
: departn 
7 


| si 1 BILLING. red my See oe) 


tending ir nfir 4} 
x te ling Gk 


Pr 
I ip 





VW 


INVENTORY. 


1719 N. Paulina St. 










Multiplies 
Divides 


t put all the way 

ill amount, the machine 1s 
ntil he has completed the 
by touching the release 

us in asking for a free 

1 on all forms of 






yout our free trial offer. 


Chicago, Illinois 
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A New Model Typewriter! 


Yes, the crowning typewriter triumph ¢s here/ 


and it comes years before experts expected it 
And Oliver has won again, as we scored when we gave the world its first visible writing 


It is just out 
this ideal machine 


For makers have striven a life-time to attais 


BUY IT NOW! 


CAUTION 


The new-day advances that come 
alone on this machine are all con- 
trolled by Oliver. Even our own 
previous models—famous in their 
day—never had the Optional Du 
plex Shift. 

It puts the whole control of 84 
letters and characters in the little 
fingers of the right and left hands 
And it lets you write them all with 
only 28 keys, the least to operate 
of any standard typewriter made 


Thus writers of all other machines 
san immediately run the Oliver 
Number 9 with more speed and 
greater ease 








50,000 Local Agents 
Wanted 


Write at once for “Opportunity Book" 
FREE that shows how you can win 
both profit and prestige —full time or 
spare hours — as the agent for this new 
Oliver No. 9. How you can secure 
exclusive control and sale in your home 
community. Learn how we give you a 
sample Oliver ‘9"’ on the same attract- 
ive basis as 15,000 who are now earn- 
ay aoe as Oliver agents. 

Yo experience is necessary. So do 
not delay and let someone else get your 
territory. 

Write for “‘Opportunity Book” af 
once 








WARNING 


This brilliant new Oliver comes 
at the old-time price. It costs no 
more than lesser makes—now out- 
of-date when compared with this 
discovery .; 

For while the Oliver's splendid 
new features are costly—we have 
equalized the added expense to us 
by simplifying construction 

Resolve right now to see this 
great achievement before you spend 
a dollar for any typewriter. 

If you are now using some other 
make you will want to see how 
much more this one does. If you 
are using an Oliver, it naturally 
follows that you want the finest 
model. 


this brand new Oliver “9” is 


1 7 Cc E N T S A D A Y ! gree aa value ever given in a typewriter. 


Yet we have decided to sell it to everyone everywhere on our famous payment plan—I7 cents a day! 
easily afford to have the world’s crack visible writer with Selective Co I 
that writes like print, included FREE if desired 


TODAY—Write for Full Details 22° Df smone the frst to kno 


No obligation whatever 


the Oliver. Just mail a postal at once 


The Oliver 
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Company 
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know about this marvel of writing machines 
i individuals everywhere are flocking 
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93 Oliver 
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